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These Men 
Sell Lumber on Merit 


If you buy lumber on merit you will want to 


make their acquaintance. They have an organiza- 
tion that’s different. They know lumber and they 
know values—and above all they’re conscientious. 


They’re in business to render a real service. 
Tell these men what you buy in Poidosa Pine, 
Idaho White Pine, Sugar Pine, and California 
White Pine and let them tell you exactly what 
they can do for-you. 


And if we know anything about it, 
it'll be something pretty good. 


DUFFY-HAMACHER LUMBER Co. 
SPOKANE, WASH. 











Maple for 
Discriminating 
Buyers— 


The Maple we are produc- 
ing from our upper penin- 
sula timber is really a very 
fine type of Maple. It has 
hardness without brittleness. 
It is practically free from 
mineral streak. Yearly rings 
are hardly distinguishable 
and grain is close, 


You'll find mighty little 
waste in our Maple. 


We'll appreciate an 
opportunity to quote. 


DILLAC-S00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY CcT.MITCHELL. 
President Vice President Treasurer 
GEORGE BROWN C.A.SAUNDERS J.L.COLBY 
Secretary Jen Mgr. Sales Mgre 
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There are many reasons why it is to your advan- 
tage to buy an“AMERICAN GOPHER” Shovel- 
Crane; here are a few of them: 


It is the “last word” in Modern one-yard Shovel-Cranes: 
It contains fewer parts than any other shovel-crane of its class: 
It is of all-steel construction; 


It is shovel, clamshell, dragline and general purpose crane, all in one: 
It is strictly one-man-operated; 
It is mounted onacrawler tread mechanism of exceptional ruggedness; 


It is the product of a concern with a fifty-year record for building high 
grade machinery; 


Last, but not least, it is the lowest priced high grade one yard shovel 
crane on the market. 


Write for descriptive literature. 


AMERICAN 


HOIST & DERRICK Co. 
Saint Paul, Minn. 
New York ,Chicago , Pittsburgh, St.Louis, New Orleans. 














at Civic Center 


SAN FRANCISCO 


—five hundred rooms at the center of the 
city’s new business area. 


—Dining Room, Grill and Coffee Tavern 


—garage under the same roof. 


D. M. LINNARD, Managing Director ERNEST DRURY, Manager 
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Britain Concerned About Timber Supply 


stimulating inter-imperial trade. One of the great inducements 











cussed the possibility of a world shortage of timber and its 

significance to the United Kingdom. Reports reaching the 
United States indicate that the Lords were convinced that a 
lumber famine is inevitable. Note was taken of the fact. that the 
United States consumes the major part of the Canadian output of 
wood pulp, that the forests of northern Europe are being depleted 
and that England herself still has 500,000 acres of land cut over 
during the war period and not replanted. 

Britain’s concern in the matter of lumber supply is quite cer- 
tainly to be manifest in the proposal of a policy of inter-imperial 
trade. In fact during recent years something like an inventory of 
the resources of English colonies has been taken with a view to 


ye  ere OF the House of Lords in England recently dis- 





offered for tree growing in the United States is the certainty that 
to a greater and greater degree this country will of necessity look 
to its own timber resources for a supply of pulpwood. 

Pulp and paper interests in the United States were the first to 
recognize the need of perpetuating their timber supplies by re- 
forestation, but the demand for pulp has grown much more rapidly 
than have the forests to supply it. Both Canada and Europe 
already make large contributions to the enormous requirements of 
this country. They can hardly hope to keep pace with the demand. 
The United States must supply more and more of its own needs. 
This is being made possible by the use of more American species 
for pulp. Thinning of forests not only supplies the needed pulp 
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wood but the sale of thinnings adds to the income from growing 
trees and thus fits into the reforestation program. It may well 
be, therefore, that the world shortage of timber will react in a 
most favorable way upon America’s reforestation program, 





Lumber Industry Picks Slogan 


LSEWHERE in this issue announcement is made of the prize 

( . winners in the slogan contest conducted by the National 

Lumber Manufacturers’ Association. The widespread inter- 
est aroused by the contest is suggested by the fact that more than 
400,000 slogans were submitted. The publicity in connection with 
the contest not only aroused interest in wood among the actual 
contestants, but it doubtless served to set many hundreds of 
thousands more to thinking about wood, about its utility and 
adaptability. Of course this was the major purpose and value of 
the contest, though the worth of a rallying cry is not to be under- 
valued. 

In its original sense the slogan was a war cry or the cry of an 
army as it entered battle. It was designed to put fear into the 
hearts of the enemy at the same time that it stirred to the highest 
pitch of courage those who uttered it. Essentially, a slogan for an 
industry is calculated to promote unity of purpose at the same time 
that it arouses enthusiasm. It typifies or embodies in its phrase- 
ology the confidence of the members of the industry in their prod- 
uct. It gives them a common language and offers a sort of verbal 
badge to identify their common aims and interests. 

Such a confidence in their product and such a recognition of 
common aims as are implied by the adoption of a slogan are needed 
by the lumber industry. Therefore, the slogan when once decided 
upon ought to do for members of the lumber industry what the 
original war cry or army cry did for the tribesmen. It ought to 
put courage in their hearts and weaken somewhat the confidence 
of rivals. It should stir lumbermen to united, confident and deter- 
mined effort in promoting the sale and use of lumber wherever 
lumber is best adapted to the purpose. It should arouse the mem- 
bers of the industry to an appreciation of the opportunities opened 
by the increased interest in wood created by the slogan contest 
and should start the industry upon a sales program that will win 
and hold for wood its proper place in modern trade and industry. 


Keeping Folks Interested in Wood 


N ANOTHER page of this paper is a description of a garden 
(S) and flower show held in Chicago for a week. In opening the 
story the reporter asks “What has lumber to do with a 
flower show?” The query might have been, “What has a flower 
show to do with lumbering?” The story will show that lumber 
had a lot of importance to do with the Chicago show, and the enter- 
prising seller of lumber will readily infer that a flower show in 
almost any community can be made to do a lot for lumber. 

A flower garden is as properly an adjunct to a home as is a 
vegetable garden. The one appeals to the love of beauty and the 
other satisfies the need for food. Both add to the hominess of the 
dwelling place. Both afford interesting and diverting occupation, 
and the flower garden at least is a contribution toward the beauti- 
fying of the community. Each home is a part of the community 
picture and the first beautiful home and garden are like the first 
stroke on the painter’s canvas. They ought to be an inspiration to 
others and the taste for landscaping and general home improve- 
ment if it should spread in the community could hardly work to 
the detriment of the lumberman. 

An excellent way to set a style is to set an example. A good 
place to begin would be in the lumberman’s own home, and a start 
might be made at his yard. Flower boxes and trellises might be 
made to demonstrate their utility and beauty in lumber office win- 
dows and on office walls. A prize for the finest flower garden, 
another for the best kitchen garden and still another for general 
landscaping would give an impetus to improvement in any com- 
munity, and if they did not sell a dollar’s worth of lumber the 
money spent in such contests would give more satisfaction than 
could be bought with it in any other way. 

Activity in a community is not an accident and should not be 
left to chance. Things happen because somebody starts them, and 
if a town is dead it is so because nobody sees the advantage of 





stirring it to life. An annual garden contest or show Would not 
only stimulate friendly rivalry in home improvement, but in the 
course of time it would transform the community. It might be 
expected even to make the people think better of one another ang 
of their community itself. Such an attitude would be reflecteq in 
the building of better homes, the repairing of old homes and a 
general furbishing up that would add to the prosperity of every. 
body. The thing is worthy trying everywhere. 





Farmer’s Financial Situation Better 


SURVEY recently completed by the Department of Agric. 
A ture indicates that the number of farm bankruptcies ig qe. 
creasing. The survey shows, contrary to the popular 
impression, that the number of bankruptcies was not greater per 
thousand farms in the States where increases in land values were 
greatest during the post war period. It shows also that an increase 
in the number of farm bankruptcies was noted before the war, 
though after the war the number increased ten-fold. During 1919 
and 1920 a decline took place but the number rose again and ip 
the period from 1924 to 1926 it reached an average of 1.22 a thoy. 
sand farms, compared with .30 a thousand in 1917. The decline jn 
1927 is deemed to indicate a definite betterment, though the rate 
of bankruptcies is still .99 a thousand. 

Note is to be taken of the fact that bankruptcies do not ade. 
quately reflect the farm situation because many farmers lose 
their farms without going through bankruptcy and many also, 
though insolvent, continue to hold their farms through the leniency 
of creditors. Neither is the current situation reflected immediately 
in bankruptcies, the depression of 1921 and 1922 having made itself 
apparent through bankruptcies several years later. However, in 
some of the States where the ratio of failures was highest during 
the worst period the decline in the number of bankruptcies has 
been most marked. 

The survey shows also that the area in which the largest num- 
ber of farm bankruptcies took place was also that in which there 
were the most bank failures during the same period. During the 
period 1920 to 1925 about 64 percent of all the bank failures oc 
curred in ten agricultural States, whereas those States for the 
20 years from 1900 to 1919 had only 23 percent of the bank failures 
occurring throughout the country. 

In conclusion the report states that apparently financial difficul- 
ties in agriculture since the war have been associated, not with 
abnormal advances in land values alone, but also with uncertain, 
highly variable and generally depressed farm receipts and with the 
persistence of relatively high and flexible costs of production on 
the farm. On the whole, however, as already intimated, the present 
situation is the result of steady improvement that appears likely to 
continue. 


A Fertile Field for Co-operation 


O WORD IS heard or read more frequently in connection 
with discussions concerning the lumber industry than 
“codperation.” That statement is equally true whether 

applied to the production or the distribution of lumber; and, 
doubtless, the appeal to codperate is presented with equal force 
and frequency to those who are engaged in many other lines of 
business. 

It is unfortunate, in view of the universality both of the appeal 
to codperate and its acceptance—in principle at least—by those to 
whom it is addressed, that the exact form of codperation needed 
to bring about the improved conditions desired is not always made 
clear to hearers or readers, probably because it is assumed that 
everyone knows just what is meant. Doubtless in many cases 
that is true, but we are inclined to think that in others the puzzled 
neophyte resolves henceforth to coédperate, without being exactly 
clear in his mind as to how to begin. 

No such vagueness, however, ‘attaches to the appeal for lumber- 
men to work hand-in-hand with their local building and loan asso- 
ciations for creating both new home construction and remodeling 
of old homes. Here is an identity of interest that requires n0 
elucidation. The lumberman wants to sell more lumber for build- 
ing new homes and fixing up old ones. The building and loan 
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association wants to get more money out on good, safe, approved 
construction and remodeling loans. The lumberman can increase 
his sales, SO far as homes are concerned, only as more people 
determine to build new homes or modernize old ones, and are 
enabled to finance the projects. The building and loan association 
can make loans only as it receives applications from those whose 
ambitions or desires have been stirred to the point where they 
are ready to “do something” about this matter of home building 
And so, as Mr. Dooley remarked, “There 


or home improvement. 
you are.” 


Of course, each party in his own specialized field, is striving to 
foster home-building, but what is needed is broad-visioned team- 
work, such as, for instance, that of the lumber dealers of a city 
who carried in all their advertisements a line urging the towns- 
people to save and invest in their building and loan association 
and receive aid in realizing home-building ambitions; or that of 


their own business. 


the building and loan association in another city which is running 
a display advertisement emphasizing the benefits accruing from 
the remodeling and modernizing of old homes, ending with the 
significant line, “If you need financial help, see us.” 
case the lumbermen are deliberately “drumming up” business for 
the “B & L,” while in the other that institution is doing the same 
thing for the lumber merchant—and in doing so both are helping 


In the one 


Not in many years have the reasons for close codperation be- 


tween these two factors in home building been so strong as they 


now are. 


and repair work. 


To name only two of these reasons, the building and 
loan associations have an: almost unprecedented abundance of 
loanable funds on hand, and with an easing off of individual home 
building reported in many sections, there is good cause for added 
effort to stimulate new home construction as well as remodeling 











Recession in Lumber Movement 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., April 5—The lumber 
movement during the week ended March 31 ex- 
perienced a considerable recession from the pre- 
ceding week, the peak period of the year, it is 
indicated by telegraphic advices received today 
by the National Lumber Manufacturers’ Asso- 
ciation from 715 of the country’s largest soft- 
wood and hardwood mills. Production and 
shipments were lower by 7,000,000 and 8,000,- 
000 feet, respectively, while orders dropped 54,- 
000,000 feet. The decline is partly apparent, 
rather than actual, because of the fact that 
there were sixteen fewer mills reporting last 
week. In the softwood group, 345 mills re- 
ported decreases of 5,844,441 feet, 8,235,306 feet 
and 49,111,495 feet in production, shipments and 
orders, respectively, as compared with the fig- 
ures for 357 mills the week before. The asso- 
ciations’ figures, however, show all three items 
far in advance of those for the corresponding 
week a year ago. 


Reports for the last two weeks in the hard- 
wood group were not at such great variance as 
the discrepancy in the number of reporting 
units was small. The 370 currently reporting 
units showed a slight increase in shipments, a 
corresponding decrease in production and a 
drop of almost 5,000,000 feet in orders. 


The unfilled prders of 220 southern pine 
and West Coast mills at the end of last week 
amounted to 714,129,105 feet, as against 723,- 
660,612 feet for 221 mills the previous week. 
The 107 identical southern pine mills in the 
group showed unfilled orders of 253,528,964 feet 
last week, as against 248,739,556 feet for the 
week before. For the 113 West Coast mills, 
the unfilled orders were 460,600,141 feet, as 
against 474,921,056 feet for 114 mills a week 
earlier. 

Altogether the 345 reporting softwood mills 
had shipments 103 percent, and orders 102 per- 
cent, of actual production. For the southern 
pine mills, these percentages were respectively 
112 and 119; and for the West Coast mills, 90 
and 87. Of the reporting mills, the 345 with 
an established normal production for the week 
of 245,456,551 feet, gave actual production 105 
percent, shipments 109 percent and orders 108 
percent thereof. 


The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—258,453,000 feet, against 
264,298,000 feet the week before, and 186,193,- 
000 feet last year. Shipments—267,039,000 feet, 
against 275,274,000 feet the week before, and 
215,352,000 feet last year. Orders—264,807,000 
feet, against 313,918,000 feet the week before, 
and 211,103,000 feet last year. 

The hardwood figures for last week, the week 


before and the same week last year, follow: 
Production—55,061,000 feet, against 56,176,000 





feet the week before, and 17,050,000 feet last 
year. Shipments—57,097,000 feet, against 56,- 
867,000 feet the week before, and 18,153,000 feet 
last year. Orders—54,700,000 feet, against 59,- 
634,000 feet the week before, and 18,282,000 
feet last year. 

(Note: “Normal” production as now re- 
ported by all but two of the nine reporting as- 
sociations to the National lumber trade bar- 
ometer is an average of past actual production 
over a period of from two to five years imme- 
diately preceding 1928. The two exceptions 
base reports on estimated capacity.) 

The West Coast Lumbermen’s Association 
wires that new business for the 113 mills re- 
porting for the week ended March 31 was 13 
percent below production, and shipments were 
10 percent below production, which was 125,- 
617,068 feet as compared with a normal pro- 
duction for the week of 108,358,042 feet. Of 
all new business taken during the week, 41 per- 
cent was for future water delivery, amounting 
to 44,323,820 feet, of which 30,284,124 feet was 
for domestic cargo delivery, and 14,039,696 
feet export. New business by rail amounted to 
57,472,499 feet, or 53 percent of the week’s new 
business. Forty percent of the week’s ship- 
ments moved by water, amounting to 44,865,279 
feet, of which 30,997,292 feet moved coastwise 
and intercoastal, and 13,867,987 feet export. 
Rail shipments totaled 60,403,144 feet, or 54 
percent of the week’s shipments, and local de- 
liveries, 7,250,566 feet. Unshipped domestic 
cargo orders totaled 167,199,529 feet; foreign, 
123,469,936 feet, and rail trade, 169,930,676 feet. 

Logging, lumber manufacturing and allied 
industries in the Pacific Northwest are em- 
ploying no more men than they were one week 
ago, according to the 4L employment service. 
The western pine industry is seasonally active, 
both in camps and mills, and there has been no 
change in the Douglas fir districts. General con- 
struction and house building are picking up. 
However, there are still more men than jobs 
in all parts of the Northwest. 


The Western Pine Manufacturers’ Associa- 
tion reports production from 32 mills as 27,- 
610,000 feet, as compared with a normal pro- 
duction for the week of 27,065,000 feet. Thirty- 
three mills the week earlier reported produc- 
tion- as 28,496,000 feet. Shipments this week 
were steady and there was a good gain in new 
business. 

The California White & Sugar Pine Manu- 
facturers’ Association reports production from 
21 mills as 17,295,000 feet (66 percent of the 
total cut of the California pine region) as com- 
pared with a normal figure for the week of 15,- 
446,000 feet. Fifteen mills the previous week 
reported production as 8,834,000 feet. Ship- 
ments showed a marked increase this week and 
new business was well in advance of that re- 
ported for the week earlier. 

The California Redwood Association reports 


week of 5,099,000 feet. 





production from 15 mills as 8,205,000 feet, com- 
pared with a normal figure of 8,349,000 feet, 
and for the preceding week, 8,708,000 feet. 
There was considerable increase in shipments 
this week and some reduction in new business. 


The Northern Pine Manufacturers’ Associa- 
tion reports production from 7 mills as 5,608,- 
000 feet, as compared with a normal figure for 
the week of 6,910,700 feet and for the previous 
week, 5,621,000 feet. Shipments were some- 
what larger this week, and orders slightly less. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports production from 15 mills as 2,- 
029,000 feet, as compared with the normal pro- 
duction for the week of 2,974,000 feet. Seven- 
teen mills the preceding week reported pro- 
duction as 2,223,000 feet. There were notable 
decreases in shipments and new business this 
week. 

Reports from fifteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association give production as 4,152,000 
feet, as compared with a normal figure for the 
Seventeen mills the 
week before reported production as 4,804,000 
feet. There were slight increases in ship- 
ments and orders this week. 

The Hardwood Manufacturers’ Institute re- 
ports production from 355 units as 50,909,000 
feet, as against a normal production for the 
week of 74,527,000 feet. Three hundred and 
fifty-seven units the preceding week reported 
production as 51,372,000 feet. Shipments were 
about the same this week, with some decrease 
in new business. 


[The barometer of the Southern Pine Asso- 
ciation appears on page 51.—Ep1Tor.] 


[Special telegram to AMERICAN LuMBERMAN] 
NorFoik, Va., April 5.—For the week ended 
March 31, thirty-five mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 9,474,000 feet, manufac- 
tured 6,785,394 feet, shipped 7,320,090 feet, and 
booked orders for 9,365,557 feet. 





Tue State of New York will need more 
tree nurseries, according to forestry authori- 
ties, if the present activity in tree-planting in 
the State continues. In addition to the work 
done by farm, civic and other organizations 
and the municipalities, the counties are ex- 
pected to display interest in the subject, fol- 
lowing the example of Essex County, whose 
board of supervisors has set aside $5,000 a year 
for a 10-year period to be used in reforestation 
work. It is estimated that the State will need 
three or four times as many tree nurseries as 
it has at present, for the existing nurseries can 
not supply trees enough to keep up necessary 
plantations. 
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Market for Northern Maple Poles 


We have under our technical direction a 5,- 
000-acre tract of second growth swamp and 
hardwood from 20 to 40 years old in northern 


Michigan. The trees are mainly from 2 to 6 
inches in diameter, tall, and of good clean 
bole. 

We wish to increase the growth of the 


stands by thinnings and also by the same pre- 
liminary cuttings to get some revenue from 
the stand prior to final cutting. In fact, much 
of the success of raising this type of forest 
under forestry practice lies in getting returns 
from thinnings. 

Do you know of any market for this round 
wood? Hard maple is our principal species, 
and we have many trees 4 inches in diameter 
and a good 15 feet or more to a 3-inch top, 
round and clean. There is a certain cord- 
wood market, of course, but in our region it 
is sluggish and a cheap market at best. It 
would seem to us that there must be, amongst 
all the thousands of different wood-using in- 
dustries, one that would be very glad to get 
this sound, clean, round material and pay a fair 
price for it. I suppose that we could ship 
from 500 to 1,000 cords a year, or perhaps 350,- 
000 linear feet. 

The development of such a market is a 
mighty important item in forestry practice in 
the Lake States. and we shall be very much 


pleased indeed if you can give us advice or 
assistance in the location of such.—INQuIRY 
No. 2,120. 


[This inquiry comes from a well-known firm 
of forestry engineers. It is published with the 
hope that it will come to the attention of per- 
sons who can suggest a possible sales outlet 
for this product of modern forestry practice. 
The inquiry has special interest because in it 
are pointed out some of the factors and prob- 
lems involved in successful private forestry. 
The name of the inquirer will be supplied on 
request.—Ep1Tor. } 


Seats for Wire Chairs 


Can you give us the names of several manu- 
facturers of chair seats, outside of Chicago, 
preferably in Indiana, Wisconsin or Michigan? 

If this information is not available, possibly 
you will be good enough to let us know to 
whom we can write.—IN@QurIrRY No. 2,119. 


[This inquiry comes from a manufacturer of 
wire chairs. Evidently what is required is 
merely the seat part of the chair. The name 
of the inquirer will be supplied on request.— 
Epitor,] 


Dwelling Construction Costs 


Will you please give us data covering the 
relative cost per cubic foot of the following: 
Wood construction dwelling; Wood and stucco 
dwelling; Wood and common brick veneer 
dwelling; Wood and tapestry brick dwelling; 
12-inch common brick dwelling; 8-inch hollow 
tile and stucco dwelling; 16-inch field stone 
dwelling. 

We trust that you will be able to supply 
some material along this line.—INQuIRY No. 
2,121. 

{This inquiry comes from Pennsylvania. In 
the AMERICAN LUMBERMAN of Sept. 20, 1924, 
page 47, was published a table showing the 
cost per hundred square feet of exterior wall 
construction for residences of various mate- 
rials, compiled from actual construction ex- 
perience in Chicago. A copy of this table 
has been forwarded to the inquirer. 

The Department of Commerce compiles reg- 
ularly index numbers of building materials, 
prices and construction cost. The latest data 
of the department are for 1926, and in these 
data the costs for 1913 are taken as 100. On 
this basis the wholesale price index of all 
building materials for 1926 was 173.4; for 
lumber it was 185.3; for common brick it was 
204.8; for cement f.o.b. plant near Chicago 
it was 163.2; 





for all other building materials it was 162.9; 
for construction costs it was 208; for factory 
building costs it was 197; for frame house ma- 
terials at retail prices it was 194.6; and for 
brick house materials, retail prices, it was 
194.8. 

The wholesale price indexes of the United 
States Department of Labor, with 1926 as 100, 
are as follows: 


Feb., Jan., Feb., 

1928 1928 1927 

All commodities .......... 96.4 96.3 95.9 
All building materials..... 91.0 90.8 96.2 
OS ee er 88.9 88.5 96.0 
Brick, common ......... 92.5 92.4 96.0 
Re 96.5 96.5 96.5 
Structural steel ........ 94.5 91.9 99.6 
Other building materials. 93. 92.7 96.6 


The following data compiled from various 
sources by the National Lumber Manufactur- 
ers’ Association show prices compared with 
1913 as 100: 


Feb., Jan., Feb., 
. 1928 1928 1927 
Construction costs (b)..... 204.7 204.7 208.8 
Concrete factory costs (c).192 192 193 
Frame house materials, 

Retail prices (d)...... 182 178 191 
Brick house materials, 

Retail prices (d)...... 186 183 190 
Construction costs (e)...199 199 199 
Building wages (e)......226 226 227 
Material prices (e)...... 180 180 181 
(b) Engineering News Record. 

(c) Aberthaw Construction Co. (1914-100.) 


(a) U. S. Dept. of Commerce, Division of Housing. 

(e) Associated General Contractors of America. 

While the foregoing figures do not coincide 
precisely with those requested by the inquirer, 
they afford a basis for such a comparison as 
is intended.—EprrTor. | 





Log Chart for Grade Study 


Some time ago we started a grading class, or 
a class of instruction for the lumber graders 
in our plant. In connection with this, the ques. 
tion arose as to how a sawyer could get the 
most and best product from his log. 

At various times, we understand, you have 
published log charts showing how the log 
should be turned and cut to obtain the begt 
grades from it. In this connection we would 
appreciate your sending to us a copy of the 
chart which you published, together with such 
comments as you may have regarding it. 
INQuIRY No. 2,117. 

{This inquiry comes from British Columbia, 
In response the inquirer has been given refer. 
ences to articles on methods of sawing for eco- 
nomical conversion. Some of these articies are 
no longer available for the reason that numer- 
ous requests have exhausted the supply of 
copies of the AMERICAN LUMBERMAN in which 
they were published. 

This inquiry is published with the hope that 
it will come to the attention of readers who 
may have information or who may know where 
it can be obtained along the line of the inquiry. 
The name of the inquirer will be supplied on 
request.—EDITOR. } ’ 


Exportation of Hardwood Logs 


Will you kindly mail us the names of two 
or three firms in Germany, France and Eng- 
land that buy veneer logs, such as birdseye 
maple, curly maple, plain and curly birch, oak 
and black walnut?—INqQuiIrRY No. 2,122. 


{The foregoing inquiry comes from a lum- 
ber concern in Michigan. The name of the 
inquirer will be supplied on request.—Eprtor.] 
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A report from Burlington,| How well 
Iowa, states that trade has been 
slow on account of bad weather 
and worse roads. The latter 
are getting somewhat better, 
but the season is so far ad-|of the season. 


vanced that the prospects for | * 


the operators 
shingle mills will be able to 
resist it is a problem the solu- 
tion of which we 
obliged to defer until the end 


of|must be kept running that 
buyers can place their bills at 
almost their own figures. In 
the meantime our timber is be- 
ing destroyed there being no 
| profit to the manufacturer. As 
|it never reproduces its kind on 


shall be 


for structural steel it was 129.7; 


spring trade are poor. There is | 


some consolation in the reflec- 


tion that if the weather is too | 


fine to sell lumber it justs suits 
the farmers who, in this sec- 
tion, are using every effort to 


secure a good crop for the com- | 


ing season. 


* * = 


It requires no labored argu- 
ment to show the men most 
closely interested in shingle 
manufacturing that their busi- 
ness is not one of the most 
lucrative and satisfactory that 
the members of the human 
family engage in; this fact they 
can most conclusively establish 
by an appeal to their ledgers 
and balance sheets. Shingles, 
in common with other pine 
products, have advanced mate- 
rially in value in the past year, 
and are likely to undergo still 
further improvement in that 
respect. 
once more be placed on a pay- 
ing basis and the temptation to 


cut more than the market de-| 


mands will again be restored. 


The business will thus | 


Some weeks ago a gentleman | 


in one of our western cities, de- 
siring to purchase machinery 
and equipment of a sawmill, 
advertised in one of _ these 
columns. Calling upon us a 
few weeks later, he remarked: 
“T didn’t know that all the saw- 
mills in the Northwest were for 
sale. Within thirteen days I 
received thirty-one letters, each 
offering me good mills at al- 
most any figure. Since then I 
have kept no track of them.” 
+ * * 


“I do not think the shortage 
in the white pine crop will 
have any appreciable effect on 
the price of yellow pine,” writes 
a subscriber at Savannah, Ga. 
“It may increase the demand 
for the latter, so long as prices 
remain at the present low 
figures. In my opinion, no 
change for the better will oc- 
cur until the whole business of 
the country improves or the 
production is decreased. In the 
present condition of affairs 


there are so many mills that 


|a question of but a few years. 


|nize this fact, but I think all 


the same land, the final disap- 
pearance of yellow pine can be 


Our millmen generally recog- 


lumbermen must have a tinge 
of insanity running through 
their brains, or they would not 
continue the insane policy of 
working at a loss, or at least at 
no profit.” 


* * * 


Building operations in Chi- 
cago this season are opening 
up unusually brisk. During 
March permits were granted 


for the erection of 93 new 
buildings and 152 additions to 
structures already in existence. 
The entire estimated cost of 
the proposed work falls but 4 
little short of $1,000,000. 


* + * 


William Rutherford, of Mus- 
kegon, Mich., and Wilson Bros. 
Cadillac, are building a log- 
ging railroad seven miles long 
near the latter place. A wooden 





rail will be used. 
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Southern Pine Buying Swells Unfilled Order Files 


While southern pine mills operated 4.79 percent more time 
than standard during the week ended March 30, new orders 
booked amounted to 18.81 percent more than the actual pro- 
duction. Shipments were heavier than for a long while, but 
failed to keep up with the bookings, so that unfilled orders 
made a further gain, and on March 30 averaged practically 
2,370,000 feet a mill, which is almost four weeks’ cutting at 
recent rate. A report from Jackson, Miss., this week men- 
tions a new factor—an at least temporary shortage of cars, 
that may be a disturbing one if general business shows the 
increase economists predict. Retailers for the most part 
continue to buy mixed cars for current needs, but some of 
them are a little anxious about supplies and are sending in 
a heavier inquiry. Dry stocks are somewhat difficult to 
obtain, and prices on all stocks are showing strength. 


Arkansas Soft Pine Yard Items Show Advances 


There is evidence of considerable improvement in Arkan- 
sas pine trade. New business so far has just about kept even 
with production, but the fact that a somewhat larger propor- 
tion of it is in straight cars indicates expansion in volume. 
For some weeks, common yard items have been moving well, 
and prices of boards and shiplap have advanced from the 
recently prevailing low levels. Lower grades of finish and 
flooring have been selling in fair amount, but the upper 
grades are not very active, though it is believed that there 
will be an early gain in northern demand for these uppers 
that will strengthen prices. Not much car material is mov- 
ing, but industrial users are taking fair quantities. 


Coast Bookings Are Lower; Order Files Fairly Full 


Fir bookings for the week ended March 31 showed a 
marked decline from the high totals of the preceding week, 
and were thirteen percent below production, which con- 
tinued at the same rate as in the preceding week, or sixteen 
percent above normal. The principal decline was in export 
orders, as the previous week’s total had been exceptionally 
high. Domestic cargo bookings were the smallest in a good 
many weeks, however, and there was also a decline in rail 
trade. Yards on the Atlantic coast and in the middle West 
are fairly well stocked for immediate needs, and unfavorable 
weather has held down their sales, but prospects appear 
encouraging. California trade continues slow, but recent 
rains have helped business there. Total bookings since the 
first of the year exceeded shipments by about nine percent, 
and production by eight percent, so the mills have fairly 
good order files. Surpluses are said to consist largely of 
export items. On the general run of mixed car business, 
prices are reported firm. 


Increase in Inland Empire Trade Stiffens Prices 


Production in the Inland Empire was seventy-nine per- 
cent of normal during the first twelve weeks of this year, 
whereas the output in the corresponding period of last year 
was only fifty-five percent of normal. Stocks this year, how- 
ever, are rather low, as 1927 shipments exceeded the cut by 
four percent. and 1926 shipments had exceeded that year’s 
cut by three percent. There had been considerable accumu- 
lation in 1925, when shipments fell nine percent below out- 
put, but curtailment since then has put the mills in much 
stronger statistical position. Bookings since the first of this 
year have been sixty-two percent larger than the output, 
and shipments only fifty-one percent larger, so that the mills 
have good order files. Unfilled orders on March 28 this 
year averaged 3,050,000 feet a mill, compared with 2,837,000 


Lumber Statistics Appear on Page 51; Market Prices and Reports on Pages 76 to 81 


feet on the corresponding date of last year. Orders and in- 
quiries are becoming more numerous, and prices stiffer. 

Thirty-eight identical mills reported March 1 stocks 
100,000,000 feet less than on the corresponding date last 
year, while unfilled orders were ten percent larger. 


Business in California Pines Shows Improvement 


Business in California pines has been good, and gives in- 
dications of expansion. For some time, the mills have had 
heavy files of unfilled orders for higher grades, of which 
stocks were low, so that in an effort to round out assort- 
ments they operated at seven percent above normal during 
the first twelve weeks of this year. The outlook for common 
and box grades has been much improved by recent rains in 
California, as these will increase the fruit crop and stimulate 
farm demand for crating and building lumber. There has 
been a good demand for millwork items from eastern rail 
territory, and now retail yards are coming in for larger 
amounts. Export demand has also been gaining. Prices 
of shop and box are up, and the whole list is firmer. 


Eastern Spruce Demand Is a Little More Active 


More favorable weather in the Northeast has caused some 
improvement in demand for eastern spruce. It is reported, 
however, that most dimension orders include odd sizes that 
are not available in western lumber. For such sizes the 
larger mills are able to secure $40 base, while small mills 
will accept 50 cents to $1 less for more easily cut schedules. 
Narrow Provincial random sells mostly at $33. Of the only 
two large New England dimension mills that were active 
recently, one has closed down for several weeks. Supplies 
of dry boards are now very low and they keep firm. 


Dry Stocks of Northern Hardwoods Being Cleaned Up 


Northern hardwoods continue to move in fair seasonal 
volume, and at steady prices. Perhaps the best industrial 
customers are the automobile interests, as the furniture 
plants are not taking much, but in many lines there has been 
an improvement in sales of box and crating grades. The 
outlook for building trades demand is becoming brighter, 
and there appears to be a good trade developing in the 
Northwest especially, with northern hardwood flooring 
orders covering a good deal wider range of items. While 
the southern mills have been offering keen competition, dry 
stocks of northern woods are low, and the probability is that 
they will be cleaned up by the spring demand. Output to 
date this year has been four percent below normal, and 
bookings cover about the same proportion of the cut as in 
the corresponding period of last year. 


Southern Hardwoods Continue Slow; Mills Curtail 


Southern hardwood producers find business decidedly 
slow, despite the fact that prices have declined to a point 
where they leave no profit. Many mills have therefore been 
curtailing, and output as reported for the week ended_March 
31 was only about sixty-eight percent of normal, and show- 
ing a tendency to fall off still more. Logs find a market only 
at bargain prices, and though the weather favors woods 
operations, the input is small. Present trading is largely in 
well assorted cars, but the inquiry gives promise of heavier 
business. Foreign demand is fairly active at present mar- 
ket level, but is not considered profitable. The best indus- 
trial buyers in the domestic market are automobile interests, 
for furniture makers are still holding off, but general demand 
for box grades is improving. Flooring and millwork 
plants are taking little more than immediate. needs, but it 
is believed they will soon take a leading place in the buying. 
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inners Named in Slogan Contest of Naltiot 
Contest Brought 400,000 Entries From Every Cornen of th 


With the public announcement of the win- 
ners in the $15,000 National Lumber Slogan 
Contest, fifty-seven persons in all sections of 
the country received telegrams from the Na- 
tional Lumber Manufacturers’ Association 
conveying the glad news of their success. 

The selection of fifty-seven winners from 
approximately 400,000 slogans received from 
some 200,000 individuals was a task that taxed 
the wisdom of several different groups of 
judges and the National Lumber Trade Ex- 
tension Committee itself. 

But the task is now done and the happy 
winners in all the States, with one in the 
Panama Canal Zone whose slogan was chosen 
over all submitted from American outlying 
possessions, and one in Canada, are making 
merry over their success. 

Necessarily, many contestants were disap- 
pointed, but it was well known to all in advance 
of participation that the number of prizes was 
limited and that not more than fifty-seven 
would be ultimately chosen for cash awards. 

While even among the seven 
capital prizes there is direct du- 


was that readers of that particular magazine 
would not be interested in the slogan contest. 
Nevertheless, the advertising was run and re- 
turns from that publication occupied fourth 
place numerically in the list prepared at head- 
quarters. 


Something About the Contestants 


Data regarding all the successful contestants 
have not yet been received at headquarters. 
Some biographical sketches are available. 

Mr. Noble, whose slogan was awarded first 
prize, is in his twenty-fifth year, having been 
born July 7, 1903, in Jackson, Miss. He at- 
tended the public schools of Jackson, grad- 
uating from Central High School. He then 
took a course in architectural engineering at 
the Mississippi Agricultural and Mechanical 
college, receiving his Bachelor of Science de- 
gree in 1923. Since that time he has been in 
the employ of the Southern Bell Telephone 
& Telegraph Co. 

Dora Davis Farrington is Mrs. Harry Webb 


Farrington, wife of a clergyman, lecturer 
and poet. The winner of the second capital 
prize is a professor of English at Hunter Co}. 
lege, New York City, and an author and fre. 
quent contributor to magazines. Mrs. Far- 
rington conducts a class in journalism 
the world’s largest 
writes : 


in 
women’s college. She 


I am interested in slogans as an advertis- 
ing medium and would welcome access to the 
best slogans you have received as the basis of 
a talk on slogans. 

I am happy if a slogan of my Own won. My 
husband and I became enthusiastic about the 
beauty of the different varieties of wood when 
building a few years ago, what is considered 
one of the most beautiful small houses on the 
Jersey coast. Our wonderful birch doors in 
natural finish, our white oak floors, our chest- 
nut half-timbered ceiling, our cypress window 
frames and comb-grain pine—each was a joy 
to us over which we grew eloquent. We feel 
wood is the most beautiful of Nature’s gifts. 


The Farringtons live in Interlaken, a lead- 
ing suburb of Asbury Park. 





plication, the judges all along 
the line decided that they were 


they considered a winning slogan 
because more than one interested 


cisely the same wording. Indeed, 
the fact that there was duplica- 
tion =: his kind, while render- 
ing a fin: il decision more difficult, 
confirmed the conviction of the 
judges that the contestants were 
shooting at the right target. 


Attracted Wide Attention 

The contest is said to have 
attracted wider attention than 
any similar contest in recent 
years. At the headquarters of 
the National Lumber Manufac- 
turers’ Association, members of 
the staff feel that it was most de- 
cidedly worth while, creating a 
tremendous interest in wood and 
its uses, which, of course, was 
the primary purpose in mind 
when a slogan contest was staged 
as a sort of opening gun in the 
National lumber trade extension 
campaign. Every State in the 
Union and every Canadian 
Province were represented in the 
slogans received. Contestants in 
America’s outlying possessions, 
in England, Scotland, Wales, 
France, Italy, Persia, Africa and 
other foreign lands, after perus- 
ing “The Story of Wood,” took 
their pens or pencils in hand and 
got to work seriously in the ef- 
fort to give wood its due and 
obtain a part of the contest 
money. 

As an evidence of the interest 
of all classes of citizens in the 
contest, it may be said that one 
of the great scientific organiza- 
tions of the country, which pub- 
lishes an attractive magazine 
read by thousands of highly edu- 
cated and serious-minded persons, 
was not disposed to accept the 
slogan contest advertising prof- 
fered by the National associa- 
tion. Their advertising manager 
felt that his publication would 
much prefer to have some other 
form of advertising matter later 
on in the campaign. His theory 
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Wood: Use It; 


Their Slogans 


FIRST PRIZE, $5,000 
Certified by Centuries of Service 
Miss. 
SECOND PRIZE, $2,000 
Nature Renews It 
Dora Davis Farrington, New York City 
THIRD PRIZE, $1,000 


Use It—Nature Renews It 
Mrs. Maud Burt, Marshalltown. 


James E. Noble, Jr., Sanatorium. 


Iowa 


FOURTH PRIZE, $500 


Build Better With Better Lumber 


Idaho 
FIFTH PRIZE, $500 


Lawrence O. Nichols, Boise. 


Wood Answers the Material Question 


Stanley Garrison, Indianapolis, Ind. 


SIXTH PRIZE, $500 


Wood Answers the Material Question 


Matthew Taplinger, Philadelphia, Pa. 


SEVENTH PRIZE, $500 


There’s a Wood for Every Material Problem 


Lawrence 


J. Fuka, Madison, Wis. 


Chief Prize Winners and 


Submitted 1,400 Slogans 


Lawrence O. Nichols, winner 
of the fourth prize, may be cited 
as a splendid example of the 
reward of perseverance. Mr. 
Nichols submitted 1,400 different 
slogans. He is foreman of the 
printing plant of Strawn & Co. 
(Inc.), Boise. In a letter to the 
National association, he said: 

My chief diversions are and 
always have been creative effort, 
and if I have produced a slogan 
that fills the needs of the lumber 
industry generally and of your 
great organization in particular, 
I am glad indeed. There's su- 
preme_ satisfaction in conscien- 
tious service—win or lose—but 
at least a little more in winning. 

C. Stanley Garrison, fifth prize 
winner, writes: 

I am a native born Hoosier, 
my birthplace being on a farm 
in Gibson County, near the Ohio 
River boundary. My first job— 
where real “folding money” was 
involved—was in wheeling saw- 
dust, at six-bits a day, at a 
hardwood lumber mill of the 
portable kind; a job, by the 
way, so strenuous that, because 
of my size and weight, it did 
not last but three days. By that 
time the log-way and saw Car- 
riages had to be dug out of the 
dust, and I was put to work 
piling slab wood. However, I 
“worked in lumber” many vaca- 
tions after that. 

Gibson County was covered 
with forests of beautiful hard- 
woods, and I knew every variety 
growing in it. I hauled logs and 
lumber, taught school, barn- 
stormed with traveling — and 
broke—theatrical companies, and 
even studied law, because my 
father said I had to. But after 
my' rather intermittent college 
days I got a job as a newspaper 
reporter on a small-city daily 
in my native county. That was 
some 20 years ago. Since that 
time I have always been in news- 
paper work, much of it in In- 
dianapolis. I have always loved 
the forests of Indiana and spent 
much of my earlier youth almost 
within a stone’s throw of them. 
To my mind lumber is the most 
fascinating product in the com- 
mercial world because of the 
“raw” material from which it is 
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A four-page folder containing the winning 
slogans and names of the winners will be sent 
to all contestants. The front page decoration 
will be. a composite picture showing Mount 
Vernon, home of the Father of His Country 
and outstanding example of wood construc- 
tion; a modern home of wood, a modern saw- 
mill plant and a sample of reforestation fol- 


struction, industrial, commercial and general 
magazines. 


Firing Second Advertising Salvo 


As the outcome of the popular contest is 
being announced, the trade extension commit- 
tee is firing its second advertising salvo, the 
current issue of the Country Gentleman, for 


ready for distribution in large numbers. 

As readers of the AMERICAN LUMBERMAN 
recall, the quest for a slogan for wood was 
based on the booklet “The Story of Wood,” 
which, with the advertising campaign behind 
it, was designed to get the romantic story 
of lumber into the popular consciousness and 
keep it there. More than a half million copies 








Winners of State Prizes and Their Slogans 


ALABAMA—Growing Trees for Growing Needs. 


Miss Lila Killebrew, Newton, Alabama. 


ARIZONA—A Growing Supply for a Growing Demand. 


Clarence A. Crosby, Phoenix, Ariz. 


ARKANSAS—Always Growing. 


Mrs. C. W. Thomas, Walnut Ridge, Ark. 
CALIFORNIA—Trees Without Number—Make It With 


Lumber. 
Milton C. Armstrong, Los Angeles, Calif. 


COLORADO—Once Used from Necessity, Now Used 
from Choice. 
Mrs. Edward Fair, Romeo, Colo. 


CONNECTICUT—Every Age Is the Wood Age. 


W. Stewart Gocher, Fairfield, Conn. 


DELAWARE—The Growing Material. 


Richard S. Moore, Laurel, Delaware. 





FLORIDA—Forever Growing, Forever Serving. 
Eugene M. Kelcy, Fort Lauderdale, Fla. 


GEORGIA—Use Wood. More’s Growing. 
Roswell H. Akin, Griffin, Ga. 


IDAHO—Your Judgment Is Good When You Build 


KANSAS—Why Not Make It With Wood. 
Leslie F. Clark, Sedgwick, Kan. 


KENTUCKY—W ood Will Solve Your Building Prob- 


lems. 
Edgar B. Stephens, Pikeville, Ky. 


LOUISIANA—/f It’s as Good as Wood, It's Wood. 
Clarence W. Gray, New Orleans, La. 
MAINE—It Serves Us Right. : 
Mrs. W. V. Larrabee, Phillips, Maine. 
MARYLAND AND DISTRICT OF COLUMBIA— 


Material Satisfaction. 
Miss Janet W. Meetze, Washington, D. C. 


MASSACHUSETTS —W ood 
Question. 
W. F. Foley, Worcester, Mass. 


MICHIGAN—Always in Demand—Always at Hand. 
William Crosby, East Jordan, Mich. 


MINNESOTA—W ood—A Growing Necessity of Mate- 


rial Importance. 
Mrs. C. W. Buhse, Minneapolis, Minn. 


MISSISSIPPI—Ever Growing in Forest and in Favor. 


Solves the Material 





With Wood. 


Like It. 


lIOWA—It Grows as It Serves. 





Edward Smith, Boise, Idaho. 
ILLINOIS—The More You Use It, the Better You 
Charles Kreidt, Chicago, Ill. 
INDIANA—The Only Building Material That Grows. 


Bernard Nix, Huntington, Ind. 


Alma Koepke, Waterloo, Lowa. 


Mrs. Alma Logan Burkett, Columbia, Miss. 


MISSOURI—Growing Forever—Its Uses and Source. 
Harry Woodhead, St. Louis, Mo. 


MONTANA—W ood—Growing in Usefulness. 
Gordon Vallandigham, Glasgow, Mont. 

NEBRASKA—W ood Ways Are Wise Ways. 
Mrs. O. F. Vinzant, Grand Island, Nebr. 


[Continued on next page| 

















lowing the ax in the woods, all superimposed 
on a large picture of the woods. 

Each contestant was required to submit a 
50-word statement explaining why his or her 
slogan was a good one. In making the awards 
the judges took this statement, as well as 
the slogan, into consideration. 

The telegrams which are being sent to the 
winners are being followed by letters request- 
ing that their addresses be confirmed in order 
that checks may be mailed to them promptly. 
It is expected that the checks will go forward 
during the coming week. 

It is estimated that at least 2,000,000 persons 
took an interest in the slogan contest. It 
Was advertised on 50,000,000 pages in periodi- 
cals reaching national circulation, including 
lumber, agricultural, religious, fraternal, man- 
ufacturing, home, architectural, scientific, con- 





example, being a reminder that lumber has 
taken the advertising offensive in the fight of 
materials in the building field. This adver- 
tising is now appearing in twenty-three farm 
journals and twenty-five professional, tech- 
nical and business magazines. Returns from 
this advertising are now coming in in large 
volume. Some 20,000 retail lumber dealers 
throughout the country will shortly receive 
large follow-up posters, giving the results of 
the slogan contest and boosting the campaign 
generally. They also will receive copies of the 
attractive poster prepared by the National 
Lumber Manufacturers’ Association as a con- 
tribution to American Forest Week, which has 
already created much favorable comment. 
“Use of Lumber on the Farm,” an attractive 
booklet in two colors, designed as a follow up 
for the present advertising campaign, is about 


of the booklet have been distributed, and re- 
quests are still being received in large 
numbers. 

That the story created a profound impres- 
sion is amply shown by the hundreds of vol- 
untary tributes written by its readers, many 
of which are being published in a special edi- 
tion of “National Lumber News,” 20,000 copies 
of which will be distributed to retailers and 
others. 

The booklet is being used in English and 
economic classes in schools, as a reference 
book in libraries, as entertainment in club meet- 
ings, as collateral reading in women’s clubs. 
It has already inspired several short stories, 
a novel and a scenario. Thousands of news- 
papers have reviewed the booklet and it has 
received endless favorable editorial comment. 

Letters of commendation have reached head- 
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quarters from men and women in every walk 
of life—authors, journalists, magazine writers, 
editors, librarians, college professors, county 
school superintendents, nature lovers, scout- 
masters, and many others. 

“The Story of Wood” is listed in the Feb- 
ruary Booklist of the American Library Asso- 
ciation, and thus made available to every public 
library in the country. It was listed when, in 
response to a letter from Miss Florence Jones, 
of the Indianapolis Public Library, stating the 
library would like very much to list it if 
copies were still available, headquarters an- 
nounced requests for the booklet will continue 
to be filled. 

Don Quilliver, author of the well-known 


and dip into it here and there repeatedly, 
solely because I find it so interesting and in- 
structive. I am sure I am wiser and more 
appreciative of the transcending value and 
use of wood than I ever would have been had 
I not read the little book. 


W. H. Hassig of Butte, Mont., wrote: 

I wish to say that your booklet is about the 
finest and most up to date piece of advertising 
that I have ever seen gotten out by the lum- 
ber interests, and I have read some pretty 
good articles in the AMERICAN LUMBERMAN 
about different mills etc., but these concerned 
individuals only. Your “Story of Wood” cer- 
tainly teems with brilliancy. 

Roy L. Litchfield, Creswell, N. C.. wrote: 


Your pamphlet, “The Story of Wood,” came 


et 
greater interest and worth than the mere 
chance to win a prize—real information about 
wood. I think many of the boys and girls in 
the schools under my supervision would be 
glad to read this booklet. It will give them 
valuable information and at the same time an 
opportunity to test their wits in the direction 
of terse, pointed and direct expression. 


Many letters similar to the following from 
Mrs. Jesse D. Natzger, of Kansas, have been 
received : 


Your little “Story of Wood” has done much 
to tell the people the true situation. We 
people of the plains, who do not travel much, 
give thought to what our farm papers tell us, 
Until I read your book I supposed the forest 
Was passing away. 








Made Of. 


NEW MEXICO—W ood Grows for Our Growing Needs. 
Vernon A. Wilson, Albuquerque, N. M. 


NEW YORK—For Building Needs, Lumber Leads. 
Mrs. D. V. Nash, New York, N. Y. 


NEVADA—I?’s Better, Built of Wood. 


Lorena Green, Reno, Nev. 


Winners of State Prizes and Their Slogans 
NEW HAMPSHIRE—The Stuff True Homes Are 


Miss N. M. Johnson, Keene, N. H. 


NEW JERSEY—Wood Makes a House a Home. 
Cajetan Morsack, West Orange. N. J. 


SOUTH CAROLINA—There’s Individuality in Wood. 
C. M. Lane, Parris Island, S. C. 
SOUTH DAKOTA—Materialize Your Ideas in Wood. 
Harold Atz, Rutland, S. D. 
TENNESSEE—A Growing Necessity. 
Mrs. Betty Prince, Knoxville, Tenn. 
TEXAS—W ood for Satisfaction. 


Beatrice Alderson, Bonham, Tex. 


UTAH—Every Age an Age of Wood. 
Gustave O. Larson, Cedar City, Utah. 


VERMONT—Imagine a World Without Wood. 


LaVerne Thayer, Brattleboro, Vt. 


NORTH CAROLINA—For Building Needs Lumber 
Leads. 


Mrs. W. L. Peace, Laurinburg, N. C. 


NORTH DAKOTA—Materially Speaking, You'll Choose 
W ood. 
H. O. Holm, Ryder, N. D. 


OHIO—W ood—W hen You're Materially Concerned. 
Paul E. Russell, Fremont, Ohio. 


OKLAHOMA—Use Wood, More Will Grow. 
Miss Agnes Russell, Vinita, Okla. 


OREGON—Use Wood—lIt Grows. 
Ruth M. Currie, Portland, Ore. 


PENNSYLVANIA—W ood and Its Uses Keep Growing. 
Robert Blair, Eddystone, Pa. 


RHODE ISLAND—Wood Is So Good They Imitate It. 


Anita Bryant Chase, Newport, R. I. 


VIRGINIA—Make It of Wood—Youw'll Like It Better. 
Mrs. C. C. Bly, Leesburg, Va. 


W ASHINGTON—Always at Hand for Every Demand. 
L. H. Hough, Tacoma, Wash. 


WEST VIRGINIA—Wood, Ever Ready, Always Grow- 
ing. 
. Mrs. Zenada Wellman, Huntington, W. Va. 


WISCONSIN—W ood Serves, Survives and Satisfies. 
H. P. Sigwalt, Milwaukee, Wis. 
W YOMING—W ood of Ages, Still Ages of Wood. 


James R. Brown, Sheridan, Wyo. 


CANAL ZONE—Use Wood for Material Economy. 
Kathleen McGuigan, Balboa Heights, Canal Zone. 
CANADA—There’s Nothing So Good As Durable 


W ood. 
W. A. Gordon, Port Dover, Ontario, Can. 























Quilliver series of books for young men and 
boys, after reading the booklet was inspired 
with the idea of making one of his series a 
romance of the lumber industry. This book, 
which will be called “Larry Allen,’ recites 
the achievements of a boy who is prompted 
to make his career in the lumber world 
through getting into the slogan contest and 
reading “The Story of Wood.” Several chap- 
ters are almost complete, and Mr. Quilliver 
is now seeking color in the timber lands of the 
North and South. This publication should 
project the popular booklet at least a genera- 
tion into the future. 
Some Voluntary Commendations 

Here are a few of the voluntary commenda- 
tions. John L. Dorough, M.D., Ardmore, Okla., 
expressed the attitude of many. letters as 
follows: 

I have read the booklet from cover to cover 


by chance under my observation today. It 
should be read by every school child in 
America. Please send me a few copies to be 
distributed among the schools of Washington 
County, North Carolina. 


Miss Elizabeth Turner, New Haven, Conn.: 
I am a teacher in the public schools of 
New Haven and would like to have you send 
me forty-five copies of “The Story of Wood.” 
I can make good use of it in the class-room. 


George M. Gunderson, county superintendent 
of schools, Thief River Falls, Minn.: 

I received a copy of your “Story of Wood” 
and am wondering if copies of this pamphlet 
could be forwarded to all the teachers of the 
rural schools of the country, since it gives 
very valuable information with reference to 
lumber. 

William A. Boerger, superintendent of 
schools, Stearns County, Minnesota: 

The booklet contains something of even 


This came from Charles F. Kade, Grand 
Rapids, Mich.: 


I want to compliment the person who wrote 
“The Story of Wood.” Have been in the wood- 
working business from boyhood up, about 
fifty years, and have used millions of feet of 
lumber. Have “worked it’ from the sawmill 
to the finished product, and I do not see how 
anyone could have told the story of wood in 
more interesting form. I would like to pass 
it on to the detailers, draftsmen, rod men, and 
so on, in our detail department. 


ForRESTRY STUDENTS at Purdue University at 
Lafayette, Ind., specializing in forest products 
utilization, recently spent two days in Indian- 
apolis on an inspection and survey of the wood- 
using industries of the city. They were joined 
in Indianapolis by R. F. Wilcox, Indiana State 
forester. 
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Lumber at the 
Flower Show 


What has lumber to do with a flower show? 
The visitor to the big flower and garden show 
at the Hotel Sherman in Chicago last week 
could tell you that it has a great deal to do 
with it. For no matter which way he turned 
there was some attractive bit of wood playing 
both a useful and ornamental part. 

There was a slushy spring snowstorm raging 
outside, but on the two floors of the hotel 
where the show was held there were lavish 
color and exquisite fragrance. But it was more 
than a flower show. It was a complete exposi- 
tion of the art of home gardening. Over fifty 
garden clubs in and around Chicago combined 
their efforts to make the display an educational 
feature of their united campaign for landscape 
beautification. Through the show and the con- 
tests which were part of it, the garden clubs 
are spreading the idea of home gardening and 
teaching the possibilities of the small yard. It 
is one more effective way of impressing the 





One of the model gardens at 
desirability 
go with it. 

To a lumberman the exhibition was an eye- 
opener in many ways. There are many sur- 
prisingly effective uses of wood in landscape 
gardening which might not have occurred to 
him before, and almost every corner of the big 
show revealed one of them. 

A large section of the exhibit was devoted 
to almost full-size model “front yards” of the 
usual narrow city lot type, and in almost all 
of these there was some charming bit of gar- 
den furniture made of wood. And where it 
was not made of wood, it might have been, 
as for instance the beautiful little stone garden 
seats which could have been carried out in 
wood, painted white or ivory, with a much 
more cozy effect, for stone is undeniably cold, 
despite its beauty. White picket fences, rustic 
fences, rose arbors, pergolas, lattice work in 
all sorts of uses, rustic bridges over miniature 
brooks, a delightful little garden house, a dainty 
Japanese outdoor tea room, with tables and 
chairs to harmonize, all illustrated the beauty 
of wood in a surrounding of trees, shrubs and 
flowers, 

Two illustrations herewith show how per- 
fect in detail the model gardens were. One 
shows a simple but most charming lawn and 
flower border, with a walk leading up to a 
handsome Colonial doorway, set in a brick 
wall. As a contrast is shown one of the more 


of having a home and a yard to 


elaborate gardens with a marble figure in the 
Both of them were lovely and 


background. 


the Hotel Sherman Flower 








Miniature model home and garden entered in prize contest 


either easily within the reach of the ordinary 
home owner if he have the time and taste to 
develop it. 

Several model frame houses, or at least their 
fronts, were shown among these yard models, 
and one of these displayed effectively the 
beauties of a stained shingle roof. One garden 
showed an interesting rustic fence of the woven 


a 


and Garden Show 


picket-wire type. There were several rustic 
shelter houses, numerous novel styles of bird 
houses and a wide variety of lawn and garden 
furniture. 

One of the hits of the show was a 
and after” 
small 


“before 
display of twin frame cottages in 
front yards. One cottage, unpainted, 





Showing how 


with shingles falling off the roof, with sagging 
porch and rickety step, stood in a bare dirt yard 
with tin cans and broken bottles scattered 
about. The other, painted white with green 
trim, well shingled roof, neat porch, stood in 


a pretty little garden with well kept walk and 


fence. 

There were also a amie of garages in the 
various exhibits, all masked by beautifying 
vines or with well arranged shrubbery, show- 
ing how the garage may become an added 
attraction to the landscape instead of an ob- 
trusive ugliness, as it so frequently is. 

The large model yards constituted only a 
small part of the show, however. One of the 
most interesting features was another set of 
model gardens, miniature ones, which altogether 
comprised a remarkable exhibition of landscape 
gardening. These miniature models, one of 
which is shown herewith, were entered in a 
prize contest and fifty-three garden clubs com- 
peted. The models were all the same size, 
roughly about 10x25 inches, and were all built 
up from the same fundamental materials, an 
oblong “yard” and several wooden gable- 
roofed units which could be placed in various 
positions to make up houses of different styles. 

These models were of thin wood, unpainted, 
and the amateur gardeners and architects made 
surprisingly varied uses of them, painting on 
their windows, doors, shingles, etc., and plac- 
ing their chimneys wherever they chose. The 
models were turned out for this purpose in the 
cabinet shop of the Hotel Sherman. 

With this foundation, fifty-three beautiful 
and cleverly designed gardens were developed, 
with trees, lawns, flower and vegetable gar- 
dens, fences, garages, walks, garden decora- 
tions and dozens of other features. The 
houses had acquired porches and sunparlors, 
bay windows and dormers. It was said that 
some of the miniature models were three 


(Continued on page 62) 


a small front yard may be beautifully laid out 


40 AMERICAN LUMBERMAN 


APRIL 7, 1928 


ee, 





APRIL 


eo 


Lumber in Packages4 Mc 
































Quality Stock, Re-butted, Specially} Prote 





























products and announcing these improvements as important public news, So a 
“And,” said one of the executives of the Weyerhaeuser group, “I to be 
sincerely believe that, when lumbermen generally cease to regard ad- Re 
vertising and trade promotion methods as devices that can be pulled whic 
in from the outside to work miracles for them, and begin first to haeu 
analyze their product and then build up from that point, they will sible 
begin to see the great opportunity that is ahead for lumber. But not noch 
until that time will lumber be safely on the road to effective mer- . se 
chandising.” phe 
The new quality-line is based on this principle. It is not a case ther 
of merely advertising ordinary lumber but of producing a lumber- desi 
product that can be advertised successfully. Furthermore, it is the degt 
first step in the direction of manufacturing refinement, in the pursuit it p 
Package lumber is easy to handle since each bundle constitutes a unit of which the lumber business will be much more interesting in the grot 
future than it has been in the past. agai 
on Mie Bs. . ie ; a These innovations in lumber distribution result from an analysis of The 
BELIEVE this to be the beginning of a revolution in lumber the lumber situation made by the Weyerhaeuser organization. Tt was 
merchandising.” Concluding with these words, I. N. Tate, found that the volume of lumber sales from 
general manager of Weyerhaeuser Sales Co., announced the the average dealer’s yard still exceeds the & 
operation of a unique plan to distribute and sell lumber of volume of all other products. Moreover, lum- foal 
the highest quality in packages. At the several Weyer- ber still is the longest-profit item the dealer 
haeuser-affiliated mills in northern Minnesota, Idaho and handles. to 
the Pacific Northwest and at the company’s large distribut- Yet, because of the intensive advertising and a 
ing plants on the Atlantic, the better grades of finishing lumber will selling methods of the manufacturers of a ee 
be re-manufactured so that the ends of each piece are absolutely smooth jong string of specialty materials, these things 
and four-square. It will then be bundled into packages, each one Of have found their way into the lumber yard. ; 
which has a heavy fibre cap over each end. This cap bears a label on Gypsum boards, other wallboards, insulation im) 
which the kind, species and grade of its contents and the name of materials, patent roofings, cement, plaster, metal - 
the particular producing mill are printed. lath, steel posts and even paint have been ” 
Packaged lumber distributed in this way is intended to serve as a forced upon the dealer’s attention. lus 
quality-line to be added to the lumber dealer’s ordinary line of lumber. As a result, there is an unbalanced distribu- ni 
It is to be sold at a preferential price. Its distribution will be en- tion of sales-effort on the part of the dealer. - 
tirely through retail lumber dealers and dealers throughout the entire Instances have been found in which the dealer m« 
territory served by the Weyerhaeuser mills will eventually be invited has been asked to spend as much as 10 per- 
to participate. They will be designated “4-Square” dealers. They will cent of his sales-effort to 1 percent of his fit 
receive all the benefits of the modern mrchandising plans that accom- volume. And in order to handle the special- fo 
pany this improvement of the product. Contractors who bid on a ties he has had to pyramid his investments in - Ja 
quality-basis will be protected from price-cutting competition by the such a way as to reduce his turn-over. As cl 
prevention of substitution of inferior species and grades of lumber long as he remains in the lumber business, he is 
for those specified. The building public is expected to benefit by the must carry this basic commodity in stock, as : i fame ~ 
elimination of one of the most costly wastes in building—the time the well as a duplicate stock of corresponding pan Hii Wash ‘ b 
mechanic takes to square up every piece of ordinary lumber before specialties. This has really cut down his mar- pitt senna . 
he uses it. gin, and has slowed up his turn-over. Weyerhaeuser Sales = 
“This is the first time in the history of our industry,” said Mr. 
Tate, “that the lumber manufacturer has offered the lumber dealer a line WEN NE of the troubles has been that lumber has been looked upon s 
of lumber products that he can really merchandise on a quality-basis. By | merely as lumber,” Mr. Tate said. “With nothing to talk about q 
which I mean lumber that is actually improved, made distinctive, pack- — but price, with no exclusive sales-arguments to answer the ar- t 
aged, advertised and guaranteed clear through to the consumer. The  guments of the specialties promoters, and with competition from the 
greatest result that we hope for from this plan is that it will tend to unscrupulous dealer who figures on the same specifications but delivers 
take lumber off the auction block.” a different species or a lower grade, the legitimate lumber dealer has I 
In its wider economic aspects, this plan is believed to be important for been forced to buy and sell lumber on a price-basis alone. : 
two reasons: first, it will enable the public to take a more dynamic in- “In this situation, the contractor has played the role of an auc- : 
terest in lumber, which will help lumber meet the competition of other _tioneer, compelling the dealer to bid for his business. The conscien- . 
industries; second, it is consistent with the modern tendency to start tious contractor has suffered from this situation, too. He has been . 
the program for improved merchandising with the product, from the at the mercy of the price-cutting bidder who takes jobs on such a | 
consumer’s point of view. narrow margin that he cannot follow the best construction-principles 
and must resort to skinning the job and substituting inferior grades of 
SE|ONCERNING the first point: Home-building in general has ‘umber for those specified. > 
9m| suffered considerably during recent years because of the com- Better dealers and better contractors, alike, have deplored this sit- 
petition of the many highly merchandised commodities which ation. The only reason why they have drifted into it is because the 
are bidding for the public’s money. To no little extent, this is due lumber producer hasn’t as yet come to their rescue. What the situa- 
to lack of public interest in lumber, for it is unreasonable to expect tion demands is a strong, effective merchandising program for lumber. 
the public to take keen interest in an unidentified basic commodity that _ These are the reasons why the Weyerhaeuser organization, in addi- 
carries no guarantee of specific quality. The public has been taught to de- 0M to its’ standard line of ordinary lumber products, as now being 
mand an assurance of quality, of knowing that it gets what it pays for. sold, is bringing out the new “4-Square” line of “wasteless” lumber. 
The new, packaged and guaranteed line of lumber meets this re- 
quirement; and its producers believe that the introduction of distinc- IGHTEEN months of development work and testing have 
tive and refined lumber products will make it possible to elicit public preceded the actual operation of the plan. To begin with, the 
interest in lumber and to create a public appreciation of its qualities items being shipped in this manner will include square edge and 
and usefulness that will make a stimulating effect on the use and pattern stock of all the finishing grades, bevel and Colonial siding, 
sale of lumber. softwood flooring, both side and end matched, ceiling, partition, Phil- 
Moreover, this is believed to be sound merchandising because it adelphia fencing, stepping, casing, base and a wide variety of mouldings. 
starts where sound merchandising should, and must, start—with the When it was proposed to package these items, it became obvious that, 
product, from the consumer’s point of view. It has been pointed out if a neat package were to be applied—in fact, if the lumber were to be 
that there is a tendency in this direction among many other industries. worthy of this treatment—it must be finished better than is customary. 
Automobile-manufacturers, radio-manufacturers, and the makers of The package selected made the ends of the board of primary importance 
scores of other commodities that are competing with lumber for the —and it is surprising that the lumber manufacturer never heretofore 


public attention and money, are continually improving and refining their 


has done anything to improve the rough, dirty ends of his product. 
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s+{Modern Sales Appeal 


ally§ Protected Gives Product Identity 


“WS, So all lumber merchandised in the “4-Square” line is re-butted so as 
“I to be absolutely square and smooth. 
ad- Re-butting was, in itself, a difficult manufacturing problem, to solve 
Hed which, and upon which alone, the development engineers of the Weyer- 
to haeuser organization spent about four months. It was found impos- 
will sible to inspect, grade, re-butt and re-inspect the pieces selected for 
not packaging without slowing up the mill-processes. So this was made 
ner- a separate operation. The selected lumber now is brought from the 
dry sheds or planing mill to a separate re-manufacturing unit where 
case there is located a special trim bench, 36 feet long, with a specially 
Der designed re-butting saw in the center. The saw is set exactly at 90 
the degrees and, by the application of a special method in the filing room, 
suit it produces an absolutely smooth cut. Each of the two ends of a 
the group of similar pieces is cut separately. The boards are clamped 
against the guide with pneumatically operated rubber-faced clamps. 
of The saw is operated by an electric button. 
was 


2\T THIS point the lumber is re-inspected so that it meets the 
highest specifications as to manufacture and finish, after which 
it is packaged and labeled, placed on trucks and hauled away 
to the car door for loading. Each package contains from three to 
twelve thicknesses of one standard length. Grades will, of course, be 
the standard, uniform association grades and will be supervised, as 
usual, by the several regional grading bureaus. 





The Weyerhaeuser executives hope, and believe, that this effort to 
improve selling conditions in the lumber trade will result in a wide- 
spread movement of manufacturing throughout the entire industry. 
In a sense, they welcome competition to excel their own advances in 
lumber production because they are confident that such competition 
will bring the whole industry to a higher level of both manufacture and 
merchandising, which will give it effective resistance to the encroach- 
ments of the specialties industries. 


The package consists of a heavy sulphate fibre binder or cap which 
fits over each end. It is a combination of sleeve and hinge, which allows 
for the flexure of the pieces as the package moves over the loading 
jack. Each package is attractively labeled at both ends in bright 
clean reds and vellows. On each label is printed—not in a code which 
ial is understandable only by lumbermen, but plain to the reading and 
understanding of anyone—the species, the grade and the kind of lum- 
ber, together with the name of the particular Weyerhaeuser mill from 
which it comes. This description constitutes a guarantee of quality, 








Packaging gives identity and disr’ay va'u> to dea’et’s merchandis? 
handled today. Nor does it cause any loss of time on the job, for 
the fibre caps can be easily removed on the job. 

Of course, the re-manufacturing process, tlie packaging and the 
extra care in delivery require the manufacturer to obtain a higher 
price for this quality commodity.: The additional charge’ made, how- 
ever, is barely sufficient to cover the first two of these three factors, 
and it is believed that this slight premium will be more than offset 
by the saving in both labor-time and waste on the job. Actual job-tests 
have established that a substantial amount is saved in the erection of 
this lumber, due, in the first place, to the elimination of the time 
required for re-butting every piece by hand. Further saving comes 
from the fact that a better job results. Two pieces of 4-Square siding, 
for instance, will fit tightly together at the ends. Less fitting will be 
required. 


OWEVER, the Weyerhaeuser companies are not presenting this 
new line to dealers on an economy-basis entirely. While the 
line will be offered eventually to all the more progressive dealers 
in all parts of the country except the extreme Southeast and South- 
west, they will not be required to stock it exclusively. They will be 
asked to carry a small, but we!l assorted, stock of the quality-goods in 
addition to their regular line, and they will be allowed to get both 
kinds in the same carload. 

Furthermore, they will be given every assistance in merchandising 
this lumber on a quality-basis. Every sales-promotion practice that the 
specialties manufacturer has used to advantage can be applied to this 
new lumber line because it is branded and identified. A campaign of 
advertising in the national magazines and the leading publications of 
the lumber and building industries is in preparation. This will be sup- 
plemented by newspaper advertising in the trading centers out of which 
4-Square dealers operate. Mats and plates for local advertising will be 
supplied to dealers, as well as signs, window displays, literature for 
consumer distribution and broadside mailings to contractors and archi- 
tects. The dealer with whom this line is placed will participate in the 
benefits of all these means of promotion. 

He will benefit by having a lumber product that has display value. 
A truckload of packaged lumber will be sure to attract public interest in 
the street, and to identify the dealer whose truck carries it as the mer- 
chant carrying the best lumber made. Packaged lumber also can be dis- 
played advantageously in the dealer’s window, at fairs and in other 
conspicuous places. 

By all these means the dealer will be helped to command a quality 
price for the quality goods. Basically, he will be expected to succeed 
in this because the packaging of 4-Square lumber gives the buyer com- 











aR not only to the dealer, but to any interested member of the public. 
Items which are so!d in broken lots are piece-labeled also so that no 
yon single piece of inferior lumber can be substituted for a board of the 
out quality line. The permitted proportion of shorts is bound into each 
ar- bundle of such items as siding, and these shorts are also of the finest 
the quality and all re-butted. 
ers Endless experiments were made with every other known method of 
has packaging, including even spot-welded metal bands, before this fibre- 
cap finally was adopted. No other method of bundling was found 
nce entirely satisfactory, though this one meets all the requirements of 
ne both manufacturing and distribution. Actual tests have proved that it 
pen holds up perfectly during transcontinental shipment and during load- 
e ing, unloading, warehousing, trucking and truck-dumping on the job. 
les Each cap is fastened to the back sides of the top and bottom boards 
of in the package. The faces of all’ pieces are turned inward and thor- 
oughly protected, thus eliminating or greatly reducing the damage which 
sit- occurs to both the edges and faces of the lumber as it is ordinarily 
the 
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VARIOUS SIZED PACKAGES USED; SMALLER MOLDINGS CARRY TAGS ATTACHED TO TAPE TIES 
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plete assurance Wut ie is receiving the finest 


lumber it is possible to produce. The con- 
sumer gets the highest quality at the start, 
which is the cheapest in the end. The packaged 
line is better looking and produces better build- 
ings at a substantial saving in cost. 

From the architect’s or the owner’s point of 
view, the greatest benefits of the innovation, 
aside from this economy in time of application, 
are two. First, it protects them from substitu- 
tion of inferior grades and species. Whereas 
in the past, other lumber has been grade-marked 
in code, the quality-identification of this brand 
is in plain English, Any one who knows 
nothing about lumber standards will be able to 
compare the label with his specifications and 
know he is getting what he ordered. Secondly, 
the plan is expected to result in improvements 
in lumber construction-practice. The time 
saved by the re-butting of each piece at the 
mill will release a certain amount of the 
mechanic’s time for the practices of those 
fine points in the use of lumber which result 
in an excellent job. Not only this, but the 
tight fitting together of the finish items will 
eliminate such shoddy practices as leaving 
small gaps between pieces of molding or sid- 
ing to be filled by the painter. 

In fact, one of the great results which this 
plan contemplates is to restore the high stand- 
ard of craftsmanship which formerly charac- 
terized the wood built house. A contractor who 
bids on a quality-basis will get a quality-price 
that will enable him to use the lumber cor- 
rectly. He will be able to allow his mechanics 
sufficient time to produce beautiful work. The 
shoddy practices that have come to permeate 
the building crafts as a result of the abnor- 
mal demand for building during the following 
the war will be eliminated, it is hoped, and 
as better wood homes are built more of them 
will be sought. 

“The misuse of lumber in recent years by 
unskilled or unscrupulous builders has been 
exceedingly damaging to the entire lumber in- 
dustry,” Mr. Tate commented on this point. 
“Lumber has been blamed by many people for 
many faults which do not belong to the prod- 
uct but to the manner in which it has been 
handled on the building job. When you see 
how framing lumber is mishandled on many 
jobs, you cease to wonder why people can be 
interested in other materials for the same pur- 
pose. When you know the cheap quality of 
shingles which have been sold in the past and 
the slap-dash way they have been applied, you 
don’t wonder that there are 47 varieties of 
composition roofings taking this business away 
from lumbermen. 

“In many instances, the public has turned to 
the specialties to protect itself. In turn, the 
lumber industry must protect itself from the 
jackleg contractor who abuses its product. As 
we see it, 4-square lumber in plainly labeled 
packages will protect the industry from these 
abuses. It will help to hold the high reputa- 
tion that the lumber house has enjoyed in 
America from the beginning.” 

Mr. Tate summarized the advantages of the 
merchandising plan, to the several factors in 
the building industry, as follows. To the 
dealer who is allowed to handle the line, the 
chief benefits will be: 

First, assurance of a permanent source of 
supply. 

Second, a premium line of improved, na- 
tionally advertised lumber products that can 
be successfully merchandised on a quality- 
basis. 

Third, listing as a preferred dealer, com- 
bined with the results of the great advertising 
campaign that is being launched. 

Fourth. the backing of the finest manufac- 
turing plants in the industry. 

Fifth, absolute protection against the un- 
scrupulous lumber-auctioneer. 

Sixth, the inside track on all future devel- 
opments of the line. 

Seventh, the higher profits on the line and, 
if the line wins the public acceptance which is 
expected, a quicker turn-over. 

Eighth, the reputation of handling the finest 
lumber made. 


To the contractor, it means protection against 
the cut-throat bidder, the advantage of making 
a quality-bid on a quality-product, the reputa- 
tion that results from handling an excellent 
material excellently. 

To the architect, it means absolute assurance 
that lumber of the quality, species and grade 
he has specified is used, and a higher quality 
of craftsmanship that he has been able to de- 
pend on in the past. 

To the owner, it assures the use of quality- 
products. Against the higher price, it bal- 
ances a substantial saving in labor-cost. Above 
all, lumber that is made right assures hint 
that it will be used right. 


Endorses Standardized Hardwood 


Wasuincton, D. C., April 2—R. M. Hud- 
son, assistant director of the bureau of stand- 
ards, Department of Commerce, has issued a 
circular letter to hardwood manufacturers, dis- 
tributers and consumers disclosing that that 
department is standing unequivocally behind 
the Hardwood Consulting Committee and the 
Central Committee on Lumber Standards. 

The Hardwood Consulting Committee, which 
advises the Central Committee concerning hard- 
wood standards, has been in existence since 
1924. Thirty representatives of al) branches 
of the hardwood industry comprise the com- 
mittee, which has been guided to a considerable 
extent by the technical findings of the Forest 
Products Laboratory at Madison. 

The laboratory has made a series of com- 
prehensive studies of the grading of hardwood 
lumber. In addition, the hardwood industry 
has made a number of tests of results obtained 


Automatic Saw 


The way in which lumber dealers use the 
automatic saw filer pictured herewith, to draw 
carpenters and the farm trade closer to their 
yards, was recently described to a representa- 








Power-driven automatic saw filer dealers are 
using to file saws for carpenters and for trade 


tive of the AMERICAN LUMBERMAN by the 
manufacturer of this handy little machine. 

The lumber dealer installs this machine for 
his own use and for filing the saws of car- 
penters, contractors, farmers and others who 
use saws. Without solicitimg any work, a 
lumber dealer in a small Michigan town, using 
one of these automatic filers, filed more than 
300 saws the first year, practically paying for 
the machine out of the first year’s earnings. 

This automatic saw filer is power-driven and 
files a saw in less than half the time required 
by hand and according to users, does its job 
with a uniformity, accuracy, and precision that 
can not be equalled by the most expert hand 
filer. It files all types of hand. saws—cross- 
cut, rip, back, mitre box etc., and with extra 
attachments it will also file compass and key- 
hole saws. 


in grading lumber under the present and pro- 
posed standards. The outcome was a recom- 
mendation that grading rules for hardwood 
lumber be so revised that all grades shall be 
determined according to actual utility value of 
the material, these rules taking the form of 
Proposal “C.” 

Mr. Hudson’s letter, sent out under date of 
March 30, follows: 

The attention of this department has re. 
cently been called to an apparent misunder- 
standing of the position of the Department of 
Commerce with reference to hardwood stan- 
dardization, and the purpose of this letter is 
to correct such misunderstanding. 

The Central Committee on Lumber Stan- 
dards, which was appointed by the secretary 
of commerce, and the Hardwood Consulting 
Committee have worked earnestly to bring 
about complete standardization of lumber, This 
department approves and endorses the action 
taken by these committees, in the development 
of improved standards for the grading and 
inspection of hardwood lumber. 

It is our understanding that the Nationa) 
Hardwood Lumber Association upon which the 
producers, distributers and consumers of hard- 
wood lumber rely for making standard rules 
for grading effective in practice, is now at 
work on certain important modifications and 
revisions of the recommended standards, 
known as Proposal “C”’; and that these 
changes give promise of removing from Pro- 
posal “C” the incidental features which were 
apparently most objectionable to furniture 
manufacturers and other consumers. 

In the belief that this apparently necessary 
revision of hardwood grading standards will 
prove of permanent benefit to consumers and 
to the hardwood trade itself, this department 
wishes the entire hardwood industry the best 
of success in the early completion of this 
commendable effort. 


Filer of Interest 


A very important feature of this automatic 
saw filer is that it automatically joints the 
saws as it files. If saw teeth are large and 
small, it brings them all back to equal size the 
first time the saw is sharpened, so that every 
tooth cuts evenly. Users say that this is one 
reason why carpenters and other saw users 
readily bring their saws into the lumber yard 
for filing on this automatic machine. 

To dealers who desire it, the manufacturer 
of this automatic saw filer furnishes complete 
newspaper ads ready to be inserted in the local 
newspaper, moving picture slides, business 
cards, circulars, letterheads, statements and re- 
pair tickets, so that a dealer can actively so- 
licit saw filing business. However, most 
dealers use this automatic saw filer merely as 
a service proposition. They offer this service 
to carpenters and other saw users to get them 
into the habit of coming into the lumber yard. 
so that when they want building material they 
will come to the lumber yard where they get 
their saws sharpened. 

E. C. Atkins & Co., of Indianapolis, manu- 
facturers of Silver Steel Saws, say regarding 
this automatic saw filer: 


“It is the most universal filing machine 
on the market. There is no question about 
that. It seems to be unexcelled for filing 
narrow band saws, as well as small cir- 
cular saws and for hand saws, it is the 
only automatic filer on the market we 
know of. Our customers using this auto- 
matic filer are pleased with the results.” 


This automatic saw filer is giving such good 
satisfaction in so filing saws that they cut 
faster and easier, that the AMERICAN LUMBER- 
MAN will be glad to supply the name of its 
manufacturer to dealers who are interested. 
According to the literature of the manufac- 
turer, it is sold on a “satisfaction or your 
money back” basis. 

THE REFORESTATION committeeeof the Izaak 
Walton League states that 65,000 trees have 
been obtained for planting in Erie County 
(New York) during 1928. 
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Homes of Wood Feature Big Exposition 


Aiming to sell the public on the home own- 
ership idea and to raise the standards of resi- 
dence construction, the Chicago Own Your 
Home Exposition opened at the Coliseum last 
Saturday night, for a week’s run. 

“Buy or build a home, but be sure you put 
your money into a structure that will outlive 
you,” was the keynote of the exposition. A 
badly built house is worse than no house at all, 
declared George W. Nixon, president of the 
Chicago Real Estate Board, under the auspices 


bought or built in the wrong location, con- 
structed carelessly with flimsy, inferior or sub- 
stitute materials cost the unfortunate home 
owner far more in the end than a good home 
—to say nothing of the disappointment,” added 
Marvin E. Ellinwood, vice president of the 
board and chairman of the “Own Your Home” 
division. 

Over two hundred exhibits make up the 
show, these including practically all building 
materials, equipment and appliances entering 


of which the show is being held. “Homes into a modern home, also plans, financing 














“Dorothy Dix” Tells World of 
Need For Homes 


[Copyright 1928 Philadelphia Public Ledger] 


Why does the old maid crop increase every year? Mainly because there are 
no more good SOUND-PROOF parlors, with HONEST DOORS that can be 
shut, in which a young man may do his courting. 


Girls have their hats on when their dates arrive and they go out to cabarets and 
motion pictures in order to have a little private conversation, because there is no 
spot at HOME in which they can say a word that won’t be overheard. But there 
is nothing about public places that inclines a man’s thoughts toward matrimony. 


Jazz and jokes and RESTAURANT COOKING and big bills are no promoters 
of sentiment. All they do is to make a man consider whether a girl is a good 
dancing partner instead of whether she would be a good life partner or not. 
After all, the thing that leads most men into matrimony is the DESIRE FOR 
A HOME. And so when you take away from a girl the BACKGROUND OF 
HOME vou have robbed her of her chief enchantment. 


And. of course, the high cost of loving also militates against matrimony. In the 
good old days, when a young man could go to see a girl at her OWN HOUSE and 
spend the evening talking or playing games or singing around the piano, he could 
save up some money to get married on, but now, when he has to take the girl 
out and give her a good time because there isn’t ANY PLACE TO STAY except 
with mother and father and Aunt Susan and Uncle Ben and little sister and brother, 
it takes so much money that there is nothing left for a wedding ring. 


And it is because there are SOQ FEW HOUSES to live in that there are so 
many divorces. Husbands and wives are no longer fireside companions, be- 
cause there are no more firesides. Nor can any two people live in the close 
confines of a couple of SMALL ROOMS without getting on each other’s nerves. 
They are brought into perpetual conflict, and are bound to clash and rub each 
other the wrong way. 


And it is these SMALL APARTMENTS that are the devil’s workshops for women. 
The women who live in them are not interested in them and have no pride in them 
as they would have in building A REAL HOME, because they are merely temporary 
stopping places. They expect to move on somewhere else next year. 


The little work there is to do takes only a short time, and this leaves the 
woman with hours upon hours in which to brood over unhealthy thoughts and 
magnify trifles into grievances, if she is moodily inclined, or else to range the 
streets in search of diversion. 


If we had the statistics of the wives who go clothes-mad and run their husbands 
into debt. or who go club crazy, or who get into compromising flirtations with 
men they pick up at tea dances or matinees, and of the wives who are generally 
disgruntled and dissatisfied, we should find that nine-tenths of them are women who 
live in LITTLE APARTMENTS and who haven’t enough work to do to keep them 
occupied. and who lack the restraining moral influence of HOME LIFE. 


This thing of a woman making a cup of coffee and cutting an orange for her 
husband for breakfast, and scrapping herself a bit for lunch, and their going 
out every night to a RESTAURANT FOR DINNER will demoralize any couple 
that tries it. 


And it is the lack of being reared IN A HOUSE that is the curse of the younger 
generation. In a small apartment where there is NO NURSERY, no place where 
the children can play, their noise and their games drive their elders frantic, and 
they are hustled out ON THE STREET as soon as they are able to toddle. 


And there they learn the lessons of the STREET, and acquire the morals and 
manners of the street. We used to pity the poor children of the slums who 
were REARED ON THE SIDEWALK. Now we are all doing it, and that is 
why so many of our best families are wringing their hands in helpless despair 
over their hoodlum sons and daughters. 

















methods, examples of interior decorating, land- 
scape gardening and other features calculated 
to interest and benefit both the prospective 
and actual home owner. 

The center of the great exhibit hall has 
been delightfully converted into a “village 
green,” with pretty lawns fenced by white- 
painted fences, flower gardens made doubly 
attractive through the artistic use of trellis 
work, garden furniture, bird houses, etc. On 
both sides of this village green runs the “Street 
of Homes,” with rows of architecturally beau- 
tiful full-sized houses. Of these, those erected 
by the National Lumber Manufacturers’ As- 
sociation and the California Redwood Asso- 
ciation, are outstanding in interest, showing as 
they do not only the many advantages of a 
wood-built house, but also the beautiful effects 
obtained through the use of this material. 

The white painted and green shuttered “Lum- 
ber House,” as that exhibited by the National 
Lumber Manufacturers’ Association is called, 
is especially noteworthy because of the graphic 
way in which it visualizes the use of all the 
leading commercial woods. The front of this 
house is finished with 10-inch redwood bevel 
siding, laid 8 inches to the weather. One 
part of one side is finished with 6-inch Douglas 
fir bevel siding laid 4 inches to the weather, 
and another part with 6-inch Douglas fir drop 
siding, laid 4 inches to the weather, while the 
gable is finished with waney edge hemlock 
siding stained brown. The other side of the 
house is finished with hand split cedar shakes, 
which “will last a century,” while the roof 
is laid with all-heart red cedar Royal and Tilex 
shingles, green and brown, making a “75-year 
roof.” Wall sections are left open on the 
inside to show points of construction, includ- 
ing center- and end-matched southern pine 
sheathing laid diagonally on 2x4-inch Douglas 
fir studs. Parts of the inside walls are hand- 
somely finished in 3-ply %-inch birch veneer, 
3¥g-inch redwood plywood panels, and knotty 
1x6-inch V joint western pine finished in 
brown. Moldings are all according to Amer- 
ican standard series. Paneling is of redwood, 
the window frames of California white pine, 
the outside window casings of California sugar 
pine and the outside trim of Norway pine, 
while the floor is maple finished in dove gray 
tint according to the process developed by the 
Wisconsin Land & Lumber Co. and the Mari- 
etta Paint & Color Co. 

The “California Redwood House” across the 
street is beautiful in its unpainted state, show- 
ing the natural color and beauty of redwood. 
The design is handsome and the interior fin- 
ishing, all in redwood, of course, startlingly 
artistic, while the exhibit contained within the 
bungalow is of exceeding interest. One show- 
piece that attracts universal attention and ad- 
miration here is a giant slab of redwood burl 
from the Valley of the Giants, highly finished, 
showing the remarkable adaptability of this 
wood to treatments of this kind. 

Farther down the street is a most attractive 
bungalow with front entirely covered with 
hand split cedar shakes and sides with shingles, 
and with a thatch roof, also of shingles. This 
house, built and occupied by the Creo-dipt 
Co., of North Tonawanda, N. Y., is a great 
artistic success, emphasizing the beauty of 
wood construction to excellent advantage. 
Still farther down is the “Belmont Lumber 
House,” erected by the Belmont Lumber Co., 
of Chicago. This is completely furnished and 
an undisputed center of interest. 

One of the most noteworthy among the many 
accessory exhibits is that of the Schlage Lock 
Co., of San Francisco, Calif., manufacturer of 
the justly famous Schlage button lock. Judg- 
ing from the attention practically every vis- 
itor to the show concentrates on this particular 
exhibit, practically everyone is vitally interested 
in modern, automatic, burglar-proof, fool- 


(Continued on page 62) 
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REALM OF THE RETAILER. 








Estimating the Value of the New Merchandising 


Costs and Net Profits Must Be Considered by the Retailer Who Thinks 
of Changing From the Old Salesmanship 


Much attention is being given in the mid- 
dle West to better methods of raising pigs; 
and while the agricultural colleges are tak- 
ing the lead in devising these methods there 
is some splendid codperation between the 
colleges and lumber dealers in getting the 
new ways known and applied. Some weeks 
ago the AMERICAN LUMBERMAN Carried a de- 
tailed story of this coéperation as it is prac- 
ticed in Nebraska. Prof. Ivan D. Wood, 
author of the article, was to have appeared 
at the Nebraska convention, but events pre- 
vented his coming to make his speech. The 
convention program carried a brief state- 
ment by Mr. Wood about the results of fol- 
lowing this so-called “Nebraska Method” of 
keeping young pigs on clean ground where 
they are free from the swine infections that 
linger in the soil of old yards. 

Lumbermen have a double 
practical interest in these things. 
They involve the sale of lumber 
for constructing the portable 
houses used, and they increase 
the farm revenue sufficiently so 
that the dealer may reasonably 
expect to make additional sales 
of lumber to farmers for pur- 
poses other than the building of 
these portable farrowing houses. 

Still a third benefit arises 
from this practice. Some time 
ago the Realm carried a story 
told by a paint manufacturer. 
This manufacturer told us he 
had seen it demonstrated re- 
peatedly that the adding of a 
paint line could turn a dealer 
from a store keeper into a mer- 
chant. When he found that just 
putting in a stock of paints did 
not make sales, the dealer would nearly al- 
ways take active steps to create them; and 
having found that he could do it with paints 
he kept on with his sales efforts in other 
departments. The same thing or something 
very like it is happening in a number of 
yards that have added a line of portable 
buildings; hog houses, brooder houses and 
the like. In selling these buildings for a 
special purpose the dealer has had to carry 
the idea to the farmer. He has talked about 
the whole process and not merely about the 
building itself. This has shown both dealer 
and farmer that an outside agency can and 
will look at the farm problem from the 
farmer’s viewpoint and that coédperation will 
be profitable to both parties. 


An increasing number of dealers are tak- 
ing an active interest in this rather new 
kind of salesmanship. It is too much to 
expect that each dealer will do so. He has 
to decide whether the idea is good in his 
locality. Prof. Wood has some complimen- 
tary things to say about the lumber dealers 
with whom he works. 


Fitting Sales and Service to Needs 


It just happened that we have heard an- 
other side of this story about the willingness 
of dealers to take on some suitable phase 
or other of creative salesmanship. Within 
the last few days we talked with a popular 
salesman—an active and friendly young fel- 
low who has made a notable success selling 
fence posts. He is well known in the middle 
West, but perhaps we’d better not mention 
his name. He wouldn’t appreciate being an- 


nounced as a critic of the men to whom he 
hopes to sell his stuff; but I think he’ll not 
mind our repeating some of the things he 
said. 

“My company,” he said, “is well sold on 
this new kind of creative salesmanship. It 
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“When he found that just putting in a stock of paints did not make 
sales, the dealer would nearly always take active steps to create them” 


is our plan and policy to fit our sales and 
service to the needs of our customers; so 
we have given a lot of attention to the mat- 
ter of the use of posts and fencing. We 
don’t stop with plans to help the dealer sell 
his posts when they’re asked for; we have 
carried our investigations on to the farm. 
Of course we watch and check up on such 
things as the Illinois and Nebraska systems 
of raising pigs on clean ground. Some deal- 
ers are quick to see the value of informing 
themselves about these popular methods and 
of fitting their service into the process of 
promoting them. But after quite a bit of 
experience I’m forced to conclude farmers 
are quicker at seeing the point of these co- 
6perative efforts than dealers are. Maybe 
I’ve come into contact only with the more 
progressive farmers. Of course I call on 
all sorts of dealers. We do pick our dis- 
tributers with as much care as we can, but 
it’s part of our job to sell the idea of our 
type of service to as many lumbermen as 
we can. 


“Not long ago I came across a story that 
I’ve used in trying to interest lumbermen 
in our creative farm service. A _ farmer 
threshed two big stacks of straw out in the 
field. The field was not fenced hog tight but 
this farmer was a progressive fellow and 
wanted to salvage the grain that is always 
wasted around a stack. He fenced the two 
stacks, and put 50 hogs in each pen. He 
gave them nothing but water, in addition 
to what feed they could pick up, and he left 
them there nine days. They made the nor- 
mal gain that they should have made on full 
feed. Well, I tell a dealer this fact, and 
he says that nine days’ feed isn’t much and 
that he wouldn’t think of suggesting that 
a farmer buy fencing and put it up just for 
that little saving. 

“But let’s see how little it is. 
One hog raiser said he fed two 
bushels of corn a day to twelve 
hogs. Others have said this was 
too much, and still others that 
it isn’t enough. So it probably 
is a fair average. At this rate, 
100 hogs in nine days would eat 
150 bushels of corn; much more 
than enough to pay for the fence, 
and of course the fence is still 
available for other uses. This 
is a single instance of what a 
dealer can suggest, provided he 
takes the trouble to get hold of 
the information. Maybe a given 
dealer wouldn’t scare up much 
business by promoting the fenc- 
ing of straw stacks; and of 
course we don’t expect him to. 
But if he laughs at this idea I 
wonder if it’s just that particu- 
lar idea or an unwillingness to 
do any personal trade promotion at all. And 
at that, the fencing of straw stacks is a 
good little item to have in your farm sales 
service. 


i$ 


Farm Service for Dealers 


“We have a rather carefully worked out 
scheme of farm service for dealers. to help 
their farm customers with fencing problems. 
These fencing questions have more angles to 
them than you’d think unless you’ve gone 
into it. Correct methods of fencing keep 
fields working to capacity, save feed, turn 
waste into profit and reduce labor by mak- 
ing it easy to handle stock. There are a 
good many practical kinks as well as some 
principles involved. We're working these 
things out as fast as we can, and we have 


quite a bit of material that has been tested 


out on farms in a practical way. It’s part of 
my job as a salesman to get these things 
across to the dealers who become our dis- 
tributers. 


“T can nearly always tell when a pros- 
pect is going to take this material at some-- 
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enna 
thing like its real value. I go over it with 
nim and then I show him some of the ad- 
vertising we do in farm papers. In each 
ad we tell the readers to go to our distribu- 
ter for specific information. He knows these 
things, and that’s the reason he’s our dis- 
tributer. This sort of thing pleases the 
dealer. He likes to think of himself as an 
authority in his field. At this point I ask 
him a little pointedly what he’s going to 
tell farmers when they follow the advice of 
the advertising and come to him for help. 
If he says, ‘Oh I know that stuff. I can fix 
them all right,’ I’m pretty sure the material 
I’ve presented hasn’t caught, and that the 
dealer will stock our stuff and sell it only 
as it is asked for. But if he looks startled 
and says, ‘Well now, say; what will I tell 
them? I wish you'd go over this stuff 
again, then I’m fairly sure the idea has 
caught and will be used as we want it used. 


Want Distributers to Be Creative 


“Manufacturers who are trying to put 
their products on a service basis and who 
are making it possible for dealers to be- 
come creators of sales and not passive order 
takers are finding that this division between 
dealers is showing up more sharply every 
day. Of course we can’t dictate the attitude 
a dealer is to take toward his sales, but we 
are increasingly anxious to get the creative 
salesmen as our distributers.” 

However, this matter of crea- 
tive salesmanship isn’t always 


coéperation of the salesman with the dealer 
in landing important sales. These wholesale 
salesmen listened with interest, and finally 
one of them said something like this: 


“These are fine ideas, and I wish they 
could be generally circulated. They would 
help us in our work. There’s no question 
about that. Lumber is getting sidetracked 
in a good many places where it comes into 
competition with other materials; and I’m 
convinced that this sort of missionary work 
would in time have beneficial results. But 
in the meantime we boys have to make a 
living. It’s a day-to-day matter with us. 
We have to sell about so many cars of lum- 
ber to keep our own income up to our needs. 
Not long ago I tried this missionary work 
out in a place where I was especially in- 
terested. I succeeded after a lot of work 
in turning a certain job to lumber that was 
about to go to another kind of material. 
I’m sure the job, done with lumber, is some- 
what superior to what it would have been 
if made of this alternate material. But the 
point is right here; I made about $20 in 
commissions on the lumber sold, and I spent 
at least $100 worth of time doing it. In 
another case one of the other boys suc- 
ceeded in turning a job to lumber, and then 
it was sold by a dealer who doesn’t buy of 
him at all. He didn’t get a cent for the 
extensive time and the hard work he in- 
vested. You may say that it is missionary 


tractor or a board of directors and spending 
several days just to market a car or two of 
lumber. 


“I know that lumber manufacturers and 
retailers are well convinced that in general 
lumber must maintain as low a price as pos- 
sible. They think that every avoidable ad- 
dition to expense, which of course has to be 
reflected in the final price, weakens the hold 
of lumber on its markets and opens the door 


.@ little more to alternate materials. So 


what are you going to do? 


Must Determine on System 


“It seems to me there must be some sort of 
settlement on one system of sales or the 
other. Perhaps there can be a practical 
compromise. If low price is so important 
that salesmen can’t be paid larger commis- 
sions, then we salesmen have little choice 
except to gather the orders that come with- 
out this missionary work and to gather them 
as fast as we can. If the system of promo- 
tion- work by means of salesmen, a system 
which the substitute manufacturers seem to 
have adopted pretty generally, is necessary 
to maintain lumber in its markets and to 
regain markets that have been lost, then 
there will have to be some adjustment of 
the earnings we can take down from the 
sale of each car. We can’t afford to bear 
such a disproportionate cost of promotion 
work.” 

The Realm is not engaged in 
a campaign for more compensa- 





the simple matter of the divi- 
sion between the lazy and the 
industrious, the alert man and 
the man asleep at the switch. 
Service in its useful form isn’t 
something that is given away. 
It is a useful thing for which 
the customer should pay. He 
must be the judge whether serv- 
ice is worth what it costs; just 
as he must be the judge whether 
or not he is going to build a 
house or fence. The real service 
is worth what it costs, because 
it is something the dealer can 
do better than the customer can 














and at less cost. But it doesn’t 
follow that it costs nothing at 
all. Sometimes a dealer can 
keep the cost low or can absorb 
it entirely by reason of increased 
volume; but before he decides not to charge 
for it he’d do well to have some cost statis- 
tics on it. We’ve all found out that cutting 
prices in the hope of making up the loss by 
larger volume is often a form of self decep- 
tion. Somewhat the same principles apply 
to service. Better be sure just exactly what 
this service costs when the figures are cor- 
rected by increased volume and then make 
adequate allowance for it in making up 
prices. If customers can’t be interested on 
this basis, it means either that the service 
hasn’t been presented to them correctly or 
else that it isn’t needed and hence in the 
true sense isn’t a service at all. 


Salesman Should Be Idea Promoter 


We got a side light on this matter at a 
group meeting of wholesale lumber sales- 
men, sponsored by a manufacturers’ organi- 
zation. The representative of this associa- 
tion gave the salesmen a lot of interesting 
facts which ought to be generally known. 
He then added that a salesman ought to 
consider himself a promoter of these ideas 
as well as a seller of lumber. He suggested 


“In selling these buildings (hog houses etc.) for a special purpose the 
dealer has had to carry the idea to the farmer” 


work, done for the good of the cause; but 
it is missionary work that costs the whole- 
sale salesman good money. Usually it costs 
more than he can afford; especially when 
he is only one of several persons who share 
in the actual profit. And this share is 
usually a very small one. 


What the Wholesaler Is Up Against 


“IT know that a salesman is in a good 
position to do this work. Alternate lines 
of materials, those usually called ‘substi- 
tutes,’ recognize this fact. They expect their 
salesmen to be practical promoters and mis- 
sionaries, and they make it possible by pay- 
ing much larger commissions on sales. The 
commissions paid a lumber salesman became 
pretty well settled in the old days before 
these competitive materials came onto the 
market. A lumber salesman was expected 
to deliver quantity and wasn’t supposed to 
talk about anything except grade, price and 
delivery. He is still paid on that basis. So 
we have to see several dealers in a day. 
We can’t possibly start working on some 
specific job, converting an architect or a con- 


tion to wholesale salesmen. Per- 
haps they should have it; but that 
is something they themselves are 
doubtless capable of managing. 
But this story does state in a 
general way a question that con- 
fronts the retailer when he in 
his turn becomes a salesman. If 
his prices can’t be adjusted to 
pay him for his time in render- 
ing service and in working at 
creative trade promotion, how is 
he going to justify undertaking 
it? It is easy to say that he 
can adjust his prices. Many 
ce dealers have done and are doing 
useaiean it. In fact, from a hard-boiled 
business point of view, and that’s 
a pretty good point of view if it 
involves common sense and real- 
ism and not mere mulishness, a 
suitable profit is the primary justification 
for service. Sometimes it becomes the right 
remedy when customers are falling away 
because they can get a desired service else- 
where; but that again comes back to the 
matter of profit. Like the wholesale sales- 
man, the retailer can hardly afford to create 
sales and engage in promotion unless there 
is a fair chance not only of strengthening 
his position in the community but also of 
making the business pay a fair return on the 
effort. Certainly this matter of return must 
come in for careful consideration when a 
retailer thinks of changing from the old 
salesmanship to the new. The new ideas 
will complicate his merchandising machin- 
ery; so much so, in fact, that some capable 
retailers who have made the change and like 
it say no dealer should go far with the new 
salesmanship before he rigs up a reasonably 
accurate cost system. Costs and net profits 
are among the important measuring sticks 
by which to estimate the practical value of 
the new merchandising. A great deal of 
matter on this subject has been printed in 
past issues of the AMERICAN LUMBERMAN. 
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Retailers’ Idea Exchange 
Bring What You Can — Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Wider Use of Plan Books 


Practically all retail lumbermen make use of 
plan books, though in a great many cases they 
are merely kept on file in the dealer’s office or 
salesroom for reference by prospective home 
builders or others interested in home construc- 
tion. Some dealers, however, are making a 
more extensive use of this medium, by placing 
books in the hands of young couples or others 
who might be contemplating building within a 
year or two, even if they can not be considered 
immediate prospects. Planning a home is often 
a slow process, and it is well to get the leaven 
working as early as possible. 

These reflections are suggested by a letter 
received by the AMERICAN LUMBERMAN by H. 
B. Reynolds, president Reynolds Bros. Lumber 
& Manufacturing Co., Birmingham, Ala., who 
Says: 

“We have increased our sales by the use of 
plan books distributed to prospective home 
builders.” 

Other business building ideas are suggested 
in another paragraph of Mr, Reynolds’ letter, 
reading as follows: 

“We keep our trucks in first-class condition, 
clean and well painted, which we consider to be 
good advertising. In fact, we know that this 
policy is helpful to us. 

“We also try to increase our clientage and 
build up sales volume by handling only the very 


best of materials in lumber and all allied lines. 
This means satisfied customers, whose influence 
in a good many cases helps us to get other 
business.” 


Conducts Bird House Contest 


Boutper, Coto., April 2.—The Boise-Payette 
Lumber Co. is conducting a bird-house build- 
ing contest, with prizes of $5, $3, $2 and $1 for 
best houses built by boys and girls not over 
fifteen years old. 

The rules provide that the houses must be 
of, wood, and not larger than 16 inches square 
and 20 inches high. The contest closes April 
7, and the judges are expected to announce 
the winners on April .10. The contestants are 
required to do all of the actual work them- 
selves, although they may receive advice and 
suggestions from their elders or from books. 

Manager O. D. Neill states that an effort 
will be made to sell any bird houses that the 
entrants may not desire to retain, proceeds of 
said sales to be turned over to the owners. 

To make it easy for boys and girls to enter 
the company announced that it would sell a 
board and package of nails for 15 cents, and 
that even that small amount would be re- 
funded to those who actually entered the 
contest and submitted finished houses. On 
the other hand, it was not necessary for con- 
testants to secure their material from the com- 
pany, or even to use new material. 
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This Week’s 
How a Small Yard Cuts Labor Costs 


Last fall we started a small yard in this town of 1,500; and real- 
izing that the worst enemy of small retail yards is labor costs, 
we determined to eliminate every item of labor possible. 


Accordingly we constructed our sheds around a hollow square, 
large enough to accommodate several wagons at a time and afford- 
ing ample turning space so that wagons can drive alongside the 
piles. We encourage self service as much as possible, and find 
that the average customer rather enjoys helping load his own 
Frequently, in rush times, we have had several wagons 
being loaded at the same time, all of the labor, except the checking, 
being done by the customers themselves. 


In this manner, we are able to load out as much as a carload 
of lumber some days, together with sash, doors, paint and all other 
building material required, with absolutely no help at all, the 
writer attending to everything by himself. 
have not spent a dime for help, except for unloading cars, and 
about once a week we have two men work a few hours straighten- 


This, we will admit, is rather strenuous for the yard manager, 
but inasmuch as the best way to make money is to save it, we 
believe many small yards could adopt the policy to their advan- 
tage—Thames Lumber & Supply Co., Collins, Miss. 


Watch for Next Week’s “Tip” 


Timely Tip 


In eight months we 








Keeping After Slow Accounts 


Horton, Kan., April 3.—‘‘Tell us what 
methods you find to work best in collecting 
‘slow’ accounts.” This request, recently put up 
to M. L. Rousey, manager Horton Lumber Co,, 
by the AMERICAN LUMBERMAN, promptly elic- 
ited the following response: 

“We first send a statement when the account 
is due, and follow this ten days later with a 
letter. In another ten days another letter js 
sent, or a personal demand is made, as the 
case seems to warrant. We use a tickler file 
for keeping track of requests made, so there 
is no trouble about keeping to this schedule, 
We never send out form collection letters, but 
always write individual letters that fit each 
case. Sometimes we have to write as many as 
five letters, while in other cases one or two get 
the desired results. The few accounts that re- 
main uncollected after being put through this 
process we turn over to a collection agency.” 


Retailer’s Model Display Cottage 


BricgHton, Mass., April 2.—Although 
founded in 1847 and now in its fourth genera- 
tion of ownership, let no one think that the 
G. Fuller & Son Lumber Co. is not fully 
abreast of the most progressive of modern re- 
tailers in the practice of up-to-date merchan- 
dising methods. 

That fact is attested in many ways that are 
patent to the most casual visitor to the Fuller 
yards, but in perhaps the most striking fash- 
ion by the recent erection, at the yard, of a 
typical Cape Cod cottage, measuring 22x30 
feet, which according to Granville B. Fuller, 
treasurer, is proving very helpful in promot- 
ing remodeling as well as creating interest on 
the part of prospective builders of homes. 

The yard being located at the intersection of 
two thoroughfares the publicity derived is very 
considerable. The front of the cottage as well 
as two display windows and a large sign are 
kept brilliantly illuminated at night. The big 
sign referred to carries the legend, “Modern 
Building Material Display—Inspection Invited 
—G,. Fuller & Son Lumber Co.” 

The cottage purposely was built connecting 
with the office so that all customers must view 
the interior when passing through to the ship- 
ping department. The interior of the cottage 
consists of one large room, subdivided by par- 
titions to show a section of a kitchen, breakfast 
nook, bathroom and living room. A complete 
fine of built-in fixtures is displayed, also 
stained shingles, oak flooring etc. The atmos- 
phere created is that of a comfortable’ home. 
The object is to make people want to repair 
and remodel their old homes in a modern way. 
The company’s salesmen bring prospective cus- 
tomers in to show the features of the cottage. 

To arouse public interest, a special opening 
week was observed, during which the office 
and display room were kept open during the 
evenings. While there was no attempt to 
secure large, indiscriminate attendance, the 
company entertained about 100 people during 
the week, paying special attention to each vis- 
itor, and these have since gone out and told 
their friends and customers so that more and 
more people are coming in to look over the 
display, thus making it a sort of miniature 
exposition of home-building and home-improv- 
ing ideas. Each visitor receives a suitable sou- 
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me The firm’s contractor customers and Foreman Keeps the Yard Clean 


others interested in home building have been 
notified that they are welcome to bring their 
customers, whether prospective home builders 
or people planning repair work, to look over 
the display, and they appreciate the coopera- 
tion thus extended. 

Mr. Fuller stated that another public open- 
ing will be held in the very near future, at 
which time garden displays, lawn furniture 
etc. all of wood, will be on display. The 
company recognizes the desirability of fresh 
and timely displays, of seasonable interest, in 
order to maintain interest and induce people to 
visit the cottage, and it is planned to introduce 
from time to time features that will contribute 
to that end. 


Save Useless Steps in Chores 


We have all poked fun at “efficiency experts” 
—those fellows who can come around and 
tell us how to do the job but couldn’t do it 
themselves to save their well-ordered lives. 

But,- at that, we must admit that sometimes 
we learn something. The fellows who are on 
the hunt for better and easier ways to do 
things may take up queer trails. For instance, 
some chap over in Ohio wanted to know how 
much walking a man did in “doing the chores.” 
A man who was versed in “rural economics” 
put pedometers on the feet of eleven men in 
Putnam County, with results calculated to 
make a fellow think. 

The average distance walked just in doing 
chores was ninety-nine miles a month. If 
they'd had another pig or old rooster to look 
after, it would have been an even hundred 
miles every month—interesting, true, and mo- 
notonous. 

An interesting feature of this probing into 
the private and personal affairs of the hired 
man was that no two farmers walked any- 
where near the same distance. The man who 
had good buildings, conveniently arranged and 
with self-feeders and good equipment, walked 
the shortest distance. He got off with 33 miles. 

One poor fellow who had no self-feeders, 
and whose buildings were not planned, walked 
137 miles. This man walked over a hundred 
miles a month for nothing. Good feeders and 
equipment on the farm pay their own way. 


Lumber Firm Offers Free Kites 


Denver, Coro, April 2—The Hallack & 
Howard Lumber Co., this city, is carrying out 
a plan that is causing the firm’s billboard signs 
to yield even greater publicity value than ordi- 
narily. The policy is explained by a recent 
lumber firm, which 


advertisement of the 
has been appearing in 
the local newspapers 
and is reproduced here- 
with. 

Such an ad not only 
draws the attention of 
the boys and girls but 
also comes to the notice 
of the parents. In fact, 
they, many times, see it 
first and call the atten- 
tion of the children of 
the family. Then the 
parents are asked to 
help in locating the 
signboards. In a good 
many cases while the 
family is out for a ride 
in the automobile the 
entire family looks for 
one of the Hallack & 
Howard billboards and 
when one is found the 
boy or girl of the fam- 
ily is given time to jot 
down the message ap- 
pearing thereon. Thus, the Hallack & Howard 
Lumber company is getting more publicity out 
of its billboard advertising than would be re- 
ceived in the ordniary way. 

It would seem that this plan might easily be 
carried out by any lumber firm using billboards. 











This Week's 
AD-IDEA 


HOOK UP WITH “BUILDING & 
LOAN” 


A tiptop advertising suggestion comes this 
week from G. A. McGregor, secretary South- 
land Building & Loan Association, Dallas, Tex., 
in a letter to the AMERICAN LUMBERMAN, as 
follows: 

“It occurs to us that, as to our locality, a 
great deal of business might be developed along 
the line of repairing and remodeling residence 
properties if the material men would consist- 
ently advertise for it. Our suggestion in con- 
nection with this would be that advertisements 
of this type carry a line reading, in substance, 
as follows: 











“Your Building and Loan Association will Fi- 
nance Your Improvement Costs on Easy Terms” 


This building and loan association secretary 
adds: 

“We look upon this type of loan with a great 
deal of favor. We are glad to advance a loan. 
for the entire costs of such improvements, pro- 
vided the total loan does not exceed two-thirds 
of the value of the complete property. This 
association will pay off during construction on 
this type of loan when the property is free of 
incumbrance except for the improvement lien, 
making a nominal charge for the services of 
our inspector. Thus it becomes a cash transac- 
tion for the material man as well as the con- 
tractor.” 

The above advertising suggestion points the 
way for effective teamwork between the build- 
ing material dealer and the local building and 
loan association in the field of remodeling and 
repairs, as the attitude of this secretary is 
doubtless that of building and loan executives 
generally. 


Another Ad-Idea Next Week 


Kites 
fr Boys“ Girls 


Any boy or girl can have one-of these 
kites absolutely free. 

All you need do is look for one. of our 
big signboards, which are all over town. 
Take a piece of paper and write on it just 
what the signboard says. Bring that paper 





to our office and we will give you a staunchly built kite that will 
last you all summer—and plenty of string to fly it with. 


Not More Than 2 Kites to a Family, 


Hallack & Howard Lumber Co. 


This ad reinforces Denver (Colo.) company’s outdoor publicity 





PrIvATELY owned forest land in this country 
represents an area of over 580,000 square miles 
—an area larger than France, Belgium, the 
Netherlands, 
British Isles. 


Denmark, Germany and_ the 


South MancHEster, Conn., April 2—“How 
do you manage to keep your yard so clean?” 
was asked by the AMERICAN LUMBERMAN of 
N. B. Richards, general manager Manchester 
Lumber Co. (Inc.), who replied: 

“We rely almost entirely on our yard fore- 
man, Mr. G. Larson, who has a bump of sys- 
tem or order in his make-up, so that anything 
disorderly or out of place just naturally dis- 
tresses him. We back him up to get the re- 
sults that he wants. This works out greatly to 
the advantage of the company, as prospective 
csustomers seeing the stock kept in neat, or- 
derly manner, and the yard free from dirt and 
rubbish, are impressed thereby, and these con- 
ditions have also helped to reduce our insur- 
ance rates.” 


SELASAG@GGSA@£2@@@4: 


“Buy Your Own Home” Exposition 


New York, April 2.—The management of 
the sixth annual Brooklyn “Buy Your Own 
Home” Exposition, to be held April 16 to 21 
at the Twenty-third Regiment Armory, an- 
nounces that this will be the greatest exhibit 
ever held for fostering home buying. 

The attendance will be. put in direct touch 
with homesites, home builders, furnishing and 
equipment concerns of every description. 
Models of homes and home developments will 
be shown and experts will explain to prospec- 
tive buyers. A home will be erected in the 
armory and will be completely equipped by 
leading firms of New York City. 

The date for the exposition was set so that 
the exhibitor would be in a position to secure 
the attention of the buyer at the opening of 
the spring season. 


Tells of Building Survey 


New York, April 2.—Robert H. Sexton, 
managing director of the New York Own 
Your Home and Equipment Exposition, be- 
lieves that the temporary lull in real estate and 
building operations is due to “building slump 
gossip.” He said he had just completed a 
survey of the outlook for spring business, after 
having visited the principal manufacturing 
centers of fifteen States in which he inter- 
viewed 100 manufacturers in the construction 
and allied industries. 


There is no fundamental reason for the 
slow-down in building operations, he said. 
There is no financial crisis. More money 
than ever is available for mortgage loans, and 
it can be had at reasonable rates. Even the 
weather can not be blamed. 

Manufacturers are willing and able to pro- 
duce building materials and equipment, with- 
out charging wartime prices. 

Realtors, financial institutions, builders, 
contractors, manufacturers of building mater- 
ials and equipment and dealers in the products 
that are used in the construction of homes 
should get behind a movement to create con- 
fidence in the future. 

Where there is a singleness of purpose with 
such a background of basic facts it is simply 
bound to stimulate the real estate market, 
with the result that building will go forward 
in the spring. 


SSSSSSS2E2a28: 


Passes Anti-Shingle Ordinance 


MisHawaKa, INp., April 3—An ordinance 
prohibiting the use of wood shingles in Misha- 
waka has been passed by the council of this 
city. The ordinance states that roofs must be 
built of brick, concrete, tile, clay, tin, slate, 
asbestos-asphalt with gravel or slag surfac- 
ing, or other fire resisting materials. Dwell- 
ings, buildings not used for commercial or fac- 
tory purposes, or buildings not exceeding 2,500 
feet in area, however, may be covered with 
materials not mentioned in the ordinance if 
they are approved by the Underwriters’ Lab- 
oratories (Inc.) Present wood shingle roofs, 
if damaged to the extent of 20 percent by fire, 
must be replaced with roofing which complies 
with the new ordinance. A roof requiring re- 
pairs of more than 10 percent a year also must 
be resurfaced with an approved covering, the 
ordinance states. 
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Firm’s Growth Built on Service (/ gy 


Hackensack, N. J., April 2.—Three hun- 
dred customers of the Comfort Coal-Lumber 
Co. joined in the recent celebration of the 
firm’s thirtieth anniversary, staged at the main 
offices in Hackensack. The guests were treated 
to a fine banquet, after which there were talks 
on building and construction, and problems of 
competition. 

Thirty years ago Elmer Blauvelt acquired a 
small business in Hackensack. Ten years later 
a wornout coal and lumber yard was taken 
over at Westwood, seven miles north. Other 
yards followed at longer or shorter intervals, 
the next being at Spring Valley in 1912; River 
Edge in 1920; Park Ridge in 1923; Pearl River 
in 1924; Oradell, West Englewood and Pier- 
mont in 1925; another yard at Pearl River and 
one at Emerson in 1926, 

The Comfort yards have never gone out to 
control prices or monopolize the territory. The 
Blauvelts realize that this would not only be 
unsound economically but that it is usually bad 
business. The Comfort chain has the keenest 
of competition at every one of the points, but 
price cutting is not one of the practices fol- 
lowed. 

The Comfort concern is a strong believer 
in sprucing up the appearance of its properties. 
Large, well-painted signs and a uniform color 
scheme are used at all of the twelve yards. The 
company colors are blue and white, and even 
more radical than this two-tone finish on the 
buildings was the painting of all coal and 
lumber trucks snow white. A Comfort truck or 
car is readily recognized on the road a mile 
away. This is one of the things that help to 
bring the yards before the eye of the public. 
True, it means considerable time and trouble 
to keep these trucks “laundered” but it has 
proved very impressive. An individual color 
for the delivery fleet, spick and span yards, 
courteous and efficient employees—all these are 
factors in attracting new customers and hold- 
ing old ones. 

It is interesting to note how a chain concern 
with twelve units such as the Comfort organ- 
ization handles its accounts. At first, said Vice 
President Hiram Blauvelt, all billing was done 
from the delivery slips on an ordinary pica 
typewriter. Later the company installed spe- 
cial typewriters with gothic type for invoicing. 
The system was rather old-fashioned inasmuch 
as the items were posted by the typewriter onto 
monthly bill statements, the carbon of which 
constituted a sales ledger. From this the grand 
totals were posted monthly by pen and ink in 
permanent charge ledgers. At this time each 
yard did its own billing and bookkeeping, 
which was in itself unsatisfactory, since it 
never permitted essential executive figures to 
be gathered until too stale to use efficiently. 

It was then decided to modernize the book- 
keeping system and centralize it at the general 
offices in Hackensack. After a few months” 
experimentation the centralized office was pro- 


nounced a great success, saving money and at 
the same time giving better service to the cus- 
tomers. Each yard now mails its delivery 
tickets daily to the central office, keeping the 
third copy for their own records. The tickets 
are checked and rechecked in the main office. 
Girls distribute them through the ledger sheets 
early in the morning at an offset so that all 
the operators have to do is see where there is 
a ticket and go right ahead posting it. 

The bills are then returned to the various 
yards to be mailed out locally. The original 
records remain at the central office, while each 
yard has a duplicate of current transactions. 
Although the billing equipment represents an 
investment of possibly ten thousand dollars 
Mr. Blauvelt asserts that it is the keynote of 
chain yard success. 

It is the Blauvelts’ conviction that profits in 
the future will not come from high price levels 
but in the reduction of operating costs, the 
saving of waste, quick turnover and other fac- 
tors which will keep distribution costs of build- 
ing materials to the consuming public down to 
the minimum. 





The original office at Hackensack 


The policies of the Comfort chain briefly 
may be summarized thus: 1. Grow slowly 
and soundly. 2. Buy only the best. 3. Sell 
only the best. 4. Sell on as close a margin as 
possible. 5. Advertise. 6. Operate econom- 
ically. 7. Expand conservatively. 8. Meet 
competition in legitimate territories with quality 
merchandise at fair prices. 9. Make only the 
fair profit to which the principles of trade 
entitle you. 


A Good California Yard 


Corona DEL Mar, Cauir., March 31.—The 
main characteristic of the Palisades Lumber 
& Supply Co., newly established lumber and 
building supply concern at this place, under 
the management of Fred Crosier, is the com- 


Another interesting feature is the artistic ar- 
rangement of the buildings and grounds. The 
office, the gables of which are seen at almost 
the extreme right in the accompanying picture, 
is an unusually attractive one, with its Spanish 














Outdoor end stacking of lumber is a prominent feature of this attractive new yard of the 
Palisades Lumber & Supply Co., Corona del Mar, Calif. 


pactness with which the yards have been 
stocked with the materials handled. All space 
has been carefully utilized so that a large stock 
of lumber has been stored in a small area, leav- 
ing room for the trucks to get in and out. A 
feature of special interest to dealers in sec- 
tions where outdoor end piling of lumber is 
not practiced so generally as it is in Cali- 
fornia is the large array of stock thus stored 
in this yard. 








The Serven Lumber & Coal Co.’s yard at Pearl River, N. Y., established in 1870, shown above, 
was acquired by the Comfort company in 1926 


design of architecture, its stucco finish, beamed 
ceiling, tiled fireplace, and linoleum-covered 
floor. 

The entire yard is enclosed with a neat 
white-painted picket fence, with pickets closely 
spaced, sharp pointed, and of sufficient height 
to discourage tramps or other intruders. 

The stock of hardware is attractively dis- 
played in cases in the office building. The 
building for the lime, cement, doors, glass and 
all other builders’ materials is painted white, 
with blue trim, as is also the building for the 
finished lumber. 

There was a time when neatness and at- 
tractiveness were not specially sought for in 
lumber yards, but this seems to be passing in 
California. A handsome office building and 
sheds attract attention, and it is believed, 
stimulate trade for the concern possessing 
them, especially if the prices are no higher 
than in a less pleasing yard. There is the 
chance, also, of making a more attractive dis- 
play of the materials when some thought 1s 
put into the way the yards are laid out and 
the decorative effect of the whole. Even the 
signs are attractive. In a conspicuous pos!- 
tion is a big painted billboard, with picture of 
a home, in natural colors, and the legend, 
“Material of Quality Plus Dependable Service 
Creates Satisfied Sales.” 
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Work Together for More Business 


(Continued from front page) 


our local dealers—R. E. Heee, secretary San 
Diego Building & Loan Association, San Diego, 


Calif. 


The most effective way in which lumber deal- 
ers can coOperate with building and loan as- 
sociations in encouraging the building of homes 
is to “sell” the public on the idea of borrow- 
ing money from these institutions. For a long 
period it has not been a question of the associa- 
tions getting money; rather, they have had a 
surplus of money and scarcity of loans, due to 
the keen competition for loans brought about 
by the abundance of money available. Regard- 
ing the lending of 100 percent of the cost of 
repair work, this can be done very readily if 
the margin and security of the property itself 
is sufficient. The great need in this city, and no 
doubt elsewhere, is to encourage the use of the 
building and loan associations as a borrowing 
medium in order to purchase, build, remodel 
and repair homes.—AxEL HAWKINSON, secre- 
tary Swedish-American Savings & Loan As- 
sociation, Kansas City, Mo. 


We are making loans for remodeling, re- 
roofing and repair work up to 100 percent of 
the full cost, when the property thus improved 
warrants such a loan. We believe that this is 
an important and necessary part of our work. 
It should be a substantial part of the business 
of other associations now, as a large proportion 
of the houses built fifteen years or more ago 
do not have the modern conveniences. Lumber 
and building material dealers can aid building, 
loan and savings associations by becoming in- 
terested in them as shareholders. In this way 
they would become more familiar. with the 
methods of our business, and can recommend 
the associations to possible borrowers, at the 
same time materially helping their own busi- 
nesses.—W. J. Leverett, secretary Home Sav- 
ings & Loan Association, Council Bluffs, Iowa. 





Clearly the greatest results are going to be 
produced both for our institutions and for the 
lumber as well as other building industries 
by fostering the growth of the building asso- 
ciations. The campaign conducted by the 
Southern Pine Association, in which that or- 
ganization assisted in the formation of new 


building and loan associations in all communi- - 


ties of the South and West capable of sup- 
porting them, as well as encouraged the growth 
of associations already in existence, was a com- 
mendable effort. It must be remembered that 
all of the funds collected by the building as- 
sociations are used to help people buy, build, 
repair or remodel houses or other structures. 
Building associations during the last eight or 
ten years, because of shortage of funds for 
home financing, have expended most of their 
advertising appropriations in trying to increase 
deposits. At the present time in many com- 
munities with greatly increased funds to place 
on mortgages, they have been using newspaper 
advertising space for soliciting loans and en- 
couraging people to build or remodel houses 
with the assistance of their loanable funds. It 
will thus be seen that building associations, 
given sufficient funds, will sell the lumber deal- 
er’s materials as a part of their every day work 
to keep funds loaned out. 
_ Some years ago in this city, in a campaign 
in behalf of building associations, some thirty 
or more real estate men and building material 
concerns were induced to run a line in all their 
advertisements reading: “Save with a building 
association—they will help you into a home of 
your own.” Therein is a suggestion as to one 
way in which lumber dealers may codperate in 
increasing the volume of building and remodel- 
ing business. 

As to loaning 100 percent of the completed 
repairs or remodeling, if the house to be re- 


modeled is unencumbered we think that in the . 


great majority of cases there would be little 
trouble in obtaining a loan to cover the full 
cost of such remodeling, the association han- 
dling the transaction as a construction loan and 
paying the contractors out of the proceeds. In 
other words, the loan could be made on the 
basis of the value of the remodeled structure. 
—Wys. E. BEALL, president Liberal Savings & 
Loan Co., Cincinnati, Ohio. 


We are entirely in accord with your sug-_ 


gestion. Our boards have been willing to grant 
only up to 50 percent for repairs, but we think 
they probably are too conservative We believe 
that, in most cases, loans up to 100 percent of 
the full cost could be made, and we think that 
such a policy would result in materially increas- 
ing the amount of work of that sort. There 


are many old buildings in this community, 
built in pioneer days and not only of faulty 
construction but containing few modern con- 








Forms “B & L” Service 
Department 


New Orveans, La., April 2.—Organ- 
ization of a building and loan associa- 
tion service department as a part of 
Southern Pine Association promotional 
home building- activities was announced 
today by H. C. Berckes, secretary-man- 
ager. It is purposed to make it possi- 
ble from Association sources for the 
average citizen to be given reliable 
guidance as to how he can best arrange 
the financing and building of a home. 

Functions of the department, which is 
to be under the direction of J. W. Pad- 
dock, will be not only to assist the pros- 
pective home builder primarily, but to 
give counsel as regards lumber construc- 
tion to building and loan associations 
throughout the country. 

It is not the purpose of the Southern 
Pine Association to do actual financing 
of various home building activities, but 
to render service to home building asso- 
ciations as well as prospective home 
builders. This will be accomplished by 
referring home building inquiries to re- 
liable building and loan financing asso- 
ciations in the communities from which 
the inguiries come. 
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veniences. Buildings of that class are now at 
a discount, and we feel that by remodeling and 
repairing such structures, the value easily would 
be increased to double the amount loaned.— 
D. C. Reep, manager Liberty Savings & Loan 
Association, Yakima, Wash. 


For some time it has been the policy of this 
association to aid in the financing of remodel- 
ing, reroofing and repairing jobs on homes. We 
would like very much to secure as much of this 
business as we can. We have been willing to 
loan 100 percent for the purpose of taking care 
of the items above enumerated, provided the 
cost of remodeling or repairing plus any other 
loan there might be on the property did not 
exceed 50 percent of a conservative valuation. 
The laws in this State are such that a loan of 
50 or at most 60 percent is all that good busi- 
ness practice ordinarily will permit. Our opin- 


ion is that this proposition, if worked properly, 
will result in producing quite a nice business 
both for the lumber dealers and the loan or- 
ganizations, for in this community there is not 
likely to be a great deal of new building for 
some time. Any suggestions you may have to 
offer for codperation between building and loan 
associations and the lumbermen will be gladly 
considered.—E, L. Dennis, secretary-treasurer, 
Gibraltar Building, Loan & Savings Associa- 
tion, Kansas City, Kan. 


We find our lumber dealers throughout Iowa 
very favorable to, and desirous of codperating 
with, our association in many ways. We have 
always offered to assist the owner in refinanc- 
ing or will loan the money for the needed re- 
pairs or for remodeling when all the loan is for 
the material and a small amount for labor. 
Unless the borrower has property ample to pro- 
vide security we require him to have some cash. 
It will be a splendid thing to have our National 
league endorse such a plan, which can not help 
but aid us in putting our savings out on good 
security, and also help the lumberman. Just 
yesterday we were visited by a lumber dealer 
from one of the smaller towns in southern 
Iowa who desired information regarding our 
plan for loaning for remodeling and repairs, 
and he was well pleased and felt sure that we 
would be able to help him as well as ourselves. 
—S. M. Boren, secretary Iowa Building, Loan 
& Savings Association, Des Moines, Ia. 


We believe that the policy of making loans 
to the extent of 100 percent of the full cost for 
remodeling, reroofing and repair work is of in- 
estimable value in keeping property over which 
we hold mortgages in first class shape, as well 
as in beautifying the community. While it has 
not been generally known that such is our 
policy, we have made a number of loans with 
this in view. It is true of course that in most 
cases the additional loan is offset by an accumula- 
tion in value in building and loan stock.—Wwm. 
P. Jacoss, secretary-treasurer Clinton Building 
& Loan Association, Clinton, S. C. 


The best possible method of obtaining co- 
operation between lumber and building material 
dealers and the building and loan associations 
would be for them to become more intimately 
acquainted. If the lumber dealers knew what 
the associations are attempting to do in the way 
of promoting home ownership there would be 
no question about the necessary codperation. 

This association would be heartily in favor 
of loaning up to 100 percert for repairing and 
remodeling, within reasonable limits. For ex- 
ample, if an individual had a mortgage for 
$2,000 on his home and wished to remodel and 
repair at an additional cost of, say $500, we 
would be willing to make him a new loan for 
$2,500, taking up the old mortgage and supply- 
ing the additional funds necessary to pay for 
improvements. The amount of the loan would 
necessarily have to be kept down to a reason- 
able percentage of the entire appraised valua- 
tion. This association has made many loans 
for just that purpose and we find, as a gen- 
eral thing, that it is a most satisfactory type 
of loan. We feel that with the proper codpera- 
tion between the dealers and the building and 
loan associations, a great volume of business 
could be secured in that way. The situation 
here in the Twin Cities is capable of a great 
deal of development. We have taken it upon 
ourselves to get in touch with some of the lead- 
ing lumbermen and building material dealers 
in this city for the purpose of discussing at a 
meeting or otherwise, the development of this 
idea. Our suggestion to them is that they put 
a competent man in charge of development of 
the idea of “dressing up the home.”—C. G. 
LEAPER, secretary-treasurer Equitable Building 
& Loan Association, Minneapolis, Minn. 
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Prize Designs Call for 
Use of Wood 


New York, April 3.—Announcement has 
just been made from the headquarters of the 
Art Center, this city, of the awards in the 
Second Wayside Refreshment Stand Competi- 
tion, initiated by Mrs. John D. Rockefeller, jr., 
and sponsored by a number of codperating or- 
ganizations, including—besides the Art Center 
—the American Civic Association, of Wash- 
ington, D. C., the American Institute of 
Graphic Arts, the Art Alliance of America, 
the New York Society of Craftsmen etc. 

The interest to lumbermen of this series of 
contests lies in the fact that great numbers of 
roadside stands are being built each year, and 
the more attractive and well designed they are 
the greater the advertisement for lumber, and 
the larger the consumption of that material, 
as ethe great majority of these structures are 
built of wood. Considerable interest already 
has been shown by the lumber industry in the 
progress of these contests. 

[Stories concerning the first contest of this 
series appeared in the March 3 issue of the 
AMERICAN LUMBERMAN, pages 1 and 45; and 
on page 31 of the March 31 issue.—EprrTor.] 

The second contest, just concluded, differed 
from the first in that whereas the initial com- 
petition was based on the entry of photo- 
graphs of structures already in existence, the 
one just closed was of an architectural char- 
acter, the prizes being given for the best orig- 
inal designs. In this contest ten prizes were 
offered, five for stands without gas pumps 
and five for stands with gas. Contestants were 
required to submit drawings showing perspec- 
tive of the building as viewed from the street 
or highway, and front and side elevations, all 
drawn to scale of %-inch to the foot. Awards 
were made on the basis of the following four 
points: 1. Fitness of the design as a whole to 
meet the needs and spirit of the ‘problem. 
2. Esthetic merit of the design. 3. Excellence 
and ingenuity of plans. 4. Practicability and 
economy of construction. 

Over six hundred designs were submitted, 
and it is a very interesting fact that of the 
twenty first and second prize winners all but 
two were designed to be built of lumber, the 
two exceptions being stucco structures of the 
Spanish type of architecture considered espe- 
cially appropriate in California. 

Regarding the first prize design in the group 
for refreshments stands not having gas pumps 
in connection, submitted by William E. Fren- 
aye, jr., New York City, the judges made the 
following, comment : 
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Second prize stand without gas pump 





“The first prize win- 
ner is outstanding for 
its appropriateness and 
beauty of design. It 
needs no sign to show 
that it is a roadside 
stand. Its rustic char- 
acter would make it 
seem in harmony along 














any roadside. The plan 
is delightfully simple 
and _— straightforward, 
and exceptionally economical as to construc- 
tion. It has distinct charm both inside and 
outside.” 

Of the second prize winner in the same 
group, submitted by Franklin Scott, New York 
City, the judges said: 

“The second prize winner has most of the 
qualities of the first, although not quite so 
well designed. On the other hand, it is more 
economical of construction and could readily 
be built in series or in knock-down form.” 

The first prize for combined refreshment 
stand and gas station went to Henry Ives 

















First prise stand with gas pump 


First prize for 


refreshment stand without gas pump 


Cobb, jr., New York City, of whose design the 
judges said: 

“The first prize winner stands out from all 
of the drawings submitted in both competi- 
tions for its sheer charm. It is delightfully 
simple in design, excellent in proportions, and 
most economical in planning and construction. 
The gas station features are extremely prac- 
tical in their handling. The building is espe- 
cially suitable for reproduction in series.” 

Lumbermen and others interested in the de- 
velopment of better forms of construction of 
roadside refreshment stands and gas stations 
no doubt will be glad to know that reproduc- 
tions of the ten prize-winning designs may be 
had by addressing “Secretary of Competitions, 
Art Center, 65 East 56th Street, New York 
City,” enclosing ten cents for postage. 


Patent Litigation Decided 


Sacinaw, Micu., April 2.—The Allington & 
Curtis Manufacturing Co., of this city, was 
recently given a broad decision in its dust col- 
lector litigation against certain patent infring- 
ers. This decision was handed down in the 
United States district court for the eastern dis- 
trict of New York. The company is the manu- 
facturer of a dust collecting system which has 
had a notable success, and also manufactures 
high pressure pneumatic conveyors and wood 
waste stokers and automatic feed centrol. In- 
fringement on patents has caused considerable 
trouble and extensive litigation and the favor- 
able decision of the New York court is received 
by the company with great satisfaction. 


American Forests and the English Navy 


Early in the history of English settlement in 
America, the magnificent forests of the country 
attracted the attention of English statesmen be- 
cause they promised a supply of timber for the 
maintenance of the English navy. While dur- 
ing the era of sailing ships, English oak was 
preferred to all other materials for ship build- 
ing, it appears that for masts, particularly the 
larger ones of the great sailing ships, England 
was obliged to look to the Baltic countries. 
European wars, in which England often was 
engaged, sometimes cut off this source of supply 
and thus threatened English naval supremacy. 
It was this hazard that caused the English to 
look to America for masts and spars. The 
situation thus created led to the passing of laws 
and the adoption of policies that eventually, it 
is hardly too much to say, brought on the 
Revolution. 

This phase of American-English history is 
covered in a very interesting way by Robert G. 
Albion, assistant professor of history in Prince- 
ton University, in his recent book, “Forests and 
Sea Power: The Timber Problem of the Royal 
Navy, 1652-1862.” As will be noted, the author 
has covered a period of 210 years, and has 
treated his subject in much more comprehensive 
manner than might be inferred from the ref- 
erence here made to the Colonial period. 

While the primary interests of the English 


navy were in the supply of masts from Ameri- 
can forests, it became necessary at an early 
period to offer some encouragement to the 
lumber industry in general in order that the 
major purpose might be realized. In fact the 
growth of ship building in the American col- 
onies at an early period, was owing to the 
necessity of adopting a policy that would so 
stimulate lumbering in the United States as to 
serve the interests of the English navy. , 

One of the most interesting chapters in this 
excellent work is that entitled “Masts and 
American Independence,” where the author 
shows that during the War .of Independence 
the shortage of masts for English vessels 
worked to the advantage of America at a crit- 
ical period. It is said that the last cargo of 
American masts reached England shortly after 
the news of Bunker Hill. Immediately on the 
outbreak of the war it was realized by English 
statesmen that Britain would have to look 
elsewhere for masts, and efforts were at once 
put forth to secure a future supply from Riga, 
whence they had been secured at an earlier 
period. 

The book thus briefly described will be read 
with the greatest interest by any American but 
with special interest by lumbermen. Copies are 
supplied by the AMerIcAN LUMBERMAN at the 
publisher’s price $5, delivered. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., April 2.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 


softwoods: 


Week ended: 1928, March 24; 1927, March 25— 
Southern Pine Association..........+s.eeseeeees 
Lumbermen’s Association.......... 

Western Pine Manufacturers’ Association....... 
California Redwood Association.:...........+.. 


West Coast 


North Carolina Pine Association............. . 
Northern Pine Manufacturers’ Association... “° 


Northern Hemlock & Hardwood Manufacturers’ Association 


Total softwoods, one week..........ssseee. 
California White & Sugar Pine Manufacturers’ Association.. 


Twelve weeks ended above dates— 


Southern Pine Association...........cececeeeees 
West Coast Lumbermen’s Association........... 
Western Pine Manufacturers’ Association....... 


California Redwood Association............++. 
North Carolina Pine Association............ ne 


Northern Pine Manufacturers’ Association...... 


Northern Hemlock & 


Total softwoods, twelve weeks............+- 
California White & Sugar Pine Manufacturers’ Association.. 


Hardwood 


Hardwood Manufacturers’ ‘Association. 








8: 
Northern Hemlock & Hardwood Manufacturers’ Association— 


One week 
Twelve weeks 
Hardwood Manufacturers’ Institute— 
One week 
Twelve weeks 


ee ee) 


eee eee ee ee ee 


eee eee eee eee eee eseeereeeeeeeeeeee 


seer e ee ee eseseeeesseseseeeesee 


Production Shipments Orders 

1928 1927 1928 1927 1928 1927 
aaiMaianti waar - 65,275,353 63,287,473 71,036,004 65,092,380 75,247,380 61,523,452 
Verda anon ee 127,858,388 73,406,888 123,040,137 76,194,383 151,073,765 81,822,926 
es SR eee 28,496,000 23,005,000 29,360,000 28,748,000 27,722, 27,188,000 
I EEE ate Noe 8,708, 6,098,000 7,842,000 8,106,000 9,498,000 8,590,000 
Saiki miata eae 7,827,609 7,654,077 7,676,795 8,418,369 5,639,848 10,566,871 
i leat oa 5,621,000 6,236,700 7,491,900 7,499,400 8,669,000 8,042,000 
a 2,223,000 2,221,000 2,578,000 2,687,000 2,276,000 2,234,000 
TTT TTT 246,009,350 181,909,138 249,024,836 196,745,532 280,125,993 199,967,249 
GROG RTO ve ceuccecs See Sh ees eae 19,980,000 «sw. cccccce 
err Ter 831,798,958 830,195,507 847,535,005 774,320,759 889,345,868 830,133,527 
et oe ie «+--+ 1,330,503,525 896,786,016 1,279,118,404 872,107,902 1,433,623,356 951,039,490 
ida DatentieG 4,852,000 205,845,000 294,418,000 299,050,000 315,191,000 323,152,000 
eoeces oe 102,965,000 78,876,000 84,313,000 91,571,000 94,879,000 106,931,000 
ie A a ait 75,177,800 93,514,830 75,056,150 94,616,929 71,133,115 82,064,114 
75,681,500 74,548,600 81,803,300 80,651,000 92,068,000 82,407,000 
24,915,000 38,021,000 23,281,000 36,103,000 26,548,000 35,497,000 
ss ecisdhasiine aditods 2,635,893,783 2,217,786,953 2,685,524,859 2,248,420,590 2,922,788,339 2,411,224,131 
ree ES eee 271,254,000 —s ij. sw eee 
sokaneeendaws 4,804,000 4,510,000 3,590,000 3,429,000 2,816,000 2,332,000 
nae he beac 70,878,000 78,614,000 47,398,000 49,898,000 43,937,000 50,544,000 
covesonecees 51,372,000 15,769,000 53,277,000 19,520,000 56,818,000 23,245,000 
cheneeberene 386,866,000 272,727,000 408,936, 294,726,000 437,792,000 308,263,000 





National Analysis 


Wasuincton, D. C., April 2.—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods | 
ended March 24—orders and shipments being 
shown as percentages of production: 

One Week 


No. of Ship- Or- Ship- 


12 Weeks 
Or- 








Association— mills ments ders ments ders 
Southern Pine....102 109 115 107 
West Coast ..0.e- 114 96 118 96 108 
Western Pine .... 33 103 97 151 162 
California Pines*. 15 165 226 184 186 
California Redwd. 15 90 109 82 92 
N. Carolina Pine. 43 98 72 100 95 
Northern Pine ... 7 133 154 108 122 
N. Hem. & Hdw... 17 116 102 93 107 

All softwoods. .346 103 118 106 115 


N. Hem. & Hwd.. 75 59 67 62 


Hdw. Mfrs. Inst..357¢ 104 111 106 113 
All hardwoods.. 101 106 100 105 
All woods ..... : 103 116 105 # 113 


*Fifty-three percent of cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 





dicated : 1928 1927*° 
A == 
—-_ = + 
No. 1 12 No. 1 12 

Softwoods— Mills Wk. Wks. Mills Wk. Wks. 
South. Pine...A 102 96 95 119 85 86 
West Coast...A 114 116 107 74 113 108 
Western Pine.A 33 102 79 38 66 51 


Calif. Pines...A 
Calif. Redwd.. 
N. Car. Pine... 


A 113 15 77 88 
Cc 

North. Pine...A 
A 


5 

5 

3 73 68 42 73 72 
‘ “* * . 
7 


N. Hem.&Hdw.A_ 1 oe fe se 
All softwoods. 346 104 99 288 904% .. 
Hardwoods 

N. Hem.&Hdw.A .. 77 96 ne or e 

Hdw. Mfg. Inst.C 357+ 68 68 - 74 83 
All hardwood. .. 69 72 -% As 
All woods.... .. 95 93 


*Normal production had been established by 
only six associations for 1927. #Five groups. 

A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

fUnits of production. 





North Carolina Pine 


Norrotx, Va., April 2—The North Caro- 
lina Pine Association makes the following 
analysis of figures from forty-one mills for 
the week ended March 24: ‘ 

er 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 


Normal* . 9,828,000 “fe ws 

a 7,062,386 23 we 
Shipments ..... 7,669,633 79 «©6108 a 
Orders} ....... 4,884,848 50 70 64 


7As compared with preceding week, there is 
a decrease in orders of 24 percent; but that 
week forty-two mills reported.’ 

*“Normal” is based on the amount of lum- 


ber the mills would produce in a normal work- 
ing day. 








California Redwood 


SAN Francisco, Cauir., March 31.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended March 24: 





White- 
No. of Percent of wood 
Mills Feet production Feet 
Production .. 15 8,708,000 100 1,942,000 
Shipments .... 15 7,842,000 90 2,277,000 
Orders re- 
ceived ..... 15 9,498,000 110 1,920,000 
Orders on 
(eee 13 39,714,000 7,402,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California* .... 3,077,000 3,314,000 
Southern California* .... 2,198,000 3,125,000 
WT Sirens anavicawes 43,000 12,000 
SS Per rrr ee 1,849,000 1,248,000 
eee eee 675,000 1,799,000 
NE bacxcebuatrnese en 7,842,000 9,498,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





West Coast Review 





SEATTLE, WAsH., March 31.—For the week | 
ended March 24, 114 mills report as follows to | 


the West Coast Lumbermen’s Association: 


Production ..127,858,388 
Shipments ..123,040,137 4% below production 
OUGORS wives 151,073,765 18% above production 
Shipments— 
Water delivery: Feet Feet 
TEE Bicciicviseess 38,043,618 
SS 6.0 damn ecale 17,526,129 
SOURE WEEOP (EBD cv ccc viccccsees 55,569,747 
Re 2 ee a ee 62,437,579 
BANE, SUED: oboe ns > caecaiven neds 5,032,811 
pe. er ee 123,040,137 
New Business— 
Water delivery: 
ee eee 53,320,729 
NL. jf acate wate ane acca 25,198,384 
Tete water OSB). ..cscecesess 78,519,113 
EE 5 6 sido a6 es * care eee WS 67,521,841 
Re, CE vc bcc kbd ecm ebinen es 6s 5,032,811 
Total new HusiNess. . 6... .scccce 151,073,765 
Unfilled orders— 
Water delivery: 
Domestic cargo ..... 174,178,100 
|, PTs 126,130,150 
TE CREE 6.0.660cdednsereeneys 300,308,250 
Sin chseh ah PR EERET SOO RSENS 174,612,806 
Total unfilled orders........... 474,921,056 








Southern Pine Barometer 


New Orveans, La., April 2.—For the 
week ended March 30, Friday, 107 mills of to- 
tal capacity of 16334 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 


tion: Percent Percent 
3-Year Actual 
Production— Carst Feet Average Output 
Average 3 yrs. .... 69,999,809 eae stare 
ea - 68,181,501 97.40 .... 
Shipments* ... 3,692 76,217,648 108.88 111.79 
Orders— } 
Received* ... 3,924 81,007,056 115.72 118.81 
On hand end 


Weekt ...12,281 253,528,964 .... apenas 
*Orders were 106.28 percent of shipments. 


tOrders on hand showed an increase of 1.93 
percent, or 4,789,408 feet, during the week. 

+Basis of car loadings is February average, 
20,644 feet. 

One hundred and five mills reported net 
overtime of 302 hours, which is 4.79 percent 
more than full 60-hour week basis. 





Western Pine Summary 


PortLAND, Ore., March 31.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended March 
24, from 33 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet. ofcut ments 
Normal® ..... .-. 82,150,000 een rere 
eee ... 28,496,000 

Shipments (car).1,099 28,574,000 
Local deliveries ... 786,000 .... 
Totalshipments ... 29,360,000 103.03 

Orders— 

Cancelled ..... 12 312,000 
Booked (car)..1,036 26,936,000 
are enids 786,000 


Total orders.. -- 27,722,000 97.28 94.42 
On hand end 


gee 3,871 100,646,000. 


Bookings for the week by thirty-three iden- 
tical mills were 99.81 percent of those for 
the previous week, showing a decrease of 
52,000 feet. 


7Cars basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 89 percent 
of normal; shipments, 91 percent of normal, 
and orders 86 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 87 percent; ship- 
ments, 86 percent, and orders, 83 percent of 
normal, 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months the produc- 
tion increased to 114 percent of normal. 
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Auto Plants Lead Hardwood Call 


Export Demand Continues Good 


Mempuis, TeNnn., April 2.—Southern hard- 
wood demand continues at a fair rate and 
prices remain firm at low levels. The best de- 
mand is still from the automobile industry, but 
occasional orders come from the furniture and 
building trades. Export demand continues 
good, and shipments overseas are heavy, yet 
foreign prices are not satisfactory. Production 
is low, and will so continue for many weeks. 
Mills are closing down throughout the entire 
southern territory, due to the lack of demand. 
Most producers are expecting better business. 
Building is beginning to pick up, and there 
should follow an increase in the output of 
flooring, interior trim and furniture factories. 
Retail dealers will no doubt do increased busi- 
ness as the weather opens up. General business 
conditions are beginning to improve, so demand 
for box grades should soon expand. Weather 
is ideal for logging, but log prices are off, as 
there is not much buying except at bargain 
prices. 

The Moore Dry Kiln Co. has been awarded 
a contract for the construction of two Moore 
moist-air dry kilns at the plant of Stowers 
Lumber & Manufacturing Co., Harriman, 
Tenn. The order calls for two kilns, 26 feet, 
10 inches by 200 feet, together with four asbes- 
tos-protected metal doors. These kilns will be 
of the latest type Moore construction. 


Buffalo Trade News 


Burrawo, N. Y., April 3—Agreements have 
been renewed in the building trades at Roches- 
ter, N. Y., for the coming year, and spring con- 
struction is expected to be stimulated as a re- 
sult. About ten thousand workers are affected 
by the agreements reached. The carpenters re- 
ceive $1.15 an hour. 

The lumber business of Brady Bros., North 
Tonawanda, is being carried on under the same 
name by A. J. Brady. The old firm, long en- 
gaged in the trade, has been dissolved. 

Five hundred acres of timber land owned by 
G. M. Brown, of Hinsdale, near Olean, N. , 
has been sold to William N. Karl and Alfred 
Rehler, of Allegany. The location is on the 
main road to Buffalo and Rochester. The 
transaction is one of the largest in that section 
for several years. 

H. Morton Jones, of the R. T. Jones Lumber 
Co., North Tonawanda, has returned from an 
extended eastern business trip. He visited the 
northern part of this State a few days ago, and 
found that though that section is still ham- 
pered by snow, indications are for good busi- 
ness this spring. The farming communities 
are in better shape than usual. 

Three lumbermen were this week elected 
officials of the Hook & Axe Club of the Cham- 
ber of Commerce. Harry Roblin was chosen 
vice president, and William L. Henrich and 
George J. Zimmermann, directors. 


Most Sellers Find Trade Slow 

Cincinnati, Onto, April 2—According to 
reports of most hardwood wholesalers, the mar- 
ket is slow. Buying is spotty, most orders being 
for single, mixed carlots. One hardwood firm 
reports active eastern demand for poplar, oak 
and chestnut, with some walnut and other 
general items of Appalachian hardwoods, and 
at fair prices. Still others say inquiry is bet- 
ter, but that the furniture trade is holding 
off in buying, and that orders for walnut do 
not compare with those of February and earlv 
March. Some price cutting in walnut is re- 
ported by wholesalers. On the whole, however, 
mills are maintaining values better than usual. 


Walnut dealers say that stocks are too plenti- 
ful. Export inquiry is dull and orders are 
light, with keen competition keeping prices un- 
satisfactory. In the hardwood flooring trade, 


there is a fair run of orders for residence con- 
struction work. 


There is a strong demand for southern pine 
for immediate shipment, at firm prices. All 
kinds of building lumber are in demand, and 
dry stocks are reported scarce, especially at 
smaller mills in Louisiana, Mississippi and Ala- 
bama, where there has been high water of late. 
Prices on No. 2 common boards and Nos. 1 
and 2 2-inch dimension are up $2. Both indus- 
tries and yards are brisk buyers of this stock, 
and yards are beginning to stock up on a more 
liberal basis. Railroads are not buying as much 
as usual. Timbers generally are slow. Cypress 
trade is opening with a rush. There is a good 
demand at firm prices for outside finish lumber 
and C finish for interior work. Trade is ex- 
pected to improve steadily, as the spring and 
early summer building program is large this 
year. 


Demand Fair; Production Light 


LouIsvIL_e, Ky., April 2.—Local dealers and 
producers report that there is a fair but scat- 
tered demand for most hardwood items as well] 
as veneer and plywood. Production is rela- 
tively light. Reports of recent sales include 
red oak, maple, walnut, chestnut, white oak, 
ash, cypress, figured red gum, sap gum, poplar, 
magnolia, panel poplar, tupelo and a little 
quartered white oak. Several houses have re- 
ported nice sales of oak flooring. Prices at 
Louisville, inch stocks, read: Walnut, FAS, 
$240; selects, $160; No. 1, $90@95; No. 2, 
$40@45. Ash, FAS, $80@85; common, $50@ 
55. Quartered red gum, FAS, $95@100 com- 
mon, $55; plain red, $90@95; and $50, for 
common; quartered sap, $60 and $50; plain 
sap, FAS, $50@55; common, $39@40. South- 
ern poplar, FAS, southern $87; saps and se- 
lects, $70; common, $49@50. Appalachian pop- 
lar, FAS, $100; common, $55; saps and selects, 
$75. Chestnut, $80 and $55. Southern oak, 
plain red, $70; white, $75 for FAS; common, 
red, $52; white, $55. Appalachian, red, FAS, 
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Business in Brief 

Seldom in the history of the United States have speculation and productive industry been 
shown in such violent contrast as during recent weeks. While of course it can hardly be said 
that the two are not interrelated, recent events have demonstrated the fact 
that with a sound financial system business and industry may go forward, 
expanding and developing in response to the real needs of the country, un- 
disturbed by an orgy of speculation that has kept the stock market in turmoil. While in- 
dustry and trade generally of late have been rather steadily increasing in volume, disappoint- 
ment is still registered in some quarters where earlier indications had seemed to justify hopes 
that have not been realized. The bank clearings for the latest week totaled $10,909,448,000, 
compared with $8,732,212,000 for the corresponding week of 1927. Revenue freight loadings for 
the week ended March 24 were 950,428 cars, compared with 942,086 for the week before. 


For many months there has been such an even balance between production and demand that 
with few exceptions there is no surplus to weaken the price stand. But the prevalent buying 
practice is such as to make competition keen between sellers, and forbids 
anything like an upward spurt. The money price during the last week rose 
to 5 percent for call money. Dun’s reports 35 commodity advances and 23 
declines during last week; the price index standing at $193.788 for the latest month, compared 
with $183.269 for the corresponding period of 1927. Harvard Economic Society’s wholesale com- 
modity price index rose to 95.8 for the week ended March 28, from 95.2 for the week imme- 


Values of the major items in farm products on the principal markets have for several weeks 

tended upward. On the Chicago market No. 2 red wheat at the latest week end stood at 

$1.8714 a bushel; No. 2 yellow corn was $1.21%4; beef steers, $14.50 a hundred, 

PROVISIONS and hogs, $8.05; and creamery butter, 4642 cents a pound. In the case of 

wheat the price registers for the latest date a gain of 17 cents a bushel over 

March 10, made by successive advance for four weeks. The same is substantially true of corn, 

the total increase for the same period being about 6 cents a bushel. Steers have just held their 
own and hogs have made a gain of 10 cents a hundred. 


Again, in the case of steel is noted the evidently fixed determination to increase output only 
in response to actual demand. Operation of the principal steel interests is close to 100 percent 
of capacity, and notwithstanding heavy allotments from the largest users of 
steel, the volume produced at the mills is quite definitely balanced against 
orders in hand. As during recent weeks, manufacturers of farm implements 
and automobiles and construction interests have been taking steel in large volume. The entire 
steel situation, though not so strong in price as desired, evidently is thoroughly sound. 


Bituminous coal production for the week ended March 24, 1928, was far below the correspond- 
ing week of 1927; the output for the earlier week being 13,373,000 tons, compared with 9,872,000 
tons for the later week; this including lignite and coal coked at the mines. 
The later week also showed a decrease of 71,000 tons below the week ended 
March 17, 1928. Reports of the American Petroleum Institute indicated a 
daily average output of 2,412,600 barrels of crude oil for the week ended March 31, compared 
with 2,387,000 barrels for the week ended March 24. 








For Current Market Prices on Hardwoods See Pages 77 and 78 
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$30@85 ; white, $90@95 ; common, $57 and $62; 
quartered white, $110@125; and common, 
$60@65. 

George Kannapell, of the veneer department 
of the Wood Mosaic Co., Louisville, in a short 
discussion of the veneer business at the Louis- 
yille Hardwood Club meeting last week said 
that the veneer people sacrifice too much for 
yolume, so that there was too much destructive 
competition, and that the industry needs closer 
cooperation and a better understanding of its 
own faults. 


Mills Curtailing Production 


Artanta, GA., April 2.—Though wholesalers 
report hardwood inquiries in greater volume, 
there has been no improvement in bookings. 
Mills, therefore, are curtailing output, and 
seem disinclined to accept some of the low 
price offers they are receiving. Business is ex- 
pected to pick up considerably before the end 
of April because consumer stocks are reported 
exceptionally low. Automobile and body plants 
are now buying more actively than the furni- 
ture industries. There is good demand for 12/ 
to 16/4 No. 1 and select white ash, but FAS 
ash is moving slowly. A larger number of fur- 
niture orders are coming in from southeastern 
factories, but hardly any demand is reported 
elsewhere. No. 2 red and sap gum is the most 
active grade, with FAS and No. 1 moving very 
slowly. Southeastern box manufacturers are 
fairly active buyers. The cypress market is 
holding its own but business is not as large as 
mills had expected, and they have a consider- 
able surplus. Better yard call for oak flooring 
and millwork lumber has resulted in some im- 
provement in demand for rough oak and shop 
items. A steady increase in industrial demand 
for maple flooring also is reported. 


Less Shopping; Prices Firming 


E.xins, W. Va., April 2.—There appears to 
be a little more “pep” to the market for hard- 
woods in West Virginia, because of greater 
activity in the automobile industry. Lumber is 
being sold on a little larger scale and a greater 
number of woods are moving. There has been 
no general change of price, as production of 
most woods is fully equal to demand. With 
demand better, however, there is less shopping 
around, and many manufacturers are getting 
their quoted price. The most active wood is 
oak, but there is more general buying of maple, 
at least of thick maple, because of more de- 
mand from automobile plants. Although the 
market for flooring is rather dull, there are a 
few more inquiries, and West Coast buying is 
becoming a little more general. 

Freight service between Elkins and Bergoo, 
the location of the large mill of the Pardee- 
Curin Lumber Co., in Webster County, will be 
inaugurated on Wednesday, April 4, by the 
Western Maryland over its Elk branch, a sec- 
tion of its road acquired from the West Vir- 
ginia Pulp & Paper Co. and formerly known as 
the Greenbrier, Cheat & Elk. Such service will 
be once a week until there is a growth in traffic. 
The Pardee-Curtin company has not begun to 
operate its mill yet. 


Output Low; Stocks Being Reduced 


BrooKHAVEN, Miss., April 2.—Production re- 
mains down to almost zero, with orders about 
80 percent of normal production, and shipments 
tor March are going to be possibly 60 percent 
in excess of actual output. Lack of logs is 
the cause of low production, and sales have 
been forging ahead. No time is being lost in 
shipping on account of scarcity of orders. Bot- 
toms of a considerable number of piles are 
being reach and dry surplus stocks are being 
greatly reduced. Ash and cypress have sold 
quite well, and stocks are very low. Prices of 
these woods are much below their actual value 
and are quite firm. Gum items have been sell- 
ing in nice shape, and surplus is being cut down, 
especially in quartered stocks. Hickory has 
been moving in nice volume, as there is a good 


export market for this wood. There is a firm 
market for magnolia and a heavy inquiry. 
Stocks of magnolia are low here, and the mills 
are holding prices firm, with few sales reported. 
While inquiry for oak is fairly good, prices 
are firmly held and sales are few. Poplar has 
been selling in excellent volume and stocks are 
unusually low, with prices extremely firm, es- 
pecially on lower grades. There is consider- 
able inquiry for tupelo, with few sales re- 
ported. Sycamore has been in only nominal 
demand. Shipping weather was fairly good, 
but rains interfered badly for a part of the 
time. 


Output Small; Sales Increase 


Macon, Ga., April 2.—After a month of bad 
weather in March, April opened with brighter 
prospects for the hardwood lumber market. 
Production is still considerably below normal, 
and indications are that it will remain that way 
for some time. Actual sales and deliveries have 
been in excess of production. The movement 
to the eastern markets has been picking up for 
the last two or three weeks, and export busi- 
ness appears better. Trim mills are busy. At 
the opening of the week the lowlands were so 
flooded that it was impossible to get out tim- 
ber, but conditions have since improved, 


Varied Items From the South 


To Study Southern Logging 


Cuarteston, S. C., April 2—Twelve stu- 
dents of forestry from Cornell University ar- 
rived in Charleston Saturday on the Clyde line 
steamer Cherokee from New York and pro- 
ceeded immediately to the logging camp of 
the North State Lumber Co. near Bethera. 
They are here to gain first hand information 
about the logging and cutting methods used in 
the South and about the famous southern pine. 
Five other students are en route by auto. 

The Cornell men who are already here are 
led by Prof. A. B. Recknagel, of the Cornell 
faculty. They were met at the boat by G. J. 
Cherry, president of the North State Lumber 
Co. and F. G. Davies of the A. C. Tuxbury 
Lumber Co. 

The expedition members were taken by boat 
to a point about 45 miles up the Cooper River 
where they will camp for about a week, using 
camping outfits loaned them by Col. Fred W. 
Bugbee, of Fort Moultrie. 


Explain Qualities of Pine Frames 

Ext Paso, Tex., April 2—About seventy-five 
dealers, carpenters and contractors attended a 
party last Thursday evening at the jobbing 
department of the El Paso Sash & Door Co. 
for a smoker and social evening, together with 
a nailing contest of Andersen frames. E. J. 
Bartholomae, a contractor and builder, won 
the contest in eight minutes, but there was no 
practice, this being the first time the contest- 
ants had seen the Andersen frames. Fred C. 
Andersen, president, and R. L. Nash, sales 
manager, as well as officers of the El Paso 
Sash & Door Co., were present to explain the 
features of the displays, and Mr. Andersen 
sketched the growth of the factory, founded 
in 1904 by his father, who believed that a 
better frame could be built and more econom- 
ically with specialized machinery and _ stand- 
ardized designs. In three years the output 
reached over 40,000 frames a year. The 1928 
output will exceed a million frames, used in 
thirty-three States. 

Mr. Andersen called attention to the weather- 
proof design of the frames, the care in selec- 
tion of material and in manufacture, the quick 
deliveries through the keeping of 100,000 
frames at all times in the shipping warehouse 
ready for loading. He stated that on ac- 
count of its durability and adaptability to paint- 
ing, white pine alone is used for all exposed 
parts, and 4,000,000 feet of seasoned material 
is kept at all times in dry storage. He also 
pointed out the advantage of packing each 
complete frame in two bundles—one contain- 
ing head and sill, the other side jamb and side 
casing—so that by interchange 121 possible 
combinations can be made of the eleven stand- 
ard widths and eleven heights. 

Motion pictures showed the plant, with 6 
acres of floor space, the 2-story office building, 
and Mr. Andersen’s summer home on the shore 
of the St.. Croix River. Interior views dwelt 
particularly on the machinery that has been 
designed and modeled to economize time by 
lessening handling. One of these machines 
makes the entire fourteen cuts of saws on dado 


heads at one passage of the stock on a head 
jamb for a triple box window frame, and 
similarly makes unnecessary additional opera- 
tions in the case of mullions and other work. 
A sill horning machine does all the cross mill- 
ing on 9,000 sills in 9 hours, whereas a few 
years ago it was thought an ingenious machine 
that would do the milling on 1,400 sills in 
that time. 
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Big Deal Is Consummated 


THOMASVILLE, Ga., April 2—One of the 
largest timber transactions in this territory in 
some months was consummated last week when 
F, L. Bailey, a prominent lumber manufac- 
turer of Marion, Ala., purchased the holdings 
near Thomasville formerly owned by the 
Southern Sawmill Co., of this city, the pur- 
chase including a tract of cypress and pine 
timber estimated to contain approximately 60,- 
000,000 feet, with a complete sawmill outfit, 
a planing mill, dry kilns and other lumber plant 
equipment. The property is located in Mad- 
ison and Jefferson counties in Florida just 
across the Georgia State line, with the lumber 
plant at Greenville, Fla. Norman Hopkins, 
of Thomasville, has a logging contract for 
operations in the tract, and it is Mr. Bailey's 
plan to develop the timber as soon as he can 
perfect his organization. 


Jacksonville Exports Large 

JACKSONVILLE, Fia., April 2.—Jacksonville 
more firmly entrenched itself as “The Lumber 
Capital of the Southeast” in March, when its 
mills exported 3,688,000 feet of lumber to 
foreign ports, a gain of 746,000 feet over Feb- 
ruary and of 2,118,000 feet over the January 
export total. These figures compiled in the 
office of the deputy collector of customs, who 
stated the value of this export item to be $164,- 
483. The export totals do not include coast- 
wise lumber shipments, which amounted to 
many thousands of feet during the month, 
Turpentine exports were 233,600 gallons 
against 129,365 for February; rosin, 22,089 bar- 
rels, while February 15,836 barrels. 


To Warehouse Export Lumber 


JAcKsoNvVILLE, Fia., Aprii 2—The Reid- 
Rabby Lumber Co., of this city, has just been 
organized by J. A. Reid and O. C. Rabby, with 
offices at 1322-23 Barnett Bank Building. The 
company will accumulate longleaf pine at its 
Jacksonville warehouse, for export, holding it 
subject to orders of exporters after the stock 
has been properly seasoned under cover to pre- 
vent deterioration. Mr. Rabby states the stock 
will deteriorate less than 5 percent by this 
method, whereas when lumber is exposed to 
the weather for air seasoning a loss of 25 to 
30 percent is not uncommon. 

J. A. Reid, prior to the formation of the 
present company, was a sawmill operator near 
Ocala, Fla., his company then being known as 
the Reid Lumber Co. 

O. C. Rabby, until April 1 was manager of 
the Jacksonville office of the American Pitch 


_ Pine Export Co. 
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West Coast “News Reel” of the Week 


Coast Firms to Pool Interests 


PorTLAND, Ore., March 31.—Announcement 
was made here today that approval by stock- 
holders of the Crown-Willamette Paper Co. 
and the Zellerbach Corporation alone remained 
before the proposed consolidation of the com- 
panies can be completed. Directors of the com- 
panies, it was announced from San Francisco, 
have approved the merger. The assets of the 
two concerns are placed at about $100,000,000. 
By pooling their interests the united firms, to 
be known as the Crown-Zellerbach Corpora- 
tion, will have 350,000 acres of timber lands 
on the Pacific coast and a daily production of 
1,450 tons of finished paper. Sanction from 
the stockholders is expected to be only a for- 
mality. 

Included in the properties to be merged are 
two large paper mills of the Crown-Willamette 
company, one at Oregon City, the other at 
Camas, and large spruce holdings on the lower 
Columbia River. The company is said to have 
been purchasing considerable timber in the Co- 
lumbia River district in recent weeks. It is 
also engaging on a large scale in reforesting 
the lands now logged-off. A big nursery where 
sprute and alder seedlings are being grown has 
— established at West Linn, near Oregon 

ity. 


Organize New Companies 


SEATTLE, WasuH., March 31.—The Phillips- 
Wertz Lumber Co., of this city, has been dis- 
solved, Elmer C. Wertz forming the Elmer C. 
Wertz Lumber Co. and opening offices at 1026 
Liggett Building. F. E. Hayward will remain 
with Mr. Wertz and will handle the export 
and California business, while Mr. Wertz will 
devote his attention to yard and shed stock, 
railroad material and lumber for industrial 
uses, besides looking after the business of the 
Herman H. Hettler Lumber Co., of Chicago, 
which he represents in this section. 

Mr. Phillips, under the name of the M. R. 
Phillips Lumber Co. (Inc.) at 4423 White 
Building, will continue his business in vard and 
shed stock. 


Finding Market for Alaska Cedar 


SEATTLE, WasH., March 31.—An effort to 
handle Alaska cedar, one of the rarest and 
most valuable of the conifers is being made 
by Don Kennedy and Gordon H. MacDonald, 
of the American Pacific Export Co., as repre- 
sentatives of the Alaska Cypress Corporation, 
a British Columbia organization. In an experi- 
mental way the American Pacific Export Co. 
a short time ago took over 400,000 feet of this 
stock. The clears are cut 1x4 to 1x20, in 
lengths 10 to 24 feet, and the common grades 
are 2 to 6 inches thick by 6 inches and wider. 
The logs came from southeastern Alaska, where 
the tree, which is rather sparsely distributed 
among other growths, attains a maximum diam- 
eter of five feet, and the lumber is cut in 
British Columbia. In the stand available to 
this organization is probably a total of 9,000,000 
feet of this extraordinary wood. 

A few days ago the selling firm booked an 
order for 20,000 feet of common stock for the 
Winslow Shipbuilding Co., at Winslow, Wash. 
The material will be used for boat-framing in- 
stead of oak, being highly prized not only on 
account of its strength but its resistance to 
decay. 

The quoted prices on Alaska cedar lumber 
are $100 to $150 a thousand for clear, and $50 
to $75 a thousand for common. The clears 
have been found to be excellent material for 
boat planking and for battery stock, and the 
common grades for boat-framing and cut-up 
stock. 

So far as known, Alaska cedar heretofore 
has never been handled in a commercial way. 
If demand develops, Mr. Kennedy and Mr. 


MacDonald will keep stocks of this lumber 
both in Seattle and Vancouver, B. C. 

The tree is distributed over a wide range 
of territory, being found high up in the hills 
of the Cascade Range from Rainier National 
Park northward to Alaska. It is greatly es- 
teemed on account of its close grain, and high 
polish in the finished state; and at Paradise 
Inn, Mount Rainier, and the lodge at Mount 
Baker, the use of this wood as rustic furniture 
is most attractive. But commercially it has 
been difficult to obtain, and its price has been 
practically prohibitive except for small quan- 
titres. 


Essential Parts of Forest Conservation 


Loncview, Wasu., March 31.—Forest con- 
servation rests upon stable and prosperous tim- 
ber-using industries, and the profitable manu- 
facture and merchandising of timber are essen- 
tial parts of conservation, according to W. B. 
Greeley, who is resigning his position as chief 
forester of the United States, to become secre- 
tary-manager of the West Coast Lumbermen’s 





in consuming markets. Cutting the timber 
of the Northwest with orderly restraint so as 
not to deplete this great resource in advance 
of real economic need for it is another ex. 
ceedingly important factor. To the extent 
that problems of this nature can be workeg 
out effectively, we will be building for the 
permanency of the timber resources of the 
Northwest, for the stability of the industries 
which use them, and for the prosperity of 
the whole region. Progress along these lines 
will inevitably lead to industrial reforesta- 


tion. 
SSSSSSZASEEaE: 


Presents Racing Shell to University 


SeaTtLe, WaAsH., March 31.—Flanked by 
rows of oarsmen, and with the background of 
interested guests and students, the western red 
cedar racing shell presented the University of 
Washington by the West Coast Lumber Bureau 
was officially christened at a ceremony held at 
the shell house on the campus here last 
Thursday. 

R. W. Vinnedge, treasurer of the bureau, 
in a presentation speech, alluded to the 
imperishable wood from 
which the shell was 
constructed, and ex- 
pressed his confidence 
the “Husky” rowing 
crews would retain the 
same splendid fighting 
spirit that has charac- 
terized them in the past 
and which has brought 
victory to this western 
college in the competi- 
tion of the Poughkeep- 
sie regatta. Varsity 
Coach Al Ulbrickson 
and Graduate Manager 
Darwin Meisnest, in 
responding for the 
university rowing squad 
and the students, 
thanked the bureau for 
its gift, after which 
Mrs. M. Lyle Spencer, 
wife of the president of 
the university, broke 
the bottle of Lake 
Washington water and 





Christening of “Western Red Cedar’—the western red cedar shell pre- 
sented to University of Washington by West Coast Lumber Bureau. 
The ladies holding the bar over the shell are, left, Mrs. Al Ulbrickson, 
wife of the varsity coach; right, Mrs. George Pocock, wife of the 
builder of the shell, while Mrs. M. Lyle Spencer, wife of the president 
of the Unwersity of Washington, wielded the bottle of Lake Wash- 
ington water, Al Ulbrickson, varsity coach, is in foreground under the 
crossed oars made of Sitka spruce, while R. W. Vinnedge, treasurer 
West Coast Lumber Bureau, stands at his left 


Association, with which the West Coast Lum- 
ber Bureau has been consolidated. 

In a letter to J. D. Tennant, Mr. Greeley has 
outlined his conception of some of the prob- 
lems of the Northwest lumber industry as he 
sees them from his present position and indi- 
cated some of the work he believes should be 
done to effect a utilization of the forest re- 
sources of this region in a manner that will best 
serve the interests of lumbermen, lumber users 
and the public as a whole. He said, in part: 

As I see it, our associated work in the Pa- 
cific Northwest must for the present deal pri- 
marily with the most effective marketing of 
the products of that region, West Coast lum- 
ber has assumed a commanding position in 
supplying the lumber needs of the United 
States. It has become a main dependence of 
the entire country for softwood lumbers. A 
first essential to the prosperity of the West 
Coast industry is to utilize this leading eco- 
nomic position wisely and effectively by 
assuring a high and uniform standard for its 
products and thus entrenching them securely 


christened the racing 
craft “Western Red 
Cedar.” 

George Pocock, builder 
of the shell, is nation- 
ally famous for his 
racing shells. He has 
lately introduced a new 
design of oar, made of 


Sitka spruce, which 
bids fair to add to his 
laurels. 

Prominent among the lumbermen attend- 


ing the event, beside Mr. Vinnedge, were W. 
C. McMaster, of the John McMaster Shingle 
Co., Seattle, and Robert Ingram, of F. C. 
Miller Cedar Lumber Co., Aberdeen, Wash., 
both of which firms manufacture red cedar 
lumber. 


Canvass for Wooden Box 


Loneview, WasH., March 31.—Members ot 
the Employees’ Wood Promotion Committee, 
who recently began a canvass of the merchants 
and business men in the community in promo- 
tion of the use of wood boxes, resumed their 
canvass here today, covering West Kelso and 
that portion of Longview north of Broadway. 
The present plans of the employees’ group 
calls for a thorough canvass of Kelso, Wood- 
land, Kalama, Castle Rock and other nearby 
towns in Cowlitz County, and also Ranier on 
the Oregon side of the Columbia River. 

To each person interviewed is furnished a 
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pook of stickers, each sticker bearing a request 
that shipments be packed in wood boxes. So 
jar almost every merchant interviewed has 
agreed to urge the packing of their shipments 
in wood boxes where it is felt that wood will 
serve equally as well as, or better than, other 
types of containers. 

The wood box phase of the Employees’ Wood 
Promotion Committee is but one of the features 
of the trade extension work of the employees’ 
group that has as its aim the wider use of 
wood and the wider patronage by the people 
of the Pacific Northwest of the industry upon 
which its prosperity has been built. This com- 
mittee is headed by R. F. Malone, sawyer em- 
ployed at the Long-Bell Lumber Co. mills here. 


Memorial to Former Executive 


SEATTLE, WASH., March 31.—With respect to 
the death, in California this week, of Alfred A. 
Baxter, first vice president and general man- 
ager of the Douglas Fir Exploitation & Export 
Co., the following resolution, moved by Ralph 
Burnside and seconded by J. H. Bloedel, has 
been passed by that organization: 


WHEREAS, It has pleased God in His divine 
wisdom to take away from our midst, our 
friend and fellow worker, Alfred A. Baxter; 
and 

WHEREAS, The members of the Douglas Fir 
Exploitation & Export Co. in meeting as- 
sembled, deeply regret and deplore his pass- 
ing, and desire to give expression to their 
grief at his loss; therefore be it 

Resolved, That we extend to his widow and 
his children and his hosts of friends on the 
Pacific coast our deepest sympathy and heart- 
felt condolences, in the conviction that his 
noble spirit has found rest at last; that we 
who knew so well his upright and honorable 
life, his high moral character, his gentle 
kindness in the midst of his family, his 
unimpeachable integrity, combined with a 
forcefulness, respected alike by friend or foe, 
will, because of these qualities ever hold dear 
his memory. It is the end of a life’s work 
well done, leaving its imprint as a guide to 
posterity. The peace of the Almighty which 
passeth understanding, has gathered him for 
its own; and be it further 


Resolved, That a copy of this resolution be 
suitably engrossed and sent to his family, 
and that this resolution be given the press, 
and be spread upon the records of this as- 
sembly. 


Mr. Baxter left Seattle by train for San 
Francisco March 16, apparently in good health, 
but on the way down he developed an uncom- 
fortable state and was advised by a physician 
to take a rest. The end came suddenly. He 
had been connected with the Douglas Fir Ex- 
ploitation & Export Co. from its origin, in 
1916, 


Cedar Pole Business of Northwest 


SPoKANE, WaSH., March 31.—Rural electric 
power lines in the middle West have created 
a strong demand for 35-foot cedar poles, ac- 
cording to R. L. Bayne, of the cedar depart- 
ment of the Weyerhaeser Sales Co., who in 
a recent interview says: 


The cedar pole business of the Northwest 
aggregates between $7,000,000 and $10,000,000 
annually. Thus far this year about 140,000 
poles have been shipped to a value of ap- 
proximately $750,000, with an over supply of 
the longer poles on hand and a shortage of 
the shorter poles. The pole dealer finds him- 
self in the position where he can get as 
much or more for a 35-foot pole as he can 
for a 60-foot pole. 

This condition has placed the industry in a 
Position where some waste, except with the 
big operators, must occur. A good portion 
of the poles supplied the market are furnished 
by homesteaders and farmers with small 
tracts of land. Their timber is their bread 
and butter while they are getting their farms 
in Shape, and if there is a demand only for 
35- or 40-foot poles and their timber is of 
60-foot length, they have to make 35- or 40- 
foot poles out of their 60-foot trees. The 
remainder is either left in the woods to rot 
or used for fuel. But what is the small 
timber owner to do? If he leaves his tim- 
ber stand waiting for a more favorable mar- 


ket, in the course of a few years taxes will 
eat him up or he may lose his entire stand 
by fire. Naturally the man with small means 
can not afford to do this and he cuts it. 

The tax situation at present is unfair. The 
tax on timber land is about one-third that 
on farm land. But the farmer gets a crop 
every year on which he is not taxed while 
the timberman gets a crop once in about 109 
years. He pays a tax every year and if he 
is lucky, gets it cut before it is razed by fire. 


Coast Orders Make New High 


SEATTLE, WasuH., March 31.—Submerged in 
the prosaic statistics of current lumber facts 
in the weekly trade barometer of the West 
Coast Lumbermen’s Association, is a_ state- 
ment that new business for the week totaled 
151,073,765 feet in orders accepted by 114 mills. 
According to Robert B. Allen, former manager 
of the association, that volume of business 
constitutes a new “high” for all time in so far 
as the Douglas fir producing region is con- 
cerned; and is probably the greatest volume 
of new business ever reported through the 
association of any producing region. Accord- 
ing to Mr. Allen, the previous record for new 
business accepted was for the week ending 
Jan. 20, 1923, when 143,034,963 feet was re- 
ported in the West Coast barometer. 

New business reported last week was 20 
percent greater than for the corresponding 
week a year ago; and 6 percent greater than 


the previous week, which, on completed records 
of 114 identical mills, was 142,333,103 feet. 

In the new “high” for new business was 
67,521,841 feet for trans-continental rail deliv- 
ery, an increase of more than 11 percent over 
the previous week; 53,320,729 feet for domes- 
tic water delivery, an increase of more than 
6 percent; and 25,198,384 feet of export busi- 
ness, an increase of 78 percent over the previous 
week. Local business was materially less than 
the abnormal local total of the previous week, 
but running well within the new business aver- 
age of local sales for the previous three years. 


Georgia Roofer Statistics 


ALBANY, Ga., April 2.—The Roofer Manu- 
facturers’ Club reports that during the week 
ended March 31 its members made the follow- 
ing shipments, totaling 128 cars, and received 
the average prices noted, these prices being 
based on Georgia main line rate of freight: 


Cars 

Air dried— Shipped Prices 
eas ark kobe ke a oe 3 $15.33 
ES een rr 40 18.24 
NS rg ecg va. id Siig meets ONS 39 19.18 
Sb ak aac aatasins eek 38 19.22 
Sea es 4 19.38 
B&better kiln dried, rough— 

SE osbcvcuwdaxeheuwees 1 $36.00 
ES Fe re 1 39.00 
NE cia nek aera wile alereiera’y 1 40.00 
No. 1 common & C 

Po co6G naan eeneadne 1 30.00 


Old World Proves Wood’s Longevity 


New York, April 3.—The fact that well 
seasoned lumber used above and below grade 
in construction work in some cases at least is 
more durable and longer lived than stone, is 
probably little known by the average home 
builder. The longevity of wood wherever lum- 
ber has been used is well proved. 

In this age of steel, iron and copper piping, 
it may be surprising to the uninformed to know 
that only a few generations ago many wooden 
water pipes were laid below the surface right 
here in New York City, and for many years 
supplied the water to buildings. Some of 
these old wooden service pipes were dug up 
in the lower east side some years ago and not- 
withstanding they had been laid for over thirty- 
five years and in actual service during the 
earlier period, they were found to be in a 
perfect state of preservation. 

The late W. W. Cole, well known engineer, 
who some years ago was retained by Elmira 
interests to rehabilitate some of their street 
and electric lines made a report on the preser- 
vation of wooden water pipes which had been 
excavated and which in their day supplied 
water to some of its citizens. 

In his recent three-month tour of continental 
Europe, England and Ireland, Robert H. Sex- 
ton, managing director of the New York and 
Chicago “Own Your Home” building and 
equipment expositions held in the spring of 
each year, made a close study of the utility of 
all types of building material. 

“While it is a fact,” said Mr. Sexton, “that 
there fs comparatively little frame construc- 
tion now going on in France, Italy, Germany, 
Holland, Belgium, England and Ireland, it is 
not due to the special influence or preference 
of other material, but because of the scarcity 
of timber. However, there is abundant evi- 
dence of the use of wood in construction dur- 
ing the time the forests were available for 
the woodsman’s axe. Even now seasoned lum- 
ber, a considerable part of which is being 
imported from America, is used extensively. 
In relation to the durability of wood, I visited 
an old octogenarian philosopher in his home 
in Prague and it was necessary for me to 
climb up three flights of stairs to his apart- 
ment in an old building, which had been 
erected in the fourteenth century. The first 
flight of steps were of stone which countless 
footsteps had worn into round hollows and 


smooth edges until little more than half of 
Much to my 
surprise, however, the second and third flights 


the original treads remained. 





of stairs had been built with seasoned hard- 
wood and were in a most excellent state of 
preservation. 


Why Wood Outlasts Stone 

“On my mentioning this observation to my 
philosopher friend, he called my attention to 
the formation of both materials the stone and 
the wood and said: ‘Stone is strong and dur- 
able, but it is made up of countless grains 
of sand which, when loosened by constant 
treading of feet, is either swept or blown 
away bit by bit while the well seasoned 
hardwood used in those steps you saw are 
long in fiber and, therefore, long enduring.’ 
To illustrate his point, he showed me the 
floors and doors of his own apartment, which 
he has occupied for sixty years and which 
was built over four hundred years ago. They 
were all in a most excellent state of preser- 
vation. Old Nuremberg, in Germany, with its 
thousands of old buildings chiefly erected by 
feudal barons of the fourteenth and fifteenth 
centuries, still have evidence of the longevity 
of wood, some of which is seen half sub- 
merged in the beautiful river that wanders 
through the town. In the ancient castles 
throughout Germany and France, much 
wooden framework is in evidence. The same 
is true of England. The famous bell tower 
of Notre Dame in Paris is built of wooden 
framework. Queen Wilhelmina’s Royal Cas- 
tle in Amsterdam, Holland, is erected on some 
sixty-seven thousand wooden piles, so are a 
large percentage of the buildings of that city. 
In one section of Amsterdam, over nine hun- 
dred cement houses and an equal number of 
brick houses in another section have their 
foundations laid on wood piles. 


150 Years a Drop in the Bucket 


“Broadway, a quaint little village in the 
Shakesperean section of England has some 
interesting exhibits of wood construction. 
This is particularly noticeable in the ancient 
old ‘Legion Arms Inn,’ which was built so 
long ago that the years are no longer counted 
and yet the original wooden cross beams, 
floors and doors with their ancient wooden 
latches are in a perfect state of preserva- 
tion and usefulness. 

“It is quite the thing in this country to 
refer to the home of George Washington in 
Mt. Vernon built one hundred and fifty years 
ago by the father of our country, as an ob- 
ject lesson of the endurance of wood. But 
one hundred and fifty years is but a drop in 
the bucket to the centuries behind the en- 
durance of wood:'as shown in the old coun- 
tries.” 
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Plan Forestry Association for Wisconsin 


Conference Urges Accumulation of Data and Development of Technique to 
Attain Maximum Results in Commercial Reforestation 


MitwauKkee, Wis., April 2.—After adopting 
resolutions authorizing the executive committee 
of the conference to “formulate a plan for the 
creation of a permanent commercial forestry 
association for the State,” Wisconsin’s first 
commercial forestry conference closed last 
Thursday aternoon, after having been in ses- 
sion at the Pfister Hotel here for two days. 
This conference, generally participated in by 
lumbermen, representatives of woodworking 
and wood-using industries, paper and pulp 
manufacturers, foresters, legislators and agri- 
cultural experts, has without question aided 
very materially in crystalizing public interest 
in the vital questions concerned, indicating wide 
possibilities of successfully promoting commer- 
cial reforestation. [The Wednesday sessions of 
this conference were fully reported in last 
week’s issue of the AMERICAN LUMBERMAN, 
pages 60-61.—EnprTor.] 

Appreciating the fact that the development 
of the forest resources of Wisconsin depends 
upon the accumulation of knowledge and the 
development of a technique bearing upon re- 
production, growth, and utilization of forests, 
the methods of harvesting the crop and the 
adequate development of a complete program 
for forestry in all its phases, the conference 
endorsed the work of the Forest Products 
Laboratory at Madison, the Lake States Forest 
Experiment Stations of the United States For- 
est Service, the College of Agriculture of the 
University of Wisconsin and the Wisconsin 
Conservation Commission, favoring the exten- 
sion of the activities of these agencies and rec- 
ommending close codperation between them. 


Recommendations of the Conference 


The conference further urged the continua- 
tion and completion of the plan of the land 
economics survey undertaken by the State Com- 
missioner of Agriculture and its extension, if 
possible. It appealed to the press of the State 
and to civic and industrial organizations to as- 
sist in the further development of public inter- 
est with reference to a sound and complete 
forestry program. It endorsed the movement 
to develop forestry schools and instruction in 
tree planting and care of forests in connection 
with public schools, and especially the develop- 
ment of junior organizations for these purposes. 
It recommended that county boards and other 
local agencies give careful study to reforesta- 
tion with a view to the solution of the idle 
land problem, commending to all counties the 
plan for the development of county forestry 
programs, the acquiring of title to tax delin- 
quent land and the prompt use of such land 
for reforestation purposes. 

A large increase in the rate at which denuded 
and unproductive forest lands are now being 
replanted, was favored by the conference, which 
also urged a substantial increase in the State 
facilities for producing of forest planting stock 
for use on both State and private lands. It 
endorsed the efforts of the Wisconsin Conserva- 
tion Commission to extend its organized fire 
protection to all of the forest land in the State 
requiring such protection, with a view to com- 
plete field organization in 1928, and favored 
the increase cf State appropriations for fire pro- 
tection and suppression. The principles of the 
McSweeney-McNary forest research bill, HR- 
6091, were endorsed, as was also the plan to 
locate a National forest within Wisconsin. The 
Chamber of Commerce of the United States 
and the Milwaukee Association of Commerce 
were congratulated upon their activities in con- 
nection with reforestation, and the conference 
extended to the American Forestry Association 
a cordial invitation to hold its 1929 convention 
in the State of Wisconsin. 


THE BANQUET 


The welcome of the Milwaukee Association 
of Commerce to those attending the Wisconsin 
Commercial Forestry Conference was extended 
at the banquet on Wednesday night by Oscar 
I. Stotzer, its president, who was toastmaster. 
Mayor D. W. Hoan of Milwaukee extended the 
city’s welcome to the conference. 

“I think one of the greatest disasters to 
America has been the depletion of the forests 
of this country without any plan of restoring 
them,” declared Fred W. Sargent, president of 
the Chicago & North Western Railway, repre- 
senting the United States Chamber of Com- 
merce. Mr. Sargent said the time had arrived 
when business men should give thought to re- 
forestation. 

Messages from Secretary of Agriculture W. 
}. Jardine and Chief Forester R. Y. Stuart 
were brought by Assistant Forester L. F. 
Kneipp, Washington, D. C 

Gov. Fred R. Zimmerman of Wisconsin said 
that whatever the State can do on reforestation 
is small compared to what the private land 
owners can do. The State can furnish fire pro- 
tection for the growing forests, and it already 
has eased the pressure of taxes. 

Conservation is tied up with the whole social 
movement and is a symbol of the fact that we 
are in the twilight zone of the depletion of our 
resources and the enrichment of our culture, 
Glenn Frank, president of the University of 
Wisconsin, said. 


THURSDAY SESSIONS 


The high point of the conference was reached 
at the Thursday morning session. F. K. Bis- 
sell, Bissell Lumber Co., Ladysmith, Wis., 
was chairman of this session. He declared that 
to what extent the actual growing of timber 
is carried on depends upon its practicability 
from a commercial standpoint. An individual 
or company planting trees under a reforesta- 
tion program needs to know many things about 
the crop and the land and soil it is planted on. 
It must be known how many years it will be 
before salable values will be realized on par- 
ticular types of land. The timber grower is 
entitled to a fairly approximate idea covering 
the estimated gross income from the project; 
he needs to know the rate of growth of differ- 
ent species and how many units will be avail- 
able for cutting at certain periods; what his 
various capital and administrative costs and 
carrying charges will be up to the time the 
timber gives a cash return; what the taxes 
will be, and he must have the assurance that 
they will not be changed during the period the 
forest crop is growing. 

“Private forest practice must be governed by 
sound business principles and is a problem in 
private land economics,” declared Mr. Bissell. 
If the inducement is not enough for private 
owners to undertake reforestation, the State 
must reforest the lands. 


Time Element Is Important 


The time element is the big stumbling block 
in commercial forestry in the opinion of W. A. 
Holt, Oconto, Wis., Holt Lumber Co., who 
said that selective cutting is an aid in improv- 
ing conditions because it leaves the small logs. 
It does not pay to take hardwood logs under 
14 inches, yet they required 100 years to grow. 
Logs close to 14 inches will soon be in the 
profitable class, he said, and then the logger 
can come back and get them. 

Mr. Holt brought out an important factor in 
the cutting of hardwoods when he said that 
there is a serious inroad on the growth of 
timber by the use of hardwood saplings as car 
stakes, and he declared that there probably is 


a greater destruction of the forest in this map. 
ner than by fires. 

“An interesting possibility in selective ‘cutting 
of hardwoods is the development of color stains 
for northern birch and maple,” he said. “The 
use of color stains on hardwoods should create 
a demand for sound knotted lumber. It makes 
the smaller logs more valuable and also makes 
it possible to manufacture timber which is not 
as old—compared to the present necessity of 
having to get old timber for profitable grades,” 

The Blaney Park holdings of the Wisconsin 
Land & Lumber Co., Hermansville, Mich., were 
described by G. Harold Earle, of that company, 
who had as his topic, “Immature Timber as a 
Business Investment.” The company intends 
to operate the 22,000 acres at Blaney Park as 
a commercial forest reserve, and while cutting 
fuel wood on the area, it will conduct experi- 
ments in the selective cutting of second growth 
timber where the stands appear to be too thick, 
and also plans to do selective cutting in the 
overly-dense stands of spruce. 


Discusses the Financial Agr-cts 


There are two types of forest development 
possible, according to Merrill Coit, of Baker, 
Fentress & Co., Chicago, who spoke on the 
“Financial Aspects of Forest Developments,” 
One is the sustained yield through limiting the 
average annual cut for any given area to the 
point where the growth will supply continued 
production. The other is the reforestation of 
completely cut-over lands by replanting. 

Two general angles of commercial forestry 
present themselves to the financial aspect. The 
one is that of the lumberman who is ready and 
eager if possible to make his business a per- 
manent one, and the second is that of the com- 
mercial and investment banker seeking safe 
avenues for the placing of funds. Mr. Coit 
said that at present there is little likelihood of 
the banks or investment houses considering 
loans for reforestation of completely cut-over 
lands, because the enterprise lacks income to 
pay the carrying charges and because the haz- 
ards of growing timber are not insurable. 
The financial aspects of sustained yields show 
no encouragement or hope of any program ex- 
cept where the State and county governments 
recognize the necessity of special taxation and 
assistance on fire protection. 

Howard F. Weiss, of the C. F. Burgess 
Laboratories, Madison, Wis., and formerly 
with the Forest Products Laboratory, presided 
over the session devoted to discussions of forest 
utilization. 

Close Utilization Is Important 

“Growth and utilization are the twins of 
commercial forestry because you reduce the 
cost by more effective utilization and you add 
value by selective cutting,” C. P. Winslow, 
head of the Forest Products Laboratory, said 
in his talk on “The Importance of Close Utili- 
zation of Forest Products to the Profitable 
Growing of Trees.” 

O. T. Swan, secretary of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
declared that the life of the lumber industry 
will be determined by the economic thought 
given to the better utilization of the land by 
research, and the thought given to forest man- 
agement and forest exploitation. 

The lack of information on requirements of 
the markets causes losses by over-production, 
waste, and loss in values, and he believes that 
a weekly report on the production would give 
information that would save losses caused by 
over-production. 

Marketing of forest products was discussed 
by Harold Collins, of the C. C. Collins Lumber 
Co., Rhinelander, Wis. Under the guidance of 
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Secretary Herbert Hoover, Mr. Collins said, a 
standardization program had been worked out 
for lumber and while no law was passed to 
pring the program into effect, the majority of 
the mills have agreed to it and are complying 
with the standards as laid down. The trade 
extension campaign of the National Lumber 
Manufacturers’ Association and the advertising 
and trade extension program of the Northern 
Hemlock & Hardwood Manufacturers’ Associ- 
ation were also described by Mr. Collins. 

Eugene Wengert, Milwaukee, member of the 
Wisconsin Conservation Commission, read a 
letter from W. H. Sullivan, of the Great South- 
ern Lumber Co., telling of the work at Boga- 
jusa, La., where the company has built up a 
good-sized community and is practicing com- 
mercial forestry. 

John V. Quinlan, of the Menomonee Bay 
Shore Lumber Co., Soperton, Wis., told how 
his company got into the manufacture of di- 
mension lumber: and of the invention of the 
McHale multiple guide machine. 


Forestry Taxation Vital Subiect 


Forest taxation, the last subject on the pro- 
gram of the conference, was discussed Thurs- 
day afternoon, State Senator George W. 
Blanchard, chairman. The first speaker at this 
session was Mr. Wengert, district attorney for 
Milwaukee County, who has been active in con- 
servation work in Wisconsin. “Under any tax 
system the burden of the tax must be near the 
ability of the person taxed to pay and this ap- 


one file under the forest crop law,” said Mr. 
Wheaton continuing: 

To date the conservation commission has 
applications on file for 61,555 acres of land to 
be filed under that law. Of this amount, 19 
percent is by lumber companies, 47 percent 
by paper mills, and 34 percent largely by 
small land owners, who undoubtedly expect to 
market a large portion of the product of those 
lands, in the form of pulp wood. I know of 
25,000 acres of land which will be filed in the 
near future by parties who expect to market 
the future products largely in pulp wood. Of 
these 25,000 acres, approximately 10,000 acres 
will be filed by paper mills and the balance 
by pulp wood operators. The Conservation 
Commission expects that 100,000 acres of land 
will be filed under the law before the ena 
of the present fiscal year, and I believe that 
that figure is a very conservative one. 

R. B. Goodman, guiding spirit of the Wiscon- 
sin Commercial Forestry Conference, was given 
a lusty reception when he mounted the plat- 
form to tell of the appeal of the forest crop 
law to the county boards. Mr. Goodman said 
that he had written 125 letters to county boards 
to get their opinions. 

A digest of the replies showed that of towns 
which have less than 50 percent farm owner- 
ship, eighty favored and seventeen opposed 
such a law. Many of the town chairmen in- 
cluded in their reports much elucidating mate- 
rial regarding the situation in their particular 
sections. After presenting a digest of this in- 
formation, Mr. Goodman said: 

To those who have expressed opposition to 























That the big bosses occasionally visit their camp and woods operations is indicated im the ac- 
companying photograph which was recently taken at Camp No. 4 of the Fountain-Campbell 


Lumber Co., now operated by the Bissell Lumber Co., of Marshfield, Wis. 


B. D. Stone, of 


the Bissell company, is standing on the platform of the office, with his cap in his hand; Frank 


Fountain is the gentleman seated on the bench, second from the left, with his cap on. 


Next 


to him is Frank Bissell, the stout gentleman with one leg crossed over the other, and Otto Stef- 


fak is standing at the end of the bench, on the right. 


Evidently this was their day off or 


they would not have had time to pose for this picture 





plies to the timber grower also,” Mr. Wengert 
said. “The question asked now is whether it 
will pay to practice reforestation under the for- 
est crop law. We do not know and we will 
not know for years, but it would be a calamity 
to the lumber industry if the State or nation 
should undertake reforestation alone.” 


The lumber operator is interested in the new 
forest crop law and the new method of tax- 
ation, John Schroeder, of Milwaukee, the John 
Schroeder Lumber Co., said, because the taxes 
heretofore have been too high. Mr. Schroeder 
said that on a particular block of timber which 
his company owned they have paid one-third 
of the value of the entire block in taxes in a 
year, 

“How Does the Forest Crop Law Appeal to 
the Pulpwood Operator?” was discussed by 
W. R. Wheaton, of the Pulpwood Co., Apple- 
ton, Wis. “I believe that question is best an- 
swered by the record of the applications now 


entry of land under the Forest Crop Law in 
their towns, I counsel an open mind and a 
more thorough study of the local land situa- 
tion. The law is intended to be selective in 
its application and even in the most settled 
communities there are some poorer areas 
which may be found more valuable for grow- 
ing timber than for any other purpose. I can 
reassure those favorable to such entry that 
although the owners of these lands may be 
reluctant at present, the example set by the 
many owners who are entering will encourage 
them to enter. The development of a stronger 
sentiment for fire prevention and suppression 
will encourage reforestation. To those town 
chairman who are discouraged as to taxation 
conditions in their towns, the zoning of forest 
and farm areas and the consequent discour- 
agement of settlement where there are no 
roads or schools will greatly help to balance 
the town budget, but in towns where the ex- 
isting farms are largely abandoned, the only 
remedy will be found in consolidation with 
adjoining towns with subsequent reduction of 
town expenditures, 


What Forests Mean to the Lumber Industry 


The importance of the forests to the lumber 
industry and the lumber and wood-using in- 
dustries to the State were discussed by M. P. 
McCullough, Brooks & Ross Lumber Co., 
Wausau, Wis., who spoke in part as follows: 


The lumber industry is entirely dependent 
upon the forests for its raw material and the 
location of its sawmills must be within a 
reasonable distance of the timber. Wiscon- 
sin forests brought the lumber industry to 
Wisconsin in the pioneer days and _  su- 
perior pine timber developed the industry 
speedily to the leading State in lumber pro- 
duction. From 1890 to 1900 the Lake States 
produced more than one-third of the national 
lumber supply, but in 1900 production in this 
regfon began to decline and it was very gen- 
erally thought that within twenty years the 
forests here would have given way to agri- 
culture, or game cover, and the lumber in- 
dustry would have practically disappeared 
from this region. With declining production 
of pine the more valuable hardwoods have 
been cut which has brought into the State 
many varied woodworking interests that, 
like the sawmills, needed to be near the 
source of supply for their raw material. We 
are still producing lumber at the rate of 
approximately orre billion feet a year. We 
are still saying that twenty years from now 
Wisconsin’s forests will be cut out and the 
lumber industry gone. 

The harvesting of the saw timber and 
merchantable pulpwood from our mixed tim- 
ber forests of Wisconsin and wpper Michigan 
does not of itself destroy the forests. Our 
logging requirements do not destroy the 
young growth. It is what follows logging, 
the slash fire, the desire to get rid of the 
forest cover to clear the land, that is respon- 
sible for the disappearance of the forest, be- 
cause agriculture offered a more profitable 
use for the land. When it developed that 
agriculture no longer wanted more land in 
certain areas the lumberman gave no serious 
thought to using it for the growing of trees 
because the taxes and fire risk were too 
great for this long time enterprise. Now 
there comes apparently a situation in which 
equitable taxation of timber and adequate fire 
protection, together with no other demand for 
the land, make it worth while to preserve the 
forest cover left after logging the merchant- 
able timber. Therefore, instead of repeating 
the saying of the past that we have only 
twenty years more of life for the lun.ber in- 
dustry in Wisconsin, we are beginning to 
say the lumber industry will last as long as 
the forests. 


Industries Make Tree Growing Profitable 

The lumber and paper industries, by creat- 
ing a market for forest products, will under 
these new conditions insure a profitable re- 
turn to the forest owners in northern Wis- 
consin and upper Michigan for three impor- 


tant reasons: First, nearness to market: 
second, local industry and third, the tax 
budget. 

Nearness to market: The sawmill must 


be located where the timber grows. It will 
stay here in Wisconsin as long as there are 
forests of growing timber, and will pay the 
owner for his timber the same price as that 
paid timber owners of the West or South 
for equally accessible timber, plus the differ- 
ence in the freight rates from our mills to 
these markets, amounting to about $3 a 
thousand feet. Wisconsin’s forests, therefore, 
mean to the lumber industry, because of 
their location a thousand miles or more 
nearer to the consumers fully $3 a thousand 
more in value than the competitive forest of 
the West and South. 

Local industry: The sawmills utilizing 
Wisconsin timber must be located in Wiscon- 
sin. Statistics furnished me by Secretary 
O. T, Swan of the Northern Hemlock & Hard- 
ware Manufacturers’ Association indicate an 
average expenditure by our Wisconsin saw- 
mills in logging, manufacturing and ship- 
ping, for wages alone of $20 a thousand feet 
of lumber sold. If these wages are paid in 
Oregon or Louisiana, they will be spent in 
Oregon or Louisiana, but if paid in Wisconsin, 
they will be spent at home. The employees 
of the lumber industry in Wisconsin have 
an annual purchasing power of $20,000,000. 
The raw material of the lumber industry is 
saw timber, but in its logging and milling 
operations it is a large purchaser of sup- 
plies. The extensive use of horses during 
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the fall and winter gives the settler and 
farmer a much needed income while there is 
no work at home and in addition the local 
logger purchases practically their entire crop 
of hay and oats and much other farm pro- 
duce. Many of our northern villages and 
small cities are entirely dependent upon the 
sawmills for their existence. Mr. Swan’s 
figures indicate that $6 is expended in local 
purchases of supplies for every thousand 
feet of lumber produced. 


Porestry Adds to State’s Tax Budget 


The Tax Budget: The cutting out of the 
merchantable timber necessarily removes it 
from the tax roll, but if the forest can be 
maintained so that there will be a future 
timber crop available the sawmill and the 
industrial community becomes a permanent 
source of tax revenue. Based upon the aVer- 
age returns for eleven Wisconsin firms manu- 
facturing 200,000,000 feet of lumber a year, 
the taxes on the mill improvements and 
equipment, the logging equipment and the 
lumber inventories, including real, personal 
and State income, average $1.45% a thousand 
feet of lumber produced. This on one billion 
feet means a tax revenue from the industry, 
exclusive of timber holdings, amounting to 
$1,455,000 annually which is kept within the 
State so long as our forest resources are 
maintained, but which will be very largely 
paid out to some other region if our forests 
disappear. 

In stating what our 
lumber industry I have also attempted to 
present briefly what the lumber industry 
means to our forests. The two are insepara- 


forests mean to the 


ble, they move hand in hand. This is what 
Forester Greeley meant when he said that 
the use of wood will conserve our forest 
resources. 

“The discussion on the land situation in Wis- 
consin was probably the most important of all 
during the conference,” D. C. Everest, Roths- 
child, president of the American Paper & Pulp 
Association and general chairman of the con- 
ference, said in summing up the work of the 
conference. “‘We learned here that only 25 
percent of the land is being used and that we 
must have a land survey before we can have a 
forestry program. 

“Every step must be carefully planned in this 
commercial forestry program for the State, and 
we must make haste slowly. A program of 
this kind means the employment of the best 
forest talent and the use of all possible insti- 
tutions. We must be sure we have the best 
advice, and then we should proceed.” 

Exhibits Visualize Problem Excellently 

The exhibits on display in connection with 
the conference were remarkable in many re- 
spects, visualizing the entire problem of refor- 
estation. One exhibit portrayed the forest 
primeval in all its charm, another the ravages 
of fire with all its desolation, a third consisted 
of fire control apparatus, and so on. The ex- 
tent to which industries are dependent upon 
the forests was shown by a vast array of arti- 
cles manufactured from wood, as well as by- 
products, like alcohol, acetone, pitch, tar, rosin, 





turpentine and the various wood distillates, 


FORM FIRE PREVENTION Bopy 


Mitwaukeg, Wis., April 3—An organization 
to be known as the Northeastern Wisconsin 
Fire Prevention Association was formed 
members of the Wolf and Oconto Rivers Log. 
gers’ Association at Milwaukee during the Wig. 
consin Commercial Forestry Conference, and q 
report was read on the organization by Ralph 
Flanders, of the Oconto Co., Oconto, Wis,, a 
the conference. Mr. Flanders is chairman of 
the fire prevention committee of the loggers 
association. R. M. Connors, of the Connors 
Land & Lumber Co., Marshfield, is president of 
the new association; W. E. Hoyt, Goodman 
Lumber Co., Goodman, is vice president; and 
Donald Holt, Holt Co., Oconto, is secretary- 
treasurer. 





THE GREATER part of American forest lands 
has been and is still treated as a mine rather 
than as a continuously productive resource, say 
Forest Service officials, continuing: “If the 
forest land we now have were all stocked with 
trees and managed carefully with the object of 
continuous production, it could yield annually 
about 27,000,000,000 cubic feet of wood, or about 
one-sixth more than our present consumption 
of all kinds of wood. This would be more 
than four times the present growth and seven 
times the annual increment of saw timber,” 


Plans for Texas Lumbermen’s Convention 


Houston, Tex., April 5.—While the busi- 
ness session of the forty-second annua! con- 
vention of the Lumbermen’s Association of 
Texas is the principal consideration, the com- 
mittee in charge of plans for the event have 
looked to the entertainment features with the 
greatest degree of interest. 

On Tuesday, the first day of the conven- 
tion, visitors to the exhibit booths on the 
mezzanine floor of the Rice Hotel will be en- 
tertained with orchestra music from 9 a. m. 
until the noon hour. During the forenoon all 
visitors who so desire may visit the Houston 
Airport, where free airplane rides will be 
provided by the Houston hosts. For those 
who prefer to “keep their feet on the ground” 
there will be golf games at the country club 
golf courses. 

The afternoon program for the ladies calls 
for lunch at the University Club at 12:30 
p. m., and at 3 p. m. an automobile tour of 
the city and tea at the River Oaks Country 
Club. There will be a theater party for the 
ladies from 6:30 to 9 p. m. 

The men will attend a dinner and smoker 
in honor of President J. Lee Johnson, of Fort 
Worth, from 6:30 to 9 p. m. 

From 9 p. m. until midnight there will be 
an informal dance and bridge games for both 
men and women at the University Club. 

The Wednesday entertainment feature in- 
cludes a luncheon at the Houston Country 


Club for the ladies, followed by a theater 
party; while the men will participate in a 
Hoo-Hoo entertainment and concat from 7 


to 9 p. m. under the supervision of Parson 
P, A. Simkin as chaplain. From 9 p. m. until 
midnight there will be a grand ball for men 
and women at the Rice Hotel ball room. 

On Thursday morning at 8:45 o'clock both 
men and women visitors and their hosts will 
leave the Rice Hotel by busses for the Houston 
ship channel, where they will take boats for 
Sylvan Beach on the bayshore, arriving there 
about noon. There will be an immense fish 
fry at 1:30 p. m., followed by dancing at the 
Sylvan Beach pavilion from 1:45 to 4 p. m. 

Strawberries raised between Sylvan Beach 
and Houston will be served with cream to all 
who are fond of strawberries. There will be 
boat races off Sylvan from 4 to 6 p. m. 

At 6 p. m. the delegates will take a train 


for Houston, arriving at the Southern Pacific 
statidn at 6:50 p. m. 

En route down the Houston ship channel, 
the visitors will be shown the assembly of large 
manufacturing plants that have sprung up in 
recent years along the waterway, and half way 
down the channel will be shown the historic 
San Jacinto battlefield, where General Sam 
Houston and a small band of early Texans 
routed the army of General Santa Anna and 
laid the foundation of Texas independence. 
The battlefield is a beauty spot which interests 
all visitors to this section of Texas. 

The revised business program of the con- 
vention was given out Monday as follows: 


Tuesday Morning 
9:00 to 12:00—Registration. 
in exhibition rooms. 
Tuesday Afternoon 
:15—Call to order. Music and singing. In- 
vocation. 
:20—Welcoming address, John Henry Kirby. 
:40—Response, W, B. Brazelton, Waco. 
:50—Report of president, J. Lee Johnson, jr. 
Report of treasurer, N. C. Hoyt. 
Report of traffic manager, R. G. Hyett. 
:00—Mr. Pep, Jack Dionne. 
:15—Lumbermen’s Underwriters, 
Rockwell. 
:30—Enthusiasm, A. B, Mayhew. 
2:45—The New Order of Things in Industry 
in the South, Dr. Gus W. Dyer, editor- 
in-chief, Southern Agriculturist, Nash- 
ville, Tenn. 
:05—Democratie Convention, Jesse H. Jones. 
:15—Building Material Merchant and Home 
Financing, G. E. Melliff. 
Lien Laws and Pending Legislation, G. 
H. Zimmerman. 
:55—Coéperating With City 
Thomas Griffith. 


Orchestra music 
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Administration, 


4:10—Appointment of committees, J. Lee John- 
son, jr. 

4:30—Convention entertainment, Thomas C. 
Spencer. 


Wednesday Morning 
:00—Music and singing. 
9:05 to 12:00—Question Box, E. P. Hunter, 
chairman; J. E. Hill, Webster McEvoy, 
A, B. Mayhew. 
Wednesday Afternoon 
1:30—Building and Loan Associations, I. Fried- 
lander. 


— 


1:45—Efficiency Methods in Lumber Yards, W. 
H. Curry. 

2:00—Handling Built-in Features, J. Carl 
Hertzog. 


to 


:15—Retail Lumber Business in West Texas, 
Claude W. Bryant. 
:30—Merchandising Lumber, Scott Teel. 
45—Portland Cement and Its Marketing 
Problems, John J. Cameron. 
:00—End-Matched Flooring, J. F. Carter. 
:15—Valley Association, T. T. Sanders. 
:30—Lapsus Linguae, lecal lumbermen. 
:45—Report of all committees. 
Election of officers. 
Selection of next meeting place. 
4:30—Adjournment. 
Thursday 
All Day Entertainment at Sylvan Beach 


Mexico to Double Lumber Duty 


Monterey, Mexico, March 31.—Dealers in 
American lumber throughout Mexico are much 
aroused over the information received from 
Mexico City that a decree will be issued soon 
by the Government increasing the import duty 
on lumber from 200 to 400 percent. It is 
stated that the new tax has been agreed upon 
and the order will be promulgated so that the 
increased duty may go into effect early im 
May. 

All lumber, except hardwood for furniture 
manufacture, will be subjected to the new 
duty, it is stated. At present the duty on 
building lumber is 18 to 20 centavos, equiva- 
lent to 9 to 10 cents United States money, per 
100 kilograms, a kilogram being equivalent to 
2% pounds. The new duty will range from 
40 to 80 centavos per 100 kilograms. 

Practically all of the lumber used in con- 
struction of buildings in Mexico is imported 
from the United States. Large yards are 
maintained in Tampico, Monterey, Mexico 
City, Torreon, Chihuahua and other cities of 
the country. What effect the increase of duty 
will have on importations of building lumber 
remains to be seen. It is asserted by dealers 


bo bo 





co Co tO co 





that there is not a sufficient quantity of the 
domestic product to meet present building de- 
mands and that it will probably be necessary 
to continue to import lumber, notwithstanding 
the high price that will have to be charged 
for it. 
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What she Associations Are 
Planning and Doing 


april 9—Texas Line Yard Retail Dealers’ Associa- 
tion, Rice Hotel, Houston, Tex. Annual. 

April 10-12—Lumbermen’s Association of Texas. 
Rice Hotel, Houston, Tex. Annual. 

April 11-12—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 

April 11-13—National Association of Wooden Box 
Manufacturers, Congress Hotel, Chicago. An- 
nual. 

April 13—Eastern Lumber Salesmen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. An- 


nual. 

April 18-19—Dimension Lumber Manufacturers’ As- 
sociation, Congress Hotel, Chicago. Special 
meeting. 


April 19-20—-Central Kansas Lumbermen’s Associa- 
tion, Memorial Hall, Salina, Kan. Annual. 
April 19-20—Hardwood Manufacturers’ Institute. 

Congress Hotel, Chicago. Annual. 

April 19-20—Millwork Cost Bureau, Congress Ho- 
tel, Chicago. Annual. 

April 24—Roofer Manufacturers’ 
Ga. Monthly meeting. 

April 24-25—Arkansas Association of Lumber Deal- 
ers, Marion Hotel, Little Rock, Ark. Annual. 

April 24-26—National Association of Railroad Tie 
Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. 

April 27-28—National Association of Wooden Box 
Manufacturers, Hotel Senator, Sacramento, 
Calif. Pacific Coast group meeting. 

May 1-2—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 

May 3-4—General Standardization Conference, 
Washington, D. C. 

May 4-5—National Committee on Wood Utiliza- 
tion, Washington, D. C. Annual. 

May 7—Southwestern Ontario Re:ail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, via Steamer 
“Hamonic.” 

May 8-10—Associated Cooperage Industries of 
America, Hotel Jefferson, St. Louis, Mo. An- 
nual. 

May 15—Appalachian Hardwood Club, Cincinnati, 


Club, Macon, 


Ohio. Bi-monthly meeting. 

May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 
meeting. 


July 18-19—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 


mer meeting. 
(SALA AEZSS. 


Dimension Manufacturers to Meet 


MiLwavuKEE, Wis., April 3.—Announcement 
is made by E. C. Kratsch, secretary of the Di- 
mension Lumber Manufacturers’ Association 
of America, this city, that a special meeting to 
decide upon the future activities of the asso- 
ciation will be held on April 18 and 19 at the 
Congress Hotel, Chicago. 


Mountain States’ District Meetings 


Denver, Coro., April 2.—Retail lumber deal- 
ers of northeastern Colorado and northwestern 
Nebraska will gather on April 10 at Sidney, 
Neb., for a get-together meeting at which prob- 
lems confronting dealers in that section will be 
dicussed. 

The day following the Sidney meeting the 
Mountain States Lumber Dealers’ Association 
will hold its first district meeting for this 
year at Fort Collins, Colo., and a large number 
of dealers from Wyoming and northern Colo- 
rado are expected to be present. C. W. Rich- 
ardson and T. J. Vincent, respectively president 
and secretary of the Mountain States associ- 
ation, both of Denver, will be present. 

A dealers’ meeting was held at the Boulde- 
rado Hotel, Boulder, Colo., the evening of 
March 23, which was attended by about twen- 
ty-five dealers from Boulder, Longmont, Erie, 
Lafayette, Louisville, Fort Collins, Loveland, 
Greeley and other neighboring towns. At this 
meeting the matter of a fair charge for deliv- 
ery service was discussed. It was the opinion 
that a charge should be made and that a uni- 
form charge be worked out for the different 
towns. Greeley (Colo.) lumber dealers have a 
very good system, which was described by 
Lloyd Neill, of the Neill Lumber Co., that 
city, at the annual convention of the Mountain 
States Lumber Dealers’ Association in Denver 
last January. The discussion of this system at 


the convention was the cause of considerable 
thought among the dealers of the State since 
and the Boulder meeting was a direct result. 


West Penn Dealers’ Activities 


PitrspurGH, Pa., April 3.—The executive 
offices here of the Retail Lumber Dealers’ 
Association of Western Pennsylvania have ar- 
ranged an itinerary in western Pennsylvania 
for the Douglas fir log house, a dwelling hol- 
lowed out of one of the huge trees of the 
western coast, with which E. A. Wade, of 
Aberdeen, Wash., has been making a tour of 


the country for exhibition purposes for nearly . 


a year and a half. 

Officers of the association will attend a 
meeting Thursday night, April 19, in DuBois, 
Pa., at which an organization will be effected 
by retail dealers in Jefferson and Clearfield 
counties to be affiliated with the Western Penn- 
sylvania association. 





Novel Protection for Policemen 


PirrspurGcH, Pa., April 2.—The Pittsburgh 
Box Co. has adopted a novel advertising scheme, 
which is proving 
popular with traffic 
corner policemen of 
the city. Every 
corner traffic officer 
has received a box 
affording protection 
from rain and 
stormy and_ sloppy 








Pittsburgh police- 

man standing in 

weather - protection 

box presented to 

trafic cornermen by 

the Pittsburgh Box 
Co, 





weather and bearing 
the name of the com- 
pany which  pre- 
sented it. The box 
is enclosed on three 
sides and is so con- 
structed that it may 
be taken apart and 
the sides and the 
bottom piled flat, making it conveniently cared 
for when there is no need for its use. 








To Launch Ad Campaign 


ATLANTA, Ga., April 2.—C. B. Harman, sec- 
retary-manager of the Southern Sash, Door & 
Millwork Manufacturers’ Association, has been 
authorized by the association directors to work 
out the details of the proposed campaign for 
the raising of a fund in the South to advertise 


the millwork industry, as favorably voted upon . 


at the recent meeting in Atlanta, and expects 
to inaugurate the campaign within the next 
few weeks. It is Mr. Harman’s plan to estab- 
lish a separate organization known as the Mill- 
work Publicity Bureau, subscribers to the ad- 
vertising fund automatically to become mem- 
bers of this bureau. Not only will funds be 
solicited from all millwork producers in the 
South whether or not they 
members, but lumber wholesalers, machinery 
manufacturers and distributers, and other lum- 
ber trade associations will also be asked to 
help. It is the plan of the association to raise 
a minimum of $25,000 a year for this cam- 
paign. 


are association 


Philadelphia Retailers Elect 


PHILADELPHIA, Pa., April 3.—The annual 
meeting of the Retail Lumber Dealers’ Asso- 
ciation of Philadelphia was held last Wednes- 
day at the Bellevue-Stratford Hotel, at which 
time the following officers were elected to serve 
one year: 

President—Frank K. Gillingham. 

Vice president—Watson Malone. 

Secretary-treasurer—Charles P. Maule. 

Directors—Wilson H. Lear, Thomas R. Mar- 
shall, Robert L. Hilles, and William J. Jones. 


After disposing of the various executive and 
committee reports several problems pertaining 
to the association were discussed, as a result 
of which a committee was appointed to watch 
developments and to keep the membership ad- 
vised on matters pertaining to “Proposal C.” 
The committee is composed of Horace B. Wil- 
gus, chairman, Wilson H. Lear, James A. 
Richardson, and Walter B. Mcllvain. 

Georgia Retailers’ Semiannual 

ATLANTA, Ga., April, 3.—Announcement has 
been made by H. J. West, secretary of the 
Georgia Retail Lumber’ & Millwork Associa- 
tion, this city, that the semiannual meeting of 
the organization will be held on May 23, at 
the Lanier Hotel, Macon, Ga. 


First Spring Tournament 


New York, April 2.—The first spring tourna- 
ment of the New Jersey Lumbermen’s Golf 
Association will be held April 10 at the Rum- 
son Country Club. Retailers and wholesalers 
will take part in the season’s activities. George 
H. Conover will be host of the first tourna- 
ment. 

The Jersey golfers will meet at Forest Hills, 
in May; at Green Brook, in June; Glen Ridge, 
in July; Newark Country Club, in August; 
Baltusrol, in September, and Homestead, in 
October. It is planned to play on the second 
Tuesday of the several months. 

An interclub tournament with Long Island 
and New York lumbermen, and perhaps with 
the Westchester players, will be one of the 
season’s features. 


Dates for Knot Golfers Tourneys 


New York, April 2.—Rodney E. Browne, 
new captain of the Knot Golfers’ Association, 
this week announced dates for the 1928 tourna- 
ments as follows: 


April 24.—Old County Club, Flushing, L. I. 


May 15.—Pelham Country Club, Pelham, 
N. Y. 

June 19.—Oakland Golf Club, Oakland, Bay- 
side, L. I. 


July 19.—Yountakah Country Club, Nutley, 
N. J. 

Aug. 14.—Winged Foot Country Club, Ma- 
maroneck, N. Y. 

Sept. 18.—Westchester Hills Country Club, 
White Plains, N. Y. 

Oct. 9.—Pomonok Country Club, 
is i 


Flushing, 
Codperating in Prompt Deliveries 


New Orteans, La., April 3—The codpera- 
tion of the various longleaf mills in furnish- 
ing large orders through the office of the 
Long Leaf Yellow Pine Manufacturers’ Asso- 
ciation so as to effect prompt delivery, regard- 
less of the size of any order, has met with 
the approval of the consuming and distributing 
trade and this activity will be expanded during 
the coming year. The decision to push this 
feature was reached by the directors of the 
association in a recent meeting which also de- 
voted some time to the plans for developing 
new trade territory. The stockholders’ meet- 
ing that followed the directors’* session dis- 





‘ cussed the financial status of the organization 


and reviewed the advertising and trade promo- 
tional program of the last year. The plans for 
the coming year will be discussed in a second 
session to be held later this month. 
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TRY OUR 
No. 2 Common $4S 


Dimension 


The grade is good —You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - ~- = Lincoln, Nebraska 
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To Best 
seve Our Customers 
Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 





Saw to demand 
and pay as you cut 


That is the sound way to finance your 
lumber operation. 


If your financing plan is not working 
smoothly, if it pinches a bit when 
the market is off, it will pay you 


to let us refinance you along sound 
lines. 


We buy bond issues of $100,000 up- 
ward. 


Get in touch with our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK.BDG. SARTLETT BLDG. 











Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








es 


Lumber Club Activities 


Cincinnatians Announce Tickets 


Cincinnati, Ouro, April 2.—Nomination of 
candidates for the Floor and Chair tickets of 
the Cincinnati Lumbermen’s Club took place 
tonight at the annual dinner dance for the 
ladies of the club held at the Cincinnati Club. 
Edward H. Ward, of the Dwight Hinckley 
Lumber Co., who has been first vice president 
of the club for some months, was nominated 
for president on both tickets and is therefore 
assured of election. Other nominees of the 
Chair ticket ,as presented by Chairman James 
C. West, were W. C. Barlett, of the Barlett 
Lumber Co., first vice president; Murat H. 
Davidson, of the Davidson Lumber & Coal 
Co., second vice president; J. Watt Graham, 
Graham Lumber Co., treasurer; C. J. Edel- 
man, Cincinnati Lumber Traffic Bureau, sec- 
retary; on the Floor ticket, as presented by 
Chairman F. T. Atkinson, were A. J. Boehm, 
Shoe-Boehm Walnut Co., first vice president; 
Charles F. Shiels, Thompson Hardwood Lum- 
ber Co., second _vice president, and J. Watt 
Graham and C. J. Edelman, for treasurer and 
secretary, respectively. 

Directors nominated for the Chair tickets 
were W. S. Klein, R. E. Thompson, H. W. 
Brock and W. J. Wright and on the Floor 
ticket were J. J. Linehan, Henry A. Winkler, 
George M. Morgan and Joseph Bauer. The 
election will take place on May 7. 

Mr. Ward was master of ceremonies at the 
dinner dance tonight and the attendance was 
pretty good considering the function took place 


Nylta Club Hears Forestry Talk 


New York, April 2.—Prof. Samuel Record, 
of Yale, delivered another lecture in his series 
on the forests of the United States before 
members of the Nylta Club at their meeting 
last Friday night. In his latest lecture, Dr. 
Record discussed hardwoods and softwoods 
of the southern States, devoting his attention 
particularly to the pines. 

After the lecture he exhibited samples of 
pine that were identified by Frank A. Niles, 
Jack Patterson, Volney Leggett, James Thorn- 
ton, Ted Cox and Will Shillito. Gordon Mc- 
Donald gave a talk on cypress, referring par- 
ticularly to the campaign being conducted to 
boost that wood. 

The Dykes Lumber Co. established a record 
by having thirty-nine members of its force 
at the meeting. The previous record, twenty- 
eight members, was held by the Tisdale Lum- 


Club Hears Architect’s Viewpoint 


SHrevePort, La., April 3—On account of 
President Hudzon Bolinger being out of the 
city, Vice President G. L. Cline presided at 
the meeting of the Shreveport Lumbermen’s 
Club, held today. The attendance was unusu- 
ally good, and there were several visitors, in- 
cluding R. A. Smith, Little Rock, Ark.; J. B. 
Carter, H. F. Porter, Tom Green, Eli Wiener, 
M. C. Brown, Peter Garson, and the speaker 
of the day, J. P. Annan, secretary of the local 
architects’ and contractors’ organization, who 
was presented by Mr. Cline. 

Mr. Annan’s theme was the architect’s prob- 
lem of specifying certain materials and secur- 
ing exactly what was specified. He took the 
lumbermen back in fancy to the day when 
white pine was being rafted down the Missis- 
sippi River to St. Louis, and when all items of 
lumber were specified full thickness. Since 
that early day grading rules and trade customs 
have modified requirements until now it is a 
matter of considerable difficulty in codrdinat- 
ing the work of the architect, contractor and 
lumber dealer. He told of various difficulties 
that were likely to arise, and his final conclu- 


sion was that the remedy lay in the furnish; 
of grade-marked loainer. a“ 
In the open discussion that followed Mr 
Annan’s. address it was brought out that if 
dense pine is specified, it is not necessary to 
specify longleaf pine; also that all longleaf 
pine is not dense. Hence the safety of the 
builder lies in extending to the architect the 
discretion of designating just what is wanted 
and seeing to it that it is furnished. 


Roofer Manufacturers to Meet 


Atpany, Ga., April 2—Secretary Leon 
Clancy, of the Roofer Manufacturers’ Club, 
announces that the organization will hold its 
regular monthly meeting on April 24, at 
Macon. 


Salesmen’s Club Elects 


New York, April 2.—Harry Babcock is the 
new president of the Westchester Building 
Material Salesmen’s Club, which reports sub- 
stantial growth in membership and the brightest 
prospects for the future. Other officers elected 
at the recent annual meting are: Harry Wil- 
cox, first vice president; Jimmie Burke, sec- 
ond vice president; Harold Mack, third vice 
president; Russell Barton, treasurer; F. Her- 
bert Brown, secretary, and Alfred D. Keys, 
trustee. 


Oldest Manufacturer of Cherry 


Jamestown, N. Y., April 3.—Being the only 
concern in the world operating a band mill ex- 
clusively on cherry is the distinction belong- 
ing to the Warren Ross Lumber Co., importer 
and manufacturer of foreign and domestic 
hardwoods headquartered in this city. This 
company, of which Warren Ross himself is 
the head, is furthermore the oldest and one of 
the largest manufacturers and distributers of 
cherry lumber in the country. 

Cherry, the Warren Ross Lumber Co. points 
out, is the pioneer wood of America. In James- 
town, one of the oldest furniture manufacturing 
centers on this continent, cherry was the first 
cabinet wood used, it being approximately fifty 
years before it began meeting competition from 
other hardwoods. Today, cherry is very much 
in vogue in early American furniture. 

“Cherry is one of the most remarkable woods 
nature ever produced,” declares the Warren 
Ross Lumber Co., in discussing the merits of 
this, its great specialty, continuing : 

It is free from warping, shrinking and swell- 
ing propensities than any other wood and will 
stand more heat, as is proved by its being used 
for bakers’ peels. It is used for the best trim 
in the finest homes, for white enamel and gold 
leaf work, as well as natural finish. We fur- 
nished cherry trim for two of the DuPont homes 
and for the Colonial Club of New York City, as 
well as for many other notable jobs throughout 
the country. 

Cherry is the standard trim for street cars, 
as it holds the finish better than any other wood. 
The rough usage from the numerous passengers 
getting on and off local transient lines used for 
mass transportation proves this. For retail 
yard trade, cameras, technical trades, levels, T- 
squares, electrotype blocking, saw- and other 
handles, machinery, patterns, piano moldings, 
counters, and a vast number of other uses, 
cherry has no peer. 





To MEET the growing demand for forest 
seedlings, the division of forestry of the de- 
partment of conservation and development in 
North Carolina has purchased 914 acres of 
land situated between Raleigh and Clayton. It 
is estimated that there are 4,000,000 acres of 
unused forest lands in the State. This year 
the output from the old nursery will be about 
237,000 seedlings. It is planned to double this 
number next year, hence the purchase of the 
new nursery tract. 
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What Hoo-Hoo Are Doing ‘Pacific coast 


To Sponsor Forest Programs 


Sr. Louis, Mo., April 3——Of the seventy- 
two Hoo-Hoo Clubs, more than half have 
informed International headquarters in St. 
Louis that they will sponsor Friends of the 
Forests programs during Forest Week, April 
92 to 28. The activities will range from dis- 
tributing literature in the schools to the plant- 
ing of trees and sponsoring of forestry talks 
in schools and before civic clubs. In twenty- 
five cities junior Chambers of Commerce will 
cooperate with Hoo-Hoo. 

In St. Louis, the principal event of Forest 
Week will be a banquet on the evening of 
April 24, when the principal speaker will be 
Theo. A. Burrows, lieutenant governor of 
Manitoba, Canada. Mr. Burrows is president 
of the Theo. A. Burrows Lumber Co., of Win- 
nipeg, of the Phoenix Lumber Co., operating 
in Alberta, and of the Ontario, Manitoba & 
Western Land Co. He is one of several Ca- 
nadians who will speak in the United States 
during Forest Week through an arrangement 
by which the two countries will exchange 
speakers. 

The distinguished lumberman has been lieu- 
tenant governor of Manitoba since October, 
1926. The grandson of John Honey Burrows, 
first settler of the present site of Ottawa, he 











THEO A. BURROWS, WINNIPEG, MAN.; 
. Principal Forest Week Speaker at St. Louis, 
Mo. 


was the first law student in Winnipeg. How- 
ever, he abandoned the law to enter the lum- 
ber business in 1879. He represented Dau- 
phin in the Manitoba legislature for twelve 
years, and for four years was its representa- 
tive in the House of Commons. He was land 
commissioner for the Canadian National Rail- 
ways from 1896 to 1904. 

The principal forest week activity at Mil- 
waukee will be the planting of 150 additional 
Norway pine trees on the Hoo-Hoo forestry 
reservation adjoining the home of Rudolph 
oa of the Best & Lade Lumber Co., Spring 

ake, 


San Joaquin Valley Concatenation 


Fresno, Cauir., March 31.—Ten kittens were 
initiated and three members reinstated at a 
concatenation held at the Commercial Club 
here a few evenings ago, under the direction 
of W. P. Johnson, vicegerent snark of the 
San Joaquin Valley district. About seventy- 
five Hoo-Hoo attended the concatenation and 
the banquet which preceded it, the principal 
speaker at which was Rev. Peter Simpkin, 
chaplain of the Order. Supreme Bojum Fred 

. Roth, of San Francisco, also gave an in- 
teresting talk outlining some of the construc- 
tive work done at the last annual meeting of 
the Order, at Miami, Fla. The following of- 





ficiated during the concatenation: Forrest Piel, 
senior Hoo-Too; M. D. Johnson, junior Hoo- 
Hoo; James J. Chase, bojum; L. L. Walker, 
scrivenoter; Cecil L. Bingham, jabberwock; 
R. G. Chalfant, custocatian; Andrew P. Dron, 
jr., arcanoper, and Hal Baldwin, gurdon. 

A very interesting program of activities has 
been outlined for the next two or three months 
by the Fresno Hoo-Hoo Club, headed by Ben 
Maisler, president, and L. L. Walker, secretary. 


Toronto Hoo-Hoo Activities 


Toronto, Ont., April 2—The Toronto 
Hoo-Hoo Club is arranging for an informal 
dance on Friday evening, April 13. The event 
will take place in the office of Kent Ockley 
(Ltd.) J. Kent Ockley is Vicegerent Snark 
for Ontario and has kindly offered the use 
of his splendid new office for the dance. 

The annual meeting of the club will be held 
on Friday evening, April 27, at the Diet 
Kitchen Annex, Toronto, at 6:30 p. m. 
number of matters of importance to Toronto 
Hoo-Hoo will be discussed. 


News From Hoo-Hoo Headquarters 


St. Louis, Mo., April 3——Appointment of 
officers has been announced at Hoo-Hoo In- 
ternational headquarters here as follows: 

Charles L. Weeks, Hunton-Weeks Co., De- 
troit, Counselor for Michigan (reappointed). 

Francis W. Pool, Phoenix, Ariz., Vicegerent 
Snark for the valley district of Arizona, to 
succeed Percy I. Merithew, who has moved 
to Los Angeles. 

W. A. Lamprey, Vicegerent Snark for Tuc- 
son, Ariz. 

Albert W. Stacey, Bassett Lumber Co., Doug- 
las, Ariz., Vicegerent Snark for the border 
district of Arizona (reappointed). 
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Kansas City Golf Tournament 


Kansas City, Mo., April 3.—The first game 
of the lumbermen’s golf tournament between 
the Yellow Piners and the Firs under the aus- 
pices of the local Hoo-Hoo club has been set 
for May 8. It is probable that four games will 
be played. 

A big Easter party will be held later this 
month. The Hoo-Hoo ladies have charge of 
the party and are making it a Leap Year 
affair, each woman to pick her own partner for 
the evening. One of the women will preside 
and there will be a woman speaker. The de- 
tails will be announced later. 


Better Built House at Show 


New Orteans, La., April 3—Optimism is 
expressed by the Southern Pine Association 
over the prospects of the Indianapolis Home 
Builders’ Show which will be held April 7 to 
14, an attendance of more than 50,000 persons 
being predicted. The show is being staged 
under the auspices of the realty dealers and 
the building trades and their supply dealers. 
The sponsoring group includes thirty-two re- 
tail lumber dealers of the city. 

A principal feature of the show will be a 
model better-built home constructed of south- 
ern pine and featuring the fifteen points of 
safe and permanent construction. End-matched 
flooring, sub-flooring and sheathing will be ac- 
cented by the Southern Pine Association under 
whose auspices the home is being constructed. 
J. F. Cantwell, of Indianapolis, is chairman of 
the committee in charge of the better-built 
house and the Southern Pine Association is 
represented by J. W. Paddock, field representa- 
tive. 

Following the show, the better-built home 
will be reconstructed in the Butler College 
section of the city, one of the most exclusive 
of Indianapolis. 








Better Made 
Easier Sold 


Better quality, nice soft stock and 
better milling help you sell 


WILLIAMS 
FIR FINISH 
and Mouldings 


No ragged edges. Please both carpen- 
ters and builders. Pay better profits. 
Let us quote you. 


Williams Fir Finish Co. 


Incorporated 
“Seattle’s Finest Finish.” SEATTLE, WASH. 

















FINISH — SIDING 


Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 
Milis: Albion and Navarro, Calif. 















Willosadaadies Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











+ SULLIVAN + 


Here’s the Place to Buy— 


Flooring Finish 
Soft Yellow Siding Moulding 
Ceiling Thick Clears 
F | eS Factory & Industrial Stock 
Fir Plywood 
Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 
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LUMBER CO. 
Portland, Oregon 
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New Line of Solenoid Brakes 


The General Electric Co., of Schenectady, 
N. Y., announces a complete new line of sole- 
noid brakes bearing the designation CR-9516. 
The line, of which the keynote is simplifica- 
tion, includes brakes for operation on alter- 
nating and direct current, and involves in 
its construction the use of a spring setting 
device—a new feature for alternating-cur- 
rent applications. The announcement follows 
development work over a period of years. 

The brakes are especially designed for se- 
vere service in connection with mill, crane 
and hoist motors. The manufacturer claims 
smooth operation for making quick stops in 
either direction of rotation, with a depend- 
able holding value. The brake mechanism is 
held in the “off” position by a coil and 
plunger; when power is applied to the motor, 
the coil is energized and the brake is re- 
leased, and, when the power is shut off, the 
spring setting device forces the mechanism 
into the closed or braking position. 

Both alternating- and direct-current brakes 
use the same brake mechanism and frame, 
the solenoids being interchangeable. Further 
flexibility is obtained by making the floor- 
mounted brake the basic unit of the line; 
by adding a mounting bracket, it becomes a 
motor-mounted brake. The brakes, being 
spring-set, can be mounted in any position, 
have adjustable torque, allow no sudden 
jar from falling armature and have a simple 
and accessible overhead lever construction. 

Exceptionally small diameter brake wheels 
are used, minimizing flywheel effect and re- 
ducing WR? values. A wide wheel face gives 
ample braking surface. The brake shoes are 




















Metropolitan Center 





Office head- ‘= erg Specialized 
uarters for the x office buildings, 
umber Indus- iiyA designed and 
try, all Trans- ¥ VW, uilt expressly 
portation lines, to serve the 
and Govern- needs of busi- 
ment agencies ness, commer- 
of the Pacific cial and indus- 
Northwest. 4 trial concerns. 


At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 
office location for wholesale, manufacturing, 
exporting and importing firms. 


Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 


Business Cards of Wood 


Sections of wood about 1/64 of an inch thick cut 
across the grain. Beautiful in finish and supris- 
ingly flexible and durable. A most interesting 
novelty for the lumber salesman. 

Write for samples. 


CARDS OF WOOD, Lowyville, N. Y. 
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Lemieux Brothers & Co. 


ESTABLISHED 1906 
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of cast iron and are self-aligning, permitting 
proper contact with the wheel even when 
the brake is incorrectly mounted and the 
wheel is out of line with the center line of 
the brake both sidewise and up or down. 
Compressed, woven asbestos lining furnishes 
the braking surface for the shoes, and is not 
affected by heat or moisture. 

The brake yokes of plate steel are pivoted 
below the wheel near the center line and 
cover rim on both sides of the wheel so that 
it can not come off the shaft accidentally. 
The solenoid assembly may be quickly re- 
moved from the brake mechanism by taking 
out four bolts, lever or brake adjustments 
remaining undisturbed. The coil only may 
be removed, if desired, from the larger sizes. 


Saw Makers Occupy New Premises 


New York, April 2.—E. C. Atkins & Co., saw 
manufacturers of Indianapolis, Ind., have pur- 
chased the building at 51 Warren Street and 
today took possession of the new premises. 
The firm until now had occupied quarters in 
Reade Street. The new structure has five 
stories, with a basement and sub-cellar, com- 
prising in all 14,000 feet of floor space. E. 
W. Clark is the New York manager. 
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Opens Locomotive Spring Department 

The Southern Iron & Equipment Co., of At- 
lanta, Ga., has recently issued a 12-page bul- 
letin of rebuilt railway, logging, contractors’ 
and industrial equipment, which will prove of 
interest to logging and lumber manufacturing 
concerns. Among the equipment illustrated 
and described is saddle tank, prairie, 10-wheel, 
Mogul, switcher, geared and consolidation 
types of locomotives; various kinds of dump 
cars ete. 

For forty years the Southern Iron & Equip- 
ment Co. has been in business in Atlanta re- 
building locomotives, and now announces the 
opening of an entirely new department for the 
manufacture of any size elliptical and semi- 
elliptical locomotive springs. These springs 
are manufactured by the company’s own 
patented process, of very high grade mate- 
rials, under most careful engineering super- 
vision and by expert spring makers, which 
insures an exceptionally high grade spring. 


Lumber at the Flower Show 


(Continued from page 39) 


months in the making, so elaborate and pains- 
taking was the work. 

There seems to be something in this for the 
lumberman. For who is more interested in the 
beautifying of the home and its surroundings? 
Why shouldn’t the lumber dealer do something 
of this kind on a smaller scale in his own 
town? He has all the materials on hand ex- 
cept the flowers. What a wonderful oppor- 
tunity to display to advantage some of his 
wares ! 

Over 70,000 people visited the show at the 
Hotel Sherman during the week, amply tes- 
tifying to the drawing power of such an ex- 
hibition. In a smaller place where the residents 
are in a position to do their own gardening and 
raise their own flowers, which they would be 
proud to exhibit, practically every one would 
want to see the show. It would be easy to 
arrange a flower and garden exhibit in the 
lumber yard that would never be forgotten by 
the visitors. A handsome door here, a pergola 
there, a window framed in bloom or verdure, 
a garden seat among the roses—what could 
make a finer display for the materials the lum- 
berman has for sale? 


Prepares Millwork Textbooks 


AtLanta, Ga., April 2.—It is understood 
that the International Correspondence Schools 
of Scranton, Pa., are preparing to inaugurate 
as soon as possible the institution’s new course 
in millwork operation for which the text books 
were prepared and completed some time ago 
by C. B. Harman, secretary-manager of the 
Southern Sash, Door & Millwork Manufactur- 
ers’ Association, though it is not as yet definitely 
known just when this new course may start. 
Incidentally, though Mr. Harman originally 
prepared the manuscripts for only two text 


i 
books these have since been added to and wif} 
be published as a series of three books, pra 
tically the entire work having been individually 
prepared by Mr. Harman. 

Mr. Harman was selected by officials of the 
school to prepare the text books due to his long 
and active experience in the millwork business 
as a manufacturer and as the secretary-manager 
of the Southern Sash, Door & Millwork Many. 
facturers’ Association. Starting as a shipping 
clerk nearly thirty-five years ago he was for 
fifteen years with the Augusta Lumber Co, 
Augusta, Ga., secretary of the company and 
manager for seven years of this period, and 
later associated for several years with millwork 
plants at Gainesville, Fla., and Richmond, Va, 


Wood Homes Feature Exposition 
(Concluded from page 43) 


proof locks for their homes and apartments, 
The Schlage Lock Co. took this occasion to 
announce the complete installation of Schlage 
locks in the Legion model home at Whiting, 
Ind., and to invite the public to inspect this 
home for a practical demonstration of this 
magical lock. 

The E. L. Bruce Co., of Memphis, Tenn, 
maintains an attractive and comprehensive dis- 
play of hardwood flooring, in the production of 
which it is a leading specialist. There was 
also a convincing demonstration of the use of 
the well known Masonite structural insulation, 
+ apenas by the Mason Fibre Co., Laurel, 
Miss. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association and the Maple Flooring 
Manufacturers’ Association are represented by 
a magnificent display which from a standpoint 
of beauty eclipses most of the other exhibits. 
This is composed of doors, flooring, panels and 
other products of northern hardwoods, all fin- 
ished by wonderfully pleasing color and stain 
processes. The maple flooring treated with the 
Marietta Paint & Color Co.’s process is a spe- 
cial feature. The unsurpassed beauty of wood 
is effectively brought out by this entire ex- 
hibit. 

A Colonial home in miniature is shown by the 
West Coast Lumber Bureau, Seattle, Wash. 
The Chicago Retail Lumber Dealers’ Associa- 
tion is also represented, and by means of a 
great banner brings home to the public the 
message, “Use Lumber for Economy, Dura- 
bility, Beauty, Adaptability.” 
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First Quarter of 1928 Shows Gain 


Construction contracts to the amount of 
$592,567,000 were awarded last month in the 
37 States east of the Rocky Mountains, ac- 
cording to the F. W. Dodge Corporation. The 
above figure covers about 91 percent of the 
total construction of the country. Last month’s 
total was the highest monthly contract total 
on record for the 37 States since June, 1927. 
There was an increase of 27 percent over the 
total for February of this year, but there was 
a drop of 5 percent from the March, 1927, 
record. 

Last month’s record brought the total amount 
of new construction started since the first of 
this year in these States up to $1,485,067,000, 
being an increase of 6 percent over the amount 
started in the first quarter of last year. In 
addition to being ahead of last year’s first 
quarter record, it was the highest first quarter 
ever recorded for the 37 States. 

Analysis of the March contract total showed 
the following important classes of work: $275,- 
191,600, or 46 percent of all construction, for 
residential buildings; $110,338,200, or 19 per- 
cent, for public works and utilities; $73,075,- 
300, or 12 percent, for commercial buildings; 
and $33,881,000, or 6 percent, for educational 
projects. 

New work contemplated during the last 
month amounted to $884,609,100. This figure 





was 7 percent less than the amount reported in 
the preceding month and was 26 percent under 
the contemplated record for March of last year. 
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Wallpaper Woods 
I wonder where the seed they sow 
From which wallpaper woodlands grow? 
I have a forest on -my wall, 

The strangest forest, after all, 

For I have never even found 

A single petal on the ground, 

And not a leaf that I can see 

Has fallen from a single tree. 


In this strange woodland day by day 
No blossoms ever pass away; 

And some might think that such a wood 
Was something beautiful and good. 
And yet I must confess that I 

Grow weary of this cloudless sky, 
These leaves that never flutter down, 
These greens that never turn to brown. 


And some may wish to have a life 
With never worry, never strife. 
But, God, I ask you, so arrange 

My life I have a little change. 

I'll trade a little joy for pain 

That I some greater joy may gain— 
Make life a living thing withal, 

Not merely paper on a wall. 


We See b’ the Papers 


But oil and water become a solid mass com- 
pared with horse-racing and business. 

The remark is prompted by a letter just re- 
ceived from the aged widow of a friend. 

Besides his business, which was a highly 
profitable one, he had a string of horses. 

One day the man dropped dead. Perhaps 
one of the horses won. More than likely it 
was worry. 

When the estate was settled up, there was 
$2,000 to support the widow for the rest of 
her life. 

She is “working out,” and selling things 
from door to door. Wonder what your widow 
will have to do. 

Because there are other things besides race- 
horses that take a man’s money—not his, but 
his family’s. 

No man ever made so little that he couldn’t 
save something. And no man ever saved so 
little that he didn’t make something. 


Mario Bosisio, an Italian, claims the middle- 
weight championship of Europe. Wait till 
Mussolini hears of this! 


Prof. Thomas Nixon Carver in his new 
book “The Economic World, and How It 
May Be Improved” refers to “the more orna- 
mental professions.” 


_Which, naturally enough, raises the ques- 
tion, what are the ornamental professions? 
There is the doorman of the moving picture 
show, for one. 


And then there are the cops who are de- 
tailed for baseball games and other occasions 
when the proprietor should pay for them, not 
the public. 


There are the vice president of the United 
States, and the presidents of a good many of 
our corporations. There is also a footman. 
And the mayors of Chicago and New York. 


In fact about the only industry we know of 
that hasn’t any ornamental professions in it 
is the lumber business. The camp boss may 
say a walking boss and the salesman a sales 
manager. 


_The Chicago Journal of Commerce says “the 

ew York stock market last week beggared 
description’ Yeah, and that ain’t all. 

In Chicago we are having a front porch 
campaign, but it is a little different. Instead of 
making a speech on our own we put a bomb 
under some other fellow’s. 


A lot of men may have secret ambitions, 
but certainly keep them a secret. 

Of every $100 spent by the Illinois Cen- 
tral system last year, $16.14 went for upkeep 


of cars. We had much the same experience. 


Between Trains 


Battimore, Mp.—There is an opportunity for 
some enterprising Washington, D. C., lumber- 
man to sell a house-bill. The Baltimore Traf- 
fic Club had its annual dinner tonight, and 
Capt. Slayton, famous and delightful foe of 
prohibition, had been invited to act as toast- 
master. He arrived a little late, and explained 
that he had been in Washington working for 
the repeal of the prohibition law. We sug- 
gested to him that the better build a house in 
Washington and move up there, because he 
— going to be in Washington a long, long 
while. 


LANCASTER, Pa.—The members of the Ad- 
vertisers’ Club thought they would advertise 
their own good qualities tonight, so they in- 
vited the ladies to a dinner, which any woman 
will tell you is much more fun than getting 
up a dinner at home. And it is a good deal 
more fun for a man than going to a dinner 
without her. We wonder that there isn’t more 
of it done. If we were a member of anything, 
you couldn’t drag us away from home to a 
dinner unless the women were invited, too. 

A fellow on the stage during the dinner did 
some kind of a trick of legerdemain which 
didn’t get the applause it deserved. ‘‘Well,” 
said a man at the next table, “I’ll say that that 
went under big.” 


Pottstown, Pa.—The bible class of Em- 
manuel Lutheran Church had its dinner at the 
Y. M. C. A. tonight. The best thing on the 
program was a chorus of forty men’s voices, 
led by a local lawyer. There were men in that 
chorus who could hardly speak the language, 
but they could sing it. Can you think of any 
finer thing in a community than that, or any 
better thing for a lawyer to be doing? 


Lititz, Pa—We were met at York and 
driven to Lititz, where we sat down with the 
Rotary Club at a dinner at the Lititz Springs 
Hotel. We don’t know how much the Rotar- 
ians remember of the speech, but we remember 
all of the dinner, especially the chicken. There 
are still cooks in this country, but you will find 
them at the Lititzes and not at the Ritzes. 


Strange Paths 


Strange paths we find among the hills: 
Some lead us close to singing rills, 
But even as fair a path as this 

May bring us to a precipice. 

We never know, around a bend, 

If we shall meet a foe or friend. 
The wisest man is wise indeed 

Who knows where any path will lead. 


Strange paths we find the hills among: 
Only the wise, or very young, 

Tread any path without a care, 

Or fear of what awaits us there. 

For many a rocky mile we meet, 

And bitter fruits as well as sweet, 
And wise indeed the man who knows 
Where every path he ventures goes. 


Strange paths we find among life’s hills: 
Only strong hearts, and limbs, and wills, 
Shall walk them safely—even they 

From many a mountain path shall stray, 
Turn to the left instead of right 

And lose themselves in woodland night, 
From heaven itself shall turn aside, 
Unless they walk them with a Guide. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine” 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


CALIFORNIA : 


REDWOOD 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
















Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, : 
306 North Michigan Avenue Chicago 
W. O. W. Building, : - Omaha 
| Bankers Trust Bldg., - - Indianapolis 
H. B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. 8 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec, 
& Treas. 


1.W. McWilliams 


ALIFORNIA 
White Pine 
BOX, SHOP and CLEARS 


Teil us your needs today. 









Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 











[ California White Pine 
California Sugar Pine! 


California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 

















Monadnock Bldg., 
Palmer, san FRANCISCO, CAL. 
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Loggi m 

gsing Ralph C. Bryant 
Have you a problem to solve in logging, ! 
transportation or harvesting tan rk an 


fugpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for ng superintendents, timber owners, 
etc. » $4.50, postpaid. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


MELLEN, ~~ Lumber Co. 


WIS. 


Try 
Us 














A Brand to 
Tie to 


Peerless = 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage, 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 
Minneapolis Office: 516 Lumber Exchange. 
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Maple Flooring 
Manafacturing 
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Remember 


| Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


7 = 17 
| VON PLATEN-FOX COMPANY 
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Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 
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pure Measure 


| ESTIMATOR 


Anew publicntics covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panes, doors, sash, blinds, door and window 

ames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (454 x 64") $5.00, Postpaid. 


| ae Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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Results of Fire Waste Contest 


Encouraging reports on the progress of ef- 
forts to cut the nation’s annual fire loss were 
made at a meeting of the National Fire Waste 
Council, held here to canvass returns in the 
national fire prevention campaign conducted 
jointly by the council and the Chamber of 
Commerce of the United States. Winners in 
the 1927 contest were announced as Philadel- 
phia, Pa.; Grand Rapids, Mich.; Greensboro, 
N. C., and Durham, N. C. Each of these 
cities showed the best fire prevention record 
in its population class, with Philadelphia win- 
ning a grand prize for having the best record 
of all. The prizes will be presented at the 
annual meeting of the national chamber. 


National Forest Reserve Bill 


Representative Berger, Milwaukee socialist 
member of the House, has introduced a bill 
providing for the establishment of a national 
forest reserve in each State and a comprehen- 
sive policy of reforestation to lessen the dan- 
ger of floods and replenish the timber re- 
sources of the country. Provision likewise is 
made for a migratory bird refuge in each State 
where conditions are suitable for that purpose. 
In a statement Mr. Berger says that, while the 
danger of floods resulting from heavy, long- 
continued rains or the rapid melting of masses 
of snow could not be altogether removed by 
reforestation, “it is conceded by all students 
of the subject that forests are better binders 
of the soil and better surface reservoirs of 
water than any other form of vegetation on 
the face of the earth.” 


Yosemite Onesetions Suspended 


All lumber companies owning timber land 
within the boundaries of Yosemite National 
Park have suspended operations pending out- 
come of the controversy regarding acquisition 
by the Government of privately owned land 
in the park. W. B. Lewis, superintendent of 
Yosemite, is here to compile the assessed valua- 
tion of the approximately 10,000 acres of 
privately owned land. The lumber companies 
have given assurances that not another tree 
will be cut this year, thus giving ample 
time to determine the valuation of the entire 
area. The National Park Service hopes to 
secure an appropriation next winter to cover 
one-half the cost of acquiring the privately 
owned land involved, the balance to be raised 
by contribution. 


Consider Tax Reduction Bill 


The Senate finance committee on Tuesday 
began active consideration of the tax reduc- 
tion bill. Secretary Mellon appeared to out- 
line the condition of the Treasury at present 
and prospectively for the fiscal year 1929, and 
on the basis of the figures presented urged that 
the total reduction be held to about $200,000,- 
000. This figure was arrived at by reason of 
the fact that the prospective surplus for the 
coming fiscal year now stands at $212,000,000. 
When Mr. Mellon recommended a cut not in 
excess of $225,000,000, the estimated surplus 
for the fiscal year 1929 was placed at $253,000,- 
000. The conservative thing to do, as he views 
the situation, is to keep within the estimated 
surplus in providing for further tax reduction. 

Mr. Mellon renewed his recommendation of 
last fall that the corporation income tax rate 
be reduced from 13% to 12 percent. The 
House went further in its cut in passing the 
$290,000,000 reduction bill now before the Sen- 
ate committee. 

Since the Treasury estimates were submitted 
last fall, Congress has passed the alien prop- 
erty bill, carrying $50,000,000 for the settle- 
ment of war claims and making it available 


during the current fiscal year, reducing by that 
amount the surplus estimated as of June 39 
1928. An increase of some $85,000,000 over 
previous estimates for the next fiscal year js 
accounted for chiefly by increased appropria- 
tions for the veterans’ bureau, Navy and War 
departments, to take care of a postal deficit 
and an enlarged public building program, 

Even the reduced estimates do not take ae. 
count of prospective appropriations for flood 
relief, which are certain to come along unless 
the two branches of Congress get into a hope. 
less tangle over differences, or any large ap- 
propriation for farm relief, which likewise js 
a possibility. 

Just what the committee and the Senate wil] 
do remains to be disclosed. Chairman Smoot 
is inclined to follow closely the Treasury ree. 
ommendations. Some other members of the 
committee are not. 


Forest Fire Protection Measures 


Preparations are now under way to combat 
the “red menace” in New England and New 
York during the heavy spring fire season, 
according to an announcement by the Forest 
Service. Adequate fire protection is of para- 
mount importance in this region. With an 
average annual total of 4,777 forest fires, which 
burn over some 140,480 acres of forest land 
and cause a loss of approximately $586,909 
yearly to timber, young growth and improve- 
ments, it is declared to be imperative that 
every measure be used to reduce this huge 
loss, caused almost entirely by carelessness. 

A study of forest fire weather is one of 
the major projects lately undertaken by the 
Northeastern Forest Experiment Station in 
cooperation with the weather bureau and the 
several States to back up the fire protection 
efforts in this region. A well-organized and 
trained corps of forest fire fighters equipped 
with every possible means for prompt detec- 
tion and suppression of fires is not the entire 
solution of the problem. Greater efficiency 
both in man power and money expended will 
result when it is possible to predict conditions 
which cause dangerous fires in forest lands. 
Since fires occur in forested areas only when 
the forest fuels are dry enough to burn, and 
since this dryness depends upon weather con- 
ditions, it is evident that a study of weather 
conditions in relation to forest fires should be 
of pronounced importance in any system of 
proper forest fire protection. 


Studies of Yearly Tree Rings 


With the aid of yearly tree rings, which are 
virtually “finger prints of time,” the National 
Geographic Society is probing the pre-history 
of the American Southwest in an effort to tie 
long passed events of the region onto the 
civilized world’s calendar. This effort is now 
believed to be nearing success. The society 
has granted additional funds to Dr. Albert E. 
Douglass, director of the Steward Astronom- 
ical Observatory, University of Arizona, to 
carry on his studies of tree rings as related 
to past dates. 

The problem arose in connection with the 
Geographic Society's explorations at Pueblo 
Bonito, New Mexico, where Dr. Neil M. Judd 
uncovered and partly reconstructed a remark- 
able early American “apartment house” which 
sheltered more than 2,000 persons. From the 
implements and utensils discovered in the rum, 
the date of its abandonment was estimated to 
be about 1,000 A. D. Although an unbroken 
series of the rings deposited annually in grow- 
ing trees has not yet been assembled, only two 
gaps now exist and it is believed that these 
are small. The rings tend to confirm the 


estimated date. ; nae: 
Dr. Douglass has found pine trees still liv- 
ing in New Mexico which were saplings when 
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Columbus reached America. The rings from 
old timbers found in the ruins of Pueblo Bonito 
cover a period of nearly three centuries, but 
there is a gap of unknown width between the 
latest of these timber ring dates and the 
earliest of those of living trees. This gap has 
almost been bridged by the latest work with 
timbers from the most ancient of the existing 
Indian pueblos of New Mexico. 

In working on his novel problem Dr. Doug- 
lass has designed a number of ingenious instru- 
ments. One is a special drill which removes 
a core of wood on much the principle that a 
rotary oil drill removes a. core of rock and 
earth for examination by geologists. The ring 
fines from these cores are transferred to 
slides and are then projected on a screen, 
highly magnified. Among these images Dr. 
Douglass searches for the marks of individual 


years as a finger-print expert searches among 
his impressions for the trace of an individual 
criminal, or as an expert in spectrographic 
work searches for the mark of a certain ele- 
ment. 

The entire work depends on the fact that the 
width, definiteness, and character of annual 
tree rings vary from year to year because of 
climatic differences in the year. A season of 
marked dryness or moisture will leave its 
record in all trees growing in the area affected. 

The chief problems confronting the National 
Geographic-Douglass project are to complete 
an unbroken series of tree ring records from 
the days of Pueblo Bonita to the present, and 
to tie this record on to California trees so 
that it can be checked by the giant sequoias 
which bear a year-by-year record of rings 
running back for 2,000 years and more. 











Revenue Freight Loadings Gain 


WASHINGTON, D. C., April 4.—Revenue freight 
loading for the week ended March 24 totaled 
950,428 cars, the car service division of the 
American Railway Association announced 
today. Compared with the preceding week, 
this was an increase of 8,342 -cars with in- 
creases being reported in the loading of all 
commodities except live stock, coal and coke, 
which showed slight decreases. The total for 
the week of March 24 was a decrease of 53,108 
cars below the same week in 1927 and a de- 
crease of 17,517 cars compared with the corre- 
sponding week two years ago. 

Miscellaneous freight loading for the week 
totaled 369,888 cars, a decrease of 6,389 cars 
under the corresponding week last year but 
8,310 cars above the same week In 1926. 

Coal loading totaled 157,077 cars, a decrease 
of 49,309 cars below the same week in 1927 
and 14.349 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 46,599 cars, an increase of 9,642 cars over 
the same week last year and 8,319 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 32,013 cars, an increase of 8.793 above 
the same week in 1927. 

Live stock loading amounted to 28,055 cars, 
an increase of 958 cars above the same week 
last year and 751 cars over the same week in 
1926. In the western districts alone, live stock 
loading totaled 21,708 cars, an increase of 
1,559 compared with the same week in 1927. 

Loading of merchandise, less than carload 
lot freight totaled 260,641 cars, a decrease of 
1,870 cars below the same week in 1927 and 
6,325 cars under the corresponding week two 
years ago. 

Forest products loading amounted to 69,290 
cars, 1,603 cars below the same week last year 
and 8.839 cars under the same week in 1926. 


Reach Agreement on Hardwood Rates 


MEMPHIS, TENN., April 2.—Shippers of 
hardwood lumber located on the southwestern 
lines will be greatly benefited by the agree- 
ment reached in Memphis last week at a con- 
ference between members of the Southern 
Hardwood Traffic Association and representa- 
tives of the Missouri Pacific, Rock Island, 
Frisco and Cotton Belt railroads, which was 
held in the offices of J. H. Townshend, secre- 
tary-manager of the traffic association. The 
agreement will permit the application of two 
net rates on shipments of hardwoods, instead 
of the present high local rates which apply 
on hardwoods when shipped for further re- 
manufacture. W. A. Ransom, president of the 
Southern Hardwood Traffic Association, pre- 
sided at the conference. 

The arrangement which was negotiated with 
the lines mentioned contemplates the applica- 
tion of the present net rates on logs to the 
Sawmill, and the net rate on the lumber prod- 
uct; for example, to the flooring, box, vehicle 
material, auto parts and dimension plants. 
Previous to this time the net rates applied on 
the logs to the mill but not on the lumber to 
plants for further remanufacture. 

This ruling, according to J. H. Townshend, 
will not only permit of mills located along 
these various lines to get rid of their com- 
mon grades of hardwoods, but will also en- 





courage the remanufacture of hardwoods, and 
will mean the establishment of many new 
plants throughout the Memphis. territory and 
in the Southwest, and will mean retaining of 
many plants that would have probably been 
moved. “At present,’ said Mr. Townshend, 
“the sawmills are to a large extent prevented 
from doing business with dimension plants 
etc., because the existing tariffs prevent the 
use of the net rate on lumber from the saw- 
mill if the net rate has already been applied 
on the inbound logs, and the secondary manu- 
facturing operations are denied this source of 
supply. It is felt certain that the arrange- 
ments now determined upon will cure this sit- 
uation and that it will be an extremely valu- 
able one to our members.” 


The effective date will be announced later. 


Rules Governing Transit Privilege 

AusTIN, TEx., April 2.—An order has been 
issued by the railroad commission which lib- 
eralizes the rules governing the shipment of 
lumber milled in transit. This order was the 
result of a hearing held some time ago at the 
instance of lumber shippers who complained 
of the stringency of the planing-in-transit reg- 
ulations, and also asked for the adoption of 
uniform rules governing refunds of inbound 
shipments. The latter is held in abeyance. 

Under the order just issued the railroads are 
permitted to continue their individual charges 
for milling in transit, but the commission 
orders that allowance up to 90 percent of the 
inbound charges shall be refunded and also 
that credit tonnage slips be issued where the 
outbound shipments exceed the inbound ton- 
nage. 

The new rules, important to the lumbermen 
of Texas and the lumber producing carrier, 
are as follows: 

“Transit privilege will be accorded on not 
to exceed 90 percent of the weight of the in- 
bound shipments, as represented by the freight 
bill surrendered. When an inbound freight 
bill is surrendered against an outbound ship- 
ment, 10 percent of the inbound weight shall 
be deducted therefrom and canceled, the re- 
maining 90 percent to be entitled to transit. 

“Refund of inbound charges shall be made 
on weight equal to weight of the outshipment, 
but on not to exceed 90 percent of the weight 
of the inbound shipment. 

“When weight of the outshipment does not 
equal 90 percent of the weight of the inbound 
shipment, as represented by the freight bill 
surrendered, a credit tonnage slip shall be 
given 90 percent of the weight of the inship- 
ment, and such credit tonnage slip may be 
applied within the authorized time limit, 
against one future transit shipment, and when 
surrendered for refund, shall be canceled in 
its entirety.” 
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Inquiries and Orders for Freight Cars 


In the latest issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 

INQUIRIES—Pacific Fruit Express, 450 to 
500 steel underframes for refrigerator cars. 

OrpERS—Canadian National, 60 Hart-Otis 
ballast cars from the Canadian Car & Foundry 
Co., and 200 from Eastern Car Co.; North 
American Car Corp., 300 refrigerator cars from 
Pressed Steel Car Co. 














Year After Year 


Insurance 
Protection 


Dependable 
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WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


Department R 














Coupon Books 


SAVE 
Labor and Money 
Our facilities enable 


us to give exception. 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE T6 


SOUTHERN COUPON CO. S/RMINGHAM, ALA. 


P.O. BOX 346 











Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library i 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


American fiumberman 


431 South Dearborn Street, 
Chicago, 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 


























Business Changes 


ALABAMA, Mobile—Moseley & Gaines succeeded 
by Moseley & Gaines Co. (Inc.). 


ARKANSAS. Bradford—B. O. Ward Lumber Co. 
sold to H. W. Johnson. 

Helena—Darnell Lumber Co. sold to C. C. Curl 
Lumber Co. 

CALIFORNIA. Bell—Whitelock Lumber Co. sold 
to Alley Bros. 

Montrose—W. R. Letton Lumber Co. sold to Max 
Amelang. 

IDAHO. Pocatello—National Park Lumber Co. 
absorbed by Gem State Lumber Co. 


IOWA. Aurelia—Paulson-Finkbine Lumber Co., 
operating yards at Aurelia and other points in the 
vicinity has purchased the Nemaha lumber yard 
and added to its chain; Hans Paulson, manager. 

Ira—Ira Lumber Co. sold to M. J. Kettenhofen 
and Wayne Miller, of Baxter. Company will be in- 
corporated and operated under same name. 

Van Horne—Iowa Builders Supply Co., of Cedar 
Rapids, has purchased the Farmers Codéperative 
Lumber Co. 

KANSAS. Louisburg—P. J. Weaver succeeded by 
Charles G. Weaver. 

LOUISIANA. Crowley—T. J. Toler Lumber Co. 
sold to Acadia Lumber Co. 

MICHIGAN. Muskegon—Bolhuis Lumber & Mfg. 
Co. succeeded by Heights Lumber Co. 

MINNESOTA. Browerville—Lee Lumber Co. suc- 
ceeded by Thompson Yards (Inc.). 

St. Cloud—Chas. J. Hemberger and John Lucke- 
meyer sold interests in Northland Lumber & Fuel 
Co. to Hubert J. Hansen. 

NEBRASKA, Lewiston—C. V. Whiffen succeeded 
by Dewitt Lumber Co. 

NEW YORK. Binghampton — Brown - Jackson 
Lumber Co. changing name to Hoffman Lumber Co. 

Lowville—Fenton & Dence (Inc.) changing name 
to Dence Lumber Corporation. 

NORTH DAKOTA. Wishek—Merrick Lumber Co. 
succeeded by F. J. Saylor. 

Wildrose—J. A. Peterson Lumber Co. 
Rogers Lumber Co. 

OHIO. Canton—C, D. Bartlett Lumber Co. sold 
to W. R. Reeves and Paul V. Deville, who will 
operate as Bartlett Lumber Co. 

OREGON. Portland—R. C. and H. B. Slavens 
have retired from the Hawthorne Hardwood Floor 
Co. and the business will be continued by DeVille 
H. Bundy and Gene Savage. 

PENNSYLVANIA. Philadelphia—Turnbull Wal- 
lace Corporation changing name to Intercoastal 
Lumber Corporation. 

SOUTH DAKOTA. Kadoka, Kennebec and Murdo 
—Smith Lumber Yards taken over by Anderson 
Lumber Co., with headquarters at Minneapolis. 

SOUTH DAKOTA. Raymond—Deer Lumber Co. 
succeeded by Atlas Lumber Co. 


sold to 


TEXAS. Moody—B. B. Campbell succeeded by 
Bruce Campbell & Son. 
WASHINGTON. Grandview—White River Lum- 


ber Co. has purchased lumber and fuel 
of John Dower Lumber Co. 
Olympia—Callow & Markham have succeeded to 
the business of the Olympia Log Dumping Co. 
Valley—Floyd Rose, of Spokane, purchased in- 
terests of E. A. Bell in Vallemont Lumber Co. and 
will conduct the business alone. 


BRITISH NORTH AMERICA 


ONTARIO. Hamilton—D. Aitchison Lumber Co. 
sold interest to A. J. McFayden, builder, formerly 
connected with the J. D. Shier Lumber Co., Brace- 


business 


bridge, Ont. B 
Incorporations 
ARKANSAS. Heber Springs—W. E. Bruner & 
Sons, incorporated. 
CALIFORNIA. San Francisco—Gaynor Masters 


Lumber Co., incorporated; sales agents. 

CONNECTICUT. East Port Chester (P. O. Port 
Chester, N. Y.)—Empire Lumber & Trim Co., in- 
corporated; capital, $50,000. 


DBLAWARE. Dover—Central Lumber & Mill- 
work Co., of Grand Rapids, Mich., incorporated 
under Delaware laws; capital, $300,000. 

Dover—Keystone Wood Products Co., of .Phila- 
delphia, incorporated; capital, $50,000. 

Wilmington—M. Bloch & Co. (Ltd.), incorpor- 


ated; to manufacture tea chests, boxes, veneers and 
furniture; main office Wilmington. 

FLORIDA. Jacksonville—Reid-Rabby Lumber Co., 
incorporated; wholesale and export. 


Jacksonville—Gay-Womack Lumber Co., incor- 
porated; capital, $10,000. 

Tampa—Pirson Lumber Co., incorporated; cap- 
ital, $10,000. 

IDAHO. Wallace—Western Timber Ca, incor- 


porated; capital, $35,000. 


ILLINOIS. Wheaton—Cornelius Coal & Lumber 
Co. increasing capital to $50,000. 

KANSAS. Pittsburg—M & D Lumber, Millwork 
& Construction Co., incorporated. 

LOUISIANA, Alexandria—Rockwell-Powers Lum- 
ber Co., incorporated; capital, $25,000. 

Anacoco—Anacoco Hardwood Products Co., in- 
corporated; capital, $10,000. 

Baton Rouge—Monticello Lumber Co., incorpor- 
ated; capital, $5,000. 

MASSACHUSETTS. Boston—Geo. G. Donnelly 
Corporation, incorporated; capital, $50,000; old con- 
cern. 

MISSISSIPPI. Jackson—Lloyd Mfg. Co., incor- 
porated; millwork. 

MISSOURI St. Louis—United Lumber Co., in- 
creasing capital from $50,000 to $150,000. 


NEW YORK. Buffalo—Superior Construction & 
Lumber Corporation, incorporated; 200 shares no 
par value stock, 

Fulton—MgHenry-Millhouse Mfg. Co., incorpor. 
ated; capital, $2,500 shares, no par value. 

Vernon—Mt. Vernon Woodworking Corpora- 
tion, incorporated; capital, $10,000. 


NORTH CAROLINA. Greensboro—Pilot Moun- 
tain Handle Co., incorporated. 
OHIO. Navarre—Navarre Lumber Co., incor- 


porated; capital, $25,000; to deal in all kinds of 
lumber, timbers and building supplies. 

TENNESSEE. Memphis—Mississippi River Lum. 
ber Co., incorporated; capital, $25,000. 

TEXAS. Quanah—E. A. Jones Lumber (Co., jn. 
corporated; capital, $30,000. 

WASHINGTON. Seattle—Blanchard Lumber Co 
of Seattle, incorporated; capital, $20,000. “ 

Seattle—Groger Lumber Co., incorporated; cap- 
ital, $50,000. 

Tacoma—American Wood Products & Cross Arm 
Co., incorporated; capital, $95,000, 


BRITISH NORTH AMERICA 


MANITOBA. Hecla—Hecla Lumber Co. (Ltd.) 
incorporated. :; 
ONTARIO. Chapleau— Poupore & McDonald 


(Ltd.), incorporated; capital, $45,000. 

Toronton—R. Imrie Lumber Co., incorporated; 
capital, $100,000. David Darling appointed north- 
ern representative, residence Swastika, Ont. 


New Ventures 


ARKANSAS. Walnut Ridge—Walnut Ridge Lum- 
ber Co. opening retail yard. 


GEORGIA. Cogdell—Davis-Stubbs Lumber (Co. 
has started a lumber manufacturing business. 


INDIANA. Fort Wayne—Standard Lumber & 
Supply Co. opening branch at 816 Clinton St. 

NORTH CAROLINA. Winston-Salem — Boyles 
Building Co. erecting lumber sheds and will estab- 
lish retail yard at 421 N. Trade St. 

Greensboro—Pilot Mountain Handle Co., recently 
incorporated, plans to establish a handle manu- 
facturing plant. 

OREGON. Salem—E. C. and S. Diller have en- 
gaged in the sawmill business as Diller Lumber Co. 

Nashville—Buell Bros. & Hinshaw Mill Co. start- 
ing a sawmill. 

Portland—D, J. Peterson Lumber Co. opening 
wholesale lumber business at 1011 American Bank 
Building. 


PENNSYLVANIA. Centerville — McElroy - Cheim 
Lumber Co. starting retail lumber business. 

TEXAS. Big Spring—William Cameron Co. start- 
ing new yard, 

Big Spring—Markham-Jones Lumber So. starting 
new yard. 


-~ ‘raeiiitaaee W. Blake Lumber Co. opening 
ard. 

Presidio—C. C. Ordones opening lumber yard and 
will operate as Sierra Madre Lumber Co. 


New Mills and Equipment 


ALABAMA, Piedmont—Boozer Lumber Co. will 
establish a sawmill in timber tract near here re- 
cently acquired and develop. 

GEORGIA. Savannah—Reynolds & Manley Lum- 
ber Co. plans to install a new planing mill, saw- 
mill and dry kilns in 9,000-acre timber tract in 
Liberty and Long counties and begin development 
this summer. 

LOUISIANA, Alexandria—Harvey H. Benoit, of 
Monroe, La., purchased property here which he will 
use to establish and operate a plant for the manu- 


facture of dressed lumber, shingles, doors, sash, 
blinds, etc. 
MISSISSIPPI. Jackson—Water Valley Cooperage 


Co. will erect a mill on the Illinois Central at 
Water Valley, where it has applied for a lease of 
land; will cut gum, beech and other hardwoods for 
tight and slack barrel staves. 

OREGON. Myrtle Creek—C. A. Stelzier, box 
manufacturer, adding sawmill. 

Pedee—William Estelle will rebuild his sawmill 
near here. 

TEXAS. Lufkin—Boynton Lumber Co. has com- 
pleted a new planing mill about a mile from here. 


_ Casualties 


FLORIDA. Limestone—Germaine Land & Lum- 
ber Co., loss by fire, $100,000. 

Tallahassee—Tallahassee Lumber Co., lost saw- 
mill by fire; planing mill saved; company will re- 
build immediately, according to report. 

ILLINOIS. Pekin—Velde Lumber Yard destroyed 
by fire; loss, $125,000. 

LOUISIANA. Shreveport—Warehouse and office 
building of the West Louisiana Lumber Co. dam- 
aged by fire; loss, $15,000. 

NEBRASKA. Wymore—Farmer’s Lumber Yard 
destroyed by ‘fire; loss, $25,000. 


OHIO. Columbus—Linden Lumber Co., loss by 
fire, $50,000; mill, sheds and stock destroyed. 


TENNESSEE. Lewisburg—Clayton Lumber Co., 
loss by fire. 
VIRGINIA. Staunton—Cooperage plant of Higgs 


& Young, damaged by fire; loss, $17,000. 


WASHINGTON. Montesano—Schafer Bros., 10s 
by fire, $1,000. 
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McCRACKEN, 
president of the Kentucky Veneer 
works, Louisville, Ky., from which he retired 


HARVEY M. founder and 


former 


four years ago, died at his home in 
seeville on March 27 after a two weeks ill- 
ness. r. McCracken was 82 years of age. 
He was formerly president of the Ohio Val- 
ley Tie Co., which went out of business a 

time ago. 
4 McCracken was the last of five brothers 
who were active in railroad building in their 
early days. Born in Crawford County, Ohio, 
Jan. 13, 1846, he went to Louisville when the 
frm of W. V. McCracken & Co. began _ con- 
struction of the Louisville, St. Louis & Texas 
Railroad, now the Louisville, Henderson & 
st. Louis. The McCracken firm also built 
the Missouri Pacific Railroad and part of the 
present Grand Trunk system and other lines 
in various parts of the country. McCracken, 
Kas., on the Missouri Pacific was named after 
the builders. Harvey M. McCracken later 
founded the Kentucky Veneer Works, of which 
he was active head until his retirement four 
years ago. A nephew, Fred McCracken, is now 
general manager of the concern, Mr. Mc- 
Cracken is survived by his widow and a son, 
James F. McCracken, manager of the Amer- 
ican Builders Supply Co., Louisville. 


Ss. H. McLAUGHLIN, associated with the 
Wausau Southern Lumber Co., of urel, Miss., 
for sixteen years, died at his home in that 
city on Sunday morning, April 1, at the age of 
70. He was export sales manager of the com- 
pany at the time of his death. Mr. McLaugh- 
lin had been in the lumber business in the 
South for nearly thirty years and before that 
was in the same business at Anoka, Minn. 
Death came on the day after his 70th birthday, 





THE LATE S. 


H. McLAUGHLIN 


which the family had quietly celebrated on 
Saturday, March 31. His widow and two chil- 
dren; Hugh McLaughlin and Miss Laila Mc- 
Laughlin, with two grandchildren, are the 
survivors. Funeral services were held on 
Monday afternoon at the home, Rev. Grayson 
L. Tucker, of the Presbyterian church and 
Rev. H. W. Wells of St. John’s Episcopal 
church, Laurel, officiating. Interment was in 
Lake View Cemetery, Laurel. 


JOHN DONAHUE, pioneer lumber manu- 
facturer of the Pacific Northwest, died March 
28 at his residence in Tacoma, Wash., after 
a short illness. Mr. Donahue was 81 years 
old and had been retired from active busi- 
ness for several years. Mr. Donahue was one 
of the earliest mill. operators in Tacoma when 
he was associated for years with J. C. 
Buchanan in the operation of several of the 
first sawmills in operation on Commencement 
Bay. Later he assisted in the organization 
of the Mineral Lake Lumber Co. and was the 
first president and manager of that corpora- 
tion. He is survived by his wife, one son 
and two daughters. The funeral was held-at 
Tacoma March 30, and was attended by many 
of the leading lumber manufacturers of the 
Northwest. 


? MAURICE J. DUVERNAY, president of the 
St. Claude Lumber Co., New Orleans, La., died 
on Wednesday, April 4, following an illness of 
two months. The deceased was 48 years old 


and was born in New Orleans. His_ entire 
business life had been spent in the lumber 
trade. For many years he operated a retail 
yard in New Orleans and was also engaged in 
the commission business for a time. Twelve 
years ago he organized the Maurice J. Duver- 
nay Lumber Co. which operated for ten years 
and then he organized the St. Claude Lumber 
Co. (Inc.), of which he was president until 
his death. A widow, one son, two daughters, 
three brothers and a sister survive him. 


LAWRENCE RANDALL AKIN, SR., saw- 
mill and naval stores operator, died at his 
home in Odessa, near Jesup, Ga., Sunday af- 
ternoon, April 1. Mr. Akin was 68. He had 
been in fairly good health and death was 
due to a sudden heart attack. Mr. Akin was 
born and spent his boyhood in Mariette, Ga. 
He had resided at one time in Mt. Pleasant, 
Wayne county, and also in Brunswick. While 
living in the latter city in 1908, he was elected 
to the state legislature, serving continuously 
for 12 years. Surviving are the widow and 
12 children. 


WILLIAM F. BROWN, who had been prom- 
inently identified with the lumber business 
at Augusta, Ga., the last five years, and prior 
to that was engaged in the lumber business 
for a number of years at Shelby, N. C., died 
at a hospital in Augusta last week at the age 
of 40, as the result of injuries received in an 
automobile accident near Martinez, Ga. The 
ear in which Mr. Brown was riding struck a 
telegraph pole, and he suffered a fractured 
skull as a result. 

JOSEPH J. LACY, pioneer resident of 
Washington, Ind,, and for years operator of a 
planing mill in Greene County, Indiana, died 
recently in a hospital in Lafayette, Ind., after 
an illness of four days. He was one of the 
first planing mill men in Indiana, starting 
operations in 1867. He was born in 1844, 
in Perry County, Pennsylvania. During his 
business career, he was county clerk of Wash- 
ington county for eight years. 


THOMAS E. McCORD, 70 years old, one of 
the first saw mill operators in central Indiana, 
died recently at his home near Oaklandon, 
Ind., following an illness of about ten days. 
Mr. McCord was born near Oaklandon and 
had lived on the old homestead all his life. 
He took a deep interest in community wel- 
fare and was active in fraternal, civic and 
church circles. He is survived by three broth- 
ers. 


J. M. GEARHEARD, aged 80, who had been 
long identified with lumber interests in New 
Orleans, La., and, lately employed by the 
Lutcher & More Cypress Lumber Co., of which 
his son, A. G. Gearheard, is vice president, 
died March 30 in Peoria, Ill., where he had 
heen making his home. ; 


FRANK HENDRICKS, 30 years old, Hend- 
ricks-Moore Lumber Co., Lexington, Ky., was 
found dead in his bed at his home there 
on March 30. The coroner announced death 
due to an acute heart attack. A mother, two 
brothers and two sisters survive. 


E. J. WILLINGHAM, 66, retired capitalist, 
and for many years identified with the lum- 
ber, pecan and peach growing industries of 
Georgia, died in a hospital in Asheville, N. C., 
on Friday night, March 27. Mr. Willingham’s 
first big business connection was with W. S 
Payne, Sr., in the furniture business in Macon, 
For the last five years he had been identified 
with a number of real estate developments in 
Florida, especially around Fort Lauderdale. 


REUBEN A. JOHNSON, manager of the 
J. D. Halstead Lumber Co., of Fresno, Calif., 
was found dead on the floor of his office 
in that city on March 27. The room was filled 
with gas and a note to his wife indicated that 
Mr. Johnson had committed suicide because 
of despondency due to ill health. A widow, 
one son, three sisters and three brothers sur- 
vive. 


FRANK E. REYNOLDS, aged about 60, 
a pioneer lumber salesman in the Mississippi 
valley territory, died at his home in Minne- 
apolis, Minn., last week. He had been a resi- 
dent of that city about 40 years and most of 
that time was identified with the lumber in- 
dustry. At the time of his death he was em- 
ployed by the H. B. Waite Lumber Co., as 
representative in Wisconsin. 


CURT FLINCHEM, a young lumberman of 
Bottomfork, Ky., died at his home there on 
Friday, March 30, after an illness of several 
weeks. Mr. Flinchem operated several mills 
in various Kentucky hardwood tracts and was 
well known among the lumbermen of thav 
region. His parents and several brothers and 
sisters survive. 


These Tiger 
Bunks Stand 


Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

















Comfortable and 
Also made for wall attachment © TOOMY, tOO. Your 
rie for specications men will likethem. 


Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 

















Number Style Size Weight 
1485 Double (Extra Heavy)..| 4-6x 6-5 146 
1485 Double (Extra Heavy)-..| 3-0x6-5 107 
1485 Double (Extra Heavy)-..| 2-6x6-5 100 
1585 Double (Heavy) --.------ 4-6 x 6-5 142 
1585 Double (Heavy) -.-..--- 3-0 x 6-5 93 
1585 Double (Heavy) ----.--- 2-6 x 6-5 85 
1586 DEE Wcnuwéapeiamaiaddein 4-6 x 6-5 75 
1586 SINCE is cantinigttaeiodeban 3-0 x 6-5 49 
1586 | ee Te 2-6 x 6-5 45 











If your supply house doesn’t carry Tiger Bunks in 
stock —with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planittg Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 











Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 








Special department handling export lumber shipments . 


Cc AOTELS CS 
HOTEL CHASE 











The Center of Social Activities 


Kingshighway at Lindell Bivd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 











HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 


the traveler. 





Keller and Boyd 
Owners and 


Operators 











nd 


ce 


APRIL 1, 
oo 


News Notes from Ameic: 


Tacoma, Wash. 


March 31.—A special committee to prepare 
suitable resolutions expressing the loss to the 
lumber industry by the deaths of A. A. Baxter, 
manager Douglas Fir Exploitation & Export 
Co., and John Donahue, pioneer Tacoma lum- 
bermen, both of whom passed away this week, 
was appointed by the Tacoma Lumbermen’s 
club at the regular meeting yesterday. The 
committee is composed of Roy Sharpe, Maj. 
Everett G. Griggs and J. G. Dickson. Most of 
the session was devoted to a discussion of the 
club’s advertising plans for the current year, 
following a report by the advertising commit- 
tee. No other business was transacted. 

Cc. M. Griges, of St. Paul, brother of Everett 
G. Griggs, of the St. Paul & Tacoma Lumber 
Co., arrived in Tacoma yesterday for a short 
visit. Mr. Griggs is on his way home from 
a vacation trip to the Hawaijan Islands. He 
declared business conditions in the middle 
West to be better than they have been for the 
last three years, but that the situation is far 
frpm favorable yet, due to financial loss in 
the agricultural districts for some years. 

Cargo shipments of lumber over the Tacoma 
docks this week: From the Milwaukee, Baker, 
Shaffer and McCormick docks and Portacoma 
piers, 4,700,000 feet; Defiance Lumber Co., 
2,035,000 feet; Dickman Lumber Co., 1,450,000 
feet; St. Paul & Tacoma Lumber Co., 1,700,000 
feet, and Wheeler, Osgood Co., 300,000 feet—a 
total of 10,185,000 feet. Destinations: At- 
lantic coast, 5,825,000 feet; California, 1,650,000 
feet; Europe, 400,000 feet; Japan and China, 
2,210,000 feet; South America, west coast, 
100,000 feet. Other than lumber: the Atlantic 
coast took 1,250 tons wood pulp, Europe took 
4,075 doors and a carload plywood. The Ha- 
waiian Islands took 300 tons box shook. South 
America, west coast, took 750 tons box shook. 


A few fir logs for veneer manufacture were 
shipped from Tacoma to Holland for the first 
time this week. The logs were the finest 
quality of clear fir and were from five to six 
feet in diameter. The European demand for 
veneer logs is growing rapidly, the first ship- 
ment to Italy having been made from this 
port recently. 

E. W. Latie, former Northwest lumberman, 
has been appointed manager of the Tacoma 
headquarters of the Tacoma Oriental Steam- 
ship Co. Mr. Latie left the lumber business 
during the war to enlist in the Navy. After 
his discharge he joined the staff of the Amer- 
ican Oriental Mail line, and later went with 
the Columbia Pacific Steamship Co., for which 
line he has been acting as general agent at 
Manila for the last two years. 

Arthur L. Scharf, Robert FPlackenstein and 
George A. Moore, of Tacoma, have organized 
a company to buy and sell timber and timber 
lands in western Washington. The new firm 
will be known as the Ramsey Timber & In- 
vestment Co. and is capitalized at $30,000. 

The new State log patrol organized by Ta- 
coma and upper Puget Sound mills is already 
active in suppressing the “‘beachcombing” log 
business. John Grasley, operating the Halar 
Bay Logging Co., was arrested this week on 
charges preferred by the patrol and accused 
of the possession of logs branded with the 
marks of members of the patrol. Two others, 
charged with removing the original brand 
from logs in order to sell them to outside 
mills, are also under arrest here. 


Seattle, Wash. 


March 31.—According to the building 
Trades Council of Seattle, eight of the crafts 
are now working on the basis of the five-day 
week, There will be a meeting between 
representatives of employers and the unions 
early in April to reach an agreement, if 
possible, covering building operations during 
the year. The present agreement between 
the Associated General Contractors and the 
Seattle Building Trades Council will expire 
May 1. The five-day week, while apparently 
subordinated to other demands, is a main 
issue. 

J. V. Colman, of Sioux City, Iowa, owner of 
the Home Lumber Co. and other line yard 


organizations in that territory, is making q 
tour of the Pacific Northwest. 


Eldon J. Daly, president and manager of 
the Ketchikan Spruce Mills, Ketchikan, 
Alaska, was in Seattle this week. His com- 


pany will open a Seattle office at the heag- 
quarters of the Northwest Spruce Co., F. ¢ 
Brynolson, president and manager. 


Portland, Ore. 


March 31.—A sign of improvement may be 
found in the advance of 50 cents during the 
week in prices of fir dimension and drop sid- 
ing. Some sellers feel so encouraged that 
they would probably hesitate to book a large 
order any length of time in advance. 

It was announced here today that freight 
rates to the Atlantic coast have been defi- 
nitely fixed at $14 for May and June, which 
means. that it will be possible for shippers 
to figure with certainty what lumber will 
cost laid down for at least that long in 
the future. The rate up till his time was 
$13.50. 

The new and heavy import tax put into 
effect in Australia is affecting that business, 
it is said, and how strong Australia will fig- 
ure in this market as long as the new tariff 
remains, is a question. One cargo left for 
Australia this week. New Zealand is show- 
ing increased activity in the market here. 
A large shipment left here this week, part 0 
which had been loaded at Vancouver, B. C., 
and on Grays Harbor. Large quantities of 
box shook are being shipped from here to 
New Zealand, two shipments of 750 tons each 
being booked for April and May loading. 
Japan is buying considerable hemlock and 
cedar logs, so that both items are firm at 
prevailing quotations. A shipment of 10,000 
fir doors left this week for the United King- 
dom and Rotterdam. Down at St. Helens on 
the lower Columbia the waterfront was busy 
this week with vessels loading for California 
and Atlantic coast ports. 

Alex Chalmers, of the Chalmers Shipping 
Co., announced here today that a new 8,400- 
ton motorship will be ready for operation 
the coming fall between Pacific coast ports 
and the west coast of South America in the 
Latin-American line, which will now give 
Portland monthly service to the west coast. 

Dant & Russell (Inc.), lumber exporters, 
Portland, have opened a branch office in Ta- 
coma, with W. S. Barr in charge. This com- 
pany does the bulk of lumber exporting to 
China and Japan. 


Spokane, Wash. 


March 31.—More orders and inquiries, with 
a slight stiffening of prices, were the fea- 
tures of the market this week, as reported by 
leading wholesalers and manufacturers. Roads 
are still impassable in some places, but most 
of them are drying out and being put in 
shape. Mills are gradually getting started 
for the season’s run, somewhat later than 
usual. The Beardmore mill at Priest River 
started Tuesday with two shifts and full 
crews. 

The weekly luncheon of the Spokane Hoo- 
Hoo Club yesterday was given over to re- 
ports of the educational committee and its 
subcommittees, and the work of the new em- 
ployees’ wood extension committee. Reports 
showed that substantial progress is being 
made in the work of increasing the use of 
wood containers and wood products generally. 

Grading for the new branch of the Mon- 
roe Street Lumber Co., at Ninth and Grand 
Boulevard, is going ahead rapidly. The prop- 
erty consists of three lots with a frontage of 
150 feet and a depth of 550 feet. The office 
building will be 32 by 60 feet, with much 
plate glass window. space for display pur- 
poses. There will be two material sheds, 24 
by 100 feet, in which it is intended to carry 
only stock for the passing motorist. All 
large orders will be filled from the main yard 
at Monroe and Boone. Paint and builders’ 
hardware will be stocked, and a fuel sales 
office will be maintained. The buildings are 


to be made as attractive and as artistic as 


possible, 
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ica’s Lumber Centers 


possible, and the grounds are to be land- 
scaped. . , 
Work on twenty-six new kilns at the new 


plant of the Clearwater Timber Co., Lewis- 
ton, is expected to start in the next two or 
three weeks and the kilns completed by fall. 
These will give the plant a battery of seventy- 
two kilns, e ach with a capacity of 40,000 feet. 
The new ones are expected to cost approxi- 
mately $260,000. 


Longview, Wash. 


March 31.—Twenty-two offshore bookings 
for the last week of March and for April 
were announced recently by D. C. Moore, of the 
export department of the Long-Bell Lumber 
Co. and by Frank Gowdy, manager of the 
port of Kelso. Most of the ships are sched- 
uled for loading lumber at the Long-Bell 
docks, and a number of other boats will dock 
here during that time. In addition to the 
regular boats picking up lumber for Califor- 
nia, during the next few weeks there will be 
lumber shipments to Germany, Peru, Aus- 
tralia, Japan, China and Atlantic coast points. 
Among the lumber shipments is a cargo of 
fir lumber going to Lake Charles., La., on 
the Point Judith on April 6, which is the third 
large shipment from the local mills to the 
newest of Gulf ports. 


Albuquerque, N. M. 


April 2.—How much lumbermen contribuie 
to public welfare by inducing industries to 
house well is illustrated at the Hagan mines, 


forty miles northeast of Albuquerque, where 
the well constructed and painted cottages, 
hotel, and store and school buildings resemble 
a well kept resort more than the proverbial 
“mining camp.” The main tunnel is timbered 


with squared sets, and the stopes and drifts 
with stulls and lagging in the rough, from 


the Sandia Mountains nearby. If the homes 


provided here are characteristic of all New 
Mexico mining operations, there is one good 
reason why the State is spared the labor 


troubles prevalent elsewhere. 

Mrs. Fred C. Andersen, of Monkbridsze 
Manor, spent several days last week at Santa 
Fe while Mr. Andersen was calling on the 
trade On Sunday morning he left for San 
Diego, Calif., to visit his mother, Mrs. H. J. 
Andersen, and his son, Hugh, who is attending 
school there. Mr. Andersen was to attend at 
fl Paso, March 29, a nailing contest on An- 
dersen frames at the warehouse of the El 
Paso Sash & Door Co., to which all lumber- 
men and builders are invited. 


Philadelphia, Pa. 


April 3.—Optimistic reports from  whole- 
salers in the Philadelphia district indicate 
that the lumber movement is gaining substan- 
tial momentum, and that orders are coming 
in faster than at any previous time this year. 
Leading lumbermen believe that prospects for 
rontinuance of activity are promising. Charles 
Atherton reports business about normal, al- 
though profits are “not what they used to 


be.” Edward F. Magee reports a better out- 
look for high grade hardwoods. George 
Brown, of the Brown-Bates Co., says the out- 
look is good, but that there is nothing like 
4 boom, for conditions in the coal regions are 
had at present. Charles C. Cross, of the Cross 
Lumber Co., reports volume slightly under 
that of a year ago. Mel. G. Wright, of the 
Henrico Lumber Co., states that stocks are 
low in the South, prices are growing firm 


and buyers will soon be unable to get quick 
Shipments. Harry Preston, of the J. A. Fin- 
lay Co., reports business “fair.” W. D. D. 
Smith, of the Kay Lumber Co., states volume 
is as great as in 1927 Charles F. Kreamer 
has noted a scarcity in white pine items, with 


Straight cars virtually unobtainable. Other 
opinions are: “Business is better than last 
year’"—FE. C. Strong, Forest Lumber Co. 


“Slightly less volume”’—F. A. Dudley, Sterling 
Lumber Co. “On the par with last year’—J. 
Elmer Troth, J. S. Kent Co. 

At a recent meeting of past presidents of 
the Lumbermen’s Exchange of Philadelphia 
the following were named as senior council 


for 1928: Wm. Henry Smedley, chairman; 
Robert G. Kay, Nathan B. Gaskill, Herbert 
P. Robinson, Wilson H. Lear. 

Henry W. Pierce, who has been in Florida 
for several years, has taken charge of the 
southern pine department of the Sterling 
Lumber Co. 

John J. Mailey, assistant secretary Lum- 


bermen’s Exchange of Philadelphia for the 
last two years, has joined the sales-force of 
Smedley & Mehl Co., of Ardmore, Pa. 


Pittsburgh, Pa. 


April 3.—Wholesale lumber dealers report a 
little more improvement in the lumber busi- 
ness and retailers, as well as wholesalers and 
manufacturers, seem a little more optimistic. 
The amount of new building in the Pittsburgh 
region, contemplated and in progress, not only 
in urban but in the rural districts, is sur- 
prising and exceeds considerably the forecasts 
at the beginning of the year. Public improve- 
ments are a conspicuous part of the building 


program. Prices on Appalachian hardwoods 
remain about the same, generally speaking, 


although some mills are asking higher prices 
on certain items. The low grades are main- 
taining the strongest position. Some items 
which had been accumulating and moving 
slowly are now more active. Stocks and pro- 
duction are reported considerably below nor- 
mal. Idaho white, Pondosa and California 
white and sugar pines are showing consider- 
able strength, and some mills are making ad- 
vances in prices, which they are adhering to. 
Eastern hemlock appears to be enjoying a 
better demand in some localities. Southern 
pine is holding strong, and it is reported from 
the mills that wholesalers who have taken 
orders find it hard to place business at prices 
that will give a profit. Rains in the South 
are still retarding both production and ship- 


a 


April 2.—Demand for North Carolina pine 
has been a little better. Inquiries are prom- 
ising, but buyers are slow to place orders, and 
want quick delivery. Springlike weather has 
resulted in larger shipments, especially from 
the small air drying mills. There has been 
no haste in increasing production and unsold 
surplus is perhaps smaller than it was thirty 


days ago. Prices are stronger on some items, 
and interest seems centered on a_ limited 
number. Millmen are hopeful of a general 
advance. 


Demand for 4/4 edge No. 2 and better has 


been light in both band and circular sawn 
stock. No. 2 and better 4/4 stock widths, 
rough and dressed, have also been rather 
quiet. Good finish has been rather scarce, 


but as the weather improves more of this 
will be offered, but at higher prices, because 
mills nowadays turn out a smaller percentage 
of high grades. Edge 4/4 No. 3, also No. 3 
stock widths, have been in sufficient demand 
in the southern States to take care of out- 
put. No. 2 and better 6/4 stock widths are 
in good demand and _ scarce. Other good 
lumber is less active, but mills do not seem 
to have much. 

Sales of edge 4/4 No. 1 box, kiln dried rough 
and dressed, have been very light, but demand 
for good air dried is brisk and this is very 
searce, so kiln dried should soon be more 
active. Kiln drying mills are unwilling to 
lower prices. Supply of air dried edge is 
going to be very limited, for the reason that 
small mills have been making stock widths 
only. Edge 4/4 No. 2 box continues very 
quiet. Demand for 4/4 No. 1 stock box in. 
all widths, air or kiln dried, continues good, 
and mills are not disposed to sell ahead at 
present prices. More air dried is now com- 
ing on the market. Nop. 2 4/4 stock box has 
been in’ fair demand at rather low prices. 
Box bark strips, 4/4 rough and dressed, have 
been moving fairly well, 

Demand for mixed cars of flooring, thin ceil- 
ing, finish, moldings etc. held up well. Prices 
are on the mend also. There has been a bet- 
ter demand for 2%- and 3%-inch face No. 2 
and better standard and center matched floor- 
ing, and the price is strengthening. Kiln dried 
6- and 8-inch roofers have been very active 


over to the paddock and 





Place Your Money 
On a Winner 


When you attend the races you like to go 
“look ’em over” be- 
fore you place your money. 


Many lumber buyers 
have been closely com- 
paring the qualities and 
uses of various woods 
and have decided that 
our Arizona White 
Pine.is not only mighty 
fine building lumber, 
but is also the Pick of 
Pondosas. It’s the kind of lumber that wins 
sales for dealers and makes money for fac- 
tory operators. Our yard stock, shed stock 
and factory lumber is very soft textured, light 
in weight, and durable. Put your money on 
this Winner next time you need lumber. 





* &£ & & & & 


Here’s Good News From 
Illinois 


Chicago, Ill., Dec. 19, 
Southwest Lumber Sales Corp., 
Albuquerque, N. Mex. 


Attention Mr. 


1927. 


Arthur A. Hood. 


Gentlemen: 


We think it is due to you, Mr. Hood, to 
know that we appreciate the character of the 
stock which you have been shipping on our 
orders, and in this connection want to state 
that it compares very favorably with the 
Western and California Pondosa Pine which 
we formerly used. In fact, we think the tex- 
ture is quite as soft and fine, and we are rec- 
ommending it to our trade in place of the 
Western Pine which they have used heretofore, 
and thus far they are all very much pleased. 


Yours very truly, 
BIGELOW-LAMOREAUX LUMBER CO. 
(Signed) M. S. Lamoreaux, Pres. 
* * * * 7 


Is your name on our mailing list to receive 
stock lists, prices and market information? 
If not, drop us a line today and we'll be glad 
to comply with your request. This won’t ob- 
ligate you in any way but it will save you a 
lot of time when you need lumber. 


southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE , NEW MEXICO 


Arthur A-Hood. Pres. J.A Robison, 
WG. Ramshaw, VP _ RF. Lilley, Treas. 
gr Sup Nh we x 4 leur Ca 
lary, Ariz. 
Cady ew gre Standard Lumber Mills Inc 


Annual Capacity $00 Million. feet 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘koare’ Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 


Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 5258 Maccabees Bldg. 


Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 














are ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


Also :— 
1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 

















Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 
Old York Road & Butler St., PHILADELPHIA, PA. 

















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aad Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





M : + * 
Rosboro, | Ark. We Solicit 
Mauldie, Ark Your Patronage 











Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


OF ae a leloy a tits 


STOWERS LUMBER 


& Mrc. Co. 


HARRIMAN, TENN. 


Manufacturers Since 1912 





and demand for 6-inch air dried roofers, both 
beaded and plain, has improved. Air drying 
mills are firm in their price views. Dressed 
framing has been more active. 


Boston, Mass. 


April 3.—The shutting down last Saturday 
of the Madawaska mill and the probability 
that it will remain closed for some weeks 
was the outstanding development in the east- 
ern spruce market. Local wholesalers say 
that a retailer in need of a frame will not be 
put to any inconvenience, however, as there 
are enough small mills still running to take 
care of the current light demand. 

Another important development was the 
closing of the Boston office of the Oak Floor- 
ing Exchange, in common with those through- 
out the country. The sudden closing came as 
a surprise to local distributers, although many 
of them have been expressing their skepticism 
about the real usefulness of such an insti- 
tution. 

Wholesalers said today that business in the 
western pines is improving a little, There are 
more inquiries for Idaho white and Pon- 
dosa pine, some said, and prices, especially 
the quotations on Pondosa pine, are somewhat 
steadier. 

Hardwood specialists say they are doing a 
good business in poplar but that ash appears 
to be losing some of its popularity. 


Macon, Ga. 


April 2.—Because of unfavorable weather 
last month, which greatly reduced produc- 
tion of roofers, num- 


cea 
way contracts, bridges and buildings take an. 
other $250,000. A bridge corporation is being 
formed to handle a $5,000,000 program of 
constructing Federal aid roads crossing the 
Tombigbee, Alabama and Tennessee rivers 
Birmingham’s voters have passed the op. 
dinance covering construction of four overhead 
viaducts which the city and interesteq rail- 
roads will construct at a total cost of $4. 
000,000. : 

Secretary Allen G. Loehr, of the Alabama 
Retail Lumber & Building Material Associa- 
tion, will hold next Thursday evening the 
third of a series of meetings of salesmen of 
member firms in the city. ; 


Brookhaven, Miss. 


April 2.—The day of making “prices with 
apologies” is rapidly coming to a close. A)- 
most as much business was declined in this 
section last week as was accepted, and there 
was only about 50 cents to $1 difference of 
opinion. Orders last week were just about 
equal to production, and shipments were in 
excess of production. Orders for March are 
about 15 percent in excess, and shipments will 
be about 12 percent in excess, of the totals for 
February, despite the fact that early in 
March shipments were seriously interfered 
with by rains. There will be a nice reduction 
of stocks for March, and the outlook for April 
is excellent. The export market is holding up 
quite well. 

Southern pine flooring items sold in ex- 
tremely heavy volume last week; far in ex- 
cess of production, and some sizes and grades 
are getting scarce, In 3-inch, B&better and No,1 





erous sales have been 
made at an advance in 





prices to $18 and $19. 
However, many buyers 
are still endeavoring to 
purchase at the old 
prices of $17.50 and 
$18.50. Business has 
been fairly good during 
the last few days. 
Orders are coming in 
from the East and 
from other’ sections. 
Sales appear to be up 
to production, if not 
better. There was a 
good inquiry at the 
opening of the week. 
There was much im- 
provement in demand 
for longleaf this week. 
One bright feature is 
that seventy-five per- 
cent of the shipments 
over one short-line 
railroad, in what is 
said to be the heart of 
the longleaf belt, are 








to Florida west coast 
cities. It is the first 
time in several years 
that Florida has been a 
big buyer of Georgia 
lumber. There is a lot 
of new construction 
work under way along 





A model garden with a handsome wood garden house shown at the 

Hotel Sherman Flower and Garden Show, Chicago. This was more 

elaborate than most of the models shown, with its whimsical little 

green statuette and its spider-web gateway, but still not beyond the 
possibilities of the ordinary gardener 





the Florida east coast, 
and Georgia longleaf, as 
will be in demand. 


Birmingham, Ala. 


April 2.—For the third week, retailers were 
on the jump from morn till night with rush 
deliveries, except on rainy days. Business has 
been good, though retailers have to hustle to 
get volume, and prices are rather satisfactory. 
Some mill salesmen have lists showing ad- 
vances on a few items. As much as $2 ad- 
vance has been noted. Dimension moved up 
$1 as a whole, except 2x4-inch, 9- and 10-foot. 
Retailers wait until some special job has been 
closed, in order to put in some items in a 
ear of regular yard stock, and thus call for 
hard mixtures. Retailers were busy for the 
last few days figuring and securing promises 
of delivery dates on material for the Sloss- 
Sheffield Steel & Iron Co. at Blossburg, Ala., 
which is constructing 160 employees’ resi- 
dences. This company is one of the first to 
remove the construction incident to the opera- 
tion of the convict-lease system. The first 
of the contracts to be let today carries more 
than 2,250,000 feet of lumber; 250 cars of 
various building materials will be used. Con- 
tracts let by the State highway department 
total more than $2,000,000. Aside from road- 


well as shortleaf, 


grades were the heavy movers, while in 4- 
inch B&better and Nos. 1 and 2 led the list. 
The rift grades have been in light demand, 
with stocks very low. Drop siding has been 
moving in excellent volume, and with ship- 
ments far in excess of production there should 
be a firming up on this class of lumber. Ceil- 
ing items in both %x4- and %x4-inch are de- 
cidedly more active. Partition, %x4-inch, has 


come in for its share of orders. Bevel and 
square edge siding were slow. Molding in- 
quiries are in rather large volume. Mills are 


sold pretty well ahead in shortleaf, but have 
few orders for longleaf. Upper grades of 
finish appear dull, except for badly mixed car 
orders. The 6- and 8-inch No. 1 and C are 
being bought in quantity by the automobile 
trade for running and floor boards, and stocks 
of such items are low. 


Four Inch No. 2 fencing strips continue ex- 
tremely strong and very scarce, and $20 mill 
appears the market. Fencing and flooring, 
6-inch, have remained very firm, with stocks 
extremely low in shortleaf, and prices at 
about $21, mill basis. There has been an 
excellent demand for 8- and 10-inch No. 2 
shortleaf, with prices very firm around the 
$22 mark. This size in longleaf is very 
scarce. The 12-inch longleaf has been rather 
inactive, while export demand for 12-inch 
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shortleaf has been extremely active. The 5/ a larger proportion than: usual of them will 


a 6/4 No. 2 have continued to move well, 
with stocks rather low. 

Prices of No. 3 boards are entirely too low 
and mills in other territories are selling at 
less than is quoted here and so getting the 
orders. The 12-inch No. 3 have moved well as 
have 6-inch No. 3 S2S&CM. There is no sur- 
jus of No. 4 boards, as the grain door op- 
erators have bought them up. The cabbage 
season this year is about a month late and 
as the freeze in January indicated a shorter 
crop, stocks of crates prepared for this year 
will possibly be 50 percent below the amount 
prepared last year. The firm price on cab- 
page crates delivered in the Mobile and Missis- 
sippi markets, is 20 cents each, and sales are 
fair at this figure. Box factories are sold 
quite well ahead on shook. 

Dimension stocks remain rather low and 
sales‘of No. 1 were rather light, while there 
was a rather large movement in No. 2, par- 
ticularly in longleaf. No. 3 dimension stocks 
have been practically exhausted. 

Pine lath have been sold ahead for about 
four or five weeks in both No. 1 and No. 2. 
The buyers seem well inclined to purchase 
ahead at today’s low market. No. 1 sell at 
$2.75 f. o. b. mill and No. 2 at $1.75. Pine 
shingles have been in only slight demand, and 
mostly for export. 


Shreveport, La. 


April 2.—Southern pine demand has shown 
some increase. Quotations have stiffened a 
little, and buyers show less disposition to 
quibble about them. No. 2 dimension has had 
the heaviest call. Shiplap, center matched 
and boards, generally the No. 2, have been in 
good demand. Because of extremely wet 
weather, supply has been somewhat short. 
Retail yard demand for mixed cars has been 
good. Eastern demand has been somewhat 
stronger than that from Oklahoma and Texas, 
there being few orders from the territory 
west and north of Kansas City, while a fair 
number come from Missouri and points north 
and west. Many Kansas retailers have gone 
over to fir, because in the recent adjustment 
of railroad rates, points beyond a line drawn 
through Tulsa east and west and north were 
left out of the 3 cent reduction on pine rates, 
while this same territory had previously been 
favored with a reduction in fir rates. Weather 
conditions have improved, and pine shipments 
are beginning to come out in better volume, 
though there has not been much good drying 
weather. Oak has begun to move a little, as 
flooring mills have started up, but items of 
sap and red gum, black gum etc. are dragging. 

The Rayville (La.) branch of the Mengel Co. 
has just been closed down for an indefinite 
period. A small force will be maintained to 
clean up the yards. 


Bogalusa, La. 


April 2.—W. A. Chandler, superintendent of 
the Great Southern Lumber Co., and Joe Cas- 
sidy, logging superintendent, left a few days 
ago for a trip through the West and North- 
west to inspect the lumber manufacturing in- 
dustries of those sections. 

Delos Foil, Louisiana State forester, and 
W. H. Burns, parish agent, have lately been 
visiting the forest clubs in this parish and 
to date have enlisted fourteen boys in re- 
forestation, these boys to compete for two 
trips to the National Reforestation Congress 
to be held in Chicago later this year, at the 
expense of the Great Southern Lumber Co. 

The prizes will be awarded the two boys 
showing the most efficiency in the work of 
reforestation. The boys already enlisted have 
run fire lines around reforested plots of from 
forty to 200 acres, and this will be one of 
the points considered in awarding the prizes. 
Other points will be care and planting of 
trees and general efficiency. Ten acres or 
more must be reforested to become eligible. 


Duluth, Minn. 


April 2.—Sales officials of sawmill companies 
are gratified over substantial improvement in 
demand for northern pine. Good weather has 
given an impetus to inquiry. Shipments are 
running heavier than at this time last year. 
All items in the list are firm. Logging camps, 
except a few getting out wood products, are 
closed, and it will be possible to get prac- 
tically all the input to the mills. 

Authorities estimate that the output of ties 
Will aggregate 6,000,000, and it is figured that 


‘be creosoted this season. Buyers for the rail- 
roads have been coming into the market freely 
for ties recently. 

The Scott-Graff Lumber Co., of Duluth, will 
receive about 500,000 feet of Canadian timber 
this season. This will be the first Canadian 
timber it ever received. Minnesota mills are 
looking to Canada for much of their timber 
supply. 

R. R. Reidler, formerly of Minneapolis, has 
joined the staff of the Heimbach Lumber Co., 
Duluth, and is in charge of its new sales pro- 
motion department. That company has an- 
nounced a plan to finance the building of 
homes for persons who own their lots. The 
plan includes health, life and accident insur- 
ance, 


New Orleans, La. 


April 3.—Increased activity in the southern 
pine market here was reported last week, with 
volume larger than for a considerable period. 
The demand appeared to be well scattered, 
with prices firm and_ strengthening. The 
building trades here appears encouraged at 
the prospect of flood control legislation, which 
is expected to restore confidence. Retail trade 
as a whole was good during the month, con- 
tributing to the call for lumber for small 
jobs and repair work. 

An improved tone is reported prevailing in 
the cypress market here, with demand cover- 
ing all grades and sizes. Orders received, it 
is stated, appear to be for immediate needs. 
Cypress men express satisfaction with the 
eurrent demand. Prices continue at the same 
levels. 

Plans for the annual meeting of the South- 
ern Cypress Manufacturers’ Association, which 
will be held some time during May in New 
Orleans, are being rapidly whipped into shape, 
and the exact time of the session will be an- 
nounced soon, 


Kansas City, Mo. 


April 3.—Lumber demand has increased @ 
little in the last week, and the prospects for 
a larger demand in April’are considered good, 
The March volume of business from retailers 
was not up to the expectations of sales Man- 
agers, and demand was inclined to be spotty. 
The industrial and export orders, however, 
were very satisfactory, and put the bookings 
of some mills up to normal or a little beyond. 
Country yards are furnishing the larger pro- 
portion of retail orders, and there is a good 
deal of farm improvement work under way 
which will call for more lumber. Business is 
good in some of the middlewestern cities and 
poor in others. In Kansas City, permits for 
new buildings are running ahead of last year 
in number and total cost. Demand for hard- 
woods is picking up, but demand for redwood 
and cypress is not as good as it was earlier 
in March. 

Burdett Green, who came heré recently to 
represent the National Lumber Manufacturers’ 
Association, has taken permanent quarters at 
901 Dwight Building. 


Toronto, Ont. 


April 2.—The outlook for lumber trade is 
more promising than it was at this time last 
year. Stocks at mill and shipping centres 
are lower and in fewer hands. There is a 
considerable demand developing for jack- 
pine, spruce and hemlock, and prices show a 
tendency to increase. There is now no over- 
production in Ontario. The log output of 
last winter will not equal that of a year ago. 
Hauling costs, owing to unsatisfactory 
weather conditions, are a little higher. 

The Ottawa Valley lumber cut in 1927 was 
231,513,600 feet, against 253,175,000 feet in 
1926, a decline of 21,661,400 feet. In northern 
Ontario and the Georgian Bay district, total 
1927 production was 525,900,000 feet, against 
621,200,000 feet in 1926, a decrease of 95,300,- 
000 feet. Most operators report the volume 
of trade in 1927 as greater than that of 1926 
and there was very little change in prices. 

A meeting of directors of the Ontario Re- 
tail Lumber Dealers’ Association will be held 
in the council chamber of the Toronto Board 
of Trade, Toronto, on Thursday, April 12. 

James A. Stewart, of the sales staff of the 
eastern office of Canadian Western Lumber Co. 


(Ltd.), Toronto, has been transferred to 
Windsor. 
James P. Hennessy, Minneapolis, general 


manager Shevlin-Carpenter-Clarke Co., and as- 
sociated concerns; N. H. Morgan, New York, 


Largest Seller 
because best 


Guaranteed 90% or more 
red face heartwood and 100% 
oilcontent. Accurately ton- 
gue and grooved sides and 
ends, Sealedat mill indouble 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 


and prices. 


CBROWN 


MEMPHIS 


© 


go 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 











A LANGE Glass Edger 
is a Sure Profit Maker 


LASS edging of nearlyevery sort that 

your business requires can be profit- 
ably done on a Lange Glass Edger. With 
one of these machines you can grind, 
smooth and polish the edges and bevels 
of French door glass, furniture tops, bath 
room shelves, art glass and auto body 
and windshield glass. This work can be 
done quickly, at low cost for labor and 
material. We furnish complete instruc- 
tions with each Lange Edger, so that 
even an inexperienced man can turn out 
good work. Mail the coupon for our 
catalog of Edgers and list of users. 


Henry G. Lange Mach.Wks. 


166 North May Street, CHICAGO 
Dependable Since 1882 


Henry G. Lange Machine Works, 

166 No. May Street, Chicago 
Send us yourcomplete catalog of Lange Glass Edgers 
and full information about your m: Ines, per your 
offer in American Lumberman. 


Name 


Address. 
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Hardwoods 
Plain and Quartered 


O Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
| Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &@Robinson 


Lumber Company 
CINCINNATI, OHIO 
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old 
Reliable 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 


Plant: 
Newberry, Mich. Grand Rapids, Mich. 
































Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 








CENTURY, FLORIDA 

















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 

















Manufacturers 


Short Leaf Pine and Hardwoods 


eastern sales manager of the companies, and 
L. G. Carpenter, manager Carpenter-Hixon Co., 
Blind River, Ont., were in Toronto recently 
on business. 

M. M. Little, British Columbia lumber com- 
missioner, Toronto, left recently on an ex- 
tended visit to the Coast. 

W. H. Harris, of the Frank H. Harris Lum- 


ber Co., Toronto, left recently on a trip te 
the headquarters of the Harris-Brooks Lum- 
ber Co., Meridian, Miss. 


Jackson, Miss. 


April 2.—From the mill point of view, the 
southern pine market fs in a very healthy 
state. Bad weather in the producing sections 
has hindered the operation of smaller units. 
thus causing a shortage of the common items 
of dimension and boards. Because of a heavy 
movement of fertilizer. cars are less plentiful, 
and loading is delayed. Customers have been 
buying further ahead than has been their 
custom for the last eighteen months. Yard 
and shed items are showing a good move- 
ment. with dimension leading; this class of 
shipping having advanced about $2 straight 
through the lists. No. 2 common shiplap is 
also active and it is advancing. Longleaf 
timbers are strong, and most mills report 
heavy order files covering the larger sizes. 
Prices On timbers are firm. Some operators 
need orders for small sizes to round out their 
order files, but are not reducing their prices. 
Sawn timbers for export were not as strong 
last week as in the week previous, and kiln 
dried saps have shown a decided weakness. 
But from the interior there is a better de- 
mand.for B&better and C finish. Lath have 
not yet started moving, but none of the mills 
repert an.excessive surplus. Three-inch floor- 
ing, in Bé&better flat and B&better rift, has 
been very active, and there is an apparent 
shortage of both grades. Three-inch No. 1 
common flooring has not moved very well. 
While not.a great surplus of this item is re- 
ported, the price is rather weak. Sales man- 
agers are showing no inclination whatever to 
crowd the market with the remaining dry lum- 
ber that they have on hand. 

The Corinth Saw Mill, of Corinth, northern 


Mississippi, has closed down, averring that 
an over-production of lumber has_ forced 
prices to where there is no profit. The mill 


will remain closed for the remainder of the 
year. In that particular section of the State, 
timber is becoming scarce, and the mill may 
be moved to a new location. 


Aberdeen-Hoquiam, Wash. 


March 31.—Heavy storms last week have 
destroyed thousands of dollars’ worth of green 
timber in the Lake Quinalt district. While 
the mills were hampered in their operations, 
no suspensions were necessary. The Schafer 
Logging Co., Polson Logging Co., and Bale 
Logging Co. were heavy losers of logs. It is 
estimated that two complete rafts have been 
strewn along the beaches. 

Grays Harbor lumber trade with 
has been greater during 1928 than 
previous time. This week there was 
the tenth European cargo this year. Grays 
Harbor loaded it with 2,000,000 feet, and the 
vessel will complete her load in Vancouver, 
B. C. Vessels loading today testify to im- 
provement in California and Oriental trade. 
There were seven vessels loading for Cali- 
fornia, six for the Orient, two for the Atlantic 


Europe 
at any 
shipped 


coast, one for South America and one for 
Australia. 
S. Nakagawa, lumber dealer from Osaka, 


Japan, who has been guest of his local 


rep- 
resentative, Mr. Kobayashi, left last week 
for the Orient. Alex Polson, of the Eureka 
Lumber & Shingle Co., entertained at compli- 
mentary dinner to the Nakagawas at the 
Hotel Emerson. Twenty employees of the 
company were guests. 

A. W. Callow, for many years identified 


with the logging industry of Grays Harbor, 
moved last week to Olympia. Mr. Callow, 
with John Markham, of Centralia, recently 
purchased the holdings of the Olympia Log 
Dumping Co. formerly owned by T. H. Mc- 
Lafferty. Extensive improvements are planned, 
and the log dumping facilities will be avail- 
able to other logging companies in the vicin- 
ity. The new firm has also purchased 100,- 
000,000 feet of timber adjacent to its present 
timber holdings near Independence, Wash. 
The Schafer Logging Co. expects to have 
the branch line of its logging road from 





Cedarville to Spruceton completed about the 
first week in April. 

E. W. Daniels, of Hoquiam, has been electeg 
a director of the Bank of Hoquiam. Mr. Daniels 
is manager and secretary of the Knox & 
Tombs Sash & Door Co., manager and secre. 
tary of the recently organized Durable Door 
Co., and secretary and treasurer of the Har. 
bor Plywood Co. 

C. M. Weatherwax, of San Francisco, Calif, 
who is one of the stockholders of the Aber. 
deen Lumber & Shingle Co., Aberdeen, ‘was 
on Grays Harbor last week on his semiannua] 
visit. Mr. Weatherwax stated that, in hig 
opinion, regional consolidation of the lumber. 
ing interests is the only solution for the pres. 
ent low price difficulty. He pointed out that 
lumber prices have steadily fallen since 1923 

Emmet Anderson, manager Grays Harbor, 
Export Co., and Edgar Anderson, who assists 


his father in handling the sales of the: An. 
derson & Middleton Lumber Co., sailed from 
Vancouver, B. C., on March 25 for a two 


months’ stay in the Orient. 


Atlanta, Ga. 


April 2.—Satisfactory business is 
by southern pine manufacturers and whole 
salers. Retailers are not buying very far in 
advance, but their orders are larger than in 
seme weeks. Railroads are buying very wel] 
of timbers and car material, and industrial 
demand for structural lumber is also brisk. 
Most retail orders come from dealers in the 
Southeast, but orders and inquiries also are 
improving steadily from the eastern and mid- 
dle western yards. Georgia roofer mills are 
running more actively and report an increased 
demand, with prices firm at $17.50@18.50 for 
No. 2 common and better air dried. Atlanta 
retailers are enjoying a steady demand. 

More than a hundred retail dealers of 
Georgia were present at the annual sales and 
merchandising meeting of the Philip Carey 
Co., manufacturer of. roofing material, held 
last week at the Henry Grady Hotel in’ At: 
lanta. C. B. Walker, sales manager of the 
dealer division; A. H. Moore and R. A. Gaines, 
department managers frem the home plant 
at Cincinnati, Ohio, and E. O. Perry, district 
manager in charge of the Atlanta branch, 
were the principal speakers. 


Minneapolis, Minn. 


April 3.—The consumption of lumber in the 
Northwest is increasing with the advance of 
spring. That there will be a heavy building 
program on farms in the Northwest States, 
particularly in Montana and North Dakota, 
is now regarded as certain. Improving roads 
has resulted in the movement of a large 
amount of lumber to the farms in those 
States. Farmers are showing an eagerness 
to get at their early spring building work. In 
the cities, also, there is a growing demand for 
lumber as the building season gets under way. 
One of the evidences of the return of pros- 
perity to the Northwest is the resumption of 
land settlement. The Northern Pacific re- 
ports that there has been a 25 percent in- 
crease in inquiries from prospective settlers 
this year. The increasing sales of land, much 
of which is purchased by established farmers 
who are increasing their holdings, are taken 
as proof that the Northwest is getting back 
to a sound basis. Transit cars of lumber are 
moving more freely than in months. Uncon- 
signed cars of lumber arriving in the Twin 
Cities find buyers more readily, according to 





reported 


statements of railroads. Buyers seem upD- 
willing to wait for mill shipments. Salesmen 
visiting in the territory are doing an im- 


proved business. 
Fred J. Spindler, representing the Tacoma 
Veneer Co. and the Nicolai Door Manufactur- 


ing Co., in the Northwest, has just returned 
from a trip in Iowa, Colorado, Wyoming, 
South Dakota, Nebraska and Kansas. He said 


that woodworking industries are more en- 
thusiastic over prospects for improved busi- 
ness than they were a yéar ago. Gale C. 
Merrick, of the Robert Duncan Lumber Co. 
following a frip in Iowa, said that sash and 
door factories, as well as other woodworking 
industries, are doing a better business today 
than for some time. ‘ 

All of the Moss, Blais & Wilson mills cut- 
ting balsam and jack pine lath now are op- 
erating, according to W. C. Moss and L. J. 
Wilson, of that company, who recently re- 
turned from northern Minnesota. 

Alan Rogers is at the head of 


the newly 
organized A. A. Rogers Lumber 


Co., of Min- 
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neapolis, which has begun putting in railway 
ties and piling near Grand Rapids, Minn. 
The company is organized for logging. 

Martin Jordan, wholesaler, has transferred 
his headquarters from Minneapolis to Albert 
Lea, Minn., where he has become associated 
with the Aichison Lumber, Fuel & Ice Co., 
which has yards in Iowa. Mr. Jordan is 
part owner in the business and will divide his 
time between that and the wholesale business. 


Vancouver, B. C. 


Mareh 31.—The Japanese market is show- 
ing a little more activity, considerable busi- 
ness having been booked and orders placed 
for late April-May shipment. The demand for 
hemlock baby squares, which slackened off 
with the other business, is quite active. There 
is no change in freight rates to Japan. Aus- 
tralia and China are still very quiet. The 
United Kingdom and Continent are quite active 
for clears, especially 1 to 2 inches thick. 
There has been considerable inquiry from 
east coast South America, and some business 
is being placed. West Indian business con- 
tinues good and is increasing each month. 
Generally the mills are fairly well supplied 
with cutting orders for water shipment for 
the next five weeks. Prairie Province volume 
is a little greater this week, but price is 
still weak, with no sign of an immediate 
change. The cedar situation is better, and 
this lumber is being advanced $2 at the first of 
the month. Cedar stocks are very much lower. 
There is no change in the Atlantic seaboard 
market. The buyers appear to be slow about 
buying On account of the increased freight 
rates Which are effective for May. The mills 
are in good shape as to orders, but prices are 
very low. 

The fir log market has further weakened 
during the last seven days. Stocks of unsold 
logs show a slight increase. The bulk of 
sales last week varied 50 cents to $1 under 
list. Shingle cedar logs continue firm. No 
sales were reported this week under list, 
while several are reported at a premium. 
Hemlock continues to move easily at list. 


Beaumont, Tex. 


April 2.—The southern pine market showed 
some signs of an awakening last week. Retail 
yards are ordering mixed carlots and are, ap- 
parently, cheerfully paying the price demanded 
by the manufacturers. The feature of the 
market, however, is the phenomenal demand 
for 1x4-inch No. 2, which, for the first time 
in months, has reached, through a price in- 
crease of $1, the same level as 1x6-inch No. 2. 
Dimension is in good demand, and good prices 
are obtained. One-inch Nos. 2 and 3 continue 
strong, and a price increase on these items is 
looked for daily. 

Hardwood buying is scattering and prices 
are in about the same category. There is a 
fair retail demand,.and millwork people are 
taking some oak, gum and cypress. Mag- 
nolia continues to lead the market, both as to 
price and demand. There is a large movement 
to Europe, through Beaumont and Orange, of 
oak staves for wine casks. 


New York, N. Y. 


April 2.—Business is good, if one may take 
the word of leading retailers, and of salesmen 
representing many of the leading wholesale 
establishments of the city. Most items are 
holding up well in all kinds of lumber, with 
the exception of Nos. 2 and 3 common Idaho 
and a few items of Pondosa, though stocks of 
such items are by no means heavy. 

Frederick J. Bruce, head of Frederick J. 
Bruce (Inc.), again has accepted the chairman- 
ship of the lumber trade division for the an- 
nual Salvation Army drive. 

Stone & Hershey, Newark, N. J., have moved 
their office to the tenth floor of the Griffith 
Building, 605 Broad Street, Newark. Leroy 
Christie recently joined the firm as sales rep- 
resentative. 

The. J. T. Sullivan Lumber Co. has aban- 
doned its old yard on Rockaway Boulevard, 
and is now located on the Merrick Road, at 
Springfield, Long Island. The new plant, 
equipped with elaborate sheds, railroad sidings 
and storage houses, is modern in every way. 

The International Lumber Storage Co. has 
been organized by William H. Shillito, the well 
known lumber inspector, and has leased prop- 
erty at the foot of North Henry Street, Brook- 





lyn. The premises were formerly occupied by 
the Stanley Lumber Co. 

F. S. Neil (Inc.), of Flushing, Long Island, 
is speeding up rebuilding, following a fire that 
recently destroyed his plant. 

The Duquesne Lumber Co., of which Elmer 
E. Dey, jr., is New York manager, moved 
yesterday into new quarters in the Evening 
Post Building, 75 West Street. 

The Harmon-Leftwich Lumber Co. (Inc.), 15 
Whitehall Street, wholesalers and exporters, 
recently acquired a new distribution yard at 
Roanoke, Va., where a million feet of hard- 
wood lumber is now in stock. W. G. Harmon, 
president, recently returned from a trip to 
South America. 


Houston, Tex. 


April 5.—While prices of southern pine are 
holding to the same level, the quantity of 
business is hardly equal to the production. 
This applies to southern pine. With hard- 
woods, the situation is hardly as good. 

Mill No. 2 of the Gulf Lumber Co., Fuller- 
ton, La., has been purchased by the Kirby 
Lumber Co. and will be moved to Voth, Tex., 
to replace the mill recently destroyed by fire. 
The mill is entirely of steel construction. 

Col. Theodore Roosevelt has appointed R. 
W. Wier, president of the R. W. Wier Lum- 
ber Co. and the Wier Long Leaf Lumber Co., 
to serve as chairman for Texas of the Ameri- 
ean Forestry Week observance, April 22 to 28. 
Mr. Wier is president of the Texas Forestry 
Association. 


Milwaukee, Wis. 


April 3.—The turn of the month brought a 
buying spurt, and retailers came into the 
wholesale softwood market to place additional 
orders, though they have fairly good stocks. 
There will be an active market for lumber 
throughout the southern half of the State 
this spring, it is believed by local wholesalers. 
Dealers at Madison are taking lumber for 
building purposes in good lots, and those in 
other cities are placing sizable orders. The 
hemlock manufacturers anticipate a good 
trade again this year, and demand from farms 
and ‘in rural communities may be much bet- 
ter. Farm building institutes being held by 
dealers in this part of the State should have 
a good effect on the lumber business. Prices 
are strong on southern pine and fir, but they 
have not advanced. The hemlock market is 
stiffening and advances are looked for all 
along the line. 

(SRSA BAAZAS 


Trouble and Litigation 


SEATTLE, WASH., March 31.—Under de- 
cree of the superior court at Mount Vernon, 
Wash., last Wednesday, Judge George A. 
Joiner has issued an order turning over the 
property of the Clear Lake Lumber Co. to the 
bondholders, according to the terms of set- 
tlement. Thus the property has gone into the 
hands of Peirce, Fair & Co. and the Lacey 
Securities Corporation, which own all the 
bonds. They have organized the Skagit Val- 
ley Lumber Co., which will hold the property 
for sale, and they expect to put it on the 
market immediately. The action of the court 
ends the receivership under Clyde Walton, of 
Everett, and Bert Moody, of Mount Vernon. 
The Clear Lake Lumber Co. is one of the 
most extensive and complete properties of 
the kind in northwestern Washington. It 
owned the townsite of Clear Lake, a mer- 
ecantile company, sawmill, shingle mill, planing 
mill, railroad shops, and a line of logging 
railroad extending into a large stand of old- 
growth fir timber, with plentiful cedar, owned 
by the company. The property has been in 
litigation for years; but all the units of the 
plant are reported to be in good condition, 
since they have been under the care’‘of com- 
petent watchmen. 


PITTSBURGH, PA., April 3.—The business 
of John Graham, an old established lumber 
dealer of Clearfield, Pa., has gone into the 
hands of a receiver. 


G. C. Picne, chief forester for the Province 
of Quebec, has stated that within a few years 
the annual reforestation in Quebec Province 
will total twice as many trees as are cut. It 
was hoped this year to plant 3,000,000 saplings 
in the forests of the Province. Last year’s 
plantings totaled 1,600,000. This is in addition 
to the hundreds of thousands planted each 
year by the provincial roads department along 
the highways. 


Oak Flooring 


Lumber dealers all over the 
country are finding that builders 


are attracted by the even texture, 
smooth finish, artistic figure and 
accurate machining of Hudson Oak 
Flooring. Its quality will help you 
increase your sales. . 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis,Tenn. and Vicksburg, Miss. 


UDSON 


, OAK FLOORING , 








LONGLEAF ~ 
HEAVY PITCH Pine 
For Export and Interior Trade 
We make shipments from 


New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Moss Point, Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 











North Carolina Pine and 
West Virginia Hardwood 














Dried, Well Manu- CASING, 
NAe aed High Grade, BASE AND 
Capacity, 250,000 feet MOULDINGS 
ann | Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











Truce OAK FLOORING ... 
THE Best Oak doting iz 


Mixed car shipments of oak, gum, beech and Ar- 


kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 
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CHICAGO 








‘Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V. G. stiles and rails. 

Get our prices. 


GRAM-WILLIS LUMBER CO. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 








Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 
over 50 years. 


Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
porting new names and 
J rating changes TWICE a 
week. 


Ask for rates and 
Pamphlet No. 49-S. 
Our Collection Depart- 
ment is always at your 
command whether or not 

you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 














Master 
Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 





NUFACTURERS 





j 
} 





334-40 No. Ashland Ave., CHICAGO, i. | 











Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











WARREN AXE & TOOL CO. 
WARREN, PA. 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS {59,2207 foRGINGS, Daily tac: 


tory capacity 3500Axes& Tools 


GRAND PRIZE I 

















M. J. Fox, of the Von Platen-Fox Co., Iron 
Mountain, Mich., was in Chicago last Friday 
conferring with George S. Cortis, local sales 
representative. 


Charles E. Foster, president of the Foster 
Lumber & Coal Co., Valparaiso, Ind., recently 
returned with his family from a month’s vaca- 
tion in St. Petersburg, Fla. 


Herbert Voss, of the Antioch Lumber & 
Coal Co., Antioch, Ill. when in Chicago on 
Wednesday stated that the retail trade in his 
section shows considerable improvement. 


Fred Pantzer, of the Pantzer Lumber Co., 
Sheboygan, Wis., made a business trip to Chi- 
cago this week and reported a pretty good 
volume of retail business in his territory. 


S. A. Lincoln, secretary of F. M. Slagle & 
Co., prominent line-yard operators of Alton, 
lowa, stopped over in Chicago for a day this 
week en route East on a ten days’ business 
trip. 


R. U. Fletcher, manager of the northern 
sales office of the Peavy-Wilson Lumber Co., 
plans to leave Friday of this week for Shreve- 
port, La., to spend four or five days at head- 
quarters. 


E. H. Mullen, of Oconto, Wis., sales repre- 
sentative for the Brunswick-Ewen Lumber Co., 
of Ewen, Mich., when in Chicago this week 
reported northern hardwood orders being re- 
ceived in fairly good volume. 


John Dardis, of the Dardis Lumber & Fuel 
Co., line-yard operator with headquarters at 
Burlington, Wis., when in Chicago last Friday 
stated that prospects are bright for a good 
turnover this spring in the territory served by 
the company. 


J. R. Blunt, in charge of the Seattle (Wash.) 
office of the West Coast Lumber Bureau, was 
a much appreciated visitor this week to the 
offices of the AMERICAN LUMBERMAN, Mr. 
Blunt was making an extended eastern trip 
in the interests of the bureau. 


George G. Osborne, sales representative for 
the John I. Shafer Hardwood Co., South Bend, 
Ind., who has been ill in a hospital at Hot 
Springs, Ark., is at present in St. Joseph’s Hos- 
pital at South Bend. While his condition is 
serious, there are strong hopes for an early 
recovery. 


A. C. Johnson, vice president and general 
manager of the Alexander Lumber Co., who 
has been in a hospital at Champaign, IIl., for 
about four weeks following an operation for 
appendicitis, is now well on the road to re- 
covery and expects to be moved to his home 
in Aurora, Ill., very shortly. 


William Brushoff, secretary of the Patrick 
Lumber Co., Portland, Ore., spent a couple of 
days in Chicago this week on his return to 
headquarters following a business trip to the 
Southwest. He reported business good and 
prospects encouraging for the consumption of 
Douglas fir in the Southwest. 


W. M. Leuthold, head of the Deer Park 
Lumber Co., Deer Park, Wash., and president 
of the Western Pine Manufacturers’ Asso- 
ciation, stopped over in Chicago on Tuesday 
of this week en route to Washington and New 
York. While here he conferred with Clyde H. 
Wilson, manager of the company’s Chicago 
office. 


L. B. Morrison, of the C. D. Johnson Lumber 
Co., Portland, Ore., in the course of an ex- 
tended eastern business trip arrived in Chicago 
this week to confer with Elmer F. Xanten, 
manager of the company’s local office. Mr. 
Morrison reported that the company’s products 
are meeting with favor in the territory he vis- 


ited, many new consumers. beginning to realize 
the good qualities of fir and Sitka spruce 


C. J. Kinzel, of the Kinzel Lumber Co., Mer. 
rill, Wis., was in Chicago this week on his Way 
to LaGrande, Ore., to inspect the mill opera. 
tions of the Mt. Emily Lumber Co. Whi 
here he conferred with F. W. Long, local rep- 
resentative for the Wisconsin- Michigan, Stange 
and Kinzel Lumber companies. Mr. Kinge 
stated that the mill at Merrill is operating on 
a normal basis and orders are on a satisfac. 
tory scale. 


W. F. Shaw, manager of the central divisigy 
office of the National Lumber Manufacturer; 
Association, was the principal speaker at the 
Hoo-Hoo dinner and concatenation held 
Tuscola, Ill, April 4. This affair was ar. 
ranged by Vicegerent Lou Arterburn, manager 
of the Alexander Lumber Co., Champaign, 
Ill., and W. F. Bosley, general manager of the 
Fred A. Smith Lumber Co., Tuscola. Mr, 
Shaw’s subject was “The Place of Hoo-Hoo 
in the National Trade Promotion Program,” 
One of the objects of the meeting was to or- 
ganize a Hoo-Hoo club for Douglas County, 
Illinois. 


John H. Shook, of Shook Bros., who recently 
returned from a ten days’ visit to the mills in 
the South, announces that the concern has been 
appointed exclusive selling agents in the Chi- 
cago territory for the pine mills of the Frost 
Lumber Industries (Inc.), which maintains 
general sales offices in St. Louis, Mo. 
Frost interests recently purchased the southern 
pine and hardwood operation of the Waterman 
Lumber Co. at Waskom, Tex., whose sales had 
been handled by the Ingham Lumber Co., of 
Kansas City, Mo. This now gives the Frost 
Lumber Industries eight large pine mills ship- 
ping about 850 cars a month. 


H. W. Bishop, who is connected with the 
Bishop Lumber Co., one of the prominent re- 
tail lumber dealers of Chicago, and is also 
general chairman of the trade extension com- 
mittee of the Chicago Retail Lumber Dealers’ 
Association, gave an interesting talk over radio 
station WLS on March 27, his subject cover- 
ing the durability and weathering qualities of 
wood for homes. He also touched on the rapid 
strides being made in reforestation, and . the 
home builders’ and lumber users’ part in this 
important problem. The address was given 
under the auspices of the National Lumber 
Manufacturers’ Association in codperation with 
the National Farm Radio Council. 


The Standard Lumber & Supply Co., of Ft. 
Wayne, Ind., opened a lumber store in the cen- 
ter of that city last week, the display featuring 
all kinds of building materials. Fred Wehren- 
berg, president of the company, had as his 
guests on that occasion James H. Lang, treas- 
urer and general manager of the Chicago Lum- 
ber Sales Co., Chicago; L. P. Ryan, vice presi- 
dent of the Gregertsen Bros. Co., Chicago; 
O. S. Murphy, Humbolt Redwood Co., Chicago; 
Al Michaley, of the Tolleston Lumber & Coal 
Co., Gary, Ind., and Walter Kaehler, of the 
Fifth Avenue Lumber Co., Gary, Ind. In addi- 
tion to the above a number of Ft. Wayne lum- 
ber dealers participated in the opening of this 
new enterprise and enjoyed the hospitality ex- 
tended by the Standard company. 


Candidate for State Senator 


Evansvit_e, Inp., April 2.—William | B. 
Carleton, trade journalist of this city and well 
known among the Jumbermen of southern In- 
diana, has announced he will seek the demo- 
cratic nomination for State senator from Van- 
derburgh County in the State-wide primary 
that will be held here May 8. He has no op- 
position. 

Mr. Carleton is a charter member of the 
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Evansville Lumbermen’s Club. He served dur- 
ing 1911-13 in the Indiana senate. He is presi- 
dent of the Boonville Press Club and a mem- 
ber of the Boonville Kiwanis Club, of which 
he is publicity director. 


Buys Partner’s Interest in Local Firm 


Announcement has been made under date of 
April 1 by Minor E. Botts that he has pur- 
chased the interest of Fred J. DeSale in the 
partnership of the Botts-DeSale Lumber Co., 
and will continue to operate it under the name 
of the Botts Lumber Co., at the same address, 
19 South La Salle Street, Chicago. “I have 
taken over all the books and records of the 
former partnership,” states Mr. Botts, “and in- 
formation regarding orders and accounts should 
be referred to the Botts Lumber Co. I will 
have associated with me Ernest P. Hoerr and 
R. V. Braiden, both lumbermen of years of 
training and experience. My aim has been in 
the past to give our patrons and mill connec- 
tions the best service at my command, and J 
will continue this policy.” 


Added to Local Sales Force 


Announcement is made by E. W. Bache, 
in charge of the Chicago office of Bloedel Don- 
ovan Lumber Mills, 360 North Michigan Ave- 
nue, that Martin S. McDonnell has been added 
to the local sales force. Mr. McDonnell will 
call on retail dealers in the metropolitan dis- 
trict, making his head- 
quarters at the Chi- 
cago office. He comes 
from a family of lum- 
bermen and has had 
both mill and sales ex- 
perience, so that he is 
familiar with dealers’ 





M. S. McDONNELL, 
Chicago, 
Bloedel Donovan Lum- 
ber Mills 





needs. Mr. Bache stat- 
ed also that J. A. 
Adair, recently assis- 
tant sales manager of 
the Whatcom Falls 
Mill Co., of Belling- 
ham, Wash., will rep- 
resent Bloedel Donovan 
Lumber Mills with headquarters at Rockford, 
Ill, directing his efforts principally to the 
trade in the Mississippi River towns, and 
within a radius of a hundred miles or so of 
Rockford. Mr. Adair also has had extensive 
mill as well as sales experience. 


Spends $230,000 Yearly to Give Service 


Fifty-two years of service to the lumber in- 
dustry is a record of which the Lumbermen’s 
Credit Association is justly proud, and the 
issuance of the ninety-third edition of the Red 
Book demonstrates that the organization is 
still functioning 100 percent. In its desire 
to give lumbermen the best credit agency 
service possible, Clancy’s Red Book Service 
spends over $230,000 yearly. The increasing 
appreciation of the value of such service has 
resulted in a large gain in subscribers in re- 
cent years, with a proportionate increase in 
revenue, 

The March, 1928, edition of the Red Book, 
which has been shipped to all subscribers, con- 
tains hundreds of names of new lumber buyers, 
Many rating changes, and concerns out of busi- 
ness have been eliminated. This makes the 
reference book more complete and accurate 
than ever before. The executive offices of the 

umbermen’s Credit Association are located 
at 608 South Dearborn Street, Chicago, with 
eastern headquarters at 35 South William 
Street, New York City. 


Elected President of Retail Firm 


STAMForD, Conn., April 3.—After more than 
forty-five years of loyal service with the busi- 
ness, Frank W. Bogardus has been elected pres- 
ident of the Getman & Judd Co., Stamford, 
one of the best known and most successful re- 
tail lumber enterprises of southern New Eng- 
land. He succeeds the late William H. Judd, 
who passed away shortly before the recent an- 
nual meeting of the Lumber Dealers’ Associa- 
tion of Connecticut. Other officers elected at 


‘ the annual meeting of the company were: 


Frederick H. Getman, vice president; G. Fred- 
erick Thompson, secretary; Clarence E. Bo- 
gardus, treasurer, and J. Roland Stephenson, 
assistant treasurer. 

‘Mr. Bogardus began his business career as 
an office boy in 1882 with St. John Hoyt & Co. 
The firm name was changed to Getman, Judd 
& Co. a few years later, and eventually became 
the Getman & Judd Co. In April, 1897, Mr. 
Bogardus was admitted to partnership in the 
firm. The business was incorporated in 1900 
under the present name and Mr. Bogardus 
was elected secretary and treasurer. His elec- 
tion to the presidency now comes as the well- 
earned reward of more than forty-five years 
of loyal and efficient service. : 


Heads New York Rotary Club 


New York, April 4.—Andrew H. Dykes, 
president of the Dykes Lumber Co., was 
elected president of the New York Rotary 
Club at its annual meeting last night. Mr. 
Dykes won by a handsome majority after 
spirited balloting. Mr. Dykes had been the 
Rotary vice president for one year and was 
delegate last summer to the International con- 
vention in Ostend, Belgium. He received tele- 
grams of congratulation today from clubs in 
all parts of the country. 

As a Rotarian of a number of years’ stand- 
ing, Mr. Dykes has devoted his energies chiefly 
to the development of the boys’ work com- 
mittee. He is a director of the New York 
Lumber Trade Association and prominent also 
in lumber association work, both in New 
Jersey and on Long Island, where his firm 
operates yards. 

Mr. Dykes has always been an organization 
man and believes the get-together spirit is the 
proper method of promoting any kind of busi- 
ness. He is a member of the Brooklyn, 
Queensborough and Long Island Chambers of 
Commerce and of the New York Credit Men’s 
Association. 


The World Timber Supply 


Lonvon, ENGLAND, March 22.—The timber 
trade here is particularly interested in the re- 
cent debates in the House of Lords on the 
world timber supply. Here it was emphasized 
that twice as many acres are each year being 
cut down as are being planted; and experts in 
the trade agree that a lumber famine is in- 
evitable—perhaps in less than a quarter of a 
century. 

The Canadian production of wood pulp—and 
even also that of Europe—is immediately con- 
sumed by the United States; and the forests 
of northern Europe are being depleted in an 
astonishingly rapid manner. \ 

Russia may be instanced by the optimists as 





“good for all we need,” but here we have no . 


definite information as to supply, and, again, 
the cost of transport would be enormous—so 
great indeed as to at least treble the price 
of such woods as one could use from that 
quarter. 

In Great Britain there are still 500,000 acres 
cut down since the war started, and which yet 
remain unplanted—and at the present moment 
England imports practically the whole of her 
consumption, 


(S9@@e2e2@2G@eeaeeenaeaae 
ONE BILLION feet of lumber was used in 


Indiana last year, only 200,000,000 of which 
amount was produced within the State. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





FRED H. BURNABY FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 
White Pine—Pondosa Pine 


Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 1026 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 
$11 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales nts for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
hite Sulphur, B. C. 
We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


308 W. Washington St. 
Paul Miller Co., oes 
Telephones, Main 0276 and 0277 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v clcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gola stamped. and witk gilt tep. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 
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DOUCLAS MALLUCH 

















431 S. Dearborn St.. CHICAGO, ILL. 
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This Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices 
Plooring Finish, All 10-20’ 
1x3” E.G.— —— rough: 
B&Btr, 10-20’... 60.54 a: Shon dann 1.25 
No. 1, 6-20’..... 50.00 B&better Surfaced: less 
ix3” F.G.— ay «eens 32 
B&Btr, 10-20’.. 38.14 1x6" teeteees 45.00 
No. 1 6-20’. 29.66 rae 5.98 
= oF lee tg P 1x5 and 10” 53.35 
No. 2, 10-20’... 25.77 1x12” ~57 01 
1x4” E.G.— 5/4x4, 6&8". 59.46 
B&Btr, 10-20’.. 60.66 5 /4x11 o° on 
No. 1,’ 6-20’.... 35.75 atten 
1x4” F.G.— ae 66.34 
B&Btr, 10-20’.. 39.27 C Surfaced 
No. 1, 10-20’... 32.78 | re 38.62 
No. 2, 10-20"... 23.32 ga Re RE 38.18 
RH 7.52 
Celling } 1x5 and 10”.. 40.55 
% x4’, 10-20’— ‘ 1x12 eeeeece 42.86 
pete 31.53 | Shiplap 
No. 1 sen 29.12 | 
a COP eewere F | No. 1 (all 10-20’): 
ok a aenednn me 19.98 plane 3 
os 
Drop Siding ee .. io 
1x6”, 10-20’— | Aree? 1.98 
FAA 37.29 ~ 2, (all 6- or: 
a - steceseees ee’ Mee ee ce 6.56 
No. 2 23.93 1210" vi hewed inte 


Following are f. 


Plooring Bevel Siding 
ize”, BG— a %x6” B&btr 27.75 
B&btr sap... 61.00 
No.1 & C.... 50.75 Finish, B&btr, 
= Surfaced 
1x3”, F.G.— as ae 42.25 
Bé&btr sap... 37.75 | 1x6” .......... 43.50 
No. 2 .....-. 22.75 | 1x8” 1.1.0.0... 43.25 
1x4”, E.G.— | inBM10" ....... 51.25 
Babtr. sap... 60.00 | ixiS* ......... 60.00 
1x4”, F.G.— | 5/4x4, 6&8”.... 63.00 
B&btr hrt... 46.25 | 5/4x5&10” ..... 69.75 
B&ébtr sap... 38.00 | 5/4x12” ....... 69.50 
N . ecoe 34.3 | 
No. 2 :.....) 2850 | Wintsh, ©, Surfaced 
SMGOSO” occoves 46.00 
%x4", B&btr .. 30.75 | °/4x4 6&8 ani 
No. 1 ... 25.00 com & Base 
%x4” B&btr 30.75 | a & 
me Sf «ce | BO deencs dies 47.75 
No. 2.... 21.25 | 1x6a8" aR oat wale 53.75 
©. G. Batts yon a os _ 
%x4” No.1 & | Roofers 5 
Sa santos mail 33.75 | _. 1x6” ‘ 
5x3” No. 1 & 7" Beeson 33.25 
| PR iret 2 32.25 ag H ee ceevene eae 
2a ae 14.75 
Drop Siding Wo. 117 | Sa 
1x6” B&btr . 38.75 | Pisster Lath, %"x4 
No. 1 35.25 a RE rier 2.50 
No. 2 26.50 a ae 2.00 





0. b. mill sales prices made in Shreveport (La.) territory during 


SOUTHERN PINE 





Fencing, 818, 10-20’ Partition 
No. 1— 1x6 — 

o SY skikieca ae 38.75 
er: (are ds Sargon 28.11 . gl Se papeaattics 33.45 
De senanaes 34.50 ry 

No. 2— Shortleaf Dimension, 
a S1zE 
Dn” aGiae oes 17.95 = 
DE Sieeene OB tetas lie ates 
age a oe re 24.29 

. De teas 25.04 
0” ORS 13.96 | a eaaws 25.06 
ee 5 oKe 14.40 | 18&20’ .. 25.32 

o~ _ , 

Boards, S18 or sas | * "fy 2°77: 31°86 
No. 1 (all 10-20’): » AE 
1x8” vedi wed 32.03 | 5. g» 19 29 13 

ae 37.95 | ; 12’ 2 ' 
1x12” (21/27: 46.88 | ; ee 
No. 2 (all 10-20’) 18&20’ .: 25.41 
nll TSE ee os ee | Su30", 10 .cccs 25.17 
es eekeckn 21.88 | | reer 26.42 
ere 24.95 | | Ae 25.75 

20° 28. 
No. 3 (all 6-20’) | 2x12”, 10’ ....- 36.59 
epee 16.50 | | ee 31.94 
Me 17.14 | OP fats ahs 29.28 
 -cceeann 17.35 | 18&20’ 31.54 


B -ng 818 or 82s | Dimension S1S1E 
ee ate. toe | ST 
1x10”, rdm... 36.50 No. }— 
os wall rdm... 48.50 | 2x4 10’. 29.00 25.75 
*- . GQ | 5.75 
lx 8”, rdm... 21.50 | oz, iat ae: 25 age 
1x10”, rdm... 22.75 2 : 
1x10°, rdm... 22.75 | 18&2 0’. 31.00 28.00 
1x12"; 18&20°. 27.75 | axe" 10". 25:78 22°00 
No. 3— — . a 33:00 
1x 8”, rdm... 16.50 | 16 °°" 95:50 2200 
1x10”, rdm... 18.50 | 48@20°' 29°00 26.50 
1x12”, rdm... 18.25 | *” 33. 25 
; - 22624". 33.75 31.25 
Shiplap, Random | 2x8”, 10’. 28. Fer 
PrP: | 1g ..s 26.25 24.75 
No. 1, 1x 8” ... 31.75 | asa ogee 3S. 
| No. 3, io” aaon |  18&20°. 29:75 27:75 
| No. 2, Ix 8”... 21.75 | . 22&24’. 32.00 30.75 
1x10” ae 22.00 | 2x10”, 12’ 30.00 27.75 
No. 3, 1x 8” |. 16.50 | 16’ 33.25 28.25 
1x10” °°. 17°75 18&20’. 36.00 29.25 
SSD” ... SAO0 | ote ts *°* See 
Random Fen sis | 7 12 6.7 "25 
No. 1, 1x4” — 18° Aas rn 3178 
a 34.25 | 18&20’. 36.75 34.75 
No. 2 a byt | ee ea 41.50 
x ; i N 
No. 3, 1x4” 13.75 | 2x4”, 10’. 24.75 21.50 
1x6” 14.75 12’ 22.50 21.25 





as reported from Kansas City, Mo., for the week ended March 30: 





Longleaf Timbers 
Ne. 3 8181EB No. 1 Sq. E&S 
times S48, 20° and under: 
2x 4”, 10° ..... 20.90 3” 
peer aeee logge *°t***e*s 25.23 
|, ee 21.72 can Te tterees 28.79 
18&20’ ee) oe Cretan 36.85 
— oe, we 5... 19.13 Plaster Lath 
a ba are oy + No. 1, %”, 4’. 2.16 
a Y No. 2, %”, 4’. Ve 
18&20°.: 213g | \* * %” 4 1.65 
2x 8”, 12’ ..... 18.40 Byrkit Lath 
_ ere Bee § 8 OM Gc occ seen 12.9] 
18&20’ .. 19.37 | 8 and 10°... ..; 13.24 
2x10”, 10’ 18,590 | 12 and longer... 16.9 
OF obese 18.25 Car Mate 
 Fenpae 20.22 rial 
18&20’ 19.63 | (All 1x4 & 6”): 
axl2", 127 ..... 19.80 = © ane sii 
5 teens Seen. DO sxcenann ss 
18&20°'; 26.00 | No 2 random.. 2053 
No. 3— Casing and Base 
ee cc wwdears 13.62 | B&better: 
a 12.51 4 and 6”..... 55.46 
RPA piste 11.75 es 8 5.17 
Se unas eas 14.50 5 and 10” 61.85 


the period ended March 30: 


Dimension S1S1E Car Material, 1x4-6” 





Long- Short- | B&btr, 9 or 18’. 38.50 
leaf leaf Random 
No. 2— | et Sage -- 42.00 
2x4”, 16’ 24.75 22.50 | No. 1, “see 25.00 
| "18&20". 28100 24.75 | te... a 
| 2x6", 10’. .... 17.25 andom 
12°... 20.60 17:75 | w length .. 36.75 
16’ : >» 00 18.75 No. 2, Random. 20.25 
18&20’. 23.75 21.00 | Mo. 1 .1, Longlest 
22&24". 28.50 ..,. Timbers 
2x8”, 10". .-. 20.75 Sq. E&S, 20° & 
12’ 21.75 20.00 Und. 8” & und. 30.25 
16’ ... 24.50 22.25 | 3x4&10” 5x10/ 
18&20". 27.50 23.50 ce oe 36.00 
22&24’. 29.50 .... | 3&4x12” ....... 45.50 
2x10”, 12’ 21.25 | 6x12/12x12 41.00 
es 23.25 | 6x14/14x14 45.00 
18&20’. 27.00 23.25 | 3/5x16 ........ 55.00 
22&24". 28.00 his No. 1 Shortleaf 
3x13”, 12’ 26.00 21.50 Timbers 
16’ ... 29.00 23.00 | Sq. B&S, 20’ & 
18&20°. 29:50 25.00 | “ina. a? Gund 25.75 
22&24". 35.00 .... 3x4&10" 5x10/ asa 
} MEG coccese . 
SS || ae «5c. 36.00 
x4” ™ 15,00 | 6X12/12x12 34.75 
 eeeeenoiqns: == gs Jambs, B&Btr. 
oe aad tt Si: aaa 64.25 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 


8 12 14’ 16’ 

2 rrr eee $27.00 $28.00 $28.00 $29.00 
OU 7. aeeesee 29.50 30.50 30.50 32.00 
a i. sedanes 31.50 32.50 32.50 34.00 
me scenes 32.50 33.50 33.50 35.00 
ee”: acasdee 33.50 34.50 34.50 36.00 

For merchantable S1S deduct $3 from price 
of No. 1; for No. 2, deduct $5. 

For shiplap or flooring, add 50 cents to 
prices of No. 1 boards. 

Crating 4 S1 or 2S, 6” and ax: 6’ 
and longer, No. "2, $26.00; No. 3, $22. 
Wo. 1 Hemlock, s1s1zE— 

8’ 10’ 14’ 16’ 

a weweers $30.00 $31.00 $29.00 $31.00 
axe eran 27.00 28.00 28.00 30.00 
i sees sah 29.00 31.00 30.00 31.00 
i) -geeanwy 29.00 32.00 32.00 33.00 
—) —Es—_— re 30.00 33.00 33.00 34.00 

No. 2 hemlock, rough, 6’ and longer, 2x4” 


and wider, $22.00; 1x4” and wider, $22.00. 
For No. 2 dimension, deduct $4 from price 
of No. 1. 


WEST COAST SPRUCE 


[Special telegram to American LumBerMaAn] 
Portland, Ore., April 3.—The following are 
prices for mixed carlots prevailing here today: 





Finish— i ve ad stock— 
| eee SE.00 «a cceeeves $26.00 
” 1%” iad demu 27.00 
ixé—10" ..... 64.00 850, °°7°°°°" 27.00 
Bevel siding— se vee eew nae 29.00 
ae .andavia 23.00 EMER .cccececes 3.25 
1x6” ...-+-- 26.00 Green box Imbr. 16. 00 | 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engel- 
mann white spruce boards, S4S, D&M, shiplap, 
drop siding, ceiling and standard patterns in 
lengths 6- to 16-foot, containing not more than 
10 percent of shorts nor more than 560 percent 
of 16-foot: 


No.2 No. 
4/4 Bh 6&8 /4 ye 4/4* 4/4* 

Crore. oe $82 = $53 $40.00 $33.00 
- caous 54 “00 40.50 365.00 
Ya gacaip HE HH $3 54.00 39.00 35.00 
a Leeas 80 85 85 65.00 233 35.00 
| le 91 95 86 7 00 7.00 35.00 
*For 5/, 6/ or 8/4 in No. 1, ans “hie to price 
in No. 2, add $6; in 


of 4/4 in same width; 
No. 3, add $5. 


ee Widths, 6- to 16-foot lengths— 
No. 4, 5 $31.50; 5/4, $36.50; 6/4, $38.50; 


s/s $42. 
No. 5, VN $25.50; other eicpeasen, $29.50. 
add $2.50. 


For all rough stock, 
Spruce lath, 4-foot, No. 1, $8; No. 2, $6.96. 


RED CEDAR SIDING 


Seattle, Wash., March 31.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 





to 18-foot, f. o. b. mill, 
Bevel ang, 44-inch 
Width “a9 oy 
CO rr ee $2400 $22.00 $18.00 
OS arr 27.00 24.00 21.00 
Se er 30.00 26.00 21.00 
Clear Bungalow 
%-inch %-inch 
DOE: Siccheciaeeayean nek $44.00 $36.00 
IE a cag. bara ok AR aa oe ee 3.00 40.00 
SY Sisticaennsexeeer essa’ 65.00 50.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., April 3.—Log market quota- 
tions: 
4% yellow: No. 1, $22.50; No. 2, 


Ungraded, $15@16. 
@ 16. 


Hemlock: net oe pase and $11. 
Spruce: 1, $25; 2, $19; No. 3, $13. 


Everett, Wash., March 31.—Logs weak: quo- 
tations: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, 
lumber logs, $28. 

Hemlock: No. 2, $11@12; No. 3, 9 & 

Spruce:: No. 1, $28; No. 2, $18; No. 


Vancouver, B. C., March 31.—Latest log mar- 
ket quotations are as follows: 


$17; No. 


‘ Fir, ‘ red: 
Cedar: $15 


$17; 


Fir: No. 1, $22; No. 2, $16: + 2» gt. 
Cedar: No. $23; No. 2, $15; g A 
Hemlock: sii. 

Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 





WESTERN PINES 


{Special telegram to Amertcan LumBerMAN] 
Portland, Ore., April 3.—The following are 
t o>. Chicago prices on Pondosa pine shop, 


No. 1 No. 2 No. 3 
De cienbecomatavows $52.00 $40.00 $34.00 
ee ee eer 51.00 39.00 33.00 
ree 60.00 48.00 34.00 


Above shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


, $11. 
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—— 


{Sp 
Portl 
on actt 
and 3, 
Coast ! 
were as 


106 .. 
117 
All 


B&bet 


No. 


2x1! 


rou: 
SID: 





7, 1998 


- 40.00 
20.53 


- 55.46 
- 55.17 
- 61.85 


Lx4-6" 
. 38.50 
- 42.00 
. 25.00 

35.00 


- 36.75 
20.25 


30.25 
36.00 
45.50 
41.00 


45.00 
55.00 


25.75 
31.00 


36.00 
34.75 


64.25 


‘] 
uota- 


; No. 


3. 


quo- 


14. 
$11. 


mar- 


are 
hop, 


Yo. 3 
4.00 
3.00 
4.00 
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DOUGLAS FIR 


[Special telegram to American LumBerMaAn] 
Portland, Ore., April 4.—F.o.b. mill prices 
on actual sales ‘of fir, March 31 and April 2 
and 3, direct and wholesale, reported by West 
Coast mills to the Davis Statistical Bureau, 
were as follows: 


Vertical Grain Flooring 


B btr. 
a ee ees $34.50 $34.00 $29.00 
Me swstierrewes pepe 4.50 
7) erry setae 37.00 
Plat Grain Flooring 
Se oi galt eee ere 23.25 19.50 
MY coviteonn wwe cae 29.75 25.00 
Mixed Grain Flooring 
See aks ecaaem ena 5 $15.75 
CeiJing 
eee nee eke diced 23.50 18.75 
a er weee 23.50 18.25 
Drop Siding, 1x6” 
106 seen 28.25 25.25 
| ee 29.25 25.7 Pee 
a er ae 15.75 
Finish, Kiln ‘pried _ Surfaced 
1x6” 1x8” 1x12” 


ree ere re $38.50 $41.50 $50.75 
Common Boards, and Shiplap 
1x6” ix8°” in10°- ixi3” 
EE eet $17.25 $16.75 $17.75 $20.25 
i re 8 11,25 11.00 11.25 14.00 
Oe er 9.50 7.75 7.75 wie 
Dimension 
12’ 14’ 16’ 13’ 20’ 22&24’ 26-32’ 
No.1, 2” thick— 


4” ‘$16. 00 $16. 00 $18.00 $18.75 $18.75 





6”. 15.25 15.25 16.75 17.00 17.25 $20.00 $21.75 
8”. 16.00 16. 00 17.00 1780 17.75 19.75 22.25 
10”. 16.75 16.75 17.25 17.75 18.00 19.75 22.75 
12”. 17.00 17.25 18.00 18.25 18.75 20.50 21.75 
2x4”, 8’, $16.00; 10’, $16.25; 2x6”, 10’, $14.75 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2....$10.00 $11.25 $10.00 $10.00 $11.00 
a ae = 6.5 ogee eaves ate 
Mo 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced ......... $19.25 
5x5 to 12x12” to 40", rough............. 17.75 
5x5 to 12x12” to 40’, surfaced ......... 18.50 
Pir Lath 
eS. Se. Ms beens db amend eh edeb ane $2.50 
B&better, Flat Grain Car Siding, 9 or 13’ 
Pe pcxcd eter ecrentawewseabbaeavlesr ees $31.00 
sata ec sis-ns'm ce oc ens oh eens wo ca asin ok een 
Duluth, Minn., April 2. Following are 





prices on northern white pine f. o. b. Duluth: 
CoMMON BOARDS AND FENCING— 


10& = ft. 14 ft. 16 ft. 

Mo. 1, 15 47 wccoce - - $43. $43.00 $49.00 
: SED censccs ° 46:0 0 46.00 48.00 
AED ccccvves 50.00 50.00 48.00 
1X10? ..cccce - 58,00 55.00 53.00 
TE1S” wcscccce 73.00 69.00 69.00 

Me. 3, 2m a wcccsewe 34.00 34.00 40.00 
1m 6” onccccce 36.00 36.00 89.00 

Ix BY .ccccces 40.00 39.00 38.00 
1n1O? 2.2200 +. 42.00 40.00 38.00 
1x12” covcce 48.00 43.00 42.00 

No. 8, Ix 47 2.2.06 «+ 26.50 26.50 27.50 
SEO acsscieen 29.50 29.50 30.50 

1x BF oncccces 32.00 $2.00 $2.00 
1Z10?: ..00. --- 33.00 32.00 $2.00 
1x12” eee 34.00 33.00 33.00 


For all white pine No. 1, 2 and 3, add $1; 
ane, * wadr., 6 to 20’, No. 4, $26.00; No. 5, $18. 
r S1S or $28 add d $1. For resawing add 
1. S48, D&M, drop siding etc., add $1.50. 


No. 1 Piece Sturr, S1S1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$33.50 $32.50 $31.50 $31.50 $33.50 
2x 6” ... 31.50 30.50 30.50 30.50 32.50 
2x 8” 33.50 33.50 31.50 31.50 33.50 
2x10” 37.50 37.50 37.50 35.50 37.50 
2x12” 38.50 38.50 38.50 36.50 38.50 


No. 2 piece stuff, 


$3 less than No. 1. For 
rough, deduct $1. 


For D&M, add $1.50. 


Norway 

B&btr. Cc D E Cé&btr. 

ee pono $41.50 $36.50 $27.00 $17.00 $32.00 
en 46.00 41.00 31.00 20.00 365.00 





POPLAR BEVEL SIDING 


_ Louisville, Ky., April 2.—Poplar siding is 
in fair demand, although until crops are in 
there will be little rural buying. Prices are 
reported as follows: 


tid FAS Select No. 1 No. 2 

PEMCR ..cce $50 $38@$40 $28@$30 $22 24 
5-inch ..... 50 He 4 38 +t 4 28 Ht Sat 
ee 50 35@ 36 22@ 24 18@ 20 





NORTHERN HARDWOODS 


e Following are prices of northern hardwood, 


. b. Wausau, Wis.: 


AsH— 
FAS Sel. No.1 No. 2 No. 3 
4/4 ....$ 85.00 $ 70.00 $ 55.00 $ 38.00 $ 19.00 
5/4 ... 100.00 85.00 65.00 40.00 20.00 
6/4 ... 110.00 95.00 65.00 40.00 20.00 
8/4 ... 115.00 100.00 75.00 45.00 ae 
Basswoop— 
4/4 ... 72.00 62.00 47.00 31.00 22.00 
S/4 ... Tee 62.00 47.00 32.00 23.00 
6/4 ... 75.00 65.00 52.00 35.00 24.00 
8/4 ... 82.00 72.00 68.00 35.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 eoee 
12/4 - 100.00 90.00 75.00 55.00 — 


Key stock, ve $75; 


5/4, $80 or on grade; 
FAS, $90; No. % $70. ” 


1lx4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 
BircH— 

4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 52.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
8/4 101.00 81.00 70.00 44.00 21.00 
10/4 110.00 100.00 90.00 60.00 a 
12/4 115.90 105.00 95.00 60.00 

3/4 80.00 65.00 40.00 25.00 

5/8 77.00 62.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & whe, 
eda $15; for 5-inch & wadr., 8- foot & lgr., add 
Price of ‘ & 6-foot lengths, $28. For sel. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
ag al one and two face clear, $70; run of 
pile, q 


Sort ELmM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 73.00 40.00 eed 
12/4 . 95.00 85.00 78.00 45.00 aliens 
Rock ELmM— 
4/4 . 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 25.00 
10/4 95.00 75.00 50.00 lite 
12/4 05.00 85.00 55.00 30.00 
*Bridge plank 
Sorr MaPpLE— 
4/4 ... 62.00 52.00 42.00 24.00 19.00 
5/4 .. 70.00 60.00 60.00 33.00 20.00 
a 80.00 70.00 58.00 30.00 20.00 
Gre i 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 . 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 - 115.00 95.00 80.00 50.00 20.00 
Harp MapLe RovGH F.Loorinc Stock— 
No. 1 —~ 2 No.3A 
com. om. com. 
NE hee ciate aks a cen an asaral ry 00 $30. 00 $20.00 
DD. ve pacuhywitedeeweue 3.00 3.00 23.00 


Harp MAaPpLE— 
Sel. No. 1&Sel. 
AS 6”&wdr. 6”&wdr. No. 2 No. 3 
4/4 ...$ ty 00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
75.0 65. 45 33 


5/4 ... 00 00 -00 00 19.00 
6/4... 80.00 70.00 658.00 33.00 19.00 
8/4 ... 88.00 78.00 65.00 34.00 ~. 21.00 
10/4 ... 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.0 83.00 560.00 30.06 
14/4 - 135.00 125.00 110.00 60.00 35.00 
16/4 160.00 145.00 130.00 60.00 35.00 


Add nn straight FAS, $10; 8-inch and wider, 
$15; 10-inch and wider, 330; 12-inch and wider, 
$40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percensneee 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 


' FAS Sel. No. 1&Sel. No.2 No.3 
5/8 2 com, & better. ... $33.00 $16.00 
4/4 ...$ 55.00 $40.00 $35. 00 25.00 19.00 
5/4 ... 60.00 50.00 40.00 30.00 22.00 
64... Tee 60.00 50.00 35.00 22.00 
8/4 ... 80.00 aes 60.00 40.00 25.00 
Enp Drigep WHITE MaPpLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
einai stan mean anes $110.00 $ 85.00 
| SNe ae ae 115. 90.00 
| BSCR rere one 120.00 95.00 
BPE tsdtasdsonseacsuensn 130.00 105.00 





SOUTHERN PINE TIES 


New York, April 2—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”— Sap Heart 
MME, cus chic th a eda uated wee sae $1.35 $1.65 
eS aie jae oe caren eda caaiolin ie ap cial oar 1.25 1.55 
I setarts «bak tocdeenrareeetrnadey ated aerate eee 1.15 1.25 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended March 24, as reported, by the 
Oak Flooring Manufacturers’ Association: 


x2%” 42x1%” %x2” %x1%y” 
Ist qtd. wht. — 61 $116.80 4 $76.81 
Ist gtd. red. 81.09 Re inane 65.00 
2nd qtd. w&r.. 66.61 68.00 $46.73 59.71 
Ist pln. wht... 72.67 67.83 61.06 51.08 
Ist pln. red.. 71.64 65.35 55.78 50.59 
2nd pln, wht.. 62.25 54.18 44.46 38.71 
2nd pin. red... 62.20 54.20 41.47 39.41 
3rd -w&r...... 40.29 36.00 33.16 29.89 
| 18.65 15.77 on 8.00 
1x2” %x1\” Yex2” x1” 
Ist qtd. wht..$ 95.33 $ 97.00 
[st qtd. red... pee 83.00 poland 
2nd qtd. w&r. 70.50 68.09 nie 6 
Ist pln, wht.. 63.65 62.29 $75.00 
lst pln. red... 64.51 ye ae 
2nd pin. wht.. 48.94 48.53 57.02 
2nd pin. red... 49.54 52.92 
oo SR aa 36.60 34.86 39.50 
i 11.39 11.04 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


March 31: 
MFMA MFMA MFMA 


Maple— First Second Third 
NS Wieder Gian wiley alae 0.4 ads =e 
EERE SC are 69.34 $60.31 $41.88 

Birch— 

NEN, Gina ndawiiicista oraiail $68.50 





PHILADELPHIA PRICES 


Philadelphia, Pa. April 2. — Wholesale 
prices secured from authoritative sources ex- 
clusively. for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 
eee oe $41.00 $44,50 $55.00 
SE Waa once on 40.00 42.50 51.00 
ST 41.00 44.50 51.00 
24:4x10” .......... 50.00 52.50 56.00 
EE” occacuxes 48.00 49.50 54.00 
SRE gc cscceece 60.00 64.00 63.00 
aS: eee 57.00 61.00 61.00 
OO — salen 67.50 71.00 
RE oan eeces 64.50 69.00 
EE Saiadugeee vanes 83.00 
a : 77.00 


Lengths 22 to 24 feet, add $2... 

oe 2 feet additional, add $1.00 to 32- foot 
price 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$82.00 No. 1 sap flat. .$42.60 
B&btr. sap rift. 70.00 No. 2 sap flat.. 29.00 
B&btr. flat...... 50.00 No. 3 sap flat.. 19.00 


Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.50 1x10”, %x 9%..$29.00 
1x8”, ¥%x7\%.... 27.50 1x12” %x11%.. 29.60 


Shortleaf Dimension, S48, 44-inch Scant, 
10- to 16-foot 


OP Cisne nieee Se peer eee $29.50 
EN cn os vine eam | Re or 31.00 
Me” cevnoeeons 27.50 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
eee” 28t o cee $67.00 $63.00 cclestbia 
feaewe” GRE. cicesces 49.00 39.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5%....$30.00 1x10”, %x 9%..$32.00 
1x8”, %x7%.... 31.00 1x12”, %x11%.. 33.00 
jg-inch thick, $1. more. 
Red Cedar Bevel Siding 
ee Or AE secectvoncéeon a ee -- -$40.00 
ED ene te so ees e eek eon Cebwies 60.00 
Ee OS act ek eb nwne nude cae anaes 65.00 
Maple Flooring f.0.b. Philadelphia 

§x2% l1yyx2% 
MFMA First grade.......... 79.50 $83.00 
MF'MA Second grade.......... 69.50 75.00 
MFMA Third grade.......... 49.50 53.00 

Pondosa Pine Dressed 
4 D Nu. 2 No. 
Ee yore $ 67.50 $57.50 $44.25 $36.75 
a 72.5 62.50 41.25 38.25 
EES Nes cc cwan at 72.50 62.50 41.25 38.25 
DN ° woccs paws 82.50 72.50 41.25 38.25 
Se) pacace eee 97.50 87.50 44.25 39.25 
13” and up..... 102.50 a. 48.25 43.25 
Lath, 4-foot NW 

ES Srapnenere je a 7 c.i. e517. 00 delivered 
a 5.15 c.if.— 5.75 delivered 
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SALES PRICES OF SOUTHERN HARDWOODS 


In summarizing Chicago/Cleveland average hardwood prices obtained during the week ended 


March 


Cleveland for “Eastern” 


27, Chicago has been used as an equalizing point for 
territory, the division 


“Southern” producing territory, and 
between “Southern” and “Eastern” territories 


being a line following the Chicago & Eastern Illinois to Evansville, thence following the Louis- 
ville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
From the f. o. b. destination price, freight from shipping point to destination based on stand- 


ard weights is deducted, and freight from Chicago/Cleveland added, 





so that the result will be 





f. o. b. mill price plus freight to Chicago/Cleveland. Averages thus obtained follow: 
Chgo. Clev. Chgo. Clev. Chgo. Clev. | Chgo. Clev. | Chgo. Clev. 
FIGURED RED GUM SAP GUM RED OAK ASH COTTONWOOD 
Plain | Plain—Contd. | Plain, FAS, cont'd. | No. 1 com. & sel. | Box boards, 13-17" 
uae | No. 3 com, | 6-4 112.00 | + SS... | ote vee 
= i Ae! "st | 8-4, 120.00 oe | 8-4 64.00 78.75 As nen 
RED GUM BLACK GUM | No. 1 com. & sel. | SOFT MAPLE TI 
Quartered Quartered | a 4 3.00 61. 50 | Fas CHESTNUT 
FAS FA 5-4 59.50 69.00 | 78.25 Plain 
4-4 98.50 Pay 4-4 53.75 | 6-4 66.75 cews | ay = ee 
6-4 104.50 teen | No. 1 com. & sel 8-4 71.25 sacabiiti HARD MAPLE - . 5 
8-4 107.50 come 4-4 43.00 No. 2 com. _ | FAS 5-4 - 108.00 
No. 1 com. _& sel. Plain } 4-4 41.25 43.25 ie a ed 4 ooo ted 
— fs cove | FOS 5 | RED & WHITE OAK 6-4 "* 90:50 | No. 1 com. é& sel. 
3 OLS ; oe Se. o>) ae oe | 3-4 . al S- coe 
8-4 62.75 TUPELO | 4-4 37.00 52.00 | 12-4 120.50 | 5-4 ++ 58.35 
No. 2 com. | n | POPLAR No. 1 com. & sel, “ seee 59. 
4-4 34.00 sae... | Plain ‘-4 $4.50 | 284) nn 6.35 
Plain | No. 1 com. & sel. | Panel & “— No. 1 | 6-4 ves 62.25 4-4 ‘emt 40.00 
FAS 35.75 cone | oe 140.00 | 3-4 a 69.50 5-4 ake.» Sa 
4-4 96.25 Box boards, _18- 17” | 6-4 43.75 
«4 = 107.00 WHITE OAK | _ 4- 120.00 | BEECH 8-4 43.50 
6-4 104.75 Quartered FAS ; 
BASSW 
No. 1 com. & sel | FAS | 4-4 ..s» 110.75 | 4-4 58.00 sswoop 
4-4 2.25 4-4 123.00 144.25 5-4 © 92.50 ...s | No. 1 com. & sel FAS 
6-4 60.75 “Tir | 5-4 182.25 168.50 | 6.4 92.50 ae “443.00 a Ie 4.25 
8-4 68.75 6-4 136.50 cece | Oe | No. 2 com. No. 1 com. & sel. 
8-4 141.7 ; 50 | 99.75 4-4 56.50 
SAP GUM _3 75 | 4-4 72.75 82.50 4-4 29.75 32.00 tees . 
No. 1 com. & sel. | 6-4 25 ates SYCAMORE 
Quartered 4-4 76.75 95.50 | 8-4 ae 94.50 HICKORY Quartered 
FAS ye 5-4 80.50 | Saps & is 4 ae FAS 
S$ 668.35 6-4 = 77.00 | 4-4 65.50 + 79.00 | 6 5-8 55.00 
— ae | Plain | 5-4 68.50 89.25 | No. 1 com, & sel. = | No. 1 com. & sel 
No. 1 com. & sel. ~ 4 85.50 108.00 | $4 i730 a ao , - Plain 
. “4 - * q 3- (ae cose | 
4-4 50.50 ss» | 5. 184.95 | No. 1 com. & sel. ns rt ae | FAS 
Ce 6-4 11495 121.50 | 4-4 .... 61.00 | °@"y gg 75 | 4-4 52.50 
ah ass 8-4 126.25 136.00 No. 1 con ’ 8-4 67.75 | WILLOW 
Bax boards 18-17" No. 1 com. & sel. 4-4 S150 836... | 39-40 Ph aS 
Pn me 4-4 55.25 73.00 | No. 2 A com. 12-4 76.75 | 474.75 
3 18” & War 5-4 = 64.25 74.00 4-4 36.50 . mic.ézwn |e tom, 5 ot 
ay ~ ead yO 6-4 66.50 25 | No. 2 B com de 4-4. 54.75 
FAS rom 8-4 80.00 83.25 4- 29.00 28.75 6-4 48.75 — MAGNOLIA 
4-4 56.00 « ™ 2 Coe 2. 00 re ASH No. 2 com, & sel. AS 
5-4 61.00 . * - : ete 4-4 12.25 
No. 1 com. & sel 2 oe one | *t-4 79.00 100.50 | 10-4 59.23 No. 1 com. & sel 
4-4 40.50 - leu) -00 oes 12-4 61.75 4-4 47.25 
5-4 45.25 RED OAK 6-4 91.50 No. 2 com. BIR 
6-4 47.25 lain 8-4 98.25 4-4 26.75 
8-4 52.50 FAS | No. 1 com. & sel. 6-4 26.50 cee 104.50 
No. 2 com. 4-4 74.00 102.00 | 4-4 56.25 65.50 8-4 29.00 No. 1 com. & sel. 
4-4 26.25 ea 5-4 98.75 115.50! 5-4 3.00 «see | 10-4 86.00 sot 65.75 











APPALACHIAN HARDWOODS 


Cincinnati, Ohio, April 2.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE Oak— 


4/4 5/4&6/4 
WAS .cccccces $135@145 $145@155 $155¢ 165 
Selects ...... 105@110 110@115 115@120 
No. 1 com.... 80@ 85 85@ 90 90@ 95 


No. 2 com.... 45@ 50 54 59 355 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 


QUARTERED Rep OaAk— 


No, 2 com.... 
PLAIN WHITE AND Rep OAK— 


SE aug do ate $105@110 $115@120 $125@135 
Selects ...... + 4 75 75 80 85@ 90 
No. 1 com.... 60 65 70 75 75@ 80 
No, 2 com 45@ 50 50 55 4 57 
No. 3 com.... 22@ 24 23@ 25 24 27 
Sound wormy. 46@ 48 60@ 62 60@ 66 
Basswoop— 
. ae $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 53@ 55 58@ 61 65 79 
No. 2 com 28@ 31 33@ 38 38 43 
CHESTNUT— 
err $ 90@ 95 oto ts $15 
No. 1 com.... 55 60 60 65 65 70 
No. 3 com.. 20 21 21@ 22 21@ 22 
Sd. wormy and 

No, 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& hetter, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 
UD cxceetiows $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 65 70 70 75 70 75 

No. 2 com.... 33 35 38 40 40 42 
BrECH— 

ie cdevevdua $ 60 65 $ 65 70 $ 70 75 

No. 1 com.... 40 43 45 48 45 50 

No. 2 com.... 25 28 28@ 30 30 33 
PorpLaR— 

Panel & No. 1, 18” & 

Te soecee $135 $150 $160 
i honed se 105 120 130 
Saps & Sel. 80 95 110 
ah esnenves 63 68 67 
ae © Bene $ 38@ 41 44@ 46 46@ 48 
ee i oe < 26@ 28 28@ 30 30 

MaPLe— 
WED ecceceses $ 70@ 75 $ 75@ 80 $ 83@ 88 
No.1 common 

and sel. .... 46@ 61 58@ 63 63 68 

No. 2 com.... 34@ 36 40 38 40 





WEST VIRGINIA WOODS 


Fhiladelphia, Pa., April 2.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the _ AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6 4, $115 
120; 8/4, $125; 10/ and 12/4, $135@1 ie we 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


Chestnut: FAS, 4/4, $88@90; 5/ and 6/4 
$110. Common, 4/4, $55@57; 5/ and 6/4, 
@62. Sound: wormy, 4/4, $40@42. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; f and 6/4, 
$130. Clear saps, 4-inch and up; $85; o/ 

100; 8/4, si00@ Lio” a - 


and 6/4, $95 
$76 $6265; / and /4, $70@75; 8/4, $78 980: 
$43 45: 5/ and 6/4, 


2—A commen, 
$49; . 4, $51@54 5 een, 4/4, $30; 


6/4, $2638: °8/4, $34@36 
Red Oak: FAS, 4/4, $110@115; 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and selec 
4, $6062, 50; 5/ and 6/4, $65@67.50; 8/4, $76 
‘common, 4/4, $45@47.50; 5/ and 
OL S750, 8/4, $50@55 
White Oak: FAS, 4/4, $115@120: 5/ and 6/4, 
$125@130; 8/4, $136@1 40. Common and selec t, 
4/4, $70@75; 6/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common, /* $50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63 


RED CEDAR SHINGLES 


Seattle, Wash., March 31.—Eastern prices 





per thousand, four or five bunches, f. o. b. 
mill are: 
Pirst Grades, Standard 
Pe ear rerer e $2.05 @2.15 
Extra stars, |) BRS eee 2.15 
Extra clears, straight cars......... 2.20 @2.25 
Extra clears, mixed with lumber... 2.30@2.45 
Di, oicavewtate anes ss ena wae -90@3.00 
6 a a eRe Ghkw wed a's ee ae 2.95 @ 3.05 
EE. a dinaly Glee Kx os wa bee e we 3.90@ 4.00 
I Ss RG Sia ee aa 3. £5 whew. mace 9.25@9.50 
E,W og BE sec cccsceccecs 2.85@2.90 
Pirst Grades, Rite-Grade 
Extra clears, 6/2......  Cnakeen nas -15 
GMa hice cccesdcassce de 2.20 
I i iii ad arin Sib. jh. wreak 2.60 @ 2.80 
i Di Beess’ bdo n006 a0 a aaa ae 3.05@3.10 
SE OT reer eer 3.35 
RD cnn Seb vent endcudewneat 4.00@4.10 
Second Grades, B. C. Stock, at 
Standard ttle 
Com. stars, Las a he weed $3.05 
°/— $0.85@ .95 Po > ee 3.30 
ee venwe 1.05@1.10 Eurekas eee 
Com. clrs.. 1.55@1.75 Perfections ..... 4.10 








BLACK WALNUT 


Cincinnati, Ohio, April 2.—The followin 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


goRAS: 4/4, $240; 5/4, $250; 674, $255; a4, 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; a¢ 
0. 
No. 1, 4/4, $92.50@95; 5/4, $105; 6 

8/4, $130. ee 
No. 2, 4/4, $45; 6&6/4, $50; 8/4, $55. 


CHICAGO BUILDING PERMITS 


Following are somourere buildin 
totals for March & permir 





Permits 





M int 1927 Feb. 1928 March 
Stores ..... 173 102 ‘ sty 
Offices & 

Hotels ... 11 9 ll 
Residences . 868 431 536 
Halls & 

Churches . 2 3 2 
DR os SscéNtee aaeeonne . oon 
Apartments. 560 220 252 
Stores & 

Offices ... 7 2 3 
Stores & Halls 18 13 14 
Stores & 

eer eee = 
Stores & 

Residences. 32 27 38 
Miscellaneous 5 3 13 

Total . 1,676 810 1,025 
Pe. x6 ae% 1,604 798 1,008 
Prame.... 72 12 1 
Frontage ft. 54,158 25,884 33,272 
COME ic cicks $47,759,500 $23,256,300 $ 35,434,200 

Buildings Frontage, Ft. Cost 
Total. Jan. 1 t <4 

Mar. 31, 1927.. 3,393 110,545 $104,610,500 

Total Jan. 1 t 


Mar. 31, 1928.. 2,467 80,773 $ 85,781,900 


RECEIPTS AND SHIPMENTS 


Chicago receipts and shipments were re- 
ported by Lyman C. West, Statistician, Board 
of Trade: 


Receipts from Mar. 3 to Mar. 10, inc. 

















Lumber Shingles 
BE skwxcomseeuesue 299,761,000 38, $24, 000 
DE ébbenkéonaad eae 318,483,000 40,728,000 
ee 18,722,000 1,904,000 
Receipts from Jan. 1 to March 10 
Lumber Shinales 
Se es eee 897,881,000 89,817,000 
ee ee 924,083,000 86,102,000 
Re Ct ee 3,715, ae 
ree 26,202,000 i = .eccoo ° 
Shipments from Mar. 3 to Mar. 10, inc. 
Lumber Shinales 
ube ie Sickie wigan dalaee 102,643,000 31,743,000 
ME Detecenokaceaues 142,511,000 28,096,000 
Ss dae” maaan 3,647,600 
ME oa kcene es 39,868,000 = ..ccccce 
Shipments from Jan. 1 to Mar. 10 
Lumber Shingles 
SEE) she potdcaMeacaecae 310,028,000 78,033,000 
DN. verkeliabacecnas 394,644,000 70,686,000 
EO eT Ca ee 7,347, om 
BPOGTOREO cccvceses 84,616,000 oneness 





For Editorial Review of Current Market OCon- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., April 3.—yYard 
stock is moving more freely. Industrials are 
coming in with small orders, but are buying 
more frequently. Prices have-been steady. 


BUFFALO, N. Y., April 4.—The northern 
pine market is somewhat more active. There 
is more disposition among builders to start 
work. Prices are maintained on a firm basis 
in most items, and a noticeable stiffening 
has recently taken place in low grades. 


EASTERN SPRUCE 


BOSTON, MASS., April 3.—Only one of the 
large dimension mills is now running, but 
small mills are in operation and sufficient 
eastern spruce frames can be supplied to 
supply the present quiet demand. The base 
price is steady at $40. There has been 2a 
slight improvement in demand for random, 
and prices are practically unchanged. Boards 
are scarce and dry lumber fetches good prices. 
Lath are quiet and prices have continued to 
decline; 15%-inch can be bought at $7.25. 





ApaiL 7, 


—_—_— 


CHIC/ 
northern 
and Ap! 
consumi 
market. 
and elm 
automot 
factorie 
and bet 


. stock is 


jndustri 
Prices 

plentifu 
hardw0' 
local te 


aT. 3 
souther 
imprové 
automo 
maple, 
quietne 
low gr 
have k 
tailed 
attemp 
should 


CIN! 
lumbe! 
of ah 
tories 
single 
and a 
steady 


MID 
and il 
fairly 
whole 
creasi 
warm 
are f 


BU 
mand 
ume. 
thous 
the 1 
Whol 
seen 
stock 


parti 
and 

dist1 
fair 

indu 
slow 
mill: 
for | 
uncl 
firm 
plus 


$] 
out] 
of 1 
the 
The 
151, 
and 
ing 
are 


bri 
but 
as 

the 
Pri 
chi 


stc 








1, 1998 


ee, 


lowing 
Walnut 


is 8/4, 
D; 8/4, 
$115; 


a 
ITS 
ermi 


h, 1928 
156 


ll 
536 


ard 
are 
ing 


ern 
ere 
art 
sis 
ing 





Aprit 7, 1928 
re tintaeons 


AMERICAN LUMBERMAN 





HARDWOODS 


CHICAGO, April 4.—The March volume in 
northern hardwoods was ahead of a year ago, 
and April has started out in fair shape, all 
consuming interests being represented in the 
market. Thick No. 1 and better maple, birch 


and elm are moving in good quantities to the- 


automobile body plants, while interior finish 
factories are buying fair amounts of select 
and better birch. The market on low grade 
_ stock is active, orders from box factories and 
industrial consumers being in good volume. 
Prices are firm, as dry mill stocks are not 
plentiful. Sap gum, oak and other southern 
hardwood items are moving to some extent in 
local territory. 


ST. LOUIS, MO., April 2.—The tone of the 
southern hardwoods market fails to show an 
improvement and the principal demand is from 
automobile body interests, covering thick elm, 
maple, gum and sound wormy oak. Unusual 
quietness marks the furniture demand, while 
low grade box factory stock and interior finish 
have been slower. Production is being cur- 
tailed and prices are low so that any sizable 
attempt to cover at the prevailing market 
should be followed by an advance. ‘ 


CINCINNATI, OHIO, April 2.—Hardwood 
lumber sales last week have been spotty and 
of a hand-to-mouth character. Furniture fac- 
tories are holding off, Repeat orders for 
single carlots are coming from auto factories 
and auto body builders. Prices are about 
steady. Hardwood flooring is more active. 


MINNEAPOLIS, MINN., April 3.—Furniture 
and implement manufacturers continue to be 
fairly good customers of northern hardwood 
wholesalers. Sash and door mills are in- 
creasing their purchases. A continuance of 
warm weather will enlarge sales. Prices 
are firm. 


BUFFALO, N. Y., April 4.—Hardwood de- 
mand continues steady, but not in large vol- 
ume. A little more inquiry is coming in, 
though buying is mostly in small lots and 
the margin of profit in most cases is small. 
Wholesalers feel that improvement will be 
seen within a short time, because of the low 
stocks carried by consumers. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 4.—Fir consumers are not 
particularly active in the market at present, 
and are only mildly interested in what local 
distributers have to offer. There is a pretty 
fair demand reported for Sitka spruce from 
industrial sources. Country yard trade is 
slow but prospects are encouraging. Coast 
mills are apparently getting enough orders 
for fir to take care of their cut. Dimension is 
unchanged. Upper grades in 6-inch items are 
firm with no surplus; 4-inch is slightly in sur- 
plus with prices unchanged. : 


SEATTLE, WASH., March 31.—A healthy 
outlook for fir lumber is set forth in the volume 
of new business booked by mills reporting to 
the West Coast Lumbermen’s Association. 
The aggregate is the largest on record, being 
151,073,765 feet for the week, among 114 mills; 
and it is quite generally distributed, indicat- 
ing aroused interest in all markets. Prices 
are steady. 


NEW YORK, April 2.—There is a fairly 
brisk movement of fir into suburban yards, 
but business last week was not quite so brisk 
as in the previous one. Wholesalers say 
that the size of orders has been disappointing. 
Prices are holding very firm, and few pur- 
chasers are asking concessions. Arrivals 
have not been unusually heavy and harbor 
stock conditions are favorable. 


BALTIMORE, MD., April 2.—Stocks of fir 
in this market here remain large enough for 
all requirements. Fir is obliged to meet not 
only the competition among rival producers, 
but they must contend with eastern woods. 
Eastern stocks often have the advantage of a 
short freight haul, and the ocean freight is 
therefore of great importance to fir. Fir prices 
are unchanged. 


KANSAS CITY, MO., April 3.—A larger vol- 
ume of fir orders is being placed here and the 
outlook is said to be distinctly better. City 
yards have been rather slow to get into the 
market, most business coming from the west- 
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Lumber In Home Building 


—The Sills— 
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The reason that old-time homes lasted so long was 
primarily because of careful selection of lumber. To 
secure equal permanence it is just as necessary today 
to choose wisely the lumber for each specified pur- 
pose. 


For the sills of residences lumber must be selected 
that has strength, stiffness, and lasting qualities. It 
costs more to replace a sill than to buy originally the 
best lumber ever made. 


NATALBANY long leaf pine will be found fit to bear 
any residential load. It is strong, stiff, and hard of 
surface, with a resinous content that is little affected 
by moisture and is highly repellent to insects. 












DID ADDADWAYAWWANANE 










NONGNWNGD NG) NCANGANGA 


J 






J NOON OWNOANAN 


When your customer asks help in choosing his 
foundation materials tell him that NATALBANY 


sills are as safe as buying sterling. 


7 \UA Wd \Ud VU WU WU YA Wd Wud \UA Ue 







Mill numbers 71-72-73 
All served by the speedy Illinois Central Mainline 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES OFFICE 


HAM MOND, LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 
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A “Complete Supply’ of Hardwoods from the Pearl River 
Valley Lumber Company, Canton, Miss. 


ONGC GANSANGAN 
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AREER ie ern and northern part of this territory, ang tailers 4 
running strongly to mixed cars. Prices here gimensio 
are unchanged, but are tending stronger. there ar 

. Crating | 

Mouldings CYPRESS ‘ 

.. 7 KANS. 
Finish { h K d f | b CHICAGO, April 4.—Orders are comin i sout 
B | Sidi e in O um er for all grades of cypress, but the volume je aol las 
eve 1 ing Th B ‘ld 1 business is below a year ago at this time ig a stre 
Retailers, tank manufacturers and greenhoug, country 

Base, etc. at ul S Sa es interests are all represented in the business owe the 
— : placed. The market remains steady. normal ° 

° ° ‘. ° — quarters 

Shop and Craig Mountain Pondosa Pine deliv- ST. LOUIS, MO., April 2.—Business in yet vod, al 
4 : : ms low cypress continues on the same basi Yard or 

Factory ers the kind of satisfaction to contrac via being samen ee et oe 2 

Lumber tors, carpenters and builders that attracts ago. The activity is divided among coffin con- 

° . cerns, taking No. 1 cypress; and glass in- BOST' 
eae steady trade for dealers who sell it. terests, No. 2, as well as retailers. The list trade is 
is firm. Trade in red cypress continues good, B&bette 
SALES ° ° . “ ° with most items moving. offered 
REPRESENTATIVES: Carpenters like its light weight, its ceslapuldiciiap a 
G. 8. PATTERSON, easy working qualities, its clean light CINCINNATI, OHIO, April 2.—Cypress is at $446 
P. O. Box %, 2 s " i in good demand for building. Sales are mostly 
Oconomowoc, Wis. color. Craig Mountain Pondosa Pine is of C finish. Prices are firm. cINC 
W. J. SCHILLER, is 
ish? Benton Bina, well manufactured and up to standard HEMLOCK eeein 
Kansas City, Mo. ° ° 3) 
’ searce | 
R. D. HUNTING in every respect. Try a mixed car of CHICAGO, April 4.—Country yards are tak- Louisia 
LUMBER CO., ing northern hemlock in considerable quanti- here. 
te ng nee ng ho ties. There has been some strengthening jpn ( 
, . . . . prices, the present quotation ranging from $3 

ALEX W.STEWART Tal M O } 
Tw ore any C a £ ountain uality to $4 off the Broughton list. CHIC 
Bidg., Minneapolis, eae are me 
Minn. NEW YORK, April 2.—Most of the buying yards t 

D. CLINTON is to meet current needs. Retailers carry Extras, 

VAN OSTRAND, only small stocks. Neither eastern nor west- 3. W 

e O. Bes. ern lumber is in good demand, and few cargoes to the 
maha, Nebr. . —— il . arriving from the West Coast contain any 

W. H. LEWIS, Light Soft White hemlock. Prices are firm, however. SEAT 

SEA’ 
We Cheaper * Com- cinta red ced 
d * , 
oe BOSTON, MASS., April 3.—There are very has bes 
. few offerings of native hemlock boards. De- having 
mand is slow for clipped boards, but there is having 
a fair call for Canadian boards of specified are up 
fwidths and random lengths. The current a little 
quotation for T-inch is $38.50@39, and for high. 
8-inch, $39. Business in western hemlock is 
rather spotty. Mill ship quotations are about MIN 
steady but some sales of transits have been and v 
made at concessions, pressil 
forwa! 
WESTERN PINES ae 
CHICAGO, April 4.—Stocks of California not 3 
white pine are badly broken and prices are shingl 
very firm. There is a good movement to sash cars. 
and door interests. Consumers of Idaho and 
Pondosa pines are placing orders for current KAI 
requirements. There is still a shortage of marke 
12-inch No. 2 in both Idaho and Pondosa, plenty 
q prices on which hold firm. In get 
——$__— stars 
NEW YORK, April 2.—Some items of Idaho tively 
are even scarcer than they were a fortnight pickir 
ago, and a few items in Pondosa are difficult mall 
e e to find in quantity. Retailers are not buying dema: 
to a very marked extent. One wholesaler de- terize 
ral oun ain um er O. scribed it today as a “steady trade.” Mills 
are reported by some local distributers to be NE 
behind on orders. spruc 
WINCHESTER, IDAHO eemeneennaene are 
BUFFALO, N. Y., April 4.—Western pines — 
E. H. VAN OSTRAND, President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. demand is only fair. The number of in- te be 
quiries is a little larger. Prices are steady : 
j in most items, while strength is shown in 








thick clear stock of both California white and 
sugar pine. Mixed car orders have therefore 














not been filled easily. BC 
ate, SORES tribu 
KANSAS CITY, MO., April 3.—Yard orders oa 
for western pines, including California and that 
Inland Empire stock, are running well ahead aed 
of the volume for last year. Prices here are Fagg 
a little stiffer on the most wanted items, Out- + te 
side of industrial trade, orders generally are e 
for mixed cars. 
et aia A ‘Wit te = SOUTHERN PINE Bi 
Car ease find: 
the sales possibilities 1g cr mM Wales , CHICAGO, April 4.—Southern pine is ey The 
“ . ; ing in fair volume to rural districts. L Vv 
of our Tennessze Aro- will be noticed when you stock our “Quality” Oak flooring: . ery 
It possesses all the qualities desired by builders and will retailers are placing orders for immediate Mar 
matic Red Cedar needs. Industrial trade is fairly active for par 
‘« Kilmoth ” Cl therefore make selling easier for you. Many other dealers crating and general utility items. There is pe 
é mot oset are featuring this flooring with good results. Order in a good call for short lengths in Nos. 2 and 3 rel 
Lining L. C. L. or carlots. boards for crating, prices on which have ad- 
vanced 50 cents to $1.50. T 
° Oe 
DeSoto Hardwood Flooring Company eo me 
MANUFACTURERS AND WHOLESALERS southern pine has shown an upward trend in Cos} 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. the last two weeks, and prices are a little exp 
stiffer, because dry stocks are reduced. Re- the 
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, ai eR 
tailers are chiefly interested in boards and 
dimension for filling in assortments, although 
there are some ealls for flooring and finish. 
Crating stock is in fair call. 


KANSAS CITY, MO., April 3.—Prospects in 
the southern pine market are improving. De- 
mand last week was a little better, and there 
ig a stronger inquiry coming in, mostly from 
country yards. City demand is a little better, 
put the city yards have not been placing the 
normal volume of business. Mills with head- 
quarters here report the export demand very 
good, and there is a good industrial inquiry. 
Yard orders are mostly for mixed cars. The 
price situation is practically unchanged. 


BOSTON, MASS., April 3.—Southern pine 
trade is quiet. Prices are not at all strong. 
B&better rift 1x4-inch longleaf flooring is 
offered at $73, and some wholesalers quote 
up to $81. Partition is in moderate request 
at $44@48 for B&better }}-inch. 


CINCINNATI, OHIO, April 2.—Southern 
pine is unusually active, with all prices firm, 
Building lumber is in demand, with dry stocks 
searce at mills in Alabama, Mississippi and 
Louisiana. Retail yards are buying heavily 
here. 


SHINGLES AND LATH 


CHICAGO, April 4.—White cedar shingles 
are moving in fair volume to the country 
yards trade. Mill stocks are low. Quotations: 
Extras, $4.75; standards, $3.75; sound butts, 
$3. White cedar posts are beginning to move 
to the rural districts. 


SEATTLE, WASH., March 31.—Demand for 
red cedar shingles is more substantial. There 
has been a measure of curtailment, some mills 
having shut down temporarily, and others 
having discontinued their night shifts. Royals 
are up another notch, and clears are showing 
a little strength. Shingle cedar is scarce and 
high. 


MINNEAPOLIS, MINN., April 3.—Producers 
and wholesalers of northern lath are not 
pressing large buyers to place orders for 
forward shipment. The number of bolts taken 
from the woods is smaller than last winter’s 
input. Prices are unchanged. Dealers are 
not showing a disposition to stock up on 
shingles. They are ordered mostly in mixed 
ears. Prices are fairly steady. 


KANSAS CITY, MO., April 3.—The shingle 
market is weak, with the buyers getting 
plenty of quotations before placing an order. 
In general, clears are selling around $2.10, and 
stars up to $1.95. Premium grades are rela- 
tively stronger. The demand for lath has been 
picking up again, with southern and western 
pine and redwood most in demand. Siding 
demand is about the same, with prices charac- 
terized as weak. 


NEW YORK, April 2.—Demand for eastern 
spruce lath is in excess of arrivals. Prices 
are stiff and rising. There is a fairly good 
demand for most brands of West Coast shin- 
gles, and the arrival of cargo shipments seems 
to be well regulated. 


BOXBOARDS 


BOSTON, MASS., April 3.—Boxboard dis- 
tributers are booking a fair volume of spring 
business and securing prices that are reason- 
ably satisfactory. Some sellers are predicting 
that there will be a “steady $30 market” for 
round edge white pine boxboards this spring 
or summer. At present such lumber can be 
bought at $27@30 for inch, 


CLAPBOARDS 


BOSTON, MASS., April 3.—Wholesalers are 
finding a little more inquiry for clapboards. 
The native white pine and eastern spruce are 
very scarce and prices are quite firmly held 
Market requirements will be supplied in large 
part by redwood and red cedar from the Coast, 


on which quotations are not very firm at 
present. 


Tue Inptana State Conservation Depart- 
ment raises and distributes tree seedlings at 
cost to Indiana citizens, and the Department 
expects to distribute more than 1,000,000 of 
these seedlings this year. 








quarters for lumbermen.” 


The Stevens Is Chicago Headquarters 


“I like The Stevens because the service is fine. The 45c breakfast is excellent. I like 
the location of The Stevens because I can come in on the Illinois Central, check my grip 
and walk over from the station and if I have to go home that night I can stop at The 
Stevens and walk over and get my train. I think it is a fine idea to make it the head- 


Past President of the Illinois Lumber Merchants Association, 


for Lumbermen 


A. C. Gauen, 


Collinsville, Illinois. 





3000 
Outside 
Rooms 











THE 


Michigan Boulevard, 
7th to Sth Streets 






ayes 
The Stevens Room Rates Fixed-Price Meals 

Number of Rooms SingleRate DoubleRate JAPANESE LUNCH ROOM 
201 $ 3.00 $ 4.50 Breakfast 45c Luncheon 66c Dinner $1.00 
= — 5.00 COLCHESTER GRILL AND OAK ROOM 
~ a a Breaktast 60c and '75¢ Luncheon 85c Dinner $1.50 
207 6.00 6.00 pdrenumieanad 
358 7.00 7.00 MAIN DINING ROOM 
= = ye Luncheon $1.25 Dinner $2.00 per person 

. - Al rte service at attractive prices is ilable i 
43 10.00 10.00 ae all restaurants at all meals. — 


Centrally located, Hotel La Salle, under Stevens management has for many 
years been recognized as the standard of excellence in modern hotel service. 


THE WORLD’S GREATEST HOTEL 





3000 
Private 
Baths 
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Patents Issued 1,661,767. Lumber returning device for rip saws. 
Emil C, Loetscher, Dubuque, Iowa. 


The following patents of interest to lumbermen’ 1,662,011. Sealing means and method for wire- 
recently were issued from the United States Patent . bound boxes. Edward H. Ludlow, Evanston, IIl., 
Office. Copies may be obtained from R. E. Burn- assignor to Wirebounds Patents Co. 
ham, patent and trade-mark attorney, Continental 1,661,770. Split shingle. George E, Noble, Che- 
Trust Building, Washington, D. C., at 20 cents halis, Wash. 
each, State number of patent and name of in- 1,662,005. Carpenter’s plane. Charles A. John- 
ventor when ordering: son, Unionville, Conn., assignor to Stanley Works, 

1,660,118. Dog-operating mechanism and knee- New Britain, Conn. 
cushion for sawmill-carriages. James M. Brophy, 1,662,161. Wood door construction. Emil C. 
Hattiesburg, Miss. Loetscher, Dubuque, Iowa. 

1,660,179. Device for assorting of moldings, for 1,662,268. Box strap applying machine. Leon 
instance wooden boards. Hans Schneidemandel, S. Howe, Hartford, and John J. Holloway, New 
Munich, Germany. Britain, Conn., assignors to Stanley Works, New 

1,660,480. Parquet-floor panels. Ernest S, Dan- Haven, Conn. 


iels, West Point, Va. 


1,662,314. Veneer cutting machine attachment. 


1,660,670. Dry kiln. Clark W. Gould, Veronia, John F, Hyland, Des Moines, Iowa. 
Ore., assignor to Western Blower Co., Seattle, 1,662,372. Saw guard. Abraham D. Ward, Los 


Wash. 


1,660,710. Sawing machine, Axcel C. Jacobson. 


San Francisco, Calif. 


Angeles, Calif. 
1,662,516. Machine for tempering saw blades, 


1,660,758 Dry kiln Allén O. Miller, Seattle planer knives, and similar tools. Paul Hustadt 


Wash. 


and Karl Hustadt, Remscheld-Hasten, Germany. 


1,660,967. Lumber roller. Clark F. Higgins, 1,662,517. Method of tempering saw bDiades. 


Melrose, Mass. 


plane knives, and similar tools. Paul Hustadt and 


1,661,217. Power driven saw. Fred Farrell, Sac- Karl Hustadt, Remscheld-Hasten, Germany. 


ramento, Calif. 


1,662,561. Lathe. Stanley E. Boynton, Oak 


1,661,527. Collapsible shipping box. John H. Park, IIL. 
— A 


De Boer, Syracuse, N 


1,662,608. Workbench. Jabe Hill, Phoenix, Ariz. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 


line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 

mitt 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























IF YOU HAVE A CERTAIN PRODUCT 


Now going into the burner which you think could 
be used for some particular purpose, which is too 


good to burn, and you have no market for it, 
find somebody that wants it. Everything is us- 
able. It is remarkable the amount of lumber 


which is now being consumed in the United States 
in small lengths, narrow widths. ° 


in the American Lumberman 
touch with the very fellow who 


An advertisement 
will put you in 


ean use that which you do not want. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 





WANTED 
SASH AND DOOR FACTORY MANAGER 
Applicant must have general knowledge of mill- 
work manufacturing business, estimating and sales 


ability, cost experience. Plant is modern in every 
way and electrically operated. Gulf states terri- 
tory. A good position for an experienced man who 
is capable. 

Address “D. 118,’" care American Lumberman. 





OLD ESTABLISHED LUMBER CONCERN 


With ample finances desires to establish sales 
office in Chicago to handle west coast lumber. 
Wants man to take charge of office and salesmen 


in Chicago territory whe knows west coast woods, 
is. well aequainted with the needs of the trade in 
Central Western territory and who is willing to 
begin in moderate way and develop the business. 
Buying connections already established. Give full 
particulars as to experience etc. 

Address “‘D. 103,” care American Lumberman. 


HARDWOOD INSPECTOR AND BUYER 
Acquainted in West Virginia and Kentucky terri- 
tory.- Must be hustler, competent and thoroughly 
reliable— good position—state experience, age 
habits, salary expected, territory covered and give 
reference. y 

Address 





“D. 116,” care American Lumberman. 


WANTED 
Foreman for woodworking plant, manufacturing 
woodwork for building purposes. Must be able to 
bill to factory detail and handle men. Give former 
employers as reference; state wages desired. 








Address ‘“‘C. 109,’’ care American Lumberman. 
WANTED—YOUNG MAN 
Bookkeeper with general retail office experience 


by lumber yard on north shore of Chicago. 
age, experience and salary expected. 
Address “D. 102," care American Lumberman. 


State 





WANTED DRY KILN OPERATOR 
For short leaf Southern yellow pine. State experi- 
ence fully and salary expected in first letter. 











WANTED 
Planing Mill Filer and Mechanic—must be able to 
operate band resaw and set up matcher and 
sticker.. Steady work, good location, large town 
in Michigan. Address, giving references, ‘‘B. 125,” 
care American Lumberman. ' 





ARE YOU LOOKING FOR A JOB? 
There is a job some place for every man. Some- 
times a man does not fit in the particular job that 
he has and there is another job he would fit in 
if he only knew where it was. 
It is our mission to bring the man and the job 
together. We have done it a thousand times and 
we can do it again. 
The American Lumberman is over 50 years of 
age, but it is young, progressive, active, read by the 
real men in the lumber trade—men who are looking 
for the best that money can buy. Put your ad in 
the 


AMERICAN LUMBERMAN 
Dearborn St., Chicago, Il. 


431 S. 

















WANTED 
EXPERIENCED OAK FLOORING SALESMEN 
To sell Appalachian Oak Flooring on a commission 
basis in the following territories: Detroit, Cleve- 
land, Erie, Pittsburgh, Baltimore and Albany. Ad- 
vise age and experience and submit reference. 
Address “D. 119,” care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber. Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address 





“B. 133,” care American Lumberman. 


WANTED 
Lumber salesmen for Iowa, Illinois, 
southern Michigan. We are wholesalers 
both retail yard and industrial trade. We have 
a successful established business, now traveling 
nine salesmen and are expanding. Only applicants 
giving complete record will be considered. 
Address “D. 122,” care American Lumberman. 


WANTED 
A thorough experienced lumberman for city sales- 
man in a Colorado city, must be successful in 
strong competition. Give age, married or single, 
salary and all information in first letter. 
Address ‘“‘D. 117,’’ care American Lumberman. 


WANTED—WHITE PINE SALESMAN 
For large established firm. Must have thorough 
knowledge Inland Empire and California woods. 





Indiana and 








Location Chicago. State age, experience, salary 
expected. 
Address “R. 31,” care American Lumberman. 





WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 





Address “M. 15," care American Lumberman. 
WANTED 
One or two good Softwood Salesmen familiar with 
Northern White Pine. 


THE R ; 


T. JONES LUMBER COMPANY, Inc. 
North Tonawanda, N. Y. 





NORTHERN LUMBERMAN 
With 25 years’ experience in all departments, man- 


ufacturing, wholesaling, retailing, inspecting, ac- 
counting, collections, desires position of some re- 
sponsibility with reliable firm. Am married, sober, 
capable and trustworthy. Six years in last posi- 
tion as superintendent of mills and yards. Prefer 
manufacturing end, but will consider any reason- 
able offer anywhere. Wish to begin work soon as 








SUPT. OF BUILDING CONSTRUCTION 
Desires connection with retail builders supply or 
millwork firm. Experienced in estimating, reading 
and making plans, millwork, yard management, 
and supervising construction of homes, churches, 
theatres, school buildings, etc. Have served preg. 
ent employer 6 years. Am married, sober, steady 
and have technical education. Reason for chang. 
ing: I want to locate. 

Address “A. 131,” care American Lumberman, 





working ° 


HARDWOOD LUMBERMAN 
39 years old, open for position at once in sales 
capacity either on road or as Sales Correspondent. 
Have had eighteen years’ experience in the Hard- 


wood business from Inspector to Sales Manager, 
Willing to locate anywhere. Can furnish best of 
references. 

Address “D. 105,’ care American Lumberman. 





SUPERINTENDENT 
Or assistant manager of retail yard. 34 years of 
age, single, 10 years’ experience. Can handle men, 
read blue prints and do some estimating. Ex- 
cellent references. 
Address “A. 122,” care American Lumberman. 


WANTED POSITION 
Hardwood Lumber Inspector with number 
of experience and grading by National 
Lumber Association rules, 
same on short notice. 
Address “‘D. 108,” care American Lumberman. 


EXPERIENCED YELLOW PINE 
Lumberman wants position as sales agent or pur- 
chasing agent for good firm where merit counts. 
More than twenty years’ experience and can pro- 
duce. Go any where. 

Address “D. 110,”" care American Lumberman. 


YOUNG MAN WITH 7 YEARS’ EXPERIENCE 
Selling So. hardwood through Penn., N. Y. State 
and Canada, would like to connect with good 
mfg. of same. Best of reference, now employed. 

Address “B. 107,” care American Lumberman. 


POSITION WANTED 
As salesman or bookkeeper. Twenty years’ ex- 
perience in Southern Pine, from stump to customer. 
Have sold in Southern New York and North Jersey. 
Address “D. 109,’’ care American Lumberman. 


WANTED JOB SELLING LUMBER 
On percentage basis. Thorough lumberman, know 
industrial branches of trade, and willing to work. 
Go anywhere. References. 
Address “D. 112,’ care American Lumberman. 


SASH AND DOOR ESTIMATOR AND SALESMAN 
Now employed, desires change. 14 years’ experi- 
ence. Familiar with cost Book A. 35 years old. 
Married. 

Address “A, 121,” care American Lumberman. 


RETAIL YARD MANAGER 
Ten years’ experience. Will soon be available. 
A-1 references. Central state preferred. 
Address “C. 102,”’ care American Lumberman. 


WANTED POSITION 
As Supt. of operation, or yard Supt. 





years 
Hardwood 
Ready to take offer of 























Have 16 years’ 


experience, A-1 hardwood and hemlock inspector. 
Prefer Wis. or Mich. 31 years of age married. 
Address “C. 103,” care American Lumberman. 





DETAILER AND BILLER 
With eight years’ experience in special millwork 
and one year’s experience in estimating. Familiar 
with Cost Book A. References. 
- Address “C, 104,’’ care American Lumberman. 


WANTED POSITION SUPT.:OF BOX FACTORY 
Foreman, 20 years’ experience as box factory fore- 
man and superintendent. 38 years old, can give 
satisfaction. Best of reference. 

Address “C. 105,” care American Lumberman. 


WANTED A JOB IN THE SOUTH 
By an experienced estimator, draftsman, Diller, 
detailer, salesman, practical mechanic or super- 
intendent. Stock or special mill work. 
Address “B. 105,” care American Lumberman. 


POSITION WANTED—MANAGER 











Twelve vears’ experience retail lumber and mill- 
work Buying, Selling, Estimating and General 
Office. 

Address “D. 115,” care American Lumberman. 





HARDWOOD BUYER AND INSPECTOR 
Wants change. Yard or road. North or South. 





to form new connection, reasons for leaving per- 
sonal only. Sixteen years’ experience in the sales 
end, but acquainted with every phase of the game 
from stump to consumer. Can furnish best of 
reference from present and past employers as to 
ability and integrity. Thoroughly acquainted with 
the consuming trade and can increase your sales 
and profits. If you are interested in a competent 
man who can produce results address “A. 106,’ 
care American Lumberman. 


WANTED BY A NO. 1 MILL MAN 

Steady and permanent job as Superintendent or 
sawmill foreman. Am a thorough mechanic, have 
built mills and run same in various capacities and 
know the working of sawmills in every detail. 
Have considerable foreign experience. Know the 
manufacture of lumber, handle labor, strictly sober. 
Address “LUMBERMAN,” care American Lumber- 
nan. 








BAND AND CIRCULAR FILER 
Wants situation, twenty years’ experience, sober 
and steady habits. References. Available at once. 
Go anywhere. Guarantee satisfaction. 





Address “B. 108," care American Lumberman. 








possible, National experience. Al references and satisfac- 
J. M. WHISNANT., tion guaranteed on any job. 
723 N. 13th Street, Albuquerque, N. M. Address “‘A. 105,” care American Lumberman. 
MANAGER RETAIL YARD MANAGER 
Now employed with hardwood wholesaler wishes 29 years’ experience, very good, with contractors 


and collecting; guarantee to make yard pay; like 
to start at once. 
Address “S. 25," care American Lumberman. 


SAWMILL FOREMAN WANTS POSITION 
Any kind of timber. 

Address “C. 128,” care American Lumberman. 
FIRST CLASS BLOCK SETTER AND SAWYER 
Wants position. Best references. M. B. HESSE, 

3314 W. Monroe St., Chicago, III. 











THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Always 
looking for something—your advertisement in the want- 
ed and for sale department would be seen by the very 
people you want to reach. Advertise now. 


AMBRICAN LUMBERMAN, 





Address “‘D. 121,’’ care American Lumberman. 








481 8S. Dearborn St., Ohicago, Ill. 
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